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Samuel Orr—Evansville, Ind., 
distributor—page 96 
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Follow Through for Maximum Sales.... page 82 














PRICE $385.00—1/2 TO 2-INCH 


BEAVER 


MODEL “E” 


pipe and bolt machine 


e Lightweight, economical 
Beaver Model E, weighing 185 
lbs., cuts, threads and reams 
all kinds of pipe... from “% 
to 2-inch. Using a drive shaft 
and geared tools, it cuts and 
threads all sizes of pipe from 
2% up to 8inch. It threads 
bolts and rods up to 12-inch 
in one cut; up to 2-inch in two 
cuts. With the wheel cutter it 
cuts off bolts and rods up to “- 
inch .. . with the knife cutter 
(special) it cuts, grooves or 
bevels ‘2 to 2-inch pipe. 

In addition to the features illus- 
trated, the Beaver Model E has 
a one-piece weldmer* base, a 
high-speed weat..er-proof 
motor mounted to permit a 
cooling flow of air, a reversible 
oil pump, quick opening die- 
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THE BEAVER WAY —— ELIMINATES 
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SPINOLE “WHIP” AND WORN BEARINGS 











Esagqersted view showing why pipe support 
should be independent of the spindle to 
prevent spindle whip worn beerings and 
flat-sided threads 


heads—with a choice of 195 
kinds and sizes of dies; ball- 
bearing, self-centering wheel 
and-roller cutoff, for pipe or 
bolts; safety switch lock; heavy 
duty 72-inch chuck; eccentric 
cam-type pipe support; and a 
choice of 110/115 or 220/230 
volt universal motor for use on 
AC or DC, 25 to 60 cycle. 

When you sell the Beaver 
Model E to your customers, 
you are selling the top quality 
pipe and bolt machine in the 
lightweight economy field. 
Write for our latest catalog for 
information on the complete 
line of Beaver pipe tools. 

“Over 50 Years of Friendly Service” 
BEAVER PIPE TOOLS 
216-300 Dana Ave. 
Warren, Ohio, U.S.A. 

















Right-handed — like a lathe — conforming to 
standard machine too! practice. All controls 
at operator's finger tips 














The gears run in oil! Quieter running and 
longer lasting because less friction Only 
Beaver offers this in the low price class! 














Handy chip fray—removable for cleaning— 
perforated to facilitate prompt oil circulation 
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Sa ety Switch Lockh—prevents starting motor 
with wrench in chuck. Protects operator and 
machine from injury and damage 








A rugged welded steel stand is available for 
the Model E—. Steel or rubber-tired wheels 
Cut shows how large pipe is threaded with 
geared threader and drive shaft 














Renewable bronze bearings on both ends of 
the spindle insure long life and proper spindle 
alignment. Easily replaced! 
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LEARNING HOW a4 = 
customer operates pays ; BUILDING A NEW 


off. ‘This salesman knows; : Sete ; PLANT takes plenty of 
it enabled him to give : snail g- =, Planning and study. You'll 
better service and _ has y Spee : agree it's well worth the 
brought out the welcome : - ¢ effort when you see the 


mat, Page 82 A se final result on page 84 


INVENTORY TAKING 
UNFILLED ORDERS? } doesn’t have to be a head 
Are you faced with them? ache. Find out on page 88 
Page 86 tells how an Zi how a Jacksonville house 
Indianapolis distributor is, . takes annual inventory 
solving this problem 2 : a count in its stride 


PRODUCT BULLE 
TINS have been pr pared 


by a Joint Committee of 
National and Southern CUSTOMERS’ IDEAS 


Associations to meet need were studied by an Eric 
for training of distributor distributor before he 
personnel Kor detail adopted a new invoice 
about this series of bull form. For his customers’ 


tin page 90 reactions see page 92. 
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OPERATIONS of other 
DON’T STOP when you distributors are always 
get that order but do helpful. That’s why 1. D 
what a Richmond sales presents a 16-page report 
man does - follow : of the National Industrial 
through. Result: a satis ; z | Distributors Association's 
fied customer, the best ' I'ravelogue.” It starts on 
advertisement. Page 94 page 97. 





REGULAR FEATURES 


Patterns of Production 7 Supply Sales Trends 
Talk of the Trade... 7 Price Index . 118 Hew You Can 
Editorial , The Outlook for Business...... 120 On the Market Today 
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Guaranteed Unfailing Performance 


Industrial Distributors like the Holo-Krome 100% 
Distributor Sales Policy. Your territory may be open. 
Interested? Write for details! 


ee ee 
SOCKET ‘SchEWS 


me HOLO-KROME SCREW CORP., HARTFORD 10, CONN, U.S.A. 
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ROLLER CHAIN SPROCKETS WITH TAPER LOCK 
BUSHINGS BACKED BY NEW AD CAMPAIGN 


Special Promotion to Emphasize 
Availability from Distributors 


QUICK DELIVERY with no delay for reboring is one big 


advantage of taper lock sprockets 


Another: quick, easy 


installation and removal on the job. 


Sand-Gravel-Stone Field Has Big 
Potential for Link-Belt Products 





The sand, gravel, stone and 
other non-metallic mining in- 
dustries buy a lot of conveying 
and power transmission equip- 
ment. Because of the nature of 
their operations—seasonal, often 
under tough conditions and 
frequently requiring new equip- 
ment set-ups—replacement needs 
are high. 

Link-Belt conveying and ele- 
vating equipment is widely used 
in these industries. Belt con- 
veyor and bucket elevator com- 
ponents—idlers, pulleys, chains, 








sprockets, buckets and other 
machinery—have an especially 
good potential 

On power transmission prod- 
ucts, too, Link-Belt distributors 
will find a ready market. En- 
closed gear, silent and roller 
chain drives are needed for 
crushers, screens, feeders and 
conveyors. Conveyor chains also 
find wide application here, to- 
gether with all types of bearings 
—ball, roller, babbitted and 
bronze. 





Sell the Best Elevator Bucket for the Job 


Whether an elevator handles 
grain or ore, coal or chemicals, 
you can match the requirements 
of the job with a Link-Belet 
bucket. Buile in both steel and 
cast designs, there is a wide 
choice of styles and sizes, for 


either chain or belt mounting. 
Cast buckets are available in 
malleable iron and Promal. All 
are designed for proper filling 
and clean, rapid discharge. A 
few of the Link-Belt styles 
available are shown here. 





To help you serve the man who 
needs roller chain sprocket 
wheels in a hurry, Link-Belt has 
developed its line of taper lock 


sprockets. Now 
*% Sales Link-Belt dis- 
, tributors can 
Meeting deliver a pop- 
in Print ular range of 
sizes right off 
the shelf with no delay for re- 
boring. Available now for this 
stock program are sprockets for 
Ya, ¥%, %, 1, 1% inch pitch 
single-width chains, with other 
sizes to be announced. 


Require No Reboring 


Link-Belt Roller Chain 
Sprockets with taper lock bush 
ings require no reboring. Mount- 
ing is simple and sure. Action of 
the taper bushing provides a firm 
fit for its full length and accepts 
the full range of normal shafting 
tolerances. Assuring a uniform, 
positive grip on the shaft, their 


compact, flush design eliminates | 


operating hazards. Disassembly 
is quickly and easily accom 
plished with great saving of 
time, labor and equipment 


Complete Size Range 


Sprockets for the most wide- 
ly-used single and double-width 
roller chains will be available 
with taper lock bushings to fit all 
standard shaft sizes. A new book, 
No. 2449, gives all specifica- 
tions of these bushings, many be- 
ing similar and interchangeable 
with those now used in Link- 
Belt stock silent chain sprockets 


Merchandising Aids 


Appearance, identification and 
packaging—plus a hard-hitting 
national advertising campaign— 
stressing availability from local 
distributor stocks—will aid you 
in merchandising this new line 
The larger bushings, made of 
bar stock, are machine-finished 
all over. Plate and welded hub 
sprockets are sand-blasted. Gray 
iron sprockets are painted ma- 
chine gray. Identification is easy 
through the usual Link-Belt num- 
bering system. Smaller sprockets 
are attractively boxed, and all 
bushings boxed and labeled. 
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Place bushing in sprocket and 
assemble screws so that they are 
in threaded engagement with 
sprocket and free in bushing 


holes. Slip complete assembly 
onto shaft and tighten screws. 


Remove screws. Using one or 
two screws, depending on 
sprocket size, as jack screws in 
holes provided, turn enough to 
loosen bushing from shaft. Slip 
sprocket and bushing off as an 
assembly. 

13.200 





LINK-BELT COMPANY 


Plants in: 
Indianapolis « Philadelphia 
Chicago « Atlanta « Colmar, 
Pa. + Houston « Minneapo- 
lis + San Francisco « es 
Angeles + Seattle. 

Offices in Principal Cities 
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THREADWELL'S 
56 PAG 
FACT FILLED 
AP MANUA 


Send us the coupon 
and we'll rush 


your copies. 


THREADWELL TAP & DIE CO. 
GREENFIELD, MASS. U.S.A. 


I'd like copies of the new Tap Manual. 





NAME 








COMPANY 


STREET 





city ZONE STATE 
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The Cover 


An active member of his commu- 
nity, Samuel Orr’s chief interest 
and efforts center about Evansville 
College. Learn on page 96 how a 
busy distributor promotes this in- 
terest. 
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Arch M. Morris 


Editor Walter F. Crowder 
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McGraw-Hill Domestic News Bureaus: 
Atlanta, Cleveland, Detroit, Houston, San 
Francisco, Washington, D. C. 
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Thayer, New York and Boston; John P. 
Ora, New York and Philadelphia; John 
W. Otterson, San Francisco; H. L. Keeler, 
Los Angeles; J. Cash, Dallas. Business 
Manager, W. A. West. 
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You can lick competition to a standstill — write more drill 
press orders than ever before — with this Clausing 18” Power 
Feed Drill. It’s that great a tool — it does that much more for 
your customers! Just look what you've got to offer... 
...an 18” heavy-duty drill press with larger tool and job capacity, 
equipped with a heavy-duty GEAR DRIVEN power feed to make 
effective use of its capacity! Clausing Power Feed is positive and sure — 
NO belt slippage to dissipate power. Instant feed selection — BY DIAL 
—no belts to position. All this— plus regular Clausing features of 
new spindle bearing engineering, vernier depth stop, and exclusive 
head and table positioning mechanism that save plenty on both set-up 
and operating time. 

Sound good ? It IS—with every sales call you have an above- 
average chance to write the order. Get Clausing literature... 
show it around...talk up Clausing Power Feed Drills for 
production, maintenance, tool room, research. 








CLAUSING DIVISION 
ATLAS PRESS COMPANY 
7-117 N. PITCHER STREET © KALAMAZOO, MICHIGAN 


ATLAS PRESS COMPANY 
. mar acwGcaemute 
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TAPER-LOCK sheaves run true! The pat- 
ented Taper-Lock bushing grips the shaft 
for the full length of the bushing—holds 
with the firmness of a shrunk-on fit! 

Every belt pulls its full share of the load. 
Grooves, machined on precision equip- 
ment, have identical pitch diameters, as- 
suring equal belt tension. 

Easy on—FEasy off. Slip it on the shaft, 
line it up and tighten while sighting. 
In ease and — of mounting and de- 
mounting you'll appreciate there is only 
ONE Taper-Lock. 

No flange, no collar, no protruding parts. 
Flush hub means safety. 

Taper-Lock sheaves are available from 
distributors’ stocks in complete range of 
sizes in A, B, C and D grooves. 


DODGE MANUFACTURING CORPORATION 
500 UNION STREET, MISHAWAKA, INDIANA 


of Mishawaka, Ind. 








THE TRANS MISSIONEER is featured in ev- 
ery Dodge advertisement Prospects are urged 
to call the Transmissioneer for information 
about the products advertised and news of 
latest developments in power transmission 
machinery 


ed 


DODGE. TIMKEN TORQUE. ARM ROLLING GRIP AND 
PLLOW BLOCKS SPEED REDUCERS DIAMOND D FRICTION CLUTCHES 
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SEASONAL PATTERNS OF PRODUCTION 


By The Economics Department 
McGraw-Hill Publishing Co. 


large 
pro 


FRX year will sce a 

segment of U. S. industrial 
duction reverting to a seasonal pat 
tern. Although it’s early to 
define precisely the seasonal variations 
that are emerging in manv branches 
of industry, there can be no disputing 
the fact that seasonal ups and downs 
ire on the way back 


1953 


too 


The experts at the Federal 
Reserve Board whose job it is 
to detect and define thes 
patterns are still reluctant to 
predict what the new season 
ils will be like. ‘They say that 
monthly production data for 
ten normal years must be an 
alyzed before a truly accurat« 
seasonal pattern can be ex 
tracted. They hope, however, 
in the months ahead to make 
some tentative estimates of 
the emerging postwar pattern 
of output 


There 
1 scasonal change in production and a 
change that comes with a boom or a 
recession. In both cases, sales volume 
changes and employment and _ pro 
duction are affected accordingly. But 
since the ups and downs 
occur more or less regularly, business- 
them can make 
plans to minimize the effects. For 
example, many firms schedule vaca 
tions for slack periods, so that work 
pay. Inventories of 
held down and many 
plant curtailed, so that 
profits are not cut as sharply as when 
management is taken unawares 

Before World War Il, U. S. in 
dustry followed a pronounced seasonal 
pattern of ups and downs. When, 
for example, automobile production 
fell off in August, this was considered 

But since the rush 
backlogs and then a rush to 
dominated the industrial 
non-durabl 


is a basic difference between 


scasonal 


men who recogniz« 


crs do not lose 
materials can be 


activities 


normal war, a 
to fill 


rearm 
mn | xcept for 


has 
OTHE 
inclinstric consumers — just 
August—thi 


Horm il SCa 


rood 
don't buy wool suits in 


rush ha ubmerged the 





1939 
Ist quarter 29 
2nd quarter . 
3rd quarter. . a 
4th quarter 32 


Ist quarter 21 
2nd quarter :; 20 
3rd quarter 24 
4th quarter 35 


Ist quarter 
2nd quarter 
3rd quarter 
4th quarter 


= 


Ist quarter 25 
2nd quarter 23 
3rd quarter... .. 24 
4th quarter. . 28 


*Percent in each quarter. 





AUTOMOBILE PRODUCTION* 


STEEL PRODUCTION* 


HOUSING STARTS* 


COTTON TEXTILE PRODUCTION* 
24 29 
24 


hed 


1950 1951 
30 30 
26 28 
29 22 
25 20 


23 24 
26 25 
25 25 
26 26 


20 24 
31 30 
29 25 
20 21 








sonal variations in production. Most 
of the time the economy has been 
stretched taut. But in 1953 a lot 
of the old seasonal pattern 
promise of emerging again. 


£ives 


Automobiles 


The automobile industry displayed 
1 pronounced seasonal pattern before 
World War II. In the years imme 
diately after the war, production 
stayed high all year to make up back 
log demand. Recently, however, the 
industry has been moving back to a 
season.! pattern of production. 

lhe accompanying tabie shows how 
jutomobile production was divided 
over the four quarters of 1939 and in 
several recent years. 

In 1939 output was divided 55-45 
between the first econd half 
Automobile sales are alwavs highest 
pring months. Neverthe 


ind 
during the 
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less, in 1939, 45% of total production 
took place in the second half. This 
was because auto manufacturers re- 
tooled in August and commenced 
new model production, at a very high 
rate, in October and November. 
When new models were introduced 
in January—as was the case during 
the period 1929-1934—it was the 
carly months that showed high pro 
The split between the first 
halves of the year was 


duction. 
and second 
65-35. 
Since manufacturers presently in 
troduce new models in January, there 
would seem to be good reason tor 
expecting a return to the 65-35 ratio 
of 1929-34. And, in fact, there has 
been a recent trend for production 
to become more concentrated in the 
first half—in spite of heavy all-year 
round production During the past 
(Continued on page 10) 





QUESTIONS 
INTO PROFITS 


Introduce your new Lunkenheimer Handwheel—and sell 
your Lunkenheimer Valve Line — by asking questions. 
The new “Non-Slip” Handwheel is a “natural” for easy 
question-answer selling. Good questions get you into your 
sales story fast and gracefully ... enable you to control 
the interview. There’s just one thing to remember: Ask 
questions that you know the customer will answer “yes.” 
Try these... 

Have you ever had leakage trouble because vaives 

were not tightly closed? 

Are there any valve installations in your plant where 

the handwheels—or the operators’ gloves—are usually 

greasy? 

Do you handle any viscous liquids that make valves 

hard to close? 
These questions give you an easy opening to tell how 
the new “Non-Slip” Handwheel provides a firm grip, 
even when wet and greasy... makes it possible to prevent 
leakage by closing the valve tight. 

Do you have valves in service on hot lines? 

Have you ever touched a hot valve stem? 
These questions give you an opening to tell how the 
new “Non-Slip” Handwheel is cooler than old style hand- 
wheels . . . how the handwheel is raised to provide a 
firm grip with no danger of burns from the top of a hot 
valve stem. 
Work out your own variations of this method of selling 
and put them to work immediately. Your new handwheel 
will help you turn question marks into dollar signs. 
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“non-slip HANDWHEEL 


CLOSES 
VALVES 
TIGHT! 


With this revolutionary new handwheel design, or- 
dinary hand pressure closes the valve absolutely tight, 


thus preventing leakage. PREPARED BY 
Rounded lugs provide a firm, comfortable, secure grip, 2 : 
even when the operator’s hand is wet or greasy. And LU N KENHEIMER 


the “‘Non-Sliv” Handwheel stays cool — does not trans- 


mit excessive heat to the outer rim. Operator’s hand ESPECIALLY FOR 


cannot touch the top of the valve stem, which may be hot. 


Only Lunkenheimer Valves have the new malleable LUNKE i] HEIMER 
iron “Non-Slip” Handwheel. Illustrate its amazing per- : 


formance to your customers. Show them how it saves 


money by eliminating one of the most common causes DISTRIBUTORS 
of valve leakage. 
WRITE FOR OUR NEW CIRCULAR 501 describing the advanced 


“Non-Slip” Handwheel and demonstrating its outstanding features. 


The Lunkenheimer Company, Box 360U, Cincinnati 14, Ohio. 


LUNKENHEIMER 


THE ONE WCAt NAME IN VALVES 
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NOW. DUMORE TOOLS 


help your customers put 
hand jobs on 
profitable, production basis 


You can gain profitable new business when 
you demonstrate Dumore tools. Highly 
versatile, easily adaptable, these efficient 
tools can put former hand jobs on a profit- 
hand 


able, production basis. Dumore 


grinders, performance proved for many 
years, are ideal tools for light production 
applications such as the grinding of 


bullet mold contours (illustrated). 


There's no doubt about it — Dumore flexi- 
ble shaft tools make light work of tedious 
hand jobs. Your customers get extra con 
trol on close tolerance work . reduce 
work fatigue for steadier production. These 
. excellent 


tools are real cost cutters . . 


profit makers 


And Dumore’s distributor policy is clear 
cut. We protect your profit with the most 
comprehensive guarantee of quality in the 
portable power tool industry. 


WITH 
HAND GRINDERS 


WITH 
DUMORE 
FLEX-SHAFT TOOLS 


DUMORE PRECISION TOOLS 


THE DUMORE 
1300 Seventeenth Street 


COMPANY 
° Racine, Wisconsin 
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Seasonal Patterns 
Of Production 


(Starts on page 7 





three years, more than 50% of 
total annual automobile production 
occurred in the first half The 1952 
figures, which indicate unusually high 
fourth quarter production, are dis 
torted by the effects of the 55-day 
steel strike in June and July But 
in 1951, the division half 
years was still only 58-42. 

In terms of current levels of 
duction 
at a half vearly 
a return to the 
mean that production 
through December would 
about 2.5 million. If the 65 
seasonal pattern of 1929-1934 were 
to take hold this year, half 
production would shrink to 1.6 mil 
lion. 


between 


pro 
cars are now being produced 
rate of 3.3 million 
1939 seasonal would 
from July 
fall to 
2 


5 


second 


Steel 


Steel production in recent years 
has been completely distorted by 
strikes and the requirements of the 
defense program. These two factors 
have caused steel production to veer 
away from the 1939 seasonal pattern 
Ihe accompanying table shows how 
steel output was distributed over the 
four quarters of 1939 and in several 
recent years 

In 1939—a typical prewar yea 
steel output was split 41-59 between 
the first and second half. ‘The 
centration of output in the second 
half was due largely to the fact that 
automobile manufacturers and indus 
trial contractors were buying heavily 
well as for current 


con 


for inventory as 
production. 
Since 1950, production during the 
second half has been about 51°% of 
total annual output Most expert 
are in agreement that steel production 
will drop slightly in the second half 
of this year. ‘That would indicat« 
another step away from the 1939 
pattern. But if the auto manufac 
turers—who in 1950 purchased 20% 
of the total supply of finished steel 
switch from a January to a fall model 
changeover, the pattern in steel may 
move back towards the 1939 seasonal 
It’s too carly to say 
prewar scasonal pattern of steel out 
put will ever be restored. The an- 
swer must wait until steel production 
responds primarily to the forces of 
supply and demand, rather than emer 
needs 
(Continued on page 14) 
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QUESTION: What is the Durkee- 
Atwood policy on OEM accounts? 


A B 
Handled by 
distributors 


Only home 
office sales 


ANSWER: You're in business on OEM sales as a 
Durkee-Atwood distributor. In addition to your 
efforts, our regular territorial salesman will help you 
work on OEM accounts—and you'll get 100% home 
office and engineering cooperation in landing them. 


QUESTION: What kind of story does Durkee- 
Atwood have regarding quality of product? 


A B C 
Top-grade Guaranteed [ Case 


materials performance histories 


ANSWER: If all three get your nod, you're the win- 
ner. D-A Industrial V-Belts are made from finest 
rubber and pre-treated rayon cords. They're guar- 
anteed unreservedly to satisfy your customers on any 
drive. And they've proved themselves in the field, by 
use as OEM on drives from steak tenderizers to 
rock crushers. 


FILL IN AND CLIP THIS COUPON TO YOUR LETTERHEAD! 


DURKEE-ATWOOD COMPANY, Department ID-7, Minneopolis, Minn. 
Gentlemen: Without obligation, send me the complete story on your written Industrial 


V-Belt Soles Policy 
Nome 

Title____ 

Company 

City 


for INDUSTRIAL 
DISTRIBUTORS 


FRANKLY -THIS 
1S A TRAP 
TO GET YOU 
ORY 7 
A COUPON! 


QUESTION: Do | know where | stand when I sign 
a Durkee-Atwood franchise? 


= YES! Tr NO! 


ANSWER: Your rights, privileges and obligations 
are clearly set down in black and white when you 
take on the Durkee-Atwood franchise—and it's a 
good deal for you, believe us. 


WE OFFER YOU THE MOST LIBERAL 
V-BELT PROGRAM IN AMERICA 


If you're looking for opportunity, 

loyal home office support, and a aa, ME 

chance to make money, we offer you <2 — 
the most liberal V-belt program = 
available. It covers every type of : : 

resale account—user, dealer, OEM. 

It embraces a complete line of 

fractional horsepower belts and 

industrial belts for single and 

multiple drives, widths A thru 

E. Fill in the coupon below 

and get the details. 


DURKEE 
ATWOOD 


z 
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Typical of Close Cooperation 
Between SKIL and Distributor. 
Here is a product feature discussion 
between (left to right) Warner sales- 
men John Schultz, Milt Howe, Bob 
O'Keefe and SKIL factory repre- 
sentative Paul Jenkins, Jr. 










“SKIL Representatives Sell 
side by side with 





our men... ad cooperation /" 


says Robert E. Staska, Industrial Sales Manager 
Warner Hardware Wholesale Div. 


“Our salesmen enjoy selling SKIL tools 
because of the great amount of help they 
get from SKIL factory representatives. We 
really appreciate their assistance in clos- 
ing a ‘big one’,” Mr. Staska continues, 
“and the SKIL men are always eager to 
do missionary work on the accounts that 
are hard to crack. 

“It is routine for SKIL representatives 
to follow up leads with our salesmen, to 


make follow-up calls by themselves. And 


Minneapolis, Minn. 





For Complete Information About the SKIL Line and 
SKIL Sales Support, Call Your Nearby SKIL Factory Branch 





more often than not, they come back with 
an order. 

“Let me say too,”’ Mr. Staska concludes, 
“that it’s a real pleasure to work with a 
manufacturer who respects the efforts of 
his distributor and shows it with selective 
distribution and many fine sales aids, in- 
cluding direct mail campaigns that pay off. 
We've handled SKIL tools for 25 years 
and have seen the line develop into one 


of the most profitable we represent!”’ 














: Sell furan 
/“Chrome-Clad”’ 
STEEL TAPES 


The Best for 
Industrial Use 


EASY TO READ 
GS 
Blt 


“Chrome-Clad" measuring tapes ex- 
ceed industrial standards for accuracy 
and durability. Multiple electro- 
platings build up the tape steel — 
make an extra-strong line. This all- 
metal line will outwear painted tapes 
many times— won't crack, chip, or 
peel — is most rust and corrosion re- 

5 Gimmes tee ee a sistant — easiest to clean. Jet black 

Lal ° . aad ; + 

Costing. 3. Multiple Coats of Electroplating. net pag wot ye — “ the 

4. Hard, Smooth Non-Glare Chrome-Plating. stee won? weer stand out 

5. Jet Black Markings Bonded to Steel, Pro- sharp and clear against the chrome. 

pm Higher Surface of Multiple Electro- white background. 

Pp . 


2. You Can Demonstrate Their Superiority 


Sell by demonstration . . . TWIST THEM — they 
resist breakage ... DRAG THEM OVER ROUGH 
SURFACES — markings stay sharp and clear... 
SUBJECT THEM TO ABRASION AND SCUF. 
FING — the hard, smooth finish will not be in- 
jured . . . HEAT won't destroy the all-metal 
finish. All industrial plants have a multitude of 
uses for long steel tapes, and they demand tapes 
that give on-the-job durability. “Chrome-Clad” 
tapes stand up best under this hard, tough 
industrial use. 


3. Nationally Advertised — Nationally Known — 
Nationally Accepted 


THE LUFKIN LEADER Millions of consumers at every 
With Chrome-Clad line buying level are being shown 


Metal case, rust resis ° 
tant coated, covered why the steel measuring tapes 
with durable maroon with the all-metal lines are their 


So ag ee ite tact best buy. Here is an advertising 
program equalled by no other 


lengths, Choice of 
standard or folding manufacturer in the field. When 
hook ring. you sell Lufkin you sell the line 
that is known and accepted. 
SELL JOFAIN $3 wets + watts + precision toois 


25) THE LUFKIN RULE CO., SAGINAW, MICHIGAN 
132-138 Lafayette St., New York City © Barrie, Ontario 


SOLD ONLY THROUGH DISTRIBUTORS 
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Seasonal Patterns 
Of Production 


(Starts on page 7) 





Housing 


Residential construction—despite 
the boom of recent years—has not 
varied much from the prewar seasonal 
pattern. Despite the numerous gov- 
ernment controls affecting this in- 
dustry, builders’ schedules have not 
changed significantly in the postwar 
years. 

The table on page 7 shows how 
housing starts were distributed over 
the four quarters of 1939, and in 
several recent years: 

Most new home _ construction— 
about 55% of all starts—takes place 
in the six-month period from April 
through September. The reason: In 
many parts of the nation these are 
the months when the weather is 
most suitable for building activities. 
Even the tremendous increase in 
home building in California and 
Florida—where construction activity 
can be carried on throughout the 
year—has not altered this fundamen 
tal scasonal pattern. 

Since homiebuilding is the largest 
section of the construction industry, 
the regular seasonal pattern which 
prevails means similar seasonal de- 
mands for most types of construction 
materials, as well as for all sorts of 
furnishings and appliances that go 
into new homes. 


Non-Durables 


Many non-durable goods industries 
have pronounced seasonal patterns. 
The food processing industry is a 
prime example. Canning activity al- 
ways comes to a peak in July, August 
and September when the crops are 
ready for processing. And every year, 
ice cream production in New York 
is higher in August than it is in 
December. 

The textile industry, on the other 
hand, is characterized by short, sharp, 
irregular swings resulting from the 
variations in market demand for tex- 
tile products. Consequently, every 
recent year displays a different pattern 
of production. It’s true that apparel 
sales are concentrated in the Easter 
spring weeks. But, as yet, the post 
war statistics fail to reveal a consist 
ent seasonal pattern of textile mill 
= The table (Page 7) il 
ustrates this point by comparing cot- 

(Continued on page 18 
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Red Shield says: 
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\{ ‘STANDARD fet tough jots 
Aine (88/" 
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AGA Ay @ 
STANDARD service engineering specialists dre available for 
74 MLA CA eit Q - "your customers’ individual tool problems anywhere in the U.S.A 
f The STANDARD Line is complete, preferred and promoted 


Standardize with STANDARD. It is a good line to represent 





STANDARD OOL (10. &8 


NEW YORK « DETROIT © CHICAGO +© DALLAS © SAN FRANCISCO 


THE STANDARD LINE: /wist Drills « Reamers - Taps - Dies - Milling Cutters - End Mills - Hobs - Counterbores - Special Tools 


THESE WAREHOUSES— 


mean QUICK Sowiee 
Lad 


JERSEY CITY, N. J. 
4 319 Barrow St > 
HEnderson 5-7222 
- 
SAN FRANCISCO, CALIF 
244 Ninth St 
UNderh -3037 
Ames KANSAS CITY, MO 
: 1733 Main S 
\ Victor 7832 
| oe 
LOS ANGELES, CALIF ST. LOUIS MO 
M 


1026 East Olymprc Bed 1700 Chestnut St EMPHIS, TENN 


ANgelus 36128 730 S. Thad St 
Home Office 


FORT WORTH, TEXAS 
3600 McCart St 
Wilson 4255 


















































HOUSTON, TEXAS 
$83! Armour Drive 


Dihiaia = 


SELLING 


ForT WorTH “QD” SPROCKETS and “QD” SHEAVES 
HAVE THE ADVANTAGE OF ONE HUB FOR BOTH 


Fort Worth originated the ta- Why the “QD” hub in roller chain 
pered hub sprocket with the con- sprockets? Better acceptance by indus- 
veniece of the distributor in mind. _try of the QD principle; more rugged, 
One hub to do double duty in fool proof assembly; larger maximum 
BOTH sheaves and sprockets. bores are but a few of the answers. 
No worry about running to a Space does not permit us to give all of 
machine shop for a quick rebore. the advantages. Drop us a line, and 
The distributor makes a generous we will be glad to explain further—or 
profit on the full sale, not just better yet—See for yourself—Try QD 
on the price of a “stock bore” Sprockets and Sheaves — 
sprocket alone. BUY Fort Worth! 





Write for your copy of “QD” 
SPROCKETS, Catalog Section 
300-D just off the press. 
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OUR BREAK-EVEN POINT 
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eee are ee 
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A PROBLEM? 


re etre eet 


You can lower your break-even point 
and boost your profits if you buy all 
your tools from one source 


eae probably skeptical about 
the big claim made above—never- 
theless, it’s true. What’s more, in just 


one minute of reading time we can 
prove it! Here goes: 
As you well know, the profit on every 


item you carry depends on two items 
of cost: (1) your variable costs (2) a 


share of your fixed costs. You yourself 


can’t change the variable costs because 
they depend directly on your sales vol- 
ume... but you can reduce that share 
of your fixed costs—thereby lowering 
your break-even point and increasing 


your margin of profit! 


HOW TO DO IT 





The sound, completely workable way 
to do this is to buy a// your tools from 
Disston! This simple move lowers 
your fixed costs on every item you sell 
in five important ways: 


You simplify your ordering, mailing, 
and accounting because you order 
many items from one source—Disston! 


You save on shipping, receiving, and 
handling because you receive many 
items from one source—Disston! 


You make time for your entire sales 
force because you have only one field 
missionary and serviceman to sched- 
ule with your salesmen and only one 
catalog to consult for a wide line of 
metal-cutting and wood-cutting tools, 
only one basic sales story to learn 
Disston’s! 


You gain new customers who know and 
specify top-flight Disston tools! MORE 
SALES VOLUME TO CARRY 
YOUR FIXED COSTS! 


You expand sales among your present 
customers who know some Disstontools 
and will gladly use all Disston tools! 


Yes, all this, when you carry the great 
Disston line! Think it over—then get in 
touch with your nearby Disston repre- 
sentative, or write directly to us for full 
information. Do it today! 


HENRY DISSTON & sons, inc. 


723 Tacony, Philadelphia 35, Pa., U.S.A. 


Branches: Chicago, Seattle, Portland (Ore.), Vancouver (B.C.) 
Factories: Toronto, Ont., Canada; Sydney, N.S.W., Australia 





Band Saws 
Circular Saws 





SELL THE DISSTON LINE OF QUALITY PRODUCTS 


Hack Saw Blades and Frames 
Carbide Tipped Saws and Knives 


Machine Knives 
Paper Knives 


Files 
Cutter Heads 
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1. A good product, made of the best materials by a reputable supplier. 


2. Nationally advertised year ‘round in leading business papers such as 
Moror, Moror Ace and SouTHERN AUTOMOTIVE JOURNAL. 


3. Free merchandising material available for your use: 
booklets, brochures, advertisement reprints, catalogs and 
other sales promotion items. A “How To Solder” leaflet for counter 


distribution, for example, is yours in quantity just for the asking. 


. Distinctive packaging for eye-catching appeal: 
Acid Core in bright blue and white, Solid Wire in neat black 


and grey. Compositions marked plainly on boxes. 


STOCK IT... SELL 1T—Federated Gardiner Brand 


Acid Core and Solid Wire Solders. 


Sadeidtde Méléle Diviwon | fox 


AMERICAN SMELTING AND REFINING COMPANY i 
120 BROADWAY, NEW YORK 5, N. Y. rma) 





in Canada: Federated Metals Canada, Ltd., Toronto, Montreal 


Aluminum and Magnesium, Babbitts, Brasses and Bronzes, Anodes, 
Die Casting Metals, Lead and Lead Products, Solders, Type Metals 
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Seasonal Patterns 
Of Production 


Starts on page 7 





ton textile production in 1939—when 
there was some seasonal pattern 
with several recent years 

Che fact that postwar textile pro 
duction does not yet reveal a con 
sistent scasonal pattern is a matter of 
prime concern to the chemical in 
dustry. The textile industry is gradu 
ally shifting to a chemical base. In 
recent years it has purchased more 
than 20% of the dollar output of 
the entire chemical industry. When 
textile activity is spotty and irregular, 
it doesn’t take much time before the 
results show up on the sales charts 
of the large chemical companies. On 
the other hand, a regular seasonal in 
textiles would mean seasonal ups and 
downs for many chemical producers. 

Some experts in the textile field 
suspect that the industry may have 
returned to a_ seasonal pattern ot 
production commencing in the late 
fall of 1952. But the new pattern 
may differ from the 1939 seasonal, 
which had high fourth quarter pro 
duction. The new pattern may sec 
1 modest step-up in output during 
the fourth quarter, leading to peak 
production in the early part of the 
vear. Summer output ts expected to 
remain slack. The experts emphasize 
that this theory of a new seasonal 
is preliminary and very tentative. 


The Years Ahead 


There is no reason to believe that 
all the prewar seasonal patterns of 
production will be restored. Indeed, 
the odds are all against it. ‘Today’s 
economy is different. There are more 
people with more money and different 
buying habits. And the regional pat 
tern of production is different, too. 

Technological developments, for ex 
ample, could easily bring about new 
seasonal patterns. Ihere’s talk of 
plastic automobile bodies and alumi 
num engine blocks. Obviously de 
velopments of this sort would have 
a major effect on the seasonal pattern 
of steel producticn. 

For business as a whole, some sea- 
sonal pattern of production seems 
bound to emerge during the next 
few years, and the return to seasonal 
ups and downs will present manage 
ment with a problem it has not had 
to face in a decade—a situation per 
haps most notably true in the auto 
mobile industry. 








Only 6S> obs. - 


FORGED STEEL 





at competitive prices 


listed: by Underwriters’ Laboratories for use 


with all’ piping applications — 

including hazardous liquids — 
300 Ibs. steam 
500° F. 


ca age neta ote ne 








% a ) Compare 


FURNACE COUS _ WELL SUPPLIES ed 


the 
UNIQNS with.any othe r 3007 


oo Unions. 
j _ Large sizes all forged-steel; 


sizes machined from solid bar steel. 
High tensile strength and no sand 
holes. 


‘Pochmnied on request, 
displaying U.L. label. 
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STEEL PIPE FITTINGS 
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MFG. & SUPPLY CO. 
COLUMBUS, OHIO 





TO NORTON DISTRIBUTORS’ SALESMEN: 


Show customers how to bring out 
the hidden profits in rough grinding with the 


“TOUCH 
OF GOLD” 


Norton advertising to your customers in the metal- 
working publications features a new slant on rough 
grinding the profit angle. 

Too often rough grinding is regarded as a necessary 
evil, a red ink entry. 

But you know that rough grinding jobs can be definite 
money -making operations. 

And you know they will be when customers add the 
**Touch of Gold” with Norton wheels that are exactly 
right — as to abrasive, bond and every other detail — 
for the work and for the machines. 

Spread this message! Tell customers how they can 
grind off more metal per dollar, increase production 
and cut cosis on countless rough grinding jobs. 


Show how the hidden profits in their rough grinding 


operations need only the Norton time-and-money- 
saving “Touch of Gold” to bring them to light! 


It’s a big sales field 

Just consider the enormous volume of swing frame 
and floor stand grinding, and the portable jobs beyond 
number, Then you'll see the importance of getting 
people to revise their thinking about the profit possibili- 
ties in rough grinding. So, do your part in making this 
educational campaign pay off. And remember, every 
Norton ad to your customers sells you — as their logical 
source of the best in abrasive products and service. 


NORTON COMPANY, Worcester 6, Mass. 


Distributors in all principal cities 


Export: Norton Behr-Manning Overseas Incorporated 
Worcester 6, Mass. 


On floor stands your customers will grind 
faster, at lower cost, with Norton ALUNDUM 
or crysToton wheels. There’s a right 
Norton abrasive-and-bond combination for 
every metal, every job. 


20 


On portable grinders the smaller Norton 
wheels do the same big job of cost cutting. 
Point out how their inbuilt balance makes 
them hug that work — to grind more metal 
per man-hour. 
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On many jobs the versatile Norton Nylon- 
Reinforced Hub Wheels — BD rigid and 
BFR semi-flexible— are the fastest, easiest, 
— wheels to use. Tell how good these 
wheels are for weld grinding and similar 
finishing operations. 








On swing frame grinders Norton wheels stand up under heavy action with extra long wheel life. For high tensile strength metals 
grinding pressures at high speeds, combining fast, clean cutting use ALUNDUM* abrasive; for low tensile metals, CRYSTOLON* abrasive. 


W-1501 


Qllaking better products ... to make other products better 
ABRASIVES “Trade-Morks Reg. US. Pat. Off. ond Foreign Countries 
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8  R-PaC VALVE DIVISION 


ED Assorican chain & Coble Company, inc. 





YOU CAN INCREASE 
YOUR VALVE SALES by Distributing 
the COMPLETE R-PéC Valve Line 


® The R-Pa&C line includes bronze, iron, cast 
steel, forged steel, and bar stock valves. There 
are gate, globe, angle, and check valves; with 
screwed, flanged, and solder ends; plus auto- 
matic stops and checks, Lubrotites, pressure 
sealed, welded end valves; in a wide range of 
sizes and pressures. We offer you a more com- 
plete line. When you stock and sell R-PaC 
Valves you can supply ALL your customers’ 
valve needs from one well known, readily 
accepted line—R-Pa&C. 


Sales Engineering 


Our sales engineers are available for con- 
sultation and periodically co-operate with 
you. They are competent to work with and 
train distributor salesmen to develop more 
valve business. 


Unit Packaging 


It’s easy to stock and ship popular R-PaC 
Valves. Unit packaging keeps stocks neat 
and saves handling time. 


Advertising 


R-PaC Valves are backed by a big adver- 
tising campaign in popular trade journals. 
This keeps your customers and prospects well 
acquainted with the R-Pa&aC name. They know 
the proud reputation for satisfactory service 
enjoyed by R-PaC Valves. 


Sales Promotion 

Thousands of R-P&wC Valve catalogs are 
distributed. Special literature on separate 
types of valves is available. Four times a 
year the R-PaC “‘Triangle’’ goes to your 
customers. It shows how R-Pa&C Valves are 
used by widely different industries for reli- 
able flow control. Frequent special letters 
and ad reprints mailed out keep the R-PaC 
name before people interested in valves. 
Then there are special brochures such as 
“‘How to Know Valves,’’ ‘‘How to Select 
Valves,’’ ‘‘ How to Protect Valves,’’ etc. These 
pieces all help you sell more R-PaC Valves. 


AND—they’re PROFITABLE 


* DISTRIBUTORS FROM COAST TO COAST 
CAN TELL YOU THAT R-PaC VALVES ARE 
PROFITABLE TO HANDLE. WHY? SIMPLY 
BECAUSE—1) YOU CAN GET ALL THE 
VALVES YOU NEED FROM ONE RELIABLE 
SOURCE, R-PaC; 2) YOU GET SALES ENGI- 
NEERING HELP; 3) YOU GET UNIT PACK- 
AGING; 4) YOU GET THE BIGGEST ADVER- 
TISING AND PROMOTION PROGRAM; and, 
5) IT’S ALL BACKED UP BY A WELL ESTAB- 
LISHED, WELL RESPECTED PARENT OR- 
GANIZATION—AMERICAN CHAIN & CABLE. 


* Don’t delay any longer getting the in- 
creased volume that will come when you 
offer the complete R-PaC Valve line to your 
trade. Write today to our Reading, Pa., of- 
fice for details. 


Atlanta, Baltimore, Boston, Chicage, 


Denver, Detroit, Houston, New York, 
Philadelphia, Pittsburgh, San Francisco . 


District Sales Offices: 


valves 
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SAVINGS 
FOR YOUR 
CUSTOMERS 
AND PROFITS FOR YOU 


JOHNSON SLEEVE (& 


BEAR 


These standard stock size bearings should be 
adopted by more manufacturers . . . to reduce costs. 
Johnson GP (General Purpose) Cast Bronze Bear- 
ings are extremely low in price because of high pro- 
duction runs and absorption of pattern, tooling and 
set-up costs. They are ready for immediate installa- 
tion in most cases ... and will fit more than 90% 
of all bronze sleeve bearing applications. Even when 
slightly altered or when slots or oil grooves are added, 
they are still much lower in price than special bear- 
ings. Increase your sales by pushing GP’s. If you 
do not sell the Johnson Bearing line write for 
franchise information. 


JOHNSON BRONZE COMPANY, 
535 South Mill St., New Castle, Pennsylvania 


1010-1944; 





UPTO 2] 
LENGTHS OF A 
GIVEN SIZE 
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INGS > 


OTHER BEARING TYPES 


Electric Motor * 
Graphited * Self- 
Lubricating Powder 
Metallurgy * Uni- 
versal Bronze Bors 
* Babbitt Metal. 


ya 
DIFFERENT ID-OD 
COMBINATIONS 





ve With PHEOLL’S CLEAN-CUT, 
AGGRESSIVE DISTRIBUTOR 
PROGRAM ves: wherher or not you are now han- 


dling a line of screws, nuts and bolts, you can make 
important gains in both sales volume and profits through 
Pheoll’s sensational new distributor program ! 

This straightforward sales policy ... never before offered 
by a full-line screw manufacturer ... recognizes the dis- 
tributor’s useful function. It takes the manufacturer out 
of competition with you, and clears the track for volume 
sales of packaged fasteners. Here is a positive statement 
of how the Pheoll Plan operates for your benefit: 


ae That the sale of screws, nuts and 
ts im packages should be made primarily through dis- 


tributors. 


That screw manufacturers should not 
ibutors in selling fasteners for mainte- 


nance and supplies direct to consumers. Therefore, 








To immediately refer both inquiries 
ed fasteners to qualified Pheoll dis- 


tributors. 


The Pheoll line also offers many other real advantages 
to “make life easier” for distributors. That’s why smart 
merchandisers everywhere are hurrying to get on the 
Pheoll band wagon. Let us show you how you can qualify 


BROADEST LINE—Most complete line available any- to participate in the profitable business now being de- 
= by types of products, sizes, head styles, veloped in your own locality. Just maii the coupon below 
nishes. Simplifies ordering and reduces errors. f , henaiiie ti : tow Oe eee 
LARGEST STOCK—Largest finished inventory in the or complete details ...or wire us for faster action! 
screw industry. Speeds order completion—mini- 


mizes back-orders. 
PRE-SOLD MARKETS— Acceptance built in 45 years 
of superior quality manufacturing makes Pheoll 


products easier to sell. 

SALES-CLOSING HELPS — Catalog and price lists tell 

you everything you need to know in a jiffy. In- 

formation easy to find. 

CONSISTENT ADVERTISING my all of your NAS it Sei 

customers and pros s month after month in MAHUF RING 

23 leading mor Laer Roteninee, aceon — agirtey 

TROUBLE-FREE CARTONS — Premium quality ma- ere Comer 8, Binal 

terial—sturdy design to resist rough handling. Show me how | con participate in your fastener program for 
Labels easily read at a distance. distribute +i 

PLEASANT RELATIONSHIPS—Courteous, co-opera- | 

tive service backed by enthusiastic, distributor- YOUR NAME _ 
minded management. 








PHEOLL MANUFACTURES: 

® SCREWS—Machine, wood, drive, cap, socket, etc. 
* BOLTS—Stove, machine, carriage, lag, etc. 

® Sems and Phillips d head fast 
° ng and tapping screws. 

© Nuts, washers, threaded rods, special fastener, etc. 


< 
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Wherever staying power can 
be equitably measured — no 
commercial quality twist drill 


has been found which equals 


the amazing performance of 
Celfor’s Black Devil, Roll- 
Forged Taper Shank Twist Drill. 





Premium Performance at No Extra Cost! 


Why not write, and find out all about these out- 
standing drills. Celfor Black Devil Roll-Forged 
Drills are typical of the high standards of Celfor 
Products. 


Are you looking for a quality line of drills and 
reamers, backed by a cooperative, dependable dis- 
tributor policy? Yours may be one of the several 
desirable territories still open. We will be pleased 
to send you our catalog No. 26 showing our entire 
line. 


_CELFOR TOOL COMPANY 
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"We like QIC 


always been 
air and honest’ 


Says Mr. Lee McCallister, president 
A & | Supply Co., Charleston, W. Va. 


“I picked OIC because ! thought they 
were more aggressive than other valve 
manufacturers... nice people to do 
business with.” 

Aggressively keeping up with demand, OIC 
first developed Bronze, Lron and Steel... then 
forged steel... and now a complete line of 
Lubricated Plug Valves. 

Sin. Sob ERNE See been in the OIC engineering skill, developing the long 
supply business 46 years. , > eas . 
line of high quality valves for every need... 
concentration on giving OIC distributors all 
possible sales assistance. These have won dis- 
tributor enthusiasm! 

It’s logical that an OIC franchise is 

prized highly. 


THE OHIO INJECTOR COMPANY * WADSWORTH, OHIO 


THE LONG LINE OF VALVES 


FORGED & CAST STEEL 


VALVES | swonicato% $,22onz 
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It pays to sell 





TRADE MARK 


ANG'*.c__, 


The ORIGINAL right angle bevwel gear unit 


ANGLgear acts as a power transmitter with either manual or power-operated 
systems. ANGLgear combines rugged construction and dependability in a neat, 
compact unit. Available in two basic models, it requires small inventory in- 


vestment. Both models have 1:1 ratio and 2-way or 3-way shaft extensions. 
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the leader ! 





It’s always easier to sell an established leader than a 
newcomer. It’s more profitable, too. Among right 
angle bevel gear units, ANGLgear has long been the 
leader. Compact design and high capacity keep this 
mighty midget in constant demand throughout indus- 
try. That’s why distributors find it easy to sell and 
profitable to kandle. 


QUALITY SELLS IT 


ANGLgear is used in most military aircraft. This evidence 
of its quality construction is vitally important to the men who 
buy for industry. Engineers and designers are intrigued by 
its design and versatility. 


ADVERTISING SELLS IT 


Years of consistent, hard-hitting advertising beamed at 250,000 
engineers, designers and maintenance men has opened doors 
for ANGLgear distributors across the nation. 


MERCHANDISING SELLS IT 


Folders, displays, technical data sheets, attractive packaging 
and color identification provide the basis for a sound mer- 
chandising plan. 


SOUND POLICY SELLS IT 


ANGLgears are sold exclusively through distributors, who 
are selected and limited to assure volume sales. Every sale, 


no matter what quantity, is credited to the distributor. 


YOU SELL IT 


A quick survey of industries in your area will turn up 
dozens of ANGLgear prospects. You'll find ANGLgear as 
profitable to handle as it is easy to sell. Remember, you're 
selling the leader. 


SOME GOOD TERRITORIES ARE OPEN ... WRITE US 


— — 
—_ 


—_ ~ 5 


. ee 
= PIPBORN 
> ~ 


ACCESSORIES 


1414 CHESTNUT AVENUE +- HILLSIDE 5, 
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NEW 


Our Distributors 
Like ANGL gear 


In Detroit 


John J, Lovchuk, gen- 

eral manager, Factory 

Equipment Company, 

says :“ANGLgears are 

to the engineer as 
colors to the artist; their infinite range 
of application tests the imagination.” 


In Baltimore 


Bill Holland, of the M. 

F. Holland Company, 

says: “The unlimited 

possibilities of ANGL- 

gear make it a natu- 
ral for our Power Transmission Depart- 
ment.” 


In Philadelphia 
M.R. Oberholzer, 
F)sLindsay, Oberholzer 
& Company, says: 
“Our sales of ANGL- 
gear amounted to 
$2306.40 during the 


first sixty days we handled the line. 
They are units which enable our men 
to develop customer interest quickly.” 
ys rugged dependability 
of ANGLgear make it 


a natural solution for troublesome right 
angle transmission problems.”’ 


In San Francisco 
L.R. Burmester, Mon- 
arch Supply Co., says 
“The clean lines and 


> 


CORPORATION 


JERSEY 





Ae 


—C. R. Herrick, 


Director of Traffic, Packard Motor Car Co. 


‘““‘We can’t afford traffic jams at Packard!’’ 


‘An automobile plant 1s geared around 
its assembly lines. And they can be 
stopped for lack of a bolt! 

We simply cannot afford to let a 
traffic jam get started at Packard! 

When we face unforeseen delays on 
the part of our suppliers, we make ex- 
tensive use of Air Express. Such ship- 
ments may range from 5 Ibs. to more 
than a thousand 

Recently, for instance, we needed a 
heavy shipment delivered overnight 
from the East Coast to meet a produc- 


tion crisis. The vendor was located in a 


32 


non-airport city. We called Air Express 

and the load was rolling into the 
plant gates at Detroit the next morning! 

“Dependability like that is priceless. 
Yet in a good many weights and dis 
tances you actually save money by speci- 
fying the fastest service — Air Express 

“We handle several thousand pounds 
a month via Air Express, every ship- 
ment of which is important and must 
be on time. We give Air Express credit 
for valuable assistance in maintaining 
production of 1953 Packards and Pack- 
ard € lippers from our assembly lines.” 
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It pays to express yourself clearly. 
Say Air Express! Division of Railway 
Express Agency 


-9 AIR EXPRESS 


GETS THERE FIRST 
via U. S. Scheduled Airlines 





Get more production with 





TOUGH - RUGGED + DURABLE 
GROUND FOR UNIFORM HARDNESS 


You'll find the Same 
Superior Qualities in 


/ Sabie r 
THE Cc LEVELAN D twist pri co. 
1242 East 49th Street Cleveland 14, Ohio “FUJI BAI 
Stockreoms: New York 7 + Detroit 2 + Chicege . * Dalles 2 + Son Francisco 5 + Los Angeles 58 Lint LLAI 
bP. Barres, sedi, tation © &, tettned DISTRIBUTORS evenvwwene 





This advertisement reaches your customers who read the leading magazines in the metalworking field. 





men who use 


REPUBLIC UPSO 


SEMI-FINISHED and COLD-PUNCHED NUTS 


appreciate these smooth-working 
advantages..... 


Top-quality Republic Upson Nuts and Bolts, 
with smooth-working advantages and long- 

g g d long wrench 
lasting qualities you are certain to find im- 


4 7 ° 
portant in using fasteners, are available in tee ; i fits squarely, 
more than 20,000 different types, sizes and « | snugly i 
shapes. Make this complete Republic Upson 7 a 
| less chance 
line your dependable source of supply for 
every fastening need. , 


“> ie 


aS: sakes. 
a 


REPUBLIC STEEL CORPORATION 


Bolt and Nut Division 

CLEVELAND 13, OHIO «¢ GADSDEN, ALABAMA aw 

Export Department: Chrysler Building, New York 17, N.Y. i 
’ 


clean, 
accurate 
threads run on 
quickly, 
smoothly 


“ 


strong 
corners don’t 
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Tight belts 
get too tight 


Life of belts 
and bearings 
is reduced 


Only with VEELOS... 


e adjustable v-belt—can you get 
all these operating advantages. 
nd only with Veelos can you elimi- 
ate costly v-belt inventory because 
just four reels of Veelos in the O, A, 
B and C widths can replace up to 
316 different sizes of endless v-belts. 


VEELOS DATA BOOK... 


The plain facts on con- 
struction, installation 
and use of Veelos 
ore included in this 
illustrated Data Book 
—write for your copy. 


MANHEIM MANUFACTURING 
& BELTING COMPANY 


608 Manbel $t., Manheim, Pa. ae eliminate ' 
s 


Keeps oofers 


ADJUSTABLE TO ANY LENGTH + ADAPTABLE TO ANY DRiVE 


Made in all widths in three types: regular, oil-proof, static conducting. 
Also double V in O, A and B. Packaged on reels in 100-foot lengths. 
Sales engineers in principal cities; over 350 distributors throughout 
the country. VEELOS is known as VEELINK outside the United States. 


use 
a gingertiP® 


.. tlt aaley, tot that sible { 











DRC Flexible Couplings, 
capacities from 2.70 hp. 
at 100 rpm. to 286 hp. at 
1800 rpm. 


DSC Fiexible Couplings, 
capacities from 2.70 hp. 
at 100 rpm. te 119 hp. at 
2000 rpm 








Stock Roller Chains from %" pitch 
to 2” pitch; corresponding Stock 
Sprockets in Types A, B, C; new 
Taper-tock Bushings now avail- 
able in Type B Sprockets with bore 
diameters 2" to 3” in increments 
of “". 





Morse-Rockford Over- 
Center Friction Clutches, 
hp. ranges from .57 to 
1.7 per 100 rpm. 


Morflex Flexible Cou- 
plings, capacities from .06 
to 13.80 hp. per 100 rpm. 





Morflex Radial Couplings, 


2] capacities from 3 to 262 
hp. per 100 rpm. 
4 J 
Stock Silent Chains and Sprockets, capacities 
up to 50 hp. 





iT 
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‘| The complete Morse line means 
customer satisfaction, distributor profits 


The distributor who handles the complete line of stock Morse 
Power Transmission Products is in an enviable competitive 
position, Customers know he can supply their needs more 
quickly and exactly than any one else. 

In addition to the stock line pictured above, Morse Distributors 
get quick delivery—and profits—on such custom-ordered Morse 
Products as the revolutionary Hy-Vo Drive, Morse-Rockford 
Pullmore Clutches, Morflex Driveshafts, and Morse Cable Chains. 


Another sure profit-builder: as a Morse Distributor, you can 
bank on point-of-sale help from industry's most experienced 
power-transmission engineers, Their personal work with dis- 
tributors and customers has nailed down many a tough sale. 


M-:PT 


morse _| EXCEPTIONAL 
smeane __| ENGINEERING PRODUCT 


POWER SERVICE LIFE 
TRANSMISSION!  _— 








As a Morse Distributor, you'll be aided in other ways. Heavy 
advertising schedules carry the Morse story to purchasing 
agents, plant engineers, buyers in all levels of operating manage- 
ment throughout industry. These informative ads reinforce the 
solid Morse reputation for long service life, less maintenance 


“down-time,” low operating costs. 
Join the list of industry's 
most successful distributors 


Let us give you the profit-making details on a Morse Distributor- 
ship. Write today for complete information. 


MORSE CHAIN COMPANY 
Dept. 495 © 7601 Central Avenue © Detroit 10, Michigan 


EXCEPTIONAL 4 





MECHANICAL 


POWER TRANSMISSION 
PRopucts 
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every useroft 
WIRE ROPE 
and CHAIN 

(3 aprospect 

~ tor FUT TINGS$/ 








By pointing out these facts in consistent, factual 
advertising Laughlin is helping you sell to users of Wire 
Rope and Chain EVERY WHERE. 


1, Expensive “Special” fittings are usually un- 
necessary when consulting the #150 Laughlin 
Catalog. Approximately 1500 sizes and types 
to choose from. 

2. Accidents caused by inferior fittings are pre- 
ventable by the selected steel, drop forged, 

weldless construction used in Laughlin fittings. 

Many are heat treated for added strength. 

Exclusive items such as the “Fist wy Mors 

Safety Hook, Clevis Grab Hook, and “Missing 

Link” *are sales leaders for Laughlin distribu- 

tors. 

(We protect our distributors) 


We tell these prospects in these publications 


Top management, engineers, safety engineers and purchasing 
agents in all fields of industry. 


Influential buyers in design, production and maintenance depart- 
ments of all industrial fields. 


Contractors, heavy construction, logging and lumber companies; 


quarries, mining, stone and cement products companies; and rail- 


roads and equipment manufacturers. 


Drillers, producers, refiners, pipeline and petroleum equipment 
manufacturers. 

Private and government shipbuilders, repairmen, architects, engi- 
neers, and ship operators; suppliers, stevedore companies and 
marine equipment manufacturers. 


Whether you are talking to your customer about original equip- 
ment for production or replacement parts in maintenance, you 
know that he knows LAUGHLIN. 


THE THOMAS LAUGHLIN CO. 712 FORE STREET 
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Business Week 
National Safety News 
Purchasing 


Industrial Equipment News 
Mill and Factory 

New Equipment Digest 
Product Design and De- 
velopment 


Construction Equipment 
Construction Methods and 
Equipment 

Engineering and Mining 
Journal 

Pit and Quarry 
Mechanization 


World Oil 


Marine Engineering 


*T. M. Reg. 


PORTLAND, MAINE 
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The Prospector of Old Knew that 


“There Was Gold in Them Thar Hills” 


There was gold in the hills but where to find it 
was the big problem the oldtime prospector 
faced. He plodded along, sometimes within 
inches of hidden gold, always seeking but sel- 
dom finding wealth that might have been his. 


Sling Prospects Are Everywhere 
Finding wire rope sling sales is no ‘‘prospecting”’ 
job because every manufacturer who lifts a load 
is a possible sling buyer. Every customer of 
yours who uses a hoist or crane needs a sling to 
complete his lifting equipment. These are sling 
sales that are right in your own backyard. They 
are there, maybe you have not noticed them. 


A Program Designed for Distributors 
Now for the first time a complete sling program 
designed for quick, profitable sling sales through 
distributors is offered by American Chain & 
Cable. It is a program tailored to distributor 
requirements, your requirements. It sets you 
up as the source of supply for all wire rope 
slings needed by industrial users. 


You Stock Fast Moving Parts 
It enables you to stock fast moving standard 
ACCO Registered DUALOC Slings and ACCO 
Registered Fittings (links, safety shackles, 





Stock Them... 


Plant: 
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~ 
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and There’s Money for You in 
ACCO Registered Wire Rope Slings 


hooks). These parts can be assembled into an 
infinite variety of slings which will take care of 
85% of your customers’ requirements. Special 
slings are engineered by ACCO representatives 
for sale to your customers through you. 


Prospects Mean Sales 
There’s money for you in ACCO Registered 
Wire Rope Slings. Easy to understand litera- 
ture requires no technical training of your sales- 
men. It lets users choose their own slings. You 
are surrounded by prospects—your own cus- 


tomers. Do this: Have each salesman ask his 
customers next week if they use slings. You 
will be surprised at the sales you are now pass- 
ing by every time a call is made. 


Accepted for Years 


ACCO Registered Wire Rope Slings have been 
proved in use over a period of years by Amer- 
ica’s biggest manufacturers and thousands of 
smaller plants. And they are sold by the best 
industrial supply houses whose names we'll 
gladly furnish on request 

*Trade Mark Registered © Patent No. 2463199 


Write today to our Wilkes-Barre, Pa., office for literature and 
details of the ACCO Registered distributor sales plan 





and Sell Them 


Executive Office: 












District Sales Offices: 


ACCO 


pivryticava) 


Wire Rope 
Slings 


ARE 




































































Bunting Standard Stock Bearings 


Completely machined and finished—ready for assembly—Bunting 
Standard Stock Bearings can be immediately installed in most 
machine tools and industrial machinery. Unusual requirements are 
quickly and economically met by slight additional finishing. 

Your local Bunting distributor stands ready to serve 

you at all times from his large stocks, 


The Bunting Distributor 
Your Bunting Distributor is an industria! distributor or a specialist 
in certain industrial items. You will find him listed in the classified 
section of your telephone book—most likely under the heading 
Bars, bronze or Bearings, bronze. If he is the leading distributor, he 
almost certainly is the Bunting Distributor. He carries in stock, 
for your money saving convenience, completely machined and 
finished Bunting Standard Stock Industrial Bearings, Electric 
Motor Bearings and Precision Bronze Bars in a complete range of 
sizes meeting all your usual production and maintenance needs, 


Ask him for catalog. 


BRONZE BEARINGS « BUSHINGS «+ PRECISION BRONZE BARS 
This advertisement appears in Modern Machine Shop «+ iron Age + Machinery + Mill & Factory + Southern Power & industry + Steel 


THE BUNTING BRASS & BRONZE COMPANY «+ TOLEDO 1, OHIO «+ BRANCHES IN PRINCIPAL CITIES 
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Quality 


Double Circle Tools are manufactured with the 
most exacting care to assure a precise, quality 
product. 20% of CHICAGO-LATROBE employees 
are inspectors who carefully check every inde- 
pendent manufacturing operation. Inspection 
starts with raw material which must pass CHICAGO- 
LATROBE’S exclusive “close-limits on analysis” 
specifications before it is accepted. Inspection follows every 
independent manufacturing operation on every individual 
tool straight through to the finished product 
. . which must be a precise, top 
quality tool that will give outstand- 
ing performance and long life. 





The result. . . you can buy 
Double Circle Tools with 
confidence. 





CTUICC 





CHICAGO-LATROBE has proved its right to be proud of 
service. Every Distributor of Double Circle Tools is as close to 
the factory as his telephone and prompt delivery is just a few 
hours away, in emergencies. It is not uncommon to receive a 
special order by phone for a stock item and have it delivered 
at destination before the written confirming order is received. 
This has saved many a manufacturer from embarrassment. 


The combination of Quality and Service is the reason many 
manufacturers now specify Double Circle Tools regularly. You 
can also enjoy this important combination by specifying Double 
Circle Tools when you order. 


4 


CHICAGO-LATROBE | 


DOUBLE CIRCLE 
TOOLS 


DRILLS © REAMERS © COUNTERSINKS © COUNTERBORES © CARBIDE TOOLS © SPECIAL TOOLS 
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We make all kinds of bolts 


for all kinds of jobs 


Long bolts. Short bolts. Thin bolts. Fat bolts. Special bolts. Bolts with cut or rolled threads, 
to meet any specification . . . Yes, we make all kinds of bolts, and in just about every size. 
Bethlehem bolts are good bolts. They have strong heads and shanks, and smooth- 
fitting threads. You can count on them for dependable performance. 
If you need bolts—or any kind of fasteners—in your business, get in touch with the 


nearest Bethlehem sales office. Chances are good that we can supply you. 


BETHLEHEM STEEL COMPANY, BETHLEHEM, PA. 


On the Pacific Coast Bethlehem products are sold by Bethlehem Pacific Coast 
Steel Corporation. Export Distributor: Bethlehem Steel Export Corporation 


40 INDUSTRIAL DISTRIBUTION © JULY, 1953 





Another G.T.M.—Jobber Success 


CALLS IN G.T.M.- GETS BELT ORDER 


erm 


CEMENT company in Pennsylvania had never 
A placed an order for conveyor belting with 
the local Goodyear Distributor — although the 
Distributor frequently supplied other rubber 
products. But in a recent routine inquiry on con- 
veyor belting the Distributor called in the G.T.M. 
—Goodyear Technical Man. 


Result: The technical sales help of the G.T.M. 
—including re-engineering the belt installation, 
with a reduction in the number of plies and 
slightly increased cover thickness — led to the 


first belt order from this plant. 


When you hit the hard ones, as a Goodyear 
Franchise Holder, you can call in the G.T.M. 
for technical sales assistance like this. His help, 
when you need it, is one of the many reasons 
why the Goodyear Industrial Products Franchise 
is one of the top industrial supply money-makers 
year after year. 


Goodyear, Industrial Products Division, 


Akron 16, Ohio. 


GOODFYEAR 


THE GREATEST NAME IN RUBBER 


We think you'll like THE GOODYEAR TELEVISION PLAYHOUSE—every other Sunday—NBC TV Network 
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"PREFERRED STOCK’ 


There are good reasons for this 


too. Management, pro- 
and purchasing officials 


si know that Brown & Sharpe 


"Caters are of one uniformly high 


quality... and that “quality 
sh | eaters cost less in the long Fun" 


ia "en ate 
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ne ie fat drones ot 
s preference when you handle 
ne broad Brown & Sharpe line. 
can offer the right cutter for 
milling job —-all types 

; lable, from plain milling 

‘cutters to metal slitting saws, 

(| Specials” - . and 4 complete 

| dime cf end mills. 

Why not check your cutter 

‘inventory today and order a good 

supply of this “preferred stock” 

to meet customer demands . 

promptly. Brown & Sharpe Mfg. 

Co,, Providence 1, R. L, U.S.A. 








Industrial plants have many places where 100- 
pound (WSP) valves could be used. Yet you'll find 
more expensive valves of higher pressure. Why? Ap- 





parently some industrial customers haven't been told 
that quality valves are available for 100-pound serv- 
ice. You can save your customers money by recom- 
mending O-B valves for such installations. An O-B 
100-pound valve has the same fine materials and 
workmanship as O-B valves of higher pressures. We 
believe quality counts at 100 pounds, too. 





43967 V 


3 \ (4 
wr O26 7s= BRONZE GLOBES + GATES + ANGLES + CHECKS + FOR INDUSTRIAL SERVICE 
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Fiextoc SeiFf-LOCKING NuTS won't work loose. They offer the following advantages: stop and 
lock nuts in one; can be used again and again; every thread takes its share of the load; one 
piece, al! metal construction; controlled locking torques; cover temperature range to 550°F. 


Easy to sell, profitable to handle— 


SELF-LOCKING NUTS 


maintenance men and purchasing agents. They are 


FLexLocs replace plain nuts and lockwashers, 
available in a wide range of sizes in any quantity 


castellated nuts and cotter pins, nuts and jam nuts. 
They have industry-wide acceptance. They are 
extensively advertised to designers, engineers, 


and deliveries are prompt. Write for detailed 
information. SPS, Jenkintown 13, Pennsylvania. 


FLEXLOC LOCKNUT DIVISION 


bho We G/ae : W START FOR THE FUTURE 


JENKINTOWN PENNSYLVANIA 
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JSeleth 
stock and sell the 
“a W&B drill... 


ho 


LAST (AON 


ayer 


seeds Mee 


i—_i 
NSS 


tomers to enlarge holes in castings, steel 

forgings or punched metals. Hercules High 

ALUMI OY 4 Speed Three and Four Flute Core Drills are 
y 


specifically desigred and heat treated to proper 


=e 





hardness for efficiently enlarging cored, drilled or 
punched holes. Stock taper shank core drills in “4” to 3” 


igi: 


diameters and straight shank type in 4" to 2” diameters 


re | a ee ae "Ss = TF 


for complete service to your customers. 


Just off the presses is ao new catalog covering the 
complete line of W & B Drills, Reamers, Counter- 
sinks, Counterbores, Carbide Tools, Tool Bits and 
Special Tools. Send today for your free copy of 
this attractive and extremely usable tool catalog. 


Mahers of Fine Tools Since 1848" 


WHITMAN & BARNES 


PLYMOUTH, MICHIGAN 
NEW YORK .* CHICAGO e+ LOS ANGELES ¢ HOUSTON 
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anorner MODERN CATALOG 


Compiled by 


for another Leading Industrial Supply Distributor 


ao 
Exclusive Features 
in Every Catalog 


HIGH SPEED PRICES are printed in 
RED 


2 CARBIDE PRICES are printed in 


INDUSTRIAL SUPPLY CO. GREEN 


TRADE - MARKS reproduced in 
headings of well-known brands 


—D slubulor 2 of . tie-in the catalog with manufac- 


turers’ national advertising 


MACHINE TOOLS 
MILL SUPPLIES | 
HAND TOOLS: DIVIDING RULES between 
ia Le SAFETY AND i page columns provide ease of 
MATERIAL HANDLING reading 
EQUIPMENT 


All setups in each catalog are 
c> submitted to manufacturers 
Catalog No. 93 and brought up-to-dete just 


TULSA 3. OKLAHOMA 


Many of the nation’s 
leading Industrial Sup- 
piy Distributors are turn- 
ing to us for their cata- 
log service . . . there is 
@ good reason 





* The Catalog Displayed in this ad has been 
selected from a part of our current production 


600 W. JACKSON BLVD. 
CHICAGO 6, ILLINOIS 
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REPORT #165 


RY, 
based on //M pisTRIBUTOR RECORDS 






... Distributors receive 
many repeat orders for 


R/M Rubber Products without 







request for price... 











THIS REGULAR OCCURRENCE highlights two basic advantages enjoyed by all 
R/M distributors: 


1. The exclusive features engineered into R/M rubber products give 
distributors’ customers MORE USE PER DOLLAR. 


‘ 2. The dependable service R/M distributors give their customers is 
backed up by the service R/M factory and branches give to distributors. 


“MORE USE PER DOLLAR” sums up the engineered qualities of R/M transmission 
and conveyor belts, V-belts, hose and other rubber products as advertised in 50 
publications for the benefit of R/M distributors. 


3SER DIVISION PASSAIC, NEW JERSEY 


RAY BESTOS- MANHATTAN, INC. 


Ke 2», LA © ea 


Flot Belts V-Belts Conveyor Belts Air, Woter, Steam Hose Oil, Suction Hove industrial Fire Hose 

















Other 8/M products include: Industriol Rubber © Fon Belts © Radiator Hose ¢ Brake Linings * Broke Blocks © Clutch Focings 
Asbestos Textiles * Teflon Products © Packings © Sintered Metal Parts ¢ Bowling Balls MR 922 
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Nothing like a NEW line _. 
to give sales a NEW lift 


When you come down to it, the only noticeable difference be- 
tween CHAMPION Lamps and those made by the “‘big three”’ that 
have also been making good lamps for a generation or more is the 
Champion Diamond mark on every bulb and tube. 


But when you add Champion’s to your line you've got a brand 
with a quality reputation and performance record second to none, 
yet not carried and offered by every Tom, Dick and Harry in the 
business. 


What's more, Champion Lamps are handled and sold just like 
the other quality goods you distribute — outright sale, no consign- 
ment deals, records and red tape — just a fine product in a fine 
package, priced for profitable volume and giving the customer 
satisfaction that wins steady repeat business. 


Why not check with Champion and see what we can do to give 
you and your men a new sales lift? 


Here's One Champion Selling Help 


This practical, down-te-earth reference file 

on engineered maintenance for industrial lighting 
and lamp users has created an enormous amount 
of good will for Champion distributors. 

lt will de the same for you. 


CHAMPION LAMP WORKS 
Lyn, Massachusetts 


A DIVISION OF CONSOLIDATED ELECTRIC LAMP CO 
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Sell the All-Motor type, 








Its exclusive, superior features 
mean LONG-RANGE ECONOMY! 


You give your customers more for their money when you sell them the FALK 
all-steel, All-Motor type Motoreducer. Here is the only compact motorized 
reducer with a separate foot-mounted, resilient Steelflex coupling- 
connected, complete standard motor without modifications! 

This dependable, versatile Motoreducer accommodates any make, type, 
or speed of motor within the AGMA rating of the unit. Ratio can be 
changed within torque capacity of unit without modifying motor. Motor or 
reducer units can be quickly and independently interchanged cs desired. 

The FALK All-Motor type Motoreducer offers distinct sales-and-profit 
advantages to you, as a distributor. Your reducer stock need not be tied 
to your motor inventory. With separate motor and reducer inventories, 
you can give prompt and precise service on your customers’ standby or 
spares requirements without forcing a tie-in sale. This means savings to you 
in stockroom space and inventory investment; to your customers, it means 
better service, greater satisfaction. Write for Bulletin 3104, 


-+-@ good name 
in industry 


THE FALK CORPORATION 3001W. Canal St. Milwaukee 8, Wis. 





»+ With complete 
foot-mounted motor 
of ANY make 


ANY type 
ANY speed 





Every FALK 
motoreducer 
has these 
“IN-BUILT” 
FACTORS 


7 


All-steel Housings. Unbreakable, strong, 
rigid. Generous overhung load capacities 
provided by wide bearing spans, large 
shafts and bearings. 

Streamlined inside and outside. Smooth, 


clean surfaces; machine welded construction 
conforms to NEMA motor frames. 






3 Sealed Housings. Dual closures and one- 
way vents keep oil in, dust and moisture out. 
Units are splashproof, leakproof, dustproof. 


4 Positive Lubrication. Lorge sump capacity 
...oil-tight construction assures clean 
lubricant. ..direct dip of revolving elements 
provides positive lubrication at all speeds. 


5 Wide Speed Range. Selective ratio combi- 
nations provide output speeds from 1.5 rpm 
to 1430 rpm with stock gears. 


6 Precision Gearing. Heat-treated alloy 
steel, precision cut and shoved helical gear- 
ing throughout...quiet-operating crown 
shaved pinions...taper bored gears for 
easy ratio changes. 


° * > 
The basic E design permits 
maximum use of standardized 
ports . . Closer control over 
materials, processing, inspection 
and assembly .. . resulting in 
faster delivery from inter- 
EC changeable stocked assemblies. 

EZ EC'I 

EZxX ; 
s eer Ecce” 


WRITE FOR BULLETIN 3104 








Strong Market Demand is the key to greater Jeffrey's consistent national advertising 
distributor profits. Jeffrey adds punch to . . . plus complete and modern sales tools 
distributor efforts by Pre-Selling Product . .. makes more money for the Jeffrey 
Preference in all markets distributors serve. distributors. 


Ads Like These Boost Sales 


O-strrn re O-crrra = OTF ABs 


-— neces § oe 


Jeffrey advertising is appearing in leading industrial and trade publications covering these markets: 


Engineering Coal Preparation industrial Wastes Foods 
Foundry Automotive Construction Steel 
Lumber Quarry Petroleum Glass 
Power Plants Pulp & Paper Conservation Ceramics 
Metal Working Chemicals Water & Sewage Grain 
Ore Beneficiation 


IF IT’S MINED, PROCESSED OR MOVED © 
.. IT'S A JOB FOR JEFFREY! 


Ui, ANTS IN CANADA, ENGLAND, sour AFRICA 
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Cash in on the big, new market for snow melting systems 


—_——-— 


ATT}. D\ 
' AL aN 


"PAGE BOOKLET 


The tremendous-public interest in the benefits of 
snow melting-systéms now extends the frontiers Of 
the plumbing and heating business to embrace a 
great, new multi-million dollar market annually. 

This is mew business . . . business that never ex- 
isted before . . . business that proves that a saturation 
point is far from being reached! 

To give you a better picture of the scope of this 

rofitable new market, the Committee on Steel Pipe 

esearch has prepared an attractive and easily 
understood booklet for anyone interested in snow 
melting. 

It answers the most commonly asked questions 
about snow melting systems, suggests applications 
for domestic, commercial and industrial uses. It 
covers such important subjects as design, steel 
piping layouts, temperature requirements, boiler 
capacities, auxiliary equipment, and step-by-step 
installation methods. 

You can get this valuable color booklet without 
cost or obligation by returning the coupon below 
or by a request on your business letterhead to 


COMMITTEE ON STEEL PIPE RESEARCH 


AMERICAN IRON AND STEEL INSTITUTE eg ee ee ee 


350 Fifth Avenue, New York ], N.Y. 


Committee on Stee! Pipe Research 
American Iron and Steel Institute 
350 Fifth Ave., New York 1, N.Y. 


Please send me without cost or obligation a copy of the 32 page 
booklet Steel Pipe Snow Melting and Ice Removal Systems.” 
Name. 


Address 


City ee 
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ARMSTRONG 


TOOL HOLDERS... 
for every operation! 


There are ARMSTRONG TOOL HOLDERS in sizes and types 
for every operation on lathes, planers, slotters and shapers— 
for the heaviest cuts; for the most delicate cuts. 

With Standard shaped cutters, bits and blades of ARM- 
STRONG HIGH SPEED, ARMALOY (Cast Alloy) and ARMIDE 
(Carbide-Tipped) they provide a system of tooling that assures 
maximum production per machine hour, lower tool costs, and 
high machining profits. 

Comprising the basic tools of practically every tool room 
and machine shop, ARMSTRONG TOOL HOLDERS are being 
bought continuously . . . are a constant source of profit to 
the Industrial Distributors who catalog stock and display 
them. It is a profitable practice to put the question, “What 
ARMSTRONG TOOL HOLDERS do you need?” 


Write for our New S-48 Catalog 


ARMSTRONG BROS. TOOL CO. 


“The Tool Holder People” 
5205 West Armstrong Ave., Chicago 30, Iilinois 


as EO 


= La 
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COLUMBIAN ROPE COMPANY = 350-80 Genesee St. Avburn The Cordage City", N.Y. 
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EFRICTION. 


...3n industry. ..in plants large 
or small, can eat up power, wreck 
bearings, breed fires, shut down 
production iines, melt away hard 
earned profits. Its destructive 
effects are further complicated 
by water, gasoline, solvents, 
extreme heat or cold, acids, alka 


lies, dust and dirt. 


Mr. Distributor: 


Friction is a problem we of 


Keystone have researched for 
many years. Our studies have 
given birth to the broad line 
of Keystone Specialized Lubri- 
cants—lubricants which today 
are protecting costly equipment 
in thousands of industrial 


applications. 


The aim of this ed is to tell the industrial consumer that 
there is a Keystone Specialized Lubricant to solve any 
friction problem and meet any external condition... 


Urge your prospective customers to select the toughest 


application they have... 


the test! 


and then put Keystone to 


If you have a friction problem: 
solve it with a Keystone 
Specialized Lubricant. ’Phone 
your Keystor.e Distributor. He’ll 
be glad to advise you and supply 
your lubricant needs. KEYSTONE 
LUBRICATING COMPANY, 2Ist 
and Lippincott Streets, Phila. 
32, Pa. Established 1884. 


TRADE MARKS #EG. U.S. PAT 


SPECIALIZED 
LUBRICANTS 





INDUSTRIAL DISTRIBUTION ¢ JULY, 1953 





Moderate Inventory Combination 
of Roller Chains 
and Stock Sprockets 








Taper Lock Sprockets 


ond Suchings fi A complete balanced combination of Roller 

peti gpm a ch pg ot ne Chains and Sprockets provides new merchan- 
Che Gael oF © Lange sine oF eqreenan dising opportunities—‘‘over-the-counter,”’ 
with various bores 
quick delivery sales with low cost inventory. 
This new Diamond Chain deal includes 

: packaged Chain in American Standard sizes 
ee ee a — Taper Lock Sprockets and Bushings with 
wide bore range at moderate cost—and the 

smaller size finished fixed bore sprockets, at- 


tractively priced. 


~ MODERATE STOCKS—MORE PROFIT 


This exploded view illustrates This Diamond stock chain combination with 
T ° F 
the simplicity of the Teper . finished bore stock sprockets, bushed and 
Lock Sprocket Ms 
solid, allows the distributor to meet the very 
maximum of every-day drive requirements 
promptly while having a small dollar in- 
if . : vestment. 
» . Complete information will be forwarded 


eereeeeece 


on request. 


OLLER 
HAINS 


DIAMOND CHAIN COMPANY, Inc. 
Where High Quality is Traditional 

Dept. 480, 402 Kentucky Avenue, Indianapolis 7, Ind. 

Ihe user of Diamond Chains and Sprockets is thus as near to this 

stock as his telephone. Diamond national industrial advertisements 


Diamond finished fixed bore : carry this message—"'See the yellow classified local telephone direc- 
Sprockets complete the new . tory for the address of the Diamond distributor.” 


stock Diamond Chain Drive 
combinaticn 
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A PRODUCTIVE ASSEMBLY LINE— CUSTOM BUILT 
with Standard HALLOWELL Shop Equipment 


You can help your customer set up a large or 
small assembly line easily and quickly with standard 
HALLOWELL Shop Equipment. Just design the line as 
he wants it—write up your order for standard, ready- 
made units—and deliver from stock. For complete 
information about this easy-to-seil, profitable line, 
write SPS, Jenkintown 13, Pa. 


1. Work Benches 2. Shop Desk 


Che tli Cae: WSIRRT FOR THE FUTURE 


CEYTLNTATS SHOP EQUIPMENT DIVISION 
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THE BRIGHTON SCREW & MANUFACTURING CO. 


1827 READING ROAD CINCINNATI 2, OHIO 


“U.S.” V-Belt engineer 


eliminates 51 sizes 


from customer’s stockroom! 


(above) U.S. V-Belts 
on a horizontal mill- 
ing machine 


(left) U.S. V-Belts on 
a vertical milling ma- 
chine. 


(below) Chart shows 
reduction of V-belts 
in customer's 2 plants 
after survey by 
“U.S.” engineer 





__ PLANT? — PLANT 2 __ TOTAL 
Pre- Post Pre- Post Pre- Post 
sur- Sur- sur- Sur- sur- Sur- 
vey vey yy _ vey 
No. V-Belt Drives 1084 1084 308 308 1392 1392 
No. V-Belts 3103 3103 757 757 3860 3860 
No. V-Belt Sizes 152 109 85 70 169* 118* 
No. Sizes Eliminated 43 15 51° 
Percent Decrease In 
No. Sizes Used 28.2% 17.6 30.2 


Duplicate sizes in each piant not counted in this tota 





U.S. V-Belt installations on a double-crank form press. 


Bierd's what the Plant Maintenance Manager said: “Stocks have 
been simplified ...and the ordering of replacement parts has been 
made much easier.” With U.S. Rainbow® V-Belts, 51 sizes were elimi- 
nated —a saving of 30.2°%,. This was the result of a survey made by 
a U.S. Rubber engineer in 2 plants of a leading aircraft manufacturer. 

“U.S.” has the largest collection of V-Belt molds in the world and 
can fill any requirement. “U.S.” engineers do not believe their job 
stops when the sale is made. You will find them constantly helpful 
in belt service and selection. Call them at any of our 25 District 
Sales Offices or write to address below 











“tS. Research perfects u 
“1 S.° Production builds it 


tis. Industry dep nds on it. 


NOTICE TO DISTRIBUTORS : Here is a way for you to render 
your important customers greater service. Get in touch with “U.S.” for 
any surveys of this type you want made. 


UNITED STATES RUBBER COMPANY 


MECHANICAL GOODS DIVISION «+ ROCKEFELLER CENTER, NEW YORK 20, N. Y. 
Hose « Belting « Expansion Joints « Rubber-to-metal Products «¢ Oil Field Specialties « Plastic Pipe and Fittings « Grinding Wheels « Packings « Tapes 
Molded and Extruded Rubber and Plastic Products « Protective Linings and Coatings « Cenductive Rubber « Adhesives « Roll Coverings « Mats and Matting 
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TASTY PEANUTS—OR TOTAL LOSS! 


Ut all depends on the 
COFFING 
CHALLENGER 





Quik-Lift Electric Hoists 
Safety-Pull Ratchet Lever Hoists 
Spur-Gear Hoists 
Mighty-Midget Pullers 
Hoist-Alls * Load Binders 
Differential Chain Hoists 


COFFING HOIST 
COMPANY (i 


Danville, Utlinois 


if 
i 

HOUGH a hoist failure is always costly to a manufacturer, it is 

doubly so to a processor of peanuts. At one critical point in their 
roasting, a breakdown would not only slow production, but even so 
much as a 10-second delay would mean total loss of a 300-lb. batch. 

During this vital period, everything depends on the hoist. It must 
work “right now” — every time! That’s why Young Foods, Inc, has 
standardized on Coffing Challenger spur-gear hoists. 

This all-steel, 38-lb. hoist is designed specifically as a production 
tool. Its crack-proof housing, sealed bearings and five-to-one safety 
factor are just a few of the design details that assure years of pro- 
ductive use. What’s more, when servicing does become necessary, 
the Challenger can be completely disassembled in minutes without 
special tools. 

Coffing Challengers are available in three sizes with capacities 
of '2, 1 and 2 tons. For full information in these and other depend- 
able units in the expanded Coffing line, write Dept. A7C 
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creates a profitable 


COMMOTION 











Montn Arter Monrtn, these and other 
memorable Jewel Brand advertisements hit the 
heart of the big abrasive-products market . . . 
keep JEWEL BRAND first in the minds of the 
nation’s biggest buyers and users . . . help sell 
Jewel Brand Coated Abrasive Belts for every 
finishing operation. They can work for you, too! 
—" INC. Write now for complete details on a profitable 

apRasiv’ hg en Jewel Brand franchise . . . prove to yourself why 

Seuss Braintree 05, Maree’ leading industrial distributors everywhere call 
Jewel Brand “the best brand’’. Abrasive Products, 
Inc., Pearl Street, South Braintree 85, Mass. 


Rae) 
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Here's a market with lubrication problems aplenty —a 
market rich in sales potential! Find a trolley-type con- 
veyor in any plant and you find a place for Alemite’s new 
Automatic Conveyor Trolley Wheel Lubricator. And— 
you find a fast, profitable sale! 


Now, a unit that automatically lubricates both wheels 
of a conveyor trolley as they go by at speeds up to 75 ft. 
per minute—without stopping the line! Effects tremen- 
dous savings in power, down-time, man-hours, lubricant! 
‘® wherever you see this — LU B Ri @: | 0 he 


You are looking at a chance to make a fast sale! Old-fash- 
ioned hand and ladder methods of trolley wheel lubrica- 
tion are dangerous— waste expensive man-hours — often 
result in missed bearings. Here’s a way to end those trou- 
bles, along with product spoilage due to over lubrication. 


@ just flip a switch — 


And the Alemite automatic trolley wheel lubricator 
goes to work! Can lubricate over 4 miles of wheels 
without refilling. Lubricant shots are accurately 
metered to 005 cu. in. Conveyor wear is cut, break- 
downs fewer—costs slashed. 


lubricates every wheel on both sides 
of the track without stopping the line 
No lubrication down-time! * Requires no floor space! * Lengthens Trolley Life! 
Cuts maintenance costs! * Eliminates hazards! + Cuts Lubricant waste! 
Reduces work spoilage! Adds time to conveyor line! 


‘ 


Mill & Factory Editorial Board Award! 


a ““ se 
complete “package unit F REE! complete information .. . 


Shipped complete—no inventory problems! Has its own on the new Alemite Automatic Conveyor Trolley Wheel Lubri- 
section cf 3”, 4” or 6” track that fits right into existing over- cater — including @ reprint of the Mill & Factory Award story 
now evcilable. Send fer this strong selling sales help todey! 


head trolley-type conveyor systems. Lubricant reservoir 
and lubricator assemblies are mounted on the track. Han- 
dies wheels spaced irregularly or as close as 8” on centers. 


ALEMITE, DEPT. H-73 


Nome 


ALEMITE = 
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Vo ot 


CHROME-MOLY STEAM VALVES 
Hold the line at... 


Oswego, N.Y. Station of 


© NIAGARA MOHAWK POWER CO. 


Leading central stations know 
and trust Vogt drop forged steel 
chrome-moly valves in their 
toughest high pressure and high 
temperature services. 
Specify Vogt ... and be SURE! 


*The Huntley Station at Buffalo 
and Dunkirk Station at Dunkirk, 
N.Y. use many Vogt valves. 


*TOP Air \ ‘ f Oswes N,. , 
Station of Niagara Mohawk Power Co, 


CENTER: Valves on main drum of 
875,000 pounds per hour steam gen- 


erator, 





RIGHT Drains from main steam, at- 
¢emperator, and superheater lines ems 
ploy a maze of valves. 


NEW CATALOG F-9 
Consult its 400 pages for the complete 
Vogt line of drop forged steel Valves, 
Fittings and Flanges for steam, water, oil, 


gas, air and refrigeration services. 
HENRY VOGT MACHINE CO., Louisville 10, Kentucky 
URANCH OFFICES: NEW YORK, PHIILADELPHIA, CLEVELAND, CHICAGO, ST. LOUIS, DALLAS, CHARLESTON, W. VA 
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Let Your 


Customers Choose !! 
pons eee to Fi 





PLANER KNIVES 


Scientifically heat-treated and accurately 


ground, Simonds Planer Knives cut fast and SH 

smooth... have a notable reputation for Unencell APER STEEL 

toughness and long life. All types for round inn®xcelled for makin Special 

head and square head machines. Edge Shaper angnds ) Fp S od Berit 
See velo 


18 ac r 
knens, width ‘= side bee 
and 24” lengths, Ali 


uniform thic 
Furnished in 
standard sizes, 


Their 
5 Fight High Costs 


wit SIMONDS KNIVES 








VENE 
Uniform -m KNI VES 


slotted snp mPered 


§ d be » *Curately g, 
CHIPPER KNIVES edges Veneer Krivey pimonds yd) 
° oO 0. 
Simonds T-18 Chipper Knives hold their lessen Po ll tween srindt® keen 
sharp cutting edges under the most severe Produce higher the lathe or alice 
cutting conditions... produce clean-cut, ard sizes. Quality veneer, Ajj cen’ 
uniform chips hours longer... reduce Stand. 


waste and down time. All standard sizes 

















Simonds real “know-how” in machine knife manufac- 
ture, based on over 100 years experience in the produc- 
tion of all types of knives, pays off in extra value and 


extra savings in all kinds of eames ... Saw mills, 
planing mills, and pulp mills; furniture and fixture fac- 
tories; veneer and. plywood plants ... everywhere that 


wood is surfaced, formed or transformed for a specific 
purpose. 


Simonds Steel ... specially made for each type of knife 
.. » plus precision heat treating and grinding to accurate 


dimensions add up to far better on-the-job performance, 
fewer sharpenings, less down time, and lower produc- 







SIMONDS, 


SAW AND STEEL CO. 







Factory Branches in Boston, Chucago, San Francisco and Portland, Oregon. Canadian Factory in Montreal, Que 


Simonds Divistons: Simonds Steel Mill, Lockport, N. Y., Simonds Abrasive Co., Phila., Pa. and Arvida, Que., Canada 
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TOP QUALITY 
C-O-TWO FIRE EXTINGUISHERS 


DRY CHEMICAL TYPE 


Convenient 4, 20 and 30 pound hand 
sizes . . . no syphon tubes or valves 
within the cylinder to become clogged 
or inoperative . . . discharge hose 
and squeeze type discharge nozzle 
remain empty until actuation takes 
place . . . one piece removable top 
assembly. Also, convenient 150 pound 
wheeled size . . . sturdy, wide-faced 
wheels . . . discharge hose and two 
position discharge nozzle having soft 
or solid stream fully enclosed in pro- 
tection casing . . . footrail and dual 
bar handle provide easy inverting 


Squeez-Grip Carbon Dioxide Type Fire Extinguishers 
Dry Chemical Type Fire Extinguishers 
Bulit-in High Pressure and Low Pressure Carbon Dioxide 
Type Fire Extinguishing Systems 
Bullt-in Smoke and Heat Fire Detecting Systems 


CARBON DIOXIDE TYPE 


Convenient 21, 5, 10, 15 and 20 pound hand 
sizes . . . discharge horn non-conducting, corro- 
sion resistant, shatterproof, non-metallic construc- 
tion. Also, convenient 50, 75 and 100 pound 
wheeled sizes . . . available with sturdy, wide- 
faced wheels either with or without rubber tires, 
as well as available with or without discharge 
hose and horn protection cover. 


@ Top quality backed by experienced engineering results in operating superiority 
over the years with the world famous C-O-TWO Squeez-Grip Carbon Dioxide Type 
Fire Extinguishers as well as the newer C-O-TWO Dry Chemical Type Fire Extin- 
guishers. Furthermore, modern manufacturing facilities and extensive field testing, 
together with approvals such as the Underwriters’ Laboratories, Inc., Factory Mutual 
Laboratories and Government Bureaus make your sales profits free from the headaches 
of frequent returns and bothersome service calls. 

With C-O-TWO Squeez-Grip Carbon Dioxide Type Fire Extinguishers the pene- 
trating carbon dioxide is a clean, dry, non-damaging, non-conducting inert gas .. . 
smothers fire in seconds, leaves no after fire mess . . . highly effective on flammable 
liquid and electrical fires, as well as some surface fires involving ordinary combustible 
materials. The C-O-TWO Squeez-Grip Valve is the greatest single contribution to 
the releasing of carbon dioxide for first aid fire fighting . . . just squeeze lever to open 
. +. release to close. 

With C-O-TWO Dry Chemical Type Fire Extinguishers the heat-shielding dry 
chemical is a non-conducting, non-abrasive, non-toxic, finely pulverized powder com- 
pound .. . blankets fire instantly . . . exceedingly effective on flammable liquid, gas 
and electrical fires, as well as surface fires involving ordinary combustible materials. 
The exclusive inverting design renders constant free flowing dry chemical, assuring 
faster, more effective and complete discharge. 

Both types of C-O-TWO Fire Extinguishers can be steady sales to industrial 
plants the year round, with special attractions added each spring during Clean Up 
Week and likewise in the fall during Fire Prevention Week. Talking C-O-TWO Fire 
Extinguishers can be a good door opener as well as one of the topics of conversation 
most anytime you make a sales call. Contact us today for complete free information 
on these top quality, “stay sold” fire extinguishers . . . it will be worth your while 
to get all the facts. 


€-O-TWO FIRE EQUIPMENT COMPANY 
NEWARK 1 + NEW JERSEY 


C-O-TWO FIRE EQUIPMENT OF CANADA, LTD. * TORONTO 8 * ONTARIO 
Sales and Service in the Principal Cities of United States and Canada 
AFFILIATED WITH PYRENE MANUFACTURING COMPANY 
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THEY’RE LOOKING DOWN YOUR PIPELINE... 


Those twin scourges of industry—Lost Production and High Mair- 
tenance—are constantly drawing a bead on economical operation . . . 
looking down this nation’s arteries for the lines of least resistance 


to heat, pressure and corrosion. 


There is one way to spoil their aim: make sure that your pipe and 
tubing sections are joined with fittings of a kind that match them in 
chemical and physical properties, in strength and weight. 


W-S Double-Diamond FORGED STEEL Fittings in both screw-end 


and socket-weld types give you all these qualities . . . provide life- 
of-the-line joints for any kind of make-up. 


Literature is available . . . write for it. 
SOLD THROUGH LEADING DISTRIBUTORS 


WATSON-STILLMAN FITTINGS DIVISION 


H. K. PORTER COMPANY, INC. 
125 ALDENE RD., ROSELLE, NEW JERSEY 





Distributor salesmen get more VA 


ARMOUR 
COATED 
ABRASIVES 


&é 














First of all, there’s hardly a plant that your salesmen call on that doesn’t use 
some kind of coated abrasives. So every call can be a more profitable call if 
your salesmen make it a point to talk coated abrasives each time. And Armour 
Coated Abrasives sell quickly—our complete quality line has had over 50 
years of acceptance. 

-AR MOUR In the second place, Armour does a pre-selling job on your prospects and 
customers. Advertising and direct mail are coordinated to help your men get 
in to see the right people—and we supply helpful, informative pamphlets and 

Coated Abcasives booklets, as well as helpful “give-aways” to help make the sale once they're in. 
And, of course, there are lots of other reasons why it’s smart to sell the 
Armour and Company Armour line. For one, there's the new Armour Technical Application Labo- 
North Benton Rood + Alliance, Ohio ratory, full of the latest equipment to help solve problems for distributors’ 
customers. With Armour backing like this, you can see why distributor sales- 
men get more dollars per call. 
If you're interested in handling the Armour line, write today. 
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eather balloon carries aloft 
nde. Thi inexpensive little weather — 
observe eccdsascaly- “by radio—the temper- 

a. and humidity of the upper air. 

parts of radiosonde are temperature and humid- 
‘ity ts and a disc-shaped, pressure-responsive 
diaphragm that supplies the all-important pres- 
sure ‘reference’. 

U. S. Gauge makes radiosonde diaphragms to + 
two-millibar accuracy from Ni-Span C—an alloy with 
a constant thermal modulus—to cancel temperature 
effects. Compensating thermal influence of the instru- 
ment components within the diaphragm design was 
another—and tough—problem. USG licked it—hopes 
to tackle one for you. 

If you require diaphragms like those we've described 

..if you have any product in need of accurate 
temperature or pressure-sensing elements or instru- 
ments, let USG creative instrumentation go to work 
for you. United States Gauge, Division of American 
Machine and Metals, Inc., Sellersville, Pa. 

PRODUCTS OF UNITED STATES GAUGE .. . Absolvie Pressure Gouges * Aircraft 
instruments ¢ Air Volume Controls © Altitude Gauges * Boller Gauges * Chemical 
Gauges * Mercury Gos and Vapor Diol Thermometers ¢ Gioss Tube and industrial 
Thermometers * Flow Meters © inspectors’ Test Gauges © Precision Laborctory 


Test Gevges * Marine, Ship ond Ailr-Brake Govges * Voltmeters ¢ Ammeters 
© Welding Govges 


OTHER DIVISIONS OF AMERICAN MACHINE AND METALS, 
WiC. AT SELLERSVILLE, PA.: GOTHAM INSTRUMENTS, AND 
AUTOBAR SYSTEMS 
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“We feature WISS SNIPS 
because they sell best 
with fewer returns” 


M.E. Robertson of the Briggss-Weaver Machin- 

ery Co., Dallas, Houston and Fort Worth,Tex., 

agrees with other distributors of Wiss metal cut- 

ting snips. There are several reasons why they 

are the choice of professional workers everywhere—why they se il he tter, with fewer 

returns. Wiss snips are produced largely by the handwork of skilled workers. 
Vach pair ts rigidly tested and guaranteed perfect. Bolts are set precisely to 

reduce wear and to increase cutting power with least effort. 


WISS METAL MASTER SNIPS: Compound action design delivers amazing cutting Wiss inlaid blades are made of high 


power, These 10” snips cut with about one-half the effort required for standard carbon crucible steel welded to a hot 
1244,” snips. One edge serrated to prevent slipping. M-1 (cuts left) and M-2 drop-forged frame to provide the extra 
(cuts right) are designed to cut the most intricate scrolls and circles. M-3 is for service demanded by professional 
shallow ares and straight cutting M-5 Bulldog Heavy Duty snips are tops for workers. 

notching, nibbling and cutting shallow arcs in sheet metal as heavy as 16 gauge 


WISS INLAID SNIPS 

High carbon crucible steel weld- 
ed to a hot drop-forged frame 
provide that eztra service de- 
manded by professional users ev- 
erywhere. Six Straight Cutting 
sizes from 91” to 17”, including 
Bulldog Snips for notching. 
Three Combination* Cutting 
sizes, 12! as 13! 2” and I $! ‘¥g 


WISS SOLID STEEL SNIPS Wiss snips are hot drop-forged of the 
For those whose requirements finest steels available. 

are less specialized than the pro 
fessional user. Hot drop-forged 
of fine carbon steel, they meet 
or exceed government specifica- 
tions. Four straight cutting sizes, 
8” to 124%”. Two Combination* 
Cutting sizes, 7” and 13” and 
Bulldog Snips for notching, 16”. 
*Made with straight blades, but 
ground and shaped so they read- 
ily cut curves and irregular 
shapes as well as straight. 


' Highly skilled craftsmen make final ad- 
J. WISS & SONS CO., ™ ' NEWARK 7, NEW JERSEY justments to assure that Wiss snips will 
cut perfectly for a long time. 
Manufacturers of Shears, Scissors, Pinking Shears, 
Metal Cutting Snips and Garden Shears 
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WHEN THE JOB GETS HOT... 


Call your Republic Pipe Distributor 


@ Whether the job has to get done in hours... or days... your Republic 
Steel Pipe Distributor is all set to come up with whatever you need. 


He has piping in the sizes and lengths you need. He has fittings, valves, 
fixtures, controls, and tools ... all items for the complete job. And he 
can deliver them in a hurry. Just a phone call from you starts your 
order on its way. It’s gathered from the Republic Pipe Distributor’s 
stock room .. . not yours. You save capital investment. You save floor 
space. His stock room becomes yours. 

It will pay you to get acquainted with your Republic Steel Pipe Distrib- 
utor and the high-quality materials he stocks. He’s as close as your phone. 





To help tell the story of the 
pipe jobber and the service 
he renders, this and similar 
Republic Steel advertisements 
are appearing regularly in plumb 
ing and heating publications. 
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Something to SELL About! 


NEW DIRECT ORE 


ROBBINS & MYERS 


INOUGTRIAL 
FAN 


does heavy-duty 
jobs at low cost! 


Such a powerful fan at low cost means big 
demand! Simply explain that the rigid construc- 
tion of this new fan puts it in the heavy-duty 
propeller-fan class ... then sell hard with prices 
that start as low as $160.00 (24” size)! There’s 
value for you! And the market is tremendous! 
This fan is designed to operate against static 
pressures in industrial, commercial and military 
applications. It’s easy to install, and does a 
whale of a job. Check the selling features below. 
Then return the coupon for complete details. 


@ Direct Drive reduces maine @ High-strength blades of 
tenance costs aluminum alloy are non-rust- 
@ Squore steel frame forms ing, non-crystallizing, non- 
easy-mounting panel overloading 
@ Streamiined air iniet re- Capacitor-type motor, 
5 Sizes sults in 15% to 18% more totally enclosed. Ball bear- 
24" to 48” efficiency than ordinary ings permanently lubricated 
5400 to entrance rings and sealed. Explosion-proof 
36000 CFM "Gull-Wing” design of motors available on order 
‘ airfoil blades gives uniform @ Automatic shutters avail- 


pressure velocity able to fit all fan sizes 





Automatic Shutters — Avail "Gull-Wing" Blades — Sharp Large Center Disc — Reduces 
change in pitch near center of re-entrance air loss. Blades 
blades promotes uniform are individually mounted— 
replaceable. 








able for every size fan, Shut 
ters open when fan is ‘“‘on’ 
close when it’s “‘off.”’ pressure velocity. 


MAILTODAY! TT 
ROBBINS & MYZRS, INC., Fan Division, Dept. 1D-73 


me 387 South Front St., Memphis 2, Tenn. 
FANS Send more information about your new Industrial Fan to: 


\ 
\ 
\ Addre 


Robbins & Myers, Inc., Fan Division — 
387 So. Front St., Memphis 2, Tenn 
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the Profit Line 


OF GRINDING WHEELS 


Here's a special profit opportunity for distributors who 
are looking for an easy-to-sell line of top-quality abra- 
sive wheels. Chicago Wheel—famous for its mounted 
wheels and abrasive specialties—now offers a complete 
range of grinding wheels for every standard grinding 
application. Wheel sizes up to 30” diameter are now 
available for all types of jobs such as roll grinding, weld 
grinding, and machine tool applications. Chicago 
Wheel’s complete line includes mounted wheels, grind- 


ing wheels, internal wheels, cut-off wheels, and the ex- 


clusive “XL” Bond wheels for carbide tool grinding. 


Protected Franchises —a few fully 
protected territories are available for 
distributors who want a real money- 
making abrasive line. We'll make you 
the sweetest deal you've ever had. It’s 
worth writing for details immediately. 


Dept. iD 


CHICAGO WHEEL 


& MFG. COMPANY 
1101 West Monroe Street, Chicago 7, Illinois 
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Protection that’s never “caught napping” 


... that’s what every Morse-franchised Distributor gets, under the 
Morse Code, which means every word it says: ‘‘ Morse Tools shall be 
sold exclusively to or through Morse-franchised Distributors.’’ Every 





MFD knows he can @epend on that . . . and that he will never find 
himself on his own. He can depend on this, too that new Morse 
methods of production and inventory control place him in a position to 
give his customers better and faster service on all Morse Quality Cutting 
Tools. That’s real protection, too! Morse Twist Drill & Machine Co., 
New Bedford, Mass. Warehouses in New York, Detroit, Chicago, 
Houston, San Francisco. 


THE MORSE CODE MEANS 100% DISTRIBUTOR PROTECTION 
— s 


onal MORSE Cutting Tools 
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Five Reasons W Mhy> 


Selling!S STEP KEN C- foamson 


"\ \ “MATERIALS HANDLING 
ry Nop Aenea UNITS 


: va added profit 


T e LARGE MARKETS. Regardless of what you sell, almost every indus- 


trial plant you call on is a prospect for one or several of these 
S-A products. 


2. TOP QUALITY. Youcan sell with confidence for S-A machinery has 


been “‘field-proven” by thousands of satisfied customers. 


- § EASILY SOLD. The benefits of S-A equipment are easy to explain, 


easy to sell. 


4. ONE IMSTALLATION SELLS OTHERS. Sales records 


show that one installation seen in use leads to new sales for you 
as other prospects see how it saves time and cuts costs. 


5. NO STOCKING OR INVESTMENT NEEDED. 


You sell from our literature and at your request we drop ship for you. 


Make your calls do double duty by selling S-A, too. Write now 
for details, discounts, prices and delivery schedules. 


SACO SPEED REDUCERS 

edapt standard full speed moters 
to any speed required. Sove time, 
floor space, installation costs and 
meintenance. Bulletin No. 643 


A “TELLEVEL” 
regulates bin levels 
automatically, prevents 
overflow —controisma- 
terial level in bins, 
tanks ond storage silos 
Bulletin Noe. 1048 
S-A CAR PULLERS S-A “SWIVELOADERS 5-A BOX CAR LOADERS 
save manpower. One man con move ond fill end trim dry bulk moterials speed up loading and trimming of 
spot cars. Every firm with @ switch track —vup to 2” size—inte cars, bins loose, smell lump materials inte 
con use one. Bulletin No. 1339 and storage spaces at low cost box cars. One man, part time, can 
Bulletin No. 1046. Cen also be operate. Bulletin No. 948 
fitted te conveyors to extend 
storage range. Request Bulle- 
tin 650. 


MERCHANDISE ie DIVISION 


STEPHEN 9» Abvamson 


MFG. CO. 








5-A Hand and Motorized 
WINCHES 

enable one man to lift—or move— 
heavy loads—up to 6,000 pounds . —_— . ° 
Ask for Bulletin No. 340 8 Ridgeway Avenue, Aurora, Illinois @ Los Angeles, Colif., Belleville, Ontario 
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ONE BEARING 
OUTLIVE TWO” 


say Leading Textile Manufacturers 


a 











LUBRIPLATE Lubricants actually 

condition bearing surfaces and 
stop progressive wear. They prevent 
rust and corrosion and resist steam, 
hot water and many acids. They meet 
all conditions of the Textile Industry. 
Use LuBRIPLATE and make One Bear- 
ing Outiive Two. 


For nearest LUBRIPLATE distributor, 
see Classified Telephone Directory. 
Send for free 56-page ““LUBRIPLATE 
DaTA Book”... a valuable treatise on 
lubrication. Write LuBRIPLATE DIVI- 
SION, Fiske Brothers Refining Co., 
Newark 5, N. J. or Toledo 5, Ohio. 


REGARDLESS OF THE SIZE 
AND TYPE OF YOUR MACHIN- 
ery LUBRIPLATE 
LUBRICANTS WILL IMPROVE 
ITS OPERATION AND REDUCE 
MAINTENANCE COSTS. 




















PREVENTS all 
CORROs On 


EVERY ANTI-FRICTION 
BEARING USER 
IS A PROSPECT 
FOR LUBRIPLATE 


Mr. Industrial Supply Salesman, 
you can cash in on the wide use of 
anti-friction bearings. Here are the 
facts: 2 


Ball and Roller Bearings represent 
a sizable investment in practically 
any plant. The life of Anti-Fric- 
tion Bearings is absolutely depen- 
dent upon proper lubrication 
LUBRIPLATE 
proven to be the outstanding lubri- 
cants in prolonging bearing life 


Lubricants have 


Machinery users, therefore, are 
glad to listen to the LUBRIPLATE 
story and to buy and use it regu- 
larly. This alone is a ready-made 
market for the industrial supply 


salesman. 


Lubricants 


But LUBRIPLATE 


offer you many other equally 


fruitful fields. There are high 
and low temperature numbers, 
LUBRIPLATE products that re- 
alkaline 


Some are especially 


sist moisture, acid and 
conditions 
formulated to withstand the heavi- 
est loads. They range from the 
lightest oils to the heaviest grease 
types. Each ts an outstanding prod- 
uct in its own right, something you 
can sell to every plant in your 


territory. 


LUBRIPLATE 


line that it pays the salesman to 


Lubricants are a 


put time on. They do things that 
other lubricants can't do; hence, 
are easy to introduce. They always 
give satisfaction, so always repeat 
The protective distribution policy 
assures that you profit again in the 
future from the sales you make 


tK nday. 
(ADVERTISEMENT ) 
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(WBRIPLATE te THE 
IDEAL LUBRICANT 


FOR 
HIGH 
SPEEDS 











—say leading 
Textile Manufacturers 


LUBRIPLATE Lubricants have won ac- 
ceptance in the textile industry because 
even with speeds up to 25,000 R.P.M., 
they have exceedingly long life and do 
not break down. LUBRIPLATE Lubri- 
cants range from the lightest oils to 
the heaviest greases to meet every re- 
quirement of the textile industry. 

For nearest LUBRIPLATE distributor, 
see Classified Telephone Directory. 
Send for free 56-page ‘‘LUBRIPLATE 
DaTA Book”’. . . a valuable treatise on 
lubrication. Write LUBRIPLATE DIvI- 
SION, Fiske Brothers Refining Co., 
Newark 5, N. J. or Toledo 5, Ohio. 


REGARDLESS OF THE SIZE 
AND TYPE OF YOUR MACHIN- 
ery LUBRIPLATE 
LUBRICANTS WILL IMPROVE 
ITS OPERATION AND REDUCE 
MAINTENANCE COSTS. 




















MODERN LUBA 


MK Pawuse- wae “ 27. 
"BROTHERS REF! 
WAR ny 


rot 


—S 





2 18 Flat Head 
Silicon Bronze Wood 
Screw. One of 7,000 
Stock Item 


end corrosion 





everlast 


From the day equipment leaves a plant, corrosion begins its 
work of destruction. It may be slow, if atmospheric conditions 
are encountered. But when salt spray, caustic chemicals or 
acids are factors, corrosion can rapidly ruin expensive parts. 
Many manufacturers are aware that the small additional 
cost of corrosion-resistant fastenings is good insurance for 
their equipment. They find fastenings of brass, silicon bronze, 
naval bronze, copper, Monel, nickel, aluminum or stainless 
steel last longer—prevent breakdown—improve appearance 
and salability. 
The H. M. Harper Company is the largest manufacturer 
specializing in fastenings of these corrosion-resistant metals. 
More than 7,000 different items are carried in stock. 
Harper Branch Offices and Distributors are located in all 
market areas. Back of them are Harper’s skilled staffs of 
metallurgists and engineers, with 30 years of experience in 
solving difficult fastening problems. 
THE H. M. HARPER COMPANY 
821% Lehigh Avenue, Morton Grove, Illinois ' BRASS 
NAVAL BRONZE 
SILICON BRONZE 
MONEL 
NICKEL 
ALUMINUM 
COPPER 


STAINLESS STEEL 


VINITIVIIIYIIYYYYY 


Mas Ahhh rh Asha 
A AAIRAA RAN 


rN 
Rao woe 
Ne meni enenrd 


< 


eas ss a 


EVERLASTING FASTENINGS 


SPECIALISTS IN ALL CORROSION-RESISTANT FASTENINGS 
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“AMERICAN BRAND” ROPE IN CARTONS 





Roy 
Uncoils from carton 
No inner lashings 
Uncoils proper, 

no kinking 
Easy to handle and stock 
Makes attractive display 


6 Sizes—1C Put-ups 

In Individual Cartons 
1/4", 5/16’, 8”, 1/2” dia. in 
600 and 1200 foot coils 
and 4/4 dia. in 600 foot coils 
only 


ROPE i! ! 
IN A completely 


Se d d 
CARTONS a ee 
Handy Coils—100 foor coils up to 12” dia program. 


Handy Twines popular types of jute twines 


———-—--—--------74 


MAIL COUPON NOW—-Ger complete information on the AMERICAN ceo net htg-o9g- Aare 
“Americar Brand” packaged cordage merchandising pro- Noble & West Sts., Brooklyn 22, N. Y. 


gram Please send information about 


AMERICAN MANUFACTURING COMPANY ) Rope In Cartons Handy Coils Handy Twines 

Brooklyn 22, N. Y. 0 ee . = 

Rope, Twine, Ookum, Packing, Baler Twine, Carpet and Electrical Yarns 
Branch Factories 


$t. Louis Cordage Mills, St. Louis 4, Mo. Address OR Se SL a Te ae eT 


Delaware River Jute Mills, Philadelphia, Pa. pee a 


SALES OFFICES 
BOSTON e CHICAGO ¢ HOUSTON « NEW ORLEANS © SAN FRANCISCO —_——_—— i EE aT 





Company a eo ‘ — 
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Talk of the Trade 




















HOT STUFF: One of R. C. Duncan's suppliers can be 
proud of his sales literature . . . It’s so good, people pay 
to get it, Russ Duncan found out . Russ had a call from 
1 Minneapolis lady asking him if he was aware that some 
boys were going around her neighborhood with advertis 
ing matter from his firm, selling it for a cent a copy 

Vhey claimed the proceeds were for the Red Cross, she 
said . Russ wrote the manufacturer: “! thought vou 
would be interested to know how valuable your literature 
has become, and that we are now considering having our 
salesmen charge customers for the privilege of looking 
it it.”” . . . Russ says he has been unable to find out how 
the youthful operators got hold of the literature, but is 


investigating 


SEA STORY: At last, the truth about that “missing” 
vacht at Miami, and the long vovage home of Bill Wahl 
(Farquhar Machincry, Jacksonville): Joming friends who 
had invited him to cruise home on their 70-ft. cruiser, 
Bill went on board at the dock and bunked in the night 
before scheduled departure The captain and crew 
were on shore cclebrating their last night’s leave, with 
only passengers and the cook on the boat . Late at 
night the passengers were awakened by an excited cook 

I'urned out they'd been adrift miles out and were 
now stuck on a sandbar [here was no sign of the 
crew. 

Meanwhile crew and captain, returning from = sher¢ 
leave and finding no boat, had called the Coast Guard .. . 
Rescue followed several hours later 

Police are still puzzling over how the boat got adrift 

This was not the end of Bill’s troubl Repaired 
sufficiently to limp homeward, the cruiser started up the 
inland waterway, only to have its mast struck by lightning 


in a freak storm No one was hurt, but mast and wiring 
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WCTE i shambles Nor like 
boat finally reached Jacksouvill 


worred adi iwbnridge keepers wit 


NO TIPPING, PLEASE: Strangers calling at Delawar 
Hardware Co., Wilmington, are startled to see what looks 
like a jockey standing in the corridor, waiting to open 
the door and take your hat Actually, he’s a colorful 
wooden postboy, reflecting J. Henry ‘Topkis’ taste for 
southern hospitality and curios of another more gra 
cious Cra His office completes the theme It's done 
in deep-toned wood and black I ither, with an illustrated 
map of sales territories that might be the pride of an 
oldtime cartographer 


LIKE FATHER: George Denny, Jr., whose father, the 
late George Denny (Georgia Supply, Savannah) was one 
of the founders of the Southern Association, has carned 
fame in another line . . . He’s moderator of the mation 
wide radio program, “Town Meeting of the Au 
It’s a job requiring plenty of tact and patience . . . Also 
up before a radio audience recently was E. A. Watkins 
(Watkins, Inc., Wichita) on Edward R. Murrow’s “Thi 
I Believe” . . . Governor Edward F. Arm of Kansas was 
the other speaker . . . The rules: three minutes to expr 
one’s entire beliefs, with 39 million people listening 


LOADED: Hearing John Adams and John Farrell (Long 
Island Hardware, Long Island City) express a liking for 
sardines, an alert supplier's man surprised them with a 
present, a car trunk full of them, by the case (he had a 
relative in the business) They're looking for other 
connoisseurs of the canned delicacy to share the wealth 


THOUGHT .OF THE MONTH: Don’t be afraid to go 
out on a limb. That’s where the fruit i 


V. N. P. 
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Industry’s all-time favorite for long range economy 


Take a Fig. 106-A apart, it’s easy to see (and 
show) the reason why it’s the “champion” of 
dise-equipped Bronze Globes. Every part, 
from handwheel to pipe ends, reflects the 
design and construction skill of generations of 
Jenkins Valve specialists. 

lig. 106-A not only looks better— it proves 
out better in performance. In any comparison, 
its long life, low upkeep record has never been 
surpassed. That is the true measure of valve 
cost—and it is the reason why industry’s 
shrewdest buyers will settle for nothing less 


than Fig. L06-A quality. 


JENKINS 

Fig. 106-A 
Renewable 
Composition Disc 


BRONZE GLOBE VALVE 


150 Ibs. Steam 














asting 





Work horse of industry's pipelines is the renewable 
composition dise Bronze Globe. Because of the 
big demand, many versions of this valve are made. 
The buyer has a wide choice, and if he wants a valve 
that will just “get by” there are plenty of them. 

Jenkins valve specialists have always taken a 
special view of this type of valve. It dates way back 
to the time when Jenkins introduced the first re- 
newable composition dise Bronze Globe. In fact, 
still both 


V aly cs and dises. 


Jenkins is the only manufacturer of 

Jenkins engineers reasoned that the valve that 
has most of the work to do should have a liberal 
extra measure ol dependability. The result Is ig. 


100-A. 


It has all the rugged endurance of a work 







a : 
. i ‘ 


om 


sales advantages to 








horse. But it also has the fine form, the lasting 
sensitivity of control—all the characteristic features 
of a champion. 

That's why it is the leading choice of valve- 
wise buyers throughout industry. Result is a value 
able sales advantage for Jenkins Distributors 
one more reason why Jenkins continues, year after 
year, to be the preferred valve franchise. Jenkins 


Bros., 100 Park Ave., New York 17. 


JENKINS 


400K FOR THE DIAMOND MARE 


VALVES: 





Fig. 106-A “Family” Interchangeabil- 
ity meets 907, of Industrial Valve 
Globe 


Needs. Trimming is interchangeable in 
or Angle body, screwed or flanged. With a few 
parts, quickly assembled combinations provide a Lift 
Check, a Spring-looded Check, and valves for Stop 
and Check, Quick-opening, or Throttling service. 

Thus, the Fig. 106-A “Family” offers the Jenkins 
Distributor a simplified, easily handled “package” 
of the most populor valve patterns, with unlimited 
soles possibilities. 














Wouldn't you rather 
sell "customer 
benefits" than just a 
product? 


And don't you agree 
that a product that 
really has “customer 
benefits" is worthy of 
your effort in secur- 
ing orders for it? 


Flexcelo is just 
loaded with "customer 
benefits." Longer serv- 
ice life--light weight 
--extremely flexible-- 
no water leakage--re- 
duced hose-drying 
time--are just a few. 


No product will sell 
itself--it takes a 
salesman to do that-- 
but you'll find that 
Flexcelo will really 
sell if you'll discuss 
its benefits with your 


ne ZL 7 


Sales Manager 


REPUBLIC’S 5-POINT SALES POLICY 


@ A LINE of rubber items sufficiently complete 
to permit effectively supplying the require- 
ments of the trade solicited 


@ A QUALITY of product uniformly good and 
capable of delivering service results that 
should reasonably be expected. 


@ A PRICE basis inducing and making pos- 
sible aggressive competition with reason- 
able profit return 


@ FREEDOM trom competition from his source 
of supply, either direct or indirect, among 
the trade covered by his day-to-day so- 
licitations 


@ SELLING heips of reasonable amounts so 
that his sales force may be given the ad 
vantage of specialized training and a 
knowledge of the product sold. 


COTTON-JACKETED, RUBBER-LINED 
FIRE HOSE FOR INSIDE USE 


FLEXCELO .. . single-jacketed, cotton, rubber-lined fire hose is now ready 
for your cabinet or wall-type hose racks! 


Thoroughly tested and approved by Factory Mutual Laboratories, Flexcelo 
Fire Hose gives you greater protection and vastly better service than any 
unlined hose you've ever used. 


Flexcelo is easier to handle! It's easier to test and it's extremely flexible, 
even under pressure! 


Because Flexcelo is a rubber-lined hose, there's never any leakage of water 
through the jacket. This reduces hose-drying problems and ends the nasty 
mess of getting water anywhere and everywhere but on the fire. 


Flexcelo Fire Hose is available in 1¥2-inch size only in 25-,50-,75- and 
100-fo0: lengths. Every length is treated with Republic’s exclusive Provar 
Process for long-time protection against mildew and is furnished with brass 
expansion ring couplings attached. 

Your Republic Distributor can help you plan, select, apply and maintain 


any Product of Industrial Rubber. If his name is not listed in the yellow 
section of your telephone directory, write us for his name and address. 


REPUBLIC RUBBER DIVISION 


LEE RUBBER & TIRE CORPORATION, YOUNGSTOWN I}, OHIO 


INDUSTRIAL RUBBER PRODUCTS 
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Industrial Distribution 






Are You “Settin’ on Glass ges”? 





HEN I was a boy we used to have a very homely but descriptive phrase which 





we applied to a certain type of activity. When a man exerted a lot of effort and 






energy on some project that had no possible chance of success, we'd say, “He's just 






settin’ on glass egg 


l’o those who are familiar with the babits of hens, that statement has real meaning 






In those davs, before mechanization, the hen was a real factor in the production of 
chickens. Not only did she lav the eggs but she “‘set’”” on them 21 days until thes 
hatched. ‘Then she scratched for the chicks and showed them the facts of life until 
to fend for themselv 













they were abk 











The china glass eggs which were put in the nests really amounted to a dirty trick 





on the hen. They served as a sort of decov and enticement to get her to lay her own 






eggs in the nest. When the newly laid eggs were collected each day for family use, 





the glass eggs remained. And she kept on making her contribution to what she thought 





was a “‘setting.” 





Eventually, however, due to the nature of hens, she would have to “‘set,”” eggs or no 









So she would get down to business on the glass egg which always remained. Now 
admittedly that was a foolish and futile thing for her to do. But the cycle controlled 


her and, anyway, no one expected a hen to show outstanding intelligence. Much 






to her discomfiture and displeasure, we'd have to “break her up.” After a time, this 





would get her back into the egg-laying phase again and all was well 






I’ve gone into this matter of the life historv of hens because I have a feeling that 





salesmen, too, waste a lot of their time and energy “‘settin’ on glass eggs.’ Far be it 





from me to establish any relative scales of intelligence or draw invidious comparisons 





but through lack of customer analysis and careful advance planning, too many salesmen 





squander their precious time where there is no hope of making a sak 





[his can happ nin a number of wavs Lhe salesman may spend a disproportionate 





mount of his time calling on customers where the potential just doesn’t exist. And 





conversely, he isn’t spending cnough time on the accounts where there is a_ real 





potential. Or again, through a lack of knowledge of his customers’ requirements, he 





spends his time talking about products that the customer doesn’t use. ‘Then, of course, 






he calls on his old buddies because he gets a good reception. We're all human and 





like that sort of thing but how about the big prospect down the street that hasn't been 
cracked yet? 












Take a new look clation to the potential of cach 








> 





Perhap 


ustomer. Are vou planning and spending vour time to vour best advantage 


Halt. A howdler 










even you may D scttin on gla 
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PERMISSION to watch furnaces being made is obtained by Bob Kinney. 
Haseltine & Co., Seattle, Wash., from Art ¢ ooperstein, a 
Mfg. ( ifter , ct 


stant manager 
t 


HOLES have to be drilled and tapped 
in the blast tube used in the 


hence tl 


oil burner. 
i 


i itrod tion of tl 


See Your Customer Make His Product but... 


By Jack Wertis, 


Associate Editor 


PAYOFF 11 selling a general line ot 


ind bolts to a band saw machin 
ugh on a customer's product from the raw mat 
the completed thing, according to Bob Kinn 
J lk. Haseltine & Co., Seattle, Wash. He ha lopt 
a regular practice because he learns 
1. What products in his catalog the custom 
by seeing the processes in which they 
cstimate the quantity required. 
How the customer uses these product 
him in a good position to suggest substitutes or m 
efficient products than the customer is using, or intro 
duce new products which fit in the production scheme 
3. What items the customer uses are critical in the 
production set-up—which gives him a line on how th 
istomer can be kept supplied at all times 
['ypical of Mr. Kinney’s practice is his ins 
f how the Rossoe Mfg. Co. makes its oil burner furnac 
Phat it was a metal working operation was not enough 
Ile observed that castings and sheet metal 
principal raw materials and that electrical controls, 
wmers and supplies were purchased components 
st of the work was done in the plant. Castings 
machined, drilled, tapped and ground on lathe 
resses and grinders. Sheet metal (for the outsid 


nd inside furnace shell) are cut and formed on sh¢ 
brakes and presses 


are used 


+} 


i} 


tigation 


The sheet metal parts are joined by 
threaded products and welding. Spot and arc welders 
ire used. The coverings are spray painted with equipment 
that includes compressors, drives, tubing, rubb< 
fittings, gages, guns, masking tape, lacquet 
GRINDING of the welded seams on the shell means one Electrical components are added, connect 
ind packing is carefully done with paper 


} 
HOS, 


ns made 
1 ow wey 
wheel but rough castings for other parts are ground, too in len 
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SAWING metal parts and maintenance and repair work FURNACE SHELLS have to be welded involving the use 
ps band saw b vh i i pply of of stain! ( od mad satety dicts—all 
items Mi 


Material moving from ene process to another 
dollies and hand trucks with heavi ind bulkier 
blies handled by lift truck 

Maintenance and repair work is handled by a machin 
shop equipped with standard machine tools such as lathe 
grinders, band saws, drill presses, et 

Ihe result of these observations is a listing of varied 
supplies—drills, files, hack and band saw blades, hack 
aw frames, sheet metalworking tools, mechanics’ hand 
tools, grinding wheels, portable electri ols, coated 
abrasives, screw products, welding equipt 

ies (rods, spot welding tips, flint light ( , safety 


equipment and supplics for velding erinding 


goggles, gloves, shields, helmets, guar tc.), indu 
trial tapes (electric, masking, packing), cutting oils, cat 
bide tipped tools, tool steel, compressors, regulators, hose 
fittings, casters, machine tool accessoric 

In the past, the knowledge of what and how the cu 
tomer was about making his product has enabled M 
Kinney to perform some beneficial services such as keep 
ing Art Cooperstein, assistant manager, advised of 
changes in delivery lead times, particularly on stainle 
teel welding rod. In another instance, Mr. Kinney intro 
duced a grinding Wheel particularly recommended for 
removing rough spots and flashings from castings \ h 
speeded up this phase of the work in the plant 

One of the by-products of the improved service which 
comes as a direct result of knowing thoroughly how a 
customer makes his product, Mr. Kinney feels, is the 
salutary effect it has on customers who show no enthusi 
asm about salesmen “in the back room.” He has had 


several customers who were “that way’ when he asked 


INS ’ . » peate eeerdk ] . ore “ : 
about seeing how they made their products Dut vho TAPING connections on controls shows use for industria] 


changed after seeing how beneficial it could bi tape another type of vhich is used in packing the furnace 


rating, involving woodworking 


INDUSTRIAL DISTRIBUTION © JULY, 1953 83 





— 


CONSTRUCTION PROGRESS in 
Mav, 1952 reaches rough flooring, one 
wall stage 


ew Plant Designed and Built 
By Massachusetts Distributor 


By George L. Bottari 
Assistant Editor 


Wuen C. B. Braprorp, president of Lewis E. Tracy Spaciousness was the theme of the entire layout. Office 
Co., Boston, learned that Atlantic Ave. was going to features include fluorescent lighting, 


acoustic ceiling, tile 
be demolished to make way for an overhead highwa' 


flooring, overhead sprinklers; the warehouse boasts a 50 ft. 
he realized he was faced with the manifokl problems of neasuring and work table 


, steel shelving, overhead hoists, 
1 low iting 


unple loading platform, adequate lighting and ventilation 
The decision was made to build a new plant. Land Customer parking facilities are the latest detail to be 
was acquired near the Alewife Brook Parkway in Cam idded, an advantage gained by leaving the congested city. 
bridge, and Mr. Bradford, a graduate engineer, proceeded langible benefits 


from the buikding are improved 
to plan the project 


employee morale, increased operating efficiency, and 
loday, Lewis E. Tracy's new plant consists of 20,000 better service to customers—advantages that more than 


q. ft. of warchouse and office space—all on one floor compensate for the hours of planning and extra work 


°T aT 1 if rT | 


“ve See 2 


nae 


SPACIOUS general office reveals fluorescent lighting PFABULATING ROOM contains billing equipment and 


prinkler ood ventilation, acoustic ceiling, tile flooring machine for accounts receivable and payroll 


INDUSTRIAL DISTRIBUTION © JULY, 1953 





PWO NIONTHS LATER sank 
hows rear of new plant featuring tail 
gatce-high loading platform 


PBI Laaetn AON, EFTEREY Cy 
iat 


x 
- 
+ 
pm 


— 
PRESIDENT, C. B. Bradford, relax MODERN ENTRANCE. features functional one-story design. Note number of 


" 
in new oth ad pro ick goud hgliti ge throughout 


WAREHOUSE with strong b 50 ft. worl ble for ANOTHER VIEW of warchouse shows V-Belt measuring 


measuring off belting, wide ais] leq lighting machine in foreground, overhead hoist, wood and steel racks 
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WANTED: 
Delivery Dates 


Distributor R. J. Branhan 
Indianapolis, launches campaign 

to obtain suppliers’ cooperation 

on delivery data for customers 


Ky Rebert Slater. Associate Editor, Chicago 


Work sroppaces and added costs in the form of 
pecial delivery letters, long distance phon calls, tele 
rams and added man hours can be saved by both the 
distributor and the manufacturer, according to R. J 
Branham, sales manager of Indianapolis Belting & Sup 
ily Co., if one bit of information is made readily avail 
bl i delivery date on orders. 
Mr. Branham arrived at this theory as the result of a 
1ance occurrence. Due to a personnel change in his 
mmpany (two men from the follow up and back order 
department were transferred to the road) a tangle oc 
curred in the back order department. As a result, Mr 
Branham and four associates spent a Saturday morning 
‘oing through every order in the files, paying particular 
ittention to orders received a month or more previous 
Ile discovered that 186 customers’ orders needed 
pecial attention. Exactly 102 orders were at least a 
nonth old, and every one had had at least three form 
follow ups (and most had more) as well as many letters, 
shone notations, and several telegrams. (Most suppliers 
had acknowledged the orders, but given no definite de 
something which customers were request 
wv demanding “Delivery promises are requested 
us only when the customer has expressed his need 
it uid Mr. Branham—‘we don’t bother our sup 
pliers unless there is a definite need for the information.” 
I'hirty of the orders had been handled by the purchas 
ing department, which had had no definite promise of 
delivery from the manufacturers Another 27 orders 
laced ten days previous to the examination were un- 
icknowledged or acknowledged without delivery prom 
isi There were 24 orders on which the factory had 
fallen down on promises made two or three times. Thre 
vere the fault of Indianapolis Belting; they had been 
held for stock items which had arrived within the last 
ten days I admit it when we're at fault,”” says Mr 
Branham we took quick action on those three!”’ 
He reasoned that this condition worked a disservice 
n two ways. First, customer relations are badly strained 
when a request for information is ignored—they look 
iround for new sources. Secondly, costs pile up tel 
phone, special deliveries, wires, added man hours 
the big thing is the saving of monevy,”” Mr. Branham 


livery promise 


Not onk phone calls and wires, but also t 


of the man’s tune who handles the thing. Seems t 
if the job is done right the first time, there necdn 
iny trouble.” 

What's the remedy? “I actorics, 
edge,”” says Mr. Branham, “should give a definite or at 
least an approximate shipping dat« We have found 
that when we acknowledge and give a delivery date, the 
customer is satisfied 99 out of 100 times. If the cus 
tomer’s purchasing department doesn’t have information 

then the fireworks start. Everyone is mad and get 
tough; the wires, phone calls and specials start: cost 
mount up, work stoppages begin 

If, in some isolated cases, the customer isn’t satis 
fied with delivery—then the manufacturer and distributor 
can work to iron the problem out mutually.’ 

After completing his examination of the orders in 
the follow up and back order department, Mr. Branham 
ent out 102 letters to manufacturers dealing with every 
order in the file which had three or more unacknowl 
edged follow ups—he gave the facts to the suppliers and 
received immediate cooperation 

However, to ensure that his findings result in some per 
manent mutual benefit, he is preparing a general letter to 
ll his suppliers, giving an outline of the problem, stat 
ing what he believes to be the causes, and proposing his 
solution—the one thing needed: a shipping date 

“You have your problems,” Mr. Branham says in 
effect to Indianapolis Belting’s suppliers, “likewise we 
have ours.” He arrives at the main problem in five 
teps: 1) get the orders for both of us; keep our 
mutual customers satisfied: 3) How? Order, follow 
delivery, deliver, invoice, collect; 4) our mutual manage- 
ments say: do it with minimum expense; 5) in short, 
keep expenses down 

“We believe we have found one way to keep cus- 


t 
( 


when they acknow! 


‘tomers happy and still cut costs. We base our idea on 


the fact that our company, our industry and our sup 
plicrs are continually harassed with criticisms such as, 
do not acknowledge orders’; ‘do not give shippins 
promises’: ‘do not deliver’—all of which complaints ar 
familiar to you. 

“What is the remedy? Acknowledgements should 
contain a definite or at least an approximate shinp:n 


’ a 
late 
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ORIGINAL COUNTER 


++ | 
( i vid ! 


i } 
Asi Bi 
ashi tees 


VA 
oe. 


IMPROVED VERSION eliminated rac} 


plav board and neat stock arrangement 


- = 


PODAY'S ARRANGEMEN 


itrrely n favor o i 


f I nt n room 


Reception Room 
Replaces Counter Area 


I iRST IMPRESSIONS COUNI particu 


larly in your place of business 
Garrett Supply Co. of Los Angele 
inp oved their store interior by per 
lly renovating their entrance area 
the old day they had a counte 
overhead V-Belt racks and 
ded display cases in back of it. 
ion the unsightly racks, and some 
if e display cases were removed 
Stec! shelving with orderly stock at 
rang ment could be scen from the cu 
t ! ide of the untel 
lly, the entire will-call and sers 
unter was moved to the rear of 
the building. In its stead, a sign was 
tulled listing the major lines han 
With the new reception room 
1, 


} 


S ) f ti re putting 


t toot torward 


_— | 
' 


et-up major lines cover wall faci valls feature 


pany duct displays mounted in g 
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ement 


FIRST STEP is the repla 


Taking 
The Count 
With Ease 


ANNUAI PAKING HEAD 


ACHES are minimized at the | irquhar 
Machinery Co., Jacksonville, Fila., 
through planning preparation 
recently counted its 
than 12,000 items in a 
Saturday, without any 
nvonvemence to staff or customers 
William Wahl, president, is inclined 
to belittle the 
been 


INVENTORY 


ind 
The Company 
tock of more 
ingle dav, a 


performance since the 


firm has doing it for several 
vears and personnel has learned t 
take the job im strick 

Although the overall task, including 
of the takes several 


pricing mventors 





\ 


big count 


FOURTH STEP is the 


gomery cally and enters quantities as A 


weeks, the only peak activity is the 
ictual physical count and checking 
By distributing preparatory work over 
1 period of several weeks as a sparc 
ictivitv, work which 
innual inventory taking an un 
woided. It also makes 
unnecessary closing on a business day 
for the physical count 

The mitial step in the schedule is 
to “clear the decks”. This means re 
placing all stock in its assigned space 
All items of thei 
shelves or areas, such as products on 


to ta 


tring overloads 


make 


inviting job arc 


out issigned_ bins, 


display, returned, im order 
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of items to assigned storage space as R. T. Norton is doing with machine si 


" 


| 


Using inventory lists as guide, C. W 


W hit 


ounts the unit 


cilitate the actual counting. One of 
the by products of this activity is the 
housekeeping that invariably takes 
place as the stock has to be arranged 
neatly and in order for easy and ac 
curate counting. 

Stocks are arranged in related group 
the same as the grouping of perpetual 
inventory cards. During the same time 
the arranging is going on, inventory 
lists are typed for use in counting and 
These lists are copied from 
All related items 
sheets which are then 
Thus, t 


pricing 
the inventory cards 
are listed on 
stapled together 


one group ( 





RAY 00.0600" 
He ne ae 
00.09 
RN 


SECOND STEP is to type mventor ] rom perpetual (HIRD STEP is entering unit prices on th typed inventor 
tro] ds ws Ny Dor t t t vhich Ni I). ¢ Hendry de ifter th ha he 
d and checked for completen 


= 


FIFTH STEP ecking the count with t t r SIXTH STEP | 
ind Ben J. J d for furt Hendry extend 


] a tog thie you | | l mn th t ied Kod an | doubl 1 


izes and tvpes of drills listed t Mal onfter CI t]| vo figures still disagre 

The list how | thr t wv to ( mint of ste haa 1 taken, and the n 
hich the items are located t ih CCE ry only on np mr’ dl hanged. W here 
numb department t to the home ed, every effort 

vhom pri by whom exten | inn Ol out, this give t in moor explain thes 

by mn counted; (7) bi hom  ¢ t nspect 

OM) CNAMNNCE quantity mcd tk tha i l 1 matte 


iP 


precpal 
thi l ! pre] | > rit tors card 
handed to t pricing t | | nade for cach hi r ! ing anv items in the 
] 


unit price which bring thie it to be checked with th cpo has to be made on 
I " 


to the phi ical count crpct wentory card Disere p itcm Oo Inst 
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COMMITTEE MEMBERS of the product information Cheadle; Paul D. Rickman, Bard Steel & Mill Supply Co., 
tin | ra | t of the many meetings rr Kalamazoo, Mich.; Lou Zimclow, Henning and Cheadk 
i klet hd Minkoff, Hen 1. Gordon Vaughan, The W. MI. Pattison Supply Co 
| National Industrial ( eland: Rav (¢ Neal. R. ( Neal & ( Buffalo; and 
Hlenning and John Pye, Pye-Barker Supply Co., Atlanta, Ga 


Joint Committee of the National and Southern Distributors’ 


Associations produce .. . 


Product Information Bulletins 








lo meer the constant need to develop 
ind train new emplovees, the Product 
Information Bulletin Committee of 
the National and Southern Distribu 
20 Product Group Covered tors’ Associations has created a new 
scrics Of training bulletins based on 
iuthoritative, up-to-date information 
ent program call bull ontaining basi Ihe new bulletins will cover 2 
, 20 product ca product categories. When completed 
this employee training program will 
Precision tools offer distributors four advantag 
Lathe tools and accessori 1) Reduce expensive crrors made 

Cutter Pipe fitters’ tools by employees who lack basic informa 
Hlack saw and band saw blade Belt drives tion on products handled. 
Circular saws Gear and chain drive: 2) Keep customers satisfied by shi 
Coated abrasive Speed reducers and couplings ping the right materials on orders 
Bonded abrasives Bearings. 3) Increase efficiency by having an 
Hand Pile Hoisting equipment educated personnel who can handk 
Woodworkers’ hand tool I asteners. their work intelligently. 
Mechanics’ hand tool Welding equipment +) Hlave a trained man ready to re 
place an emplovee that advances or 
ke VCS 

Nine bulletins have been com 
pleted. ‘The remaining eleven will be 
wailable by early fall. 

The committee started with a 1946 
urvey conducted bv the National 


n the interest created thus far, the committee is of the opinion that 
than 20 bulletins will be issued before the job is completed 
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rYPICAL BULLETIN in t 


I ih hia 1 cover illustration 


\ dex ! r and title of th 


\ 
irried by most distributors 
this list. the committee conclud 

hat rie ot 20 bulletins 


i ( 


wer the most important categori 
kach ce 
neral outline 

ubject 
irtue of lis experience in that parti 


member 
and la iI 


com 


mimiuttec 


px aa nl 


tion of the issigned him 
All availabk 
and other 
ubject collected 
committce consider 
in detail 
initial planning, the 
vith Henning 
producers — of i] 
the relative impor 
in each it 


itline of th Dp 


manufactu 
literature oO 
Then th 
d the pr 


la held 
italog 


wa 


i outline 


- #] 
tter the 


ed in 


ifennin 
rati prepar 
ubmitted it » the 
rst draft was then 
iated manufactu 
tributo 


mimitt 


ciation to determine the produ f 


W ith 


I 


i 


bi 
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would 


1) 


+] 
t] 


rat 
rat 


mast 


er binder 


bi 
th 


to 


wall 
7] 
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upper 
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Visio! 


i revised 
nother re 
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carefully 
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che 


v ill | 
The 


20 


tin 

bh nade I 
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bulletin 
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Ixtra 
nder 
the 
purchasers of 
following ¢ 


bulle 


in master 
th 
I extra 
r cost 
letin 
Ihe page 
profusels 
inned to 
product 


ot 


contain 
are 
lu 
show 
W 
ind ref 
If” page 1 
ti 
ider to fir 
the { 


them 


} 


vith auc 
entia 


ration ha 
rular 
tuds 
hedul 
bulletin Thi 
rage of the 
the displ 
the study 


Pp 
up 


to 


1 


DISTRIBUTION 


Cale fully 


carcfull 


all 


hand 
into binder 


wnong 


T¢ 
ft, 


1 Was 


ind, if 
mad 
clected 
involved 


ked before 


x furnished 
cost of on 
bulletins i 
ind cm 
ke ( 
binder) a 
the 
harge 
tin 


ind 
rl 
mast 
bind 
30 ea 
1 table of 
et in easil 
trated 
i well ad 


with 


ide margin 
\ 
included in 
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erence 
a ci ioned 
id out if he 
] ct ind 
been 
lanned pro 
If practi il 


1 mecting 


TC om 
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entire bul 
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mmportance 
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OTNICT Take 


' 


many oti 


illetin 


tor 


vhu ! 


nat 


Hust 
her f 


encourag development 


tuck 
with group discussion beneficial 


compctitive 


nd unong group member 
ilong 
idual members 


for 


to indi 
all distributor 
ilesmen, counter men 
men, stock clerks, truck 
tenographers, billing clerk 
the bull 
imply enough, con 
ind illustrated to 
uited for individual study. ‘Thi 
method can be. started main 
tained easily by management 
ich person to progr 
hi ibilits 
equine particular 
hie urgenth 


1 COMM nck d 


p> I onnel 
telephone 
driver 

ind prospective employee ; 
tin written 


veniently organized 


iT¢ 


he 
and 
most 
ind permits ¢ 
interests and 
thi 


most 


is rapidly a 
tate 


produ 


md 


t knowledg 


ci 


( qui { 
Availability 


At pre 
ul ibl 
National 
\ 


binder l 
ill member of the 
Southern Distributo 
ociations and the American Sup 

ind Machinery Manufacture: 

lmplovee binders 
of individual bulletins ar 

wailable to the National an 
uthern association will b 
ilable to the American association 

the first of the ve 
Thi inticipat 
i later 
bulletin 
distributor 
not 
Southern 


ent, the master 
to 


ind 


md 


\ 


ation 
1 cop 
| 


S ind 
ir 

that, at 
ind exti 
vailable ti 
manufacturers whi 


of the National 


American association 


ommiuttec 
late, master binder 
I] be 
ind 
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ORIGINAL 


H. P. WELLER SUPPLY CO.,INC. >; 


INDUSTRIAL AND CONTRACTORS SUPPLIES 
ERIE PENNSYLVANIA 
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HERE'S what over 90°F of customers queried by Mr. Seyler wanted in an invoice form—simplicity and standard size. 
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evamping 
Paperwork? 


et Opinion 
Of Customers 


By Don 


Associate 


MeGill 
Editor 


Donatp J. Sevier, vice-president of 
H. P. Weller Supply Co., Erie, Pa., 
to too much with 
“the 
least, 
belief 


to 


doesn't care 
the doctrine 
ilwavs right 
pretty 
when 
firm’s imvoice 

Like those of many 
tributor, H. P. Weller’s 
suited themselves and their own office 
Phen the 
clerated ind 


Nir 
pap I 


argue 
that 
\t 
to this 
undertook 
form 


customer's 
he stuck 
recenth 


hi 


( lose 


hie 


rey iWip 
another di 
mvoice torm 


procedure ilong came 
of a 
spiralling 
Sevler 
work in hi 
When 


proving 
partial to the multiple form with di 
which he 


Dba hin 


business 
osts a 
treamling 


aa 
clerical and 
decided to 
office 


to look 


methods, 


hi 


mvoicing 


Line mto mum 


he Wa 
posable ( irbon could 
through a bookkeeping 
Thus, he hoped to eliminate the 

which 
prepal ition of 


run 


ral laboriou 
Forin rly 
nvoice 


dis ount ile 


What's 


operation 
vent into the 


uch a extending an 


ulation 


price 


the Customer Want? 


th eper he got into 
thre \l ( r thought 
houl Ol hi ustomer 
tha 


nform trul 
W hat information wa 
W hat 7 


mon va 


lf these t 


nizing that 


qu 


we + 


. 


form 1s 


sted | 


NEW INVOICI 


orat featur gee 


mVOICce 1 is much the 
concer a 
vhen it leaves the 
nt the 
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Logically 
hould 


nl 
mail, doc 
part of 
edure? 
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Sub equ ntly, Nir 
honnarre 
In it 
questions, and 


Where on 


Sevle 


urve\ cpu to 
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PANN 
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thr 
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MIVOIc? 
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thre cate 
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or yust verti 
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iny preference rr 
tem for mvo 

air qui 

niv to pur vent 
ounting 


partm pe 


studied by Weller’s vice-president, D. J. Seyler 


distributor's 
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the distributor's. 


customer's 
After all 


distributor's 


othce 


SOTHIC 
asked all the 


ustomer 


therefore, 
sav in 


invoice then become 
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the 
its 
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300 


form 


vant such information a 
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nt ind 
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they 


filing 
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ilong 


ntaimned 


histributor 


INDUSTRIAL DISTRIBUTION 


( 


NnVOICE 


JULY, 


hor 


Tin, 


How did thes 


unt 


hay ( 


not 


ilso to 
hippin ’ 


eX 


Wp 


\\ ith 
mat 


of 


1953 


Cus 


It imcor 


Omie4nrs 


standard S84”%x 11” punched it the 
bottom for filing in standard binders 

About 90°% of the replies preferred 
only the following information at the 
top of the invoice, and in this order 
number, delivery 


pa king slip num 


customer's order 
date, 


ber 


terms of sale, 
and invoice date 

An 
plumped for simplicity in the body of 
the hor thing, they 
wanted horizontal inguing 
that it 
hey wanted just five columns sepa 
rated by 
cription, price, 

\s. for 


customers 


even greater percentage 


INVOICK one 
no ruling 
ind typewriting didn’t mix 
vertical lines—quantity, de 
ind total 
calculation 

thi 


under 


amount 
the 
iithmeti 


discount 
wanted 
individual 


vritten separately 


items or item groups, and not ¢ rowded 


mother column 
Sx vier 
list 


much | 


mito 
Mir 

cl want 

look a 


pri ( 


custom 
to 
net 


u pect most 
ind-discount 
ibk 


of ther 


price ; 
po like 


more evidence desire 
for Tai ity 
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ite copy of thy 
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othe 
two place 
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thy ( part 
Weller office 
run through a 


Not only did 


incorporated 
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ould be 
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ith a luge 
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TAKING an order is onlv the beginning for Fred Kerckler 
Central Bite. & ypl Richmond, Va vho tells of what 
follo vith omer Tom Williams, B obel Quarry 


ont 


~~’ 


7 — 
~ Py 


DEVELOPMENTS and delivery have ¢ 
that conveyor belt was on hand when 
and to see if the customer was satisfied 


After You Get The Order— 


rep Kercxrer, Central Belting & Supply Co., Rich 
mond, Va., puts a lot of selling effort into getting an 
order but, in his book, that’s only half of his job. It’s 
the attention you give to the order and the custome 
after the order is signed that paves the way for additional 
business which, after all, is the industrial supply sales 
man’s top objective 

And Mr. Kerckler’s attitude is that the bigger the 
order is, the greater is the responsibility of the sale 
man to see that 

1. The customer gets the material he needs when he 
needs it 

2. The material is the right thing for the job and 
that it’s used properly 

3. That the customer has everything he requires. It’s 
surprising how many customers rely on the salesman fot 
reminders 

+. That the sale is one which reflects credit to the 
ilesman and to his company and its suppliers. 

here are other things which can be done to the 
mutual benefit of customer and salesman but Mr. 
Kerckler regards these of basic importance. They leave 
room for other activities, depending on the circum 


stances 


l'yvpical of Mi Kerckler’s practice is a recent sale he 


made to the Boscobel Quarry at Manak ; ne of 
five owned by Charles Luck of Richmond he quarry 
produces crushed granite for road building ete. 
A series of mishaps involving bucket ind 
derrick used to haul the blasted sto: mut by trucks 
temporarily. Meanwhile, Mr. William t id de 
signing a belt conveyor system to d hb more 
efficiently and more economically 

Mr. Kerckler watched developments ind kept 
in touch with Mr. Luck by seeing him occasionally at 
the only time anyone around Richmond had hance 
of seeing him, at 6:30 a.m. 

Mr. Kerckler got the order 

1,000 ft. of 30-in. x 5 ply (36 oz. du 
l’.C. including breaker x yy in. B.C. (ten 
lbs., 20-24 Ibs. friction); 

1,000 ft. 24-in. x 5 ply (28 oz. duck) with 4 in. T.C 

\. in. B.C. (tensile 2400-3000 Ibs., 20-24 Ib. friction 

Ihe 24-in. belt order was for a conveyor which would 
replace a bucket elevator carrying out crushed stone from 
the secondary crusher in the realignment of the plant. 

Immediate delivery wasn’t required but Mr. Kreckler 
wasn’t idle. He kept in constant touch with Mr. Williams 
on the progress of the frame construction for the con 
vevor just to make sure there were no alterations mad 


} 


th in 
,SO0 4000 
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replaced 


INSPECTION of the primary crusher « 
by V-flat drive comes after Mr. Kerch ns that move 


t f mne oO% on 


1 i 


ow, ms 
al =: ’ § < re | 


INSTALLATION of the belt, 450-ft. carry at 16 deg. from 
ft., w important and Mr 


| 


Kerckler ¢ nh Iped out with th I ng 


at C ' ASSISTING in figuring out the crusher drive, Mr. Kercklet 


ers the D-330 V-belts to do the 1] before Mr 


bottom of quarry to top l4 


Nia t requ I nt 
specifications which would aff lia ee 


that the 


in the 
fications. He also made sur 
delivered when the frame was installed 
As it turned out, the belt was there before thi 
vas installed and Mr. Kreckler (an industrial enginee: 
:ngineer Corps) 
it was an endles 


t to mak sure 


by training and with service with the 
even helped with the vulcanizing a 
belt. He was also there for the test run 


Results of sale 
The quarry officials also decided that when 

mary crusher was moved to the bottom of the | 

it would be a good opportunity to change the drive 
Ihe crusher had to be moved to permit the use of ; 
convevor belt, but shorter cent were required fi 
the drive, hence the need for a V-flat drive Mr 
Kreckler helped design the drive and got the order for 


13 D-section V-belts. The same after-attention was given 


to this order as to the one for the nveyor belt. 


In view of the fact that Mr. Williams estimated that 


the new set up W uuld boost output by some 500 tons a 


day and would effect a considerable savings in manpowe! 


Mr. Kreckler is proud of his sale. With Mr. Luck’s co OPERATIONS satisfactory, Mr 
operation, he has used it as a refere1 for the product tions as reference for product: nd service 


( 
his firm sells and the attention it gives to buver pany sell and perform to other prospect 


Kerckler uses the installa 
ence he and his com 
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A Patron 
Of Education 


Evansville, Ind., distributor (pictured 
on cover) devotes his time to college 


work 


Lit IMPORTANT ROLE that education plays in America 
tday, and its even greater essentiality in the world of 
tomorrow, not only is recognized but it is also supported 
vv Samuel Orr, Evansville, Ind., distributor 

lis recognition of education’s mportance finds ex 
pression in active work with three of the five committces 
in which are vested the trusteeship of Evansville College, 
is well as other less official but equally beneficial efforts on 
half of the institution 

He is a member of the Executive Committee which 
functions as the governing body of the college, meeting 
it the request of the presxlent, and acting in place of 
the Board of Trustees as a presidential advisory board on 
ll matters which affect the institution on internal opera 
tions and outside relations 

Nir. Orr is active on the Investment Committee, which 
functions as trustee of the college endowment funds 
mounting to some half a million dollars. This bod: 

endowments, invests and manages them, and 

ites the income in accordance with the donor 


He is chairman of the Budget Committee, which meet 
inually to approve the college budget for the coming 
ir, establishes budget policies, and reports the budget 
the meeting of the whole board. He is proud of the 
t that Eevansvi has been dedicated to the principk 
wlanced budget of income and outgo for each school 
: operated imeost entirely without 
in Evansville, Nov 3, 1906. The 
chool Hotchkiss School in Lake 
raduated in 1928 from Yale University 
d Harvard Busine School. He was a 
S. Army Air Force from 1943 to 194¢ 
ied and has two sons 
family connections with the college go back to 
vhen his uncle, George S. Clifford, discovered that 
lle was the only city of its size in the United States 
i did not have at least one fullv accredited colleg 
vithin a hundred mile radius. A citizens committce wa 
vlhich included Mr. Clifford and Samuel L. Orr, 
( Lhe mimittee raised $500,000 and 


nall Methodist college in Southeastern 


Samuel Orr 


Indiana, moving it to their city where it began to function 
in 1918 as Evansville College. After the death of Samucl 
L.. Orr, his wife established the Samuel L. Orr Memorial 
Scholarships to insure a continual bond between thi 
Orr family and the college. 

Aside from his official work with the college boards 
Mr. Orr integrates the institution with his business life im 
tour wavs. He exercises a liberal policy of allowing full 
time students to work part time in his company, giving 
them wide freedom in arranging their working hours 
cach semester to fit in with their college program 

Ile encourages college classes to make tours of hi 
establishment. ‘The firm spends a lot of time planning 
pecial tours for classes in wholesaling, marketing, adve 
tising, office management, accounting, purchasing and 
ilesmanship. Last year the college professors themselve 
isited the Orr place of business looking for practical 
lication in the subjects they were teaching 
Ile permits and encourages people in his company 
make talks to various college classes on company tim 


He also encourages his personnel to give prompt atten 


) 
a a | 
to 


} 


tion and time to any individual student who desires bach 
ground material for essavs and theses 

In our cover picture, a scale model of the colleg 
ippears as it is expected to look in the future. The front 
uildings are actual and the rest shows what is expected 
from the future. Mr. Orr, as a member of the Exe 
Investment, and Budget Committees wi 
part in determining whether the colleg 
to the size shown by the model 

In addition to his college activities, \lr. On 

if the Citizens National Bank of Evan 

nd treasurer of the Evansville Orphan Asylur 
Chairman of the Wholesale Committee of the 
Chamber of Commerce, a member of the | 
totary Club, and chairman of the troop committe 
froop 38, Boy Scouts of America, Southern Ind 


past several vears he has been act 
- 
in financial campaigns for the Evansvil 


t, St. Mary’s Hospital, Deacon Ilo 
ion of the County School Svst 


hean Party 
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4 TRAVELOGUE on distributor operations in various sec presentation was gathered by H. R. Rinehart (left inset 
tions of the country was presented to National Association executive secretary, and was presented by Frank M. Cruger 
nembers at the recent Miami convention. Material for the right inset), Indiana Mfgs. Supply Co., Indianapoli 


Distribution Today 


PHar pistripuTORS are keenly inter general arrangement of new ware ind explained that far mor 
ested in other distnbutors’ building houses and improvements that ha cived than could be show 
ind methods of operating was proved — been built by other distnbutors wallable time 

bevond doubt b pti T Mr. Cruger continued by explain It was necessary in 


led a lravelogue’’ presented at ng that it would be ideal but lm prac tances,’ Mr. Cruger said. 


cord 


the National Industrial tributor ical for individual members to travel! photos to those which 


ar 
Association meeting during the Trp! yn coast to coast to observe person if a type of procedure ko 


o i 
Industrial Supply Convention in Mi lly the operations of other distribu use of bins for storage 
The Travelogue in illusti I Presentation of the pictures, hi ippears to be the stand. 


esentation of distributors’ operatic ( uuld serve as a good substi ¢ throughout the indu 
vas prepared by H. R. Rinehart ( iid he felt the pictures would tential number of photo 
executive secretary of the association both interesting and informa vere received and to 
ind was presented at the convention ( vould amount to considera 
by Frank M. Cruger of the Indiar resenting the pictures,” M it was mece 
Manufacturers Supph ni po ug . “it is realized that coca f their similarity 
| | iS reasons one distributo " 
In making the pr tat not c v adopt the procedi 
Cruger pointed out that the id f | lop by another. but if he 
ittempting i Travelogue” wa ecure leas that can be modified ar 
prompted by numerous letters to the idapted in principle, the “Travelogy ividdes 
ssociation. The letter writers, M vill have served its purpose.’ exterior isplav area 
Cruger said, were seeking copie if Mr. Cruger thanked the association ff) paperwork varcho 


blueprints of the plans, layout and members for submitting photograph | efficiency helps 
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EXTERIORS OF 


To start on our tour of in- 


dustrial supply houses, let's 


UNLON HARDWARE & Metal Co., 
Los Angeles: Note ample parking 
space. This is an important accessory 
of all new warehouses. Parking is a 
“must”. 


DETROIT BALLBEARING Co., 
Detroit: This is a specialty house; the 
building contains two miles of bins 
stocked with bearings. 


DUCOMMUN METALS & Supply 
Co., Los Angeles: Again note parking 
space. Trucks drive to loading plat- 
forms inside the warehouse. 





SUPPLY HOUSES 


first look at the exteriors of 


the stores of a few members 


GLOBE MACHINERY & Supply 
Co., Des Moines: Here are the truck 
loading and customers’ drive-in docks. 
Warchouse entrance is at left. 








CAMPBELL INDUSTRIAL Supply 
Co., Seattle: The message carried in 
the theater marquee sign is changed 
every two weeks, is seen by thousands. 








McJUNKIN CORP., Charleston, W. 


Va.: Note four door openings (right). - 
The first two are shipping and the —— Re 
others are for receiving. v“ 
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Now let’s step inside 


and visit .. 


SHOW ROOMS 


INDIANA MANUFACTURERS 
SUPPLY CO. not only displays tools 
and equipment but also shows model 
numbers and prices on all equipment. 
Note the tags. 


McJUNKIN CORPORATION has a 
full length showroom in front of the 
counter. Notice the excellent ilhumina- 
tion obtained through the use of glass 


block. 


CAREY MACHINERY & SUPPLY 
CO. also believes in showing off its 
equipment. Note the spaciousness of 
the show room. 


100 
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INDUSTRIAL DISTRIBUTION ¢ JULY, 


1953 


CAMPBELL INDUSTRIAL SUP- 
PLY CO. reports “We are strong for 
displaying our wares; we believe met- 
chandise well displayed is half sold. A 
new feature on the display floor—right 
adjacent to the service counter is a 
close-out table or counter of discon- 
tinued items—it’s the most astisfactory 
way we've found to speedily dispose of 
odds and ends, 


W. P. & R. S. MARS CO. has an 
orderly arranged and well illuminated 
showroom. Note the use of the arched 
window to frame a piece of equipment. 


THE MINE & SMELTER SUPPLY 
CO., El Paso, ‘Texas, branch, has a dis- 
play room that customers must pass 
through after coming in the front 
door, or leaving the office. All of the 
wooden “picture frames” around the 
wall are without glass or a front of 
any kind. The display boards are fas- 
tened securely with screws so they can 
be removed and new display boards 
installed at any desirable time. This is 
an inside room, completely air-con- 
ditioned and illuminated with fluores- 
cent lights. 
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COUNTER 


Little comment was supplied 


by those who submitted sales 


HARDWARE & SUPPLY CO. (left) 
has a service floor 120-ft. long. The 
small desks on the counter carry the 
names of the men working at each 
position. 


GLOBE MACHINERY & SUPPLY 
CO. (left): Note show cases under 
counter. 


CAREY MACHINERY & SUPPLY 
CO. (below): Note steel shelving be- 
hind counter with display space. 








SALES 


counter photos so we'll just 


show a few. 


W. P. & R. S. MARS CO. (right): 
Three types of display are employed: 
display boards on wall behind counter, 
a display shelf behind the counter, and 
a display case under the counter. 


McJUNKIN SUPPLY CO. (right): 
Notice the stock of numerous small 
shelf items immediately behind the 
counter. 


DETROIT BALL BEARING CO. 
(below): Note the slogan over the 
counter. 
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Having viewed a few exteri- 
ors, display rooms and sales 
counters, let’s move behind 
the scenes and see what's 


done with . . 


PAPERWORK 


MACHINISTS’ TOOL & SUPPLY 
CQO. reports from Los Angeles: We 
have paid a great deal of attention to 
methods and systems of handling or 
ders both with the factory and with 
the customer. We can expand our 
operation and handle an increased vol 
ume of business without making 
changes in the methods and systems 
It is merely necessary to increase per 
onnel to handle the additional work 
load in cach department 
We are able to make use of inex 
perienced personnel in almost any de 
partment to handle the increased work 
loads. Our whole plan of operation re 
volves around a nucleus of kev people 
Orders placed with us by customers 
we received over these phones (top 
right photo) and priced from the cata 
logs in front of each inside salesman 
While the customer is on the tele 
phon helf stocks are checked with 
the Kardex record. The order travels 
from the imside salesman’s desk to 
Kardex for posting which keeps the 
Kardex ecord accurate within ten 
minutes to avoid selling the same item 
to more than one customer 
Ihe order then travels to the de 
partment shown in the center photo 
at right. Here the customer credit is 
checked and the order is extended 
Through the use of snap out forms 
the o al goes directly to our billing 
department and the shipping papers 
to the shipping depart 


chouse stock, a portion of 

own in. the photo it bot 

tom 1 kept in exactly the sam 
order ane quence on the shelves as 
th is appear in our Kardex rec 
filled from these shelve 


noved to the shipping de 
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ONE wre GRE 


INDIANA MANUFACTURERS SUPPLY maintains 
inventory record (above) with stock cards 
which show source, net cost, net sell, goods on order, 
goods in stock, priorities, customer sold, etc. ‘To guard 
against the hazard of fire after business hours, the records 
By converting from the 
whereby 


an accurate 


are stored in a fireproof safe 
conventional billing machine to the 
invoices are made on a Bruning White-printer (photo, 
above nght), the same company has reduced the time 
between the date shipped and the dav the invoice is 
Invoices are mailed the day following shipment 


system 


mailed 


a con 


WILLIAMS & WILSON, LTD., Montreal, ha 
of belts that carry 
designed to 


veying system consisting of three tiers 
plastic trays through the office. ‘The 

ipers from one pliase of their 
that, as much ill lost « vasted time 
system oO dk ned that the tray 


With the 
de partine nt 


tem 1S 


mov processing to an 


other 
is eliminated The 
top at designated plac« 
operation ind 


IS po ible 


will nn the CONVEVOT 


conveving svstem all 
mated together. The sup 
bottleneck is de. 


mother and 


Wnalg rvisor stati in 


glan 
peopl from one pot to 


pre With the 


here an\ V< loping 
thus reh 


conveving tem each batch 1 


without exception. Inasmuch as it is a photographic 
process the possibility of an error in copying is entirely 
eliminated. The fact it does not require a skilled oper 
ator is another advantage—a girl can be taught to run 
the Whiteprinter in ten minutes. Also shown (same 
photo) is a ledgerless bookkeeping system developed by 
Remington-Rand. A pocket is provided for each active 
account and posting of charges is accomplished by in 
serting invoice copies in the poc kets Copies are removed 
and stamped “paid” when the checks are received. Partial 
pavments are easily handled with an additional form 


with five pieces of paper in a tray. Therefore, a girl i 
working on smaller lots. The number put in 
tray is arbitrary but it was found that five 
cient for this firm’s operations, While the conveyor doc 
use valuable this is 
Original cost of the conveyor, used by, say yf 
girls, might be $10,000. Average pay per girl at $2,00 
per vear equals a payroll for 50 girl of $100,000. Ther 
of staff by 1° 


HICTCAS 


each 
was most efh 
much of a 


space, not considered as 


factor 


you would 
in cfhoien 
tment. W 


fore, if you increase efficiency 


| tment. Or a 


pa for the 
will cover interest on imnve 


ive 
maimtenance and 
worthwhile 


have found it ver 
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INVENTORY RECORDS of the Detroit Ball Bearing Co., DEPARTMENT MANAGERS’ desks at Mine & Smelter 
are Remington-Rand Kardex, a type of equipment that seems Supply Co., El Paso, are arranged so that the clerical force 
to be used by a number of distributors. for their departments are in front of them. 


THE ORDER DEPARTMENT at McJunkin Corp., is TELEPHONE DESKS at Beals, McCarthy & Rogers are 


adjacent to the stock control department. located near perpetual inventory records. 


PABULATING EQUIPMENT is considered of vital im PELEPHONE MEN at Ducommun Metals & Supply Co., 
portance at Machinists’ Tool & Supply Co. The Remington drop written orders onto a conveyer (there are two) which 
Rand equipment makes available to management current carries them to the front row of salesmen where they are 
information on sales trends, customer activity, the effective typed by one of eight typists. The conveyor in front of the 
ness of salesmen, etc typists takes the order to the credit desk. 
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The next stop in our 


journey isin .... 


WAREHOUSES 


QUICK REMOVAL and additions to V-belt stock is possible at Syracuse Supply 
Co., thanks to a clip which resembles an elongated safety pin. The clips were made 
at Syracuse Supply with a home made jig. 
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WIRE ROPE RACKS at Syracuse Supply Co., permit another location. This photo shows a light bridge crane, 


stacking the reels three high. ‘They are welded structural trolley and chain hoist for handling the heavy reels. An 
steel in sections, so they might reasonably be moved to clectric hoist will be used in the firm's new building. 


iWO TIER STORAGE is made possible at Congdon & fect for handling, for example, two tiers of nails under the 
Carpenter Co., Providence, through the use of pallets. The second tier with sufficient vertical clearance for necessary 
lower tier has a clearance of 55-in. which the firm finds pert up and down movement in moving the stock. 
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WAREHOUSES (Cont’d) 
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IN WAREHOUSING we find the 
use of bins for the storage of small 
tools to be the practice generally fol- 
lowed. Bins are of wood or metal and 
usually of adjustable construction. 
Abeve is the warehouse of Carey Ma- 
chinery & Supply Co., while the photo 
at left shows part of the bins of Globe 
Machinery & Supply Co., Des Moines. 
The adjustable shelving of Campbell 
Industrial Supply Co., is shown below. 
The company reports that the adjust 
able feature increased the efficiency of 
the open stock warehouse by 25 per- 
cent. 
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CASE GOODS are all palletized at Ducommun Metals & how merchandise is handled in and out of the pallet racks 
Supply Co., Los Angeles. In the above photo you can see Note that there are four tiers. 


MORE STOCK ROOM was obtained 
at Strong, Carlisle & Hammond Co., 
Cleveland, through the use of steel 
grating to provide two decks from 
which to work the shelves. With the 
new arrangement all merchandise is 
within easy reach, with 15 percent 
more effective cubic footage for mer- 
chandise and with a very substantial 
improvement in safety. Under the old 
layout, with shelving running 13-ft. 
6-in. to the ceiling, order pickers were 
“one-armed” and “‘one-footed”’ as they 
manipulated their ladders along the 
aisles. Several steel stairways lead to 
the upper deck. Note the dumb waiter 
which is used for transporting stock 
from main floor to the upper decks. 
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PACKAGE TYING is automatic at MULTILITH is the newest department at Campbell Industrial Supply Co., and 
Mau-Sherwood Supply Co., with this is staffed by three people. In the background you can see the latest double-head 
Bunn Machine, provided two of the multilith which turns out 6,000 catalog pages hourly, printed on both sides. Not 
dimensions do not exceed 15-in. each seen in the photo is a new camera projector for producing negatives. 


AN AMPLIFIER and loud speaker are literature. 
connected to the telephone at Bard 

Steel & Mill Supply Co., for inter 

communication with the warchouse 


ORDER FILLERS assemble each order at Beals, McCarthy order itself. Note the pneumatic tube system. Small items 
& Rogers in an individual tote box which is moved through and boxes (above right) weighing up to 200-Ibs. are moved 
the warehouse on a stock cart (above left). Each box is between floors by means of a power conveyor or gravity 
numbered to properly identify the merchandise with the chute. The power conveyor is reversible. 
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A PALLET LOADER at Orr Iron Co., LEVA-DOCK at Beals, McCarthy & Rogers adjusts the shipping platform level to 
is simply a roller conveyor turned up that of any truck tail gate. This enables full utilization of lift trucks—both power 
side down with an H-frame welded and hand—in loading and unloading trucks. Here’s a power lift truck placing loading 
on it stacking wire racks directly into a truck for delivery. 


CHECKING AND PACKING orders 
at Ducommun Metals & Supply Co.: 
Orders are filled in a stacking box, 
placed on a convevor line at right 
(checkers work in the enclosed space 
between conveyor lines). After check- 
ing the order is transferred to the con 
vevyor line at left which carries it down 
to scale where it is packed, labeled and 
made ready for movement to the dock 
for shipping. 


PACKAGES ARRIVE at Union Hardware & Metal Co.’s the conveyor line at which a ram removes the cartons onto 
scale by convevor (above left). After being weighed and gravity conveyors which extend off the conveyor belt about 
marked, packages move onto a belt conveyor and the opera- 18-ft. into the assembly sections. Trucks pick up the pack- 
tor (above center) presses a button for a prescribed point on ages from the assembly sections. 


INDUSTRIAL DISTRIBUTION © JULY, 1953 














POWER TRUCKS, when equipped with power grabs be LIFTING of heavy equipment was reduced to a minimum 
come very versatile and valuable pieces of equipment, with the installation of an hydraulic lift in the receiving 
according to Beals, McCarthy & Rogers where this one is department at Indiana Manufacturers Supply Co. The plat- 
being used to stack heavy drums in a matter of seconds. form is raised to truck bed level in a jiffy. 


TILT DOCKS or self leveling ramps are employed at Orr leveling ramp in the foreground is raised to the level of the 
Iron Co. In the above photo you will notice that the self truck floor while the other is lowered. 
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ee 
HYDRAULIC LEVA-LATOR at Beals, McCarthy & freight car. When the platform is lowered it become: 


Rogers adjusts an entire platform to the level of a truck or of the warehouse floor. 
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[| gaged MONTH Osborn advertising makes 
an average of more than a million calls on 
your customers ... to help you sell top-quality 
Osborn maintenance and paint and varnish brushes, 
Are you following through to convert this 
acceptance-building campaign into brush sales? 


Only you can make it pay off for you! 


The Osborn Manufacturing Company, Dept. R-7, 
§401 Hamilton Avenue, Cleveland 14, Ohio. 


OSBOR™ 








an 


A MILLION CALLS 
EVERY MONTH 


to help you sell 
OSBORN BRUSHES 








U.S. TOTALS 


April 1953 
Compared with 
March 1953 


+4.% 


April 1953 
Compared with 
April 1952 


+4% 
WMA 


First 4 Mos. 1953 
Compared with 
First 4 Mos. 1952 








ROL G, 








Supply Sales Trend 


Final Figures For April 1953 





April 1953 
Compared with 


March 1953 


April 1953 
Compared with 
April 1952 


First 4 Mos. 1953 
Compared with 
First 4 Mos. 1952 








NEW ENGLAND 
Connecticut 
Maine 
Massachusetts 
New Hampshire 
Rhode Island 


Vermont 


MIDDLE ATLANTIC 
New Jersey 
New York 


Pennsylvania 


EAST NORTH CENTRAL 


Illinois 
Indiana 
Michigan 
Ohio 
Wisconsin 


WEST NORTH CENTRAL 


lowa 

Kansas 
Minnesota 
Missouri 
Nebraska 
North Dakota 
South Dakota 


+ 2% 


NO 
CHANGE 


+ 2% 


- 2% 











NO 
CHANGE 


- 9% 
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ADVERTISING 
is turning 
suspects into 
prospects 
for you! 





The the Oster “Pipe Master 
t sturdy 


ne that’s easy (© operat 
and easy-o omg end 
n-the budget The “Pipe M “ee 
s ‘ z 
tandard range from to 2 dle, 
‘ 


It cuts off 2 = and extra range to 


< Pipe in 15 seconds 
4. 
= 


na 

h.- md reams ind 
acs i in 48 sex 

reams, and threads r 

onds. Its Al PO-GRIP 


eliminates ne¢ d fo 


onds. It cuts off, 
MPC IN 49 sey 
Frone ¢ huck 
ta bar or 7 Wrench 


and assures fast, « sitiy 
nd 4 4res fast, safe Posi 
, 


OPeration 


for heey 
te wt ere are many Oster fear tops mechions io 


a 


THE 


theese trom 


— 


MANUFACTURING co. 


Moin Othiee ond Facts 


2058 East Olst St. Cleveland 3 Ohi 
’ ° 


1893» CELEBRAT/ 
NG 60 Years leadership j 
rship in the Thread 
ng Industry « 1953 


pieces of different sizes on the job or long pro- 
duction runs in the factory, Oster makes the 


Or R ads like the one shown are appearing 


in publications read by your prospects 


and customers. These ads are pointing out 
that there is an Oster machine to solve every 


pipe threading problem. 


For instance, the ad shown points out three 


things your customers are interested in: 

1. The Oster “Pipe Master” is a portable pipe 
machine that’s sturdy, economical, and easy 
to operate. 

2. In the Oster line there is a pipe machine 
for every threading need. No matter what the 
job is... whether it’s threading a half a dozen 


THE 


right raachine to do the job. 


3. Oster Distributors know exactly the right 
machine to recommend. They offer speedy 
delivery, dependable service . . . and they 
stand behind the products they sell. 


These are subjects of great interest to your cus- 
tomers. Advertising them is just one more way 
Oster backs up its Distributors to help make 
sales easier and profits larger. For further in- 
formation or promotional literature to fit into 
your sales plan write us... we'll be glad to 
cooperate in any way we can. 


MANUFACTURING CO. 


Main Office and Factory: 


2041 East 6lst St., Cleveland 3, Ohio 


1893 * CELEBRATING 60 Years Leadership in the Threading Industry + 1953 
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SALES TRENDS (Cont'd.) 





April 1953 
Compared with 


March 1953 


April 1953 
Compared with 


April 1952 


First 4 Mos. 1953 
Compared with 


First 4 Mos. 1952 





SOUTH ATLANTIC 
Delaware 
District of Columbia 
Florida 
Georgia 
Maryland 
North Carolina 
South Carolina 
Virginia 
West Virginia 


Alabama 
Kentucky 
Mississippi 


Tennessee 


Arkansas 
Louisiana 
Oklahoma 


Texas 


MOUNTAIN 


Arizona 
Colorado 
Idaho 
Montana 
Nevada 

New Mexico 
Utah 
Wyoming 


PACIFIC 
California 
Oregon 


Washington 





EAST SOUTH CENTRAL 


WEST SOUTH CENTRAL 


+ % 


+14% 


+2 8% 


+ 2% 





+ 6% 





+12% 


- 4% 





1% 
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“SHOWROOM DISPLAY HELPS US 


SELL MORE YARWAY TRAPS” 
—says BOB HACK’ 






This self-contained portable showroom display case 






is one more reason why industrial distributors are 
enthusiastic about selling Yarway Impulse Steam Traps 


and Fine Screen Strainers. Yarway backs up distributor 





efforts with strong consumer promotion, trade journal 





advertising, direct mail, catalogs, attractive packaging 





and advertising specialties with distributor tie-ins. 
Marketed through recognized industrial distributors, 
‘Robert J. Hack more than 850,000 Yarway Impulse Steam Traps 


Sales Manager of have already been sold. For information, write... 
John Hack Company, 
Woodbury, N. J. 







YARNALL-WARING COMPANY 
111 Mermaid Avenue, Philadelphia 18, Pa. 


IMPULSE STEAM TRAP 
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Price Index for 19 Product Classes 


(1947-49 — 100) 
Y% Change 
Apr. Mar. Apr. From 
NAME OF PRODUCT CLASS 53 53 52 Year Ago 
Abrasive Products 117.1 117.1 117.1 0 
Cutting Tools 118.3 119.2 —0.8 
Fans and Blowers 134.9 136.7 13 
Fasteners 141.9 139.1 +2.9 
Incandescent Lamps 117.9 117.9 + 14.3 
Industrial Rubber Products 124.6 130.8 —4.7 
Lubricants 83.3 101.8 
Materials Handling Equipment 127.5 127.1 


Mechanics Hand Tools 


(files, saw blades) 128.2 124.7 
Metalworking Accessories 121.3 108.4 
Motors . 117.0 117.0 


Paint : 110.5 110.6 


Portable Power Tools 3. 113.7 113.4 
Power Transmission Equipment 4d 125.2 124.4 
Precision Measuring Tools 3.! 117.0 117.6 
Pumps and Compressors 124.1 123.2 


Steel Products 
(pipe, bars, nails, ete.) 


130.7 124.9 
Velves and Fittings 122.7 120.6 


Welding Machines 
(equipment, rods) 


120.4 119.0 
122.5 122.0 


ry | | . 
Fotal Index 


‘ rR ¢ 
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ASK YOUR DISTRIBUTOR FOR 


CHESTER 
HOISTS © 


seiatatetatetetetatete 


The reasons why we 


urge your customers 
to ask for 


CHESTER 
HOISTS Wee 


are | Chain Hoists, 4 to 25 


ton...and many 





special types includ- 
ing the Extended 


the same reasons: : Df tant! an to 


why you can 
— > BECAUSE THEY’RE DURABLE 


Ey ... from hook to hook. Chester Hoists are built for a steady job 
pe of lifting, and built to last with quality castings and forged parts, 
. and with Timken Tapered Bearings for smoother operation 

; and longer wear. 


: BECAUSE THEY’RE DEPENDABLE 
... Chester Hoists are expertly designed and ruggedly con- 
structed to deliver high mechanical efficiency in everyday lifting. 
: They're actually built to a safety factor of 5 times the rated 
: load, to protect your men and equipment. 


BECAUSE THEY’RE ECONOMICAL 


+. - - 
...ease of maintenance is an outstanding feature of Chester 
Hoists. With Timken instead of ordinary bearings, they can be 
much more readily torn down and reassembled. .. serviced on 
the spot in a matter of minutes with ordinary tools, 


Com ate | BECAUSE THEY'RE SPEED-SERVICED 
...any Chester Hoist part can be quickly — as needed. 


When your hoist — factory overhaul and testing, it will 
be done quickly and completely, and the hoist will be rushed 
right back to work for you. 


ge 
Conti dence Ask your distributor, or write us, for com 
‘ plete catalog, and tell us your requirements 
, , 
CHESTER HOIST DIVISION 


The National Screw & Mfg. Company, Lisbon, Ohio 


—— j 
; / 2 YY 
Current advertisement at right ~~ \ ationa S/7 FASTENERS YY HODELL CHAINS ly CHESTER HOISTS 


in Factory and Mill & Factory 





a 
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The Outlook For Business 





By The Economics Department, McGraw-Hill Publishing Company 


We are still unable to extricate ourselves from the 
expectation that there will be some decline in busi- 
ness toward the end of the year and into 1954, We 
are thinking in terms of a decline of somewhere in 
the vicinity of 10 per cent in industrial production 
(that would still leave industrial production as high 
as it was in the very prosperous year, 1951) and 6 
or 7 per cent in the volume of business generally. 


We must confess, however — and with great 
pleasure — that adjustments which could goa long 
way toward ironing out the course of business are 
being made, And it is certainly conceivable that they 
might well be enough to defer any substantial de- 
cline in business well beyond the time when we 
now expect it to set in. 


Automobile Production 


The one big line of consumer durable goods 
where production still rurts far ahead of prospective 
sales is automobiles. At the last accounting pas- 
senger car production was running at an annual 
rate of 7 million, There are very few in or out of 
the industry who expect sales to run through the 
year at that rate. But in pursuance of their com- 
petitive struggle for leadership, the big automobile 
companies are apparently intent on keeping pro- 
duction roaring right along, even at the expense of 
making big wage concessions to assure no inter- 
ruption of work. 


Probably the most important single develop- 
ment since we last reported is the new wage pattern 
in the automobile industry to which General Motors, 
Ford and Chrysler have already subscribed. Among 
other things, it accepts as a permanent fixture the 
present level of prices and industrial costs (no de- 
flation is contemplated in Detroit), and it concedes 
to the production workers in increased wages as much 
and probably more than the automobile industry 
seers to have any chance of saving incosts through 
increased output per man hour, Hence, for the longer 
pull, the new wage pattern, while making provision 
for a lot of specifie wage increases, underwrites the 
inflation we have had to date and makes provision 
for some more. If this wage pattern were to have 
the same vogue as the original escalator arrangement 
introduced by General Motors, it will obviously be 
of profound economic importance. 


While the automobile producers are striving to 
outproduce and (they hope) outsell each other, there 
are those who argue that it is nothing to worry 
about. As they see it, it simply portends a return to 
a seasonal pattern of automobile production. (For a 
special report on seasonal patterns of production, 


see Page 7.) 
Types of Fluctuations 


In analyzing the ups and downs of business, 
economists have the heroic job of sorting out three 
major types of fluctuations — 1) those due to chang- 
ing of the seasons, 2) those due to the unfolding of 
more or less clearly defined cycles in the ebb and 
flow of business which are tagged cyclical changes, 
and 3) those due toslowly unfolding and long term 
developments such as changes in habits of consump- 
tion, changes in population, etc., which are called 
secular changes. 


Along with the automobile industry, the steel 
industry, from all we can discover, is producing at 
a rate. substantially in excess of consumption, It is 
argued that this is also nothing to worry about. 
One of the reasons given is that a strike can be 
counted upon to convert any prospective abundance 
of steel into a shortage as it has done on two oc- 
casions since the war. Another reason is that, while 
steel is going into inventories in liberal amounts, 
it is steel chat was bought for much less than it is 
going to cost to produce steel in the period im- 
mediately ahead. Consequently its possessors will 
be glad to hold on to it rather than dump it. 


We find ourselves constitutionally incapable of 
regarding a steel strike as a constructive development. 
As we see it, all it would accomplish would be to 
hasten a let-down in business. But it could be that 
things will work out so that there will be no plan- 
ned cutting back of steel production for several 
months. 


Too Good To Last? 


It may well be that the most valid reason for 
anticipating some let-down in business later on this 
year is a very primitive reason — that “this is too 
good to last.” Right now our economy is pressing 
right on the limits of capacity. Unless people are 
going to start working a lot harder and more ef- 
fectively, a development scarcely to be anticipated, 
the volume of business cannot increase much, And 
if our dynamic economy runs true to form,it won't 
stand still for long. So, with some places where it 
might happen pretty clearly indicated, it seems the 
better part of valor to anticipate some let-down 
before long. 


If the economy continues to turn in the remark- 
able balancing performance it has recently, we may 
have to stop talking about a business boom as the 
state of affairs involved is getting to be chronic. 
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Big Campaign 

Here’s top value at a popular price! It’s the To Tell Nation's Tool Buyers 
idea! drill for intermittent or continuous duty on About leading U.S. Values! 
all kinds of production, maintenance and instal- ——_ 
tion work. And note the price... it’s priced for | 
volume business. Feature it to headline summer 
tool sales. If you are not now stocking U. S. 
Tools, write today for Bulletin US2 which gives 
complete details. 


United States Electrical Tool Division 
THE EMERSON ELECTRIC MFG. CO. 
1050 Findlay St. © Cincinnati 14, Ohio 
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FIRST SIMPLIFIED 
PRICING IN GRINDING 
WHEEL HISTORY 





CARBORUNDUM’s New “Quick-Finding” Reference 


Replaces Traditional Complex Time-Wasting System 





OU Oi nie eee 


Fee: + Tr i 


114 Page Pricing System Now Simplified to 32 Pages 


CARBORUNDUM has achieved simplification with this new basic pricing 
system: previous information requiring 114 pages covering list prices, 
discounts, etc., has been reduced to only 32 pages. 

You can now order your grinding wheels from CARBORUNDUM with 
a speed and accuracy hitherto impossible. Practically everything you 
want to know about prices, ordering quantities, discounts on any one 
wheel will be found on one page—arranged for quick, easy finding. 
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| grinding wheels... 








| counts, 


CARBORUNDUM® has taken the 
mystery out of buying industrial 
by adopting the 
first really simplified basic price sys- 
tem in the history of the industry. 
Now you can determine prices, 
ordering quantities and discounts 
for a given wheel, almost without 
exception, by checking a single 
page of this new book. 

You no longer have to refer to 
several pages to determine prices 
and discounts, nor follow compli- 
cated rules, nor apply chain dis- 
nor worry about decimal 
multipliers. Even the special price 
additions covering various shapes 
have been eliminated. Basic prices 
are shown for all straight wheels and 


| special wheels such as dishes, saucers, 


flaring cups, special faces, cones, 
plugs, and many others. 

Practically all the wheels you use 
can be priced with a single discount 
under this new system, thus further 
simplifying your paper work and 


| minimizing errors. 


Coincidental with the adoption 


of this basic pricing system, some 


price adjustments have been made. 
Prices of certain lines of wheels are 
reduced, others are slightly higher. 





“A Boon to Every Customer and 
To Us, is Distributor Concensus 


First copies of this new pricing system off the press went to several 
hundred Industrial Distributors of CARBORUNDUM's grinding wheel lines. 
been highly enthusiastic. Here are | 


The many letters of response have 
typical comments: 

“This is, without a doubt, the 
finest simplified pricing system | 
have ever seen. We want to compli- 
ment you on this progressive step.” 

“Heartiest congratulations—the 
new net pricing schedules are swell! 


| 
| 


It would do your heart good to see | 
the gratitude with which these prices | 
were received by the boys in our | 


organization. I feel that you men 





who devoted so much time to get- 
ting out this pricing structure should 
know how we feel. This is a real 
contribution to Industrial Distrib- 
utors—and to industrial purchas- 
ing agents.” 

“Next to standardization of grad- 
ings, your new price book is prob- 
ably the most progressive step that 
has been taken in simplifying the 





HOW IT SAVES TIME...Cuts Errors 


Reducing the number of pricing 
pages from 114 to 32 gives you 
only part of the picture of how 
CARBORUNDUM's new system speeds 
and simplifies the pricing of grind- 
ing wheels. It actually cuts down 
the number of steps required to 
compute a price--and best of all, 
it concentrates those steps within 
the confines of a single page. 

As an example, consider the steps 
—and separate page references — 





previously required to find the price | 


of cup wheels: 1) Look up the | 
| valuable time, but errors are bound 


page showing the list price... 2) 
Look up the page showing list price 
additions ... 3) Look up the page 
showing the standard ordering 
quantity schedule, to determine 


quantity for discounting purposes 
...4) Look up the page showing 
pre »duct discount... 5) Look up the 
page showing quantity discount. 
All this information, previously 
appearing in five different places in 
the price schedule, is now found ona 





single ready-reference page. Nowon- | 


with far fewer chances for error. 
For when you have to flip pages 
back and forth, sometimes losing 
your place, often doing involved 
calculations, not only do you waste 


to creep in—errors that are even 
more costly than the high cost of 
lost time. This new simplified “all- 


| ’ - . | 
der pricing now takes far less time, 


on-one-page” system was designed | 


marketing of abrasives. With this 
new basic pricing plan practically 


| all the complications have been re- 


moved. We know it will have en- 
thusiastic reception.” 

“Carborundum has taken a for- 
ward step that should pay off in 
the future. After trying a few exam- 
ples in pricing, it looks as though 
price clerks and purchasing people 
will have a much easier time arriv- 
ing at net prices than heretofore.” 

The success of this new simplified 
pricing plan was foreordained, be 
cause twelve of the nation’s top in 
dustrial supply men helped put the 
system together. This group, known as 
CARBORUNDUM’'s Dastributor Advis 
ory Board, was of material assistance 
to CARBORUNDUM'S Sales management 
on this key propect. 


to be error-proof; thorough tests 
by grinding wheel users prove that 
it actually promotes a high degree 
of accuracy—thus makes doubly 
valuable the savings in time it 
gives you. 





Simplified Pricing 
to be Extended to Other 
Abrasive Lines 


The new basic pricing system will 
soon be applied to additional 
abrasive lines by CARBORUNDUM 
Segments, Disc Wheels, Mounted 
W heelsand Points, "MX" Wheels, 
and other bonded products will 
shortly be covered by new sim- 


plified basic price lists 











™ CARBORUNDUM © 


Your copy is 
waiting for you... 


MAIL COUPON 
NOW...TODAY! 


REGISTERED TRADE MARK 


THE CARBORT!NDUM COMPANY 


Dept. ID 81-317 


Niagara Falls, New York 


Please send me my copy of 


New Simplified Basic 


Prices of Grinding Wheels 


STREET AND NUMBER 
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New Controls Set for Military Iron and Steet 


Direct Military and A.E.C. Use Still Regulated 


End Quotas, Records 
For Non-Military MRO 
As Controls Come Off 


Major segments of industry were 
relieved of quota limitations and rec 
ord keeping on their use of materials 
for maintenance, repair and operating 
(MRQO) supplies as of June 30. It is 
no longer necessary for industrial dis 
tributors’ customers to maintain rec 
ords of MRO orders placed for de 
livery after June 30, 

Direction 21 to CMP Regulation | 
cancelled authority to place preferen 
tial delivery non-military 
uses. Starting with the second quar 
ter, only defense programs identified 
by the symbols A, B, C, D and E will 
have authority to issue preferential 
orders for MRO materials. 

Under the Defense Materials Sys 
tem in effect after July 1 (subject to 
Congressional extension of Title | 
of the Defense Product Act, only 
controls on the distribution of iron 
and stcel will remain 

NPA expected to revoke by July 1, 
most regulations and orders on prod 
ucts for civilian production such as 

CMP Regulation 5—MRO under 
the Controlled Materials Plan 

CMP Regulation 7—Repair parts 
and materials for repairmen under 
CMP 

M46 
troleum and gas operators 

\M46A—Priorities assistance for for 
cign petroleum and gas operations. 

M46B Construction limitation, 
petroleum and gas 

M-50—Electric Utilities 

M-70—Marine MRO 

M.-71—Prioritics assistance 
oratories 

M73 
systems 

M-77 

MI-78 


orders for 


Priorities assistance for pe 


to lab 
\IRO for rail transportation 


Communications 
MIRO for mining industries 
M-79—MRO for export 
\ESS—MRO) for emergency 
communications 
M-87—MRO for solid fuels indus- 
trics 
M.-105 


dustries 


radio 


MRO for iron and steel in 
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Rules, Aid Programs End for Civilian Products 


There are new rules regulating the production and distribution of iron and 
steel products required for military and atomic energy orders. They come under 


the Defense Materials Svstem which 
replaced the Controlled Materials Plan 
on July 1. 

Order M-1A will continuc 
ment control on carbon, nickel-bear 
ing stainless and alloy steel products 
after June 30 only to assure produc 
tion and delivery for direct military 
and atomic energy applications. ‘The 
order supersedes M-1 and provides no 
control or program assistance for ci 


govem 


vilian production and construction. 

Incorporated into M-IA are rules 
for distributors of all stecl products 
formerly contained in M-6A, in order 
to assure acceptance of military and 
atomic enerev orders by warehouse 
men. Sub‘ect to limitations as shown 
in the and DMS regulations 
every distributor is required to accept 
all ACM orders presented. 

After July 1. a distributor can re 
place inventorv used to fill A. B, C. 
D or E orders by using the allotment 
number D-8 on the purchase order he 
nlaces with his regular suyplier. The 
D-8 orders must the calendar 
quarter in which delivery is required 
and must not call for greater tonnage 
of the product than that needed for 
replacement. This applies to Canadian 
distributors also. In replacing a par 
ticular steel product. a distributor can 
not substitute another product for the 
item to be replaced. 

Steel distributors are not required 
to deliver on an ACM order to am 
one customer to any one destination 
during anv calendar week, any stecl 
mill product in an aggregate quantity 
in excess of 

8000 Ibs. of 
stecl 

5.000 Ths. of anv item of alloy steel 

2.000 Ibs. of any item of stainless 
steel sheet 

1.000 Ibs. of any 
bars and plates. 

1.000 Ths. (not exceeding 1.000 ft.) 
of anv item of stainless tubing or pipe 

The distributor isn’t required to 
make deliveries of items aggregating 


order 


show 


any item of carbon 


item of stainless 
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40,000 Ibs. or more to any one cus 
tomer during any calendar week un 
less the deliveries include 10 or more 
different items. 

Deliveries of aircraft-quality alloy 
steel are limited to orders bearing al 
lotment numbers A-3, A-4, A-5, A-7, 
E-1 or E-2. These orders must be cer 
tified ‘Certified under NPA Order 
M-1A”. 

Orders for nickel-bearing stainless 
steel products must be certified: “The 
undersigned, subject to statutory pen 
alties, certifies that the acceptance of 
delivery and use by tne undersigned 
of the nickel-bearing stainless steel 
product herein ordered will not be in 
violation of NPA Order M-80”’. 

No distributor can order for place 
ment in his inventory any alloy steel 
in any grades other than those with 
a melting range of: (a) 0.60 maximum 
nickel or 0.15 maximum molybdenum 
for steels 0.30 carbon and under, or 
(b) 0.40 maximum nickel or 90.15 
maximum molybdenum for steels 0.31 
carbon and over, used individually or 
in combination with or without chro- 
mium or (c) any non-nickel bearing 
grades, with or without chromium. 
This doesn’t apply to aircraft quality 
alloy steel or tool stcel. 

Direct shipments to customers are 
not forbidden. 


Farquhar Machinery 
Adds Representative 


Roy F. Brace has joined Farquhar 
Machinery Co., Jacksonville, Fla., to 
cover the Florida East Coast with 
headquarters in West Palm Beach. 

The company has a new city sales 
man in Jacksonville, Sam C. Peele, 
who succeeded Bruce Whittle. Mr. 
Whittle resigned to open his own 
hardware firm. 

R. C. Norton, shipping clerk with 
the company for more than 20 years, 
has been promoted to floor salesman. 





Winner Henry M. Worthington (cen 
ter), of H. Linn Worthington Co 
Baltimore, Md., is flanked by E. A 
Neal, of Nicholson File, and Wilbur 
Higgins, of Starline, In 


Henry M. Worthington, of H. Linn 
Worthington & Co., Garrison, Md., 
is still champion of the Eastern Hard 
ware Golf Association. 

He edged out runner-up Wilbu: 
Higgins, of Starline, Inc., for his sec 
ond win in two years recently at the 
association’s annual three-day event at 
Shawnee-on-the-Delaware. He wa 
also medalist with a score of 74. 

Nineteen flights of eight players 
cach competed. Winners, playing 
without handicaps, wer Second 
Flight, John Butcher, Butcher & Hart 
Mfg. Co. Third, H. P. Brigham 
Jr. (winner of the championship in 
1951); Fourth, John S. Davey, of 
Russell, Burdsall & Ward Bolt & Nut 
Co. (outgoing president of the associ 
ation); Fifth, Robert J. Donahue 
Wabash Screen Door Co.; Sixth 
W. W. Conde, W. W. Conde Hard 
ware Co., Watertown, N. Y.; Seventh, 
L. D. Root, Jr., New York Wire Cloth 
Co.; Eighth, Leonard $. May, May 
Hardware Co., Washington, D. C.; 
Ninth, Harold Ik. Masback, Masback 
Inc., New York City; Tenth, F. M 


Leaf to Manage 
Leighton Supply 


Fort Dodge, 
Leaf 


gencral manager succeeding Carl | 


Leighton Supply Co., 
lowa, has appointed Robert I 


Anderson, now chairman of the board 
Mr. Anderson gave up the post be 

cause of ill health. He will be avail 

ible as an advisor to management. 
Mi. Leaf was previously assistant 


manager and sales manager 


| Nat E. 


\lso enjoying Shawnee-on-the-Delaware 
outing were R. W. Mueller, of Minne 
sota Mining & Mfg. Co., and F. J. 
Carr, of Anderson & Ireland Co., Bal 


timore 


Harbison, The Charles C. Lewis Co., 
Springfield, Mass. 

Other flight winners were: I1th, 
Drazen, of N. E. Drazen; 
12th, Harry KE. A. Keenan, The Phil 
lips Hardware Co., Cambridge, Md.; 
13th, Kk. M. Welty, Oliver Iron & 
Steel Corp.; 14th, J. S. Heller, Heller 
Bros. Co. of Ohio; 15th, G. R. Car 


penter, Lufkin Rule Co.; 16th, A. P. | 


Henricks, A. P. Henricks Co., 17th, 
W. A. Williamson, Cyclone Fence 


Co.; 18th, E. J. Van Buskirk, Landers, | 
A. Wright, | 


Frary & Clark; 19th, J. 
Diamond Expansion Bolt Co. 


Spectators Tom Leavenworth, of John 
E. Larrabee Co., and Carleton Bunker, 
Diamond Expansion Bolt Co., were tak 
ing a break on the lawn, Golf took 
three days. 


William M. Stout, of American 


| Hardware Supply Co., Pittsburgh, was 


elected president of the association 


| succeeding John S. Davey. Other off 


Wallace, 


cers named were: John J. 


| Clemson Bros., Inc., and Francis P. 
| May, May Hardware Co., vice presi 


Gilliam, Wood 


re-clected secre 


dents; and H. L. 
Shovel & ‘Tool Co., 
tary-treasurcr, 

Elected to the board of governors 
for three-year terms were: H. L. Clark, 
New York Wire Cloth Co., and Al 
fred R. Wright, The Connecticut Val 
ley Mfg. Co. 


Noland Co. and Yarnall-Waring Hold Clinic 


Holding the floor at sessions held for plant personnel around Roanoke, Va., are R. W 
Catlin and R. S. Pollard, of Yarnall-Waring Co., John Smither, Noland branch man 
ager, and T’. H. Hankins, sales manager of Noland’s Industrial Department 
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Tornado Rips 
Worcester; Norton 
Plant Damaged 


Norton Co new Grinding Ma 
chine Division lost half of its roof in 
1 tornado that truck Worcester, 
Ma June } Ph 
roughly estimated t 
$1 000.000 

Repair beg ifter the 
truck and yurs plant 

reported production was 80 


than 


Oo de ln 


hi UTS 


vithin 62 he 


im thre< 
storm 
ficial 
percent normal 

Hight were injured when 
the twister struck at 5:03 p.m, Ofh 
ials saxl if it had happened a few 
later, it 
practi illy the se 
cafeteria 


ral molishe d 


pcron 
i 


would have caught 
ond shift at 


which wa 


minute 
iippel 
im oth irtually 

Fhough there were no deaths at 
thi plant it least 11 Norton 
wert reported killed at 
Many others 
by the tornado. Among 
those who lost homes were Ed Person 
Behr-Manning Corp., salesman, who 


ind Hilding Ande 


pe ple 
home or 


on 


their way home wer 


made homeles 


ilso was injured 
Ol 
The twister ct 1 


wathe thro 


narrow, 40-mil 
the Worcester 
killing S56 peopk injuring 
than 200 

Norton officials said heavy rains pre 


| y 
hong 


Ca ind 
Mire 
bloy | y | 

DIOW WOCd Why Ivcs, as 
waited 


Many 


under 


ceding the 
bound workers 
the office 
taking cover 
hines and tabk 

About 30 


ing lot wer mpletely 


homeward un 


over ot saved 


] 
i 


det ( 


themselvs DY ma 


jutomob in the park 
demolished 
Several more were blown over 100 feet 
held 


Damage 


into a 

the grinding machin 
heaviest to the building it 
tecl decking of the 
of yards, windows 


plant was 
elf. ‘The 
was blown hundreds 
out, and siding stripped 
tee] Structural 
ind only 
slightly damaged 


Temporary roofing 


root 
were blown 
from the framework 
members machines were 
ind other cover 
ings were rushed to the plant as soon 
Some 
departments were relocated temporar 
ily in other Che company’s 
main hospital was kept open all night 
following the disaster for first aid and 
“the company’s Field House was used 
to shelter the homeless 
Milton P. Higgins, Norton 
dent, said personal and financial help 
was immediately made av to all 
employees who suffered losses in the 


is debris could be removed 


buildings 


presi 
lable 
storm 
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damage was 
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Campbell Industrial Supply Fetes Teachers 


To mark Seattle’s Business and Education Day, Campbell Industrial Supply Co and 


ring firm held this lun 


right 


1 nearby manufacti 


ompany president, is at extrem 


heon for 20 t 


wher Wallace Camph« 1] 


McCarthy Heads Beals, McCarthy & Rogers 


Eugene F. McCarthy has been 
clected president of Beals, McCarthy 
& Rogers, Inc., Buffalo, succeeding J. 
lrederick Rogers who died May 31. 

Mr. McCarthy formerly vice 
president of the company. He was 
president of the National Industrial 
Distributors Association in 1945 and 
1946 

Other officers elected were: Edward 
K. Hirsch, formerly treasurer, now 
vice president and treasurer, and Paul 
W. Evans, secretary, now vice presi 
dent and secretary 

Charles P. Rogers II, of the 
former president, was clected a di- 
rector. He will join the company on 
graduation from the 1953 class at Le 
Harris McCarthy, 
president, con 
The officers also 


Was 


son 


high University 
brother of the 
as a director 


new 
tinues 
ire directors. 

With the company since 1927, the 
new president is the son of the late 
Edmond D. McCarthy, founder and 
president of the former McCarthy 
Bros. & Ford Inc., now the Buffalo 
Electric Co. His uncle, the late Eu 
McCarthy, was president of 
Beals, McCarthy & Rogers from 1919 
to 1926 

The new president is a graduate of 
Yale University. He is a director of 
Buffalo Flectric 

In 1951, he served the National 
Production Authority as director of 
the General Components Division. 
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Eugene F. McCarthy 


Industrial Tape’s Name 
Changed to “Permacel” 


Permacel Tape Corp. is the new 
name for Industrial Tape Corp., New 
Brunswick, N. ] 

Edwin J. Fitzpatrick, president, said 
the reason for the change was to con- 
centrate promotional effort on fewer 
brand and corporate titles. ‘The new 
name he said, is more readily identifi- 
able with the company’s industrial 
lines and will tic in better with adver 
tising of “Permacel” brand products. 

He said the change was in name 
only. The company will continue to 
manufacture tapes under the Texcel, 
Bondex and Permacel brands. 





Good fellowship, golf, a steak din 
ner, and a surprise amplified telephone 
grecting from Hugh Hirshon were the 
features of the annual Joe Zilsch out 
ing staged this vear at North Hills 
Country Club, Long Island, by the 
W.S. Wilson Corp., New York dis 
tributing firm Mr. Hirshon, who 
was unable to attend because of ill 
ness, introduced to the guests 
by Ed Caler, secretary. Mr. Hirshon, 
formerly president and now chairman 
of the board of Wilson Corp., spoke 
by telephone, hooked up to the club's 
public address system. 

In the golf tournament, Hy Gold 
burg, Parker-Kalon Corp., captured 
the low gross honors. In addition to 
the low award, prizes 
awarded to the winners of a “kickers” 
tourney. Jack Mulligan awarded the 
prizes. 


was 


we're 


a 
LTOSS 


Simonds Abrasive Holds 
Distributor Training Course 


Simonds Abrasive Co., Philadel 
phia, held a three-day training course 
at its factory recently for distributor 
representatives. 

Attending were: Frank Capozza, 
Arthur Tassely, and Earl Watterson, 
H. W. Mills & Co., Passaic, N. J.; 
William McBride and Andrew Gill, 
W. H. Thaxter Co., Boston: Floyd 
Comito, M. L. Foss, Inc., Denver, 
Colo.; Al De Luca, Martin Mill Sup 
ply, Stamford, Conn.; John B. Duval, 
James McGraw, Inc., Richniond; Ed 
Fors, Tool Specialty Co., Jackson, 
Mich.; Clair Mabus, Losey & Co 
Easton, Pa.; Doyle Smith, Well Ma 
chinery & Supply Co., Fort Worth; 
Arthur N. Knupp and Thornton 
Smith, Landis Tool Co., Waynes 
boro, Pa.; David O’Brien and Jack 
Schlemmer, Dayton Supply & Tool 


Executives of many 
uppliers were on hand for the affair 
in addition to the New York repre 
entatives who call on Wilson Corp. 
regularly. Among the manufacturers 
represented at the outing were: 

Alemite Corp.; American Allsafe 
Co.; Ampco Metal, Inc.; Beaver Pile 
fools; Behr-Manning; Binks Mfg.; 
Black & Decker; Boston & Lockport 
Block Co.; 
R. H. Buhrke Co.; Bunting Brass & 
Bronze; Charleston Rubber; Chesbro 
Whitman Co.; Cleco Division of Reed 
Roller Bit; Cleveland ‘Twist 
Clipper Belt Lacer; Coburn Products; 
C-O-Two lire Equipment; Crescent 
lool Co.; Dow Corning Corp. 

\lso Fafnir Bearing Co.; Frommelt 
Industries; Goodyear Tire & Rubber; 
Greenfield Tap & Die; Hyatt Bear- 
Jacobs Mfg.; Joyce-Cridland; 


Ings; 


of the firm’s 
| heimer 





Brown & Sharpe Mfg.; | 
| Smooth-On Mfg. 


Justrite Mfg.; Lufkin Rule; Lunken 
Co.; Manning, Maxwell & 
Moore; Marlin-Rockwell Corp.; Mil 
lers Falls Co.; Minnesota Mining & 
Mfg. Co.; Morse Diving Equipment; 
Morton Salt; New Departure; Nichol 
son File; Norma-Hoffman Bearings; 
North Bros. Mfg.; Charles Parker; 
Parker-Kalon; Plymouth Cordage; 
Prentiss Vise; Pyrene Mfg.; Rainfair, 
Inc.; Ridge ‘Tool; Simonds Abrasive; 
l'ools; L. 


Also Stanley S. Starrett; 


| Stonehouse Signs; Thor Power ‘Tools; 


Drill; | 


l'imken Roller Bearing; ‘Toledo Pipe 
Threading; ‘Torrington Co.; ‘Trmont 
Mfg.; Utica Drop Forge & Tool, Victor 


| Saw Works; Walworth Co.; Wheeler 


Protective Apparel; Wickwire Spencer 
Steel; J. H. Williams; Willson Prod 
ucts; J. Wiss & Sons; Worthington 


| Corp.; Wright Hoist 


Group attending three-day program at Philadelphia manufacturer's plant pauses for 


I 
mncraman 
Co., Dayton, Ohio; M. L. Johnson, 
Gransden-Hall & Co., Flint, Mich.; 
Larry Delahanty, Heims’ Machinists 
Supply Co., Rockford, Ill; David Lup 
ton, J. H. McCullough, Philadelphia. 


They came from throughout East and Midwest 


Simonds Abrasive representatives on 
hand included Ted Rowlands and 
W. B. Ilko, Philadelphia; Harold Vog- 
ler, Grand Rapids, Mich.; and F. L. 
Borough, Lansing, Mich 


FOR ADDITIONAL NEWS, SEE NEXT PAGE =o 





Safety Theme of Oklahoma Show 
amen’ We 


\ nong 


this exhibit of Hart Industrial Supply Co 
Golsen, advertising 


with Bob McVay, salesman, and Jack I 


manager, in charge 


Wood Shovel & Tool 
Buys Kilbourne & Jacobs 
Ihe Wood Shovel & ‘Tool Co., 


Piqua, Ohio, has acquired physical 
issets and wheelbarrow production fa 
cilities of The Kilbourne & Jacobs 
Mfg. Co., Columbus, Ohio 
Kilbourne & Jacobs products, con 
mortar pans 
ilded to 


isting of wheelbarrows, 


ind mortar boxe will be 
Wood's line 

Machinery 
to Wood's plant in Piqua 


is scheduled to 


will be moved 
Production 


mad cies 


iccommodate orders 


Distributors Attend Five-Day 
Carboloy Course 


Carboloy Department of General 
Llectric Co., Detroit, was host to dis 
tributor representatives from several 
states recently at a five-day course in 
Detroit 

Cemented carbide tools and cutting 
techniques were the subjects. ‘The pro 
featured films, demonstrations, 
instruction sessions with student par 
ticipation and a plant tour, 

Attending were: E.. L. Hoerner and 
Robert Kline, A. L. Holcomb Co., 
Grand Rapids, Mich.; Maynard Piper, 
Kendall Hardware Co., Battle Creek, 
Mich.; L. C. Schultz, Kendall Hard 
ware Co., Kalamazoo, Mich.; D. S. 
O’Brien and L. J. Holweger, Dayton 
lool & Supply Co., Dayton, Ohio; 
William Burroughs, Screw Machine & 
Supply Co., Chicago; J. TH. Stafford, 
William Liberts and E. M. Simpson, 
Theo. C. Ulmer Co., Philadelphia; 
Roger Eide and C. W. Wiggins, John 
C. Eide Co., Minneapolis; J. D. ‘Terry, 
Peaslee Wells, Inc., Springfield, Mass.; 
Walter Lucka, Hubbard Hardware 


attractions of the recent Oklahoma Safety Show was 


Oklahoma City, 


strong, Jr., 


during the 1953-54 season, officers 
said 
The Wood line also includes prod 


ucts of Iwan Bros., Inc 


Empire Industrial Supply 
Celebrates 25th Year 


Empire Industrial Supply Corp., 
Buffalo, N. Y., celebrated its 25th an 
niversary recently. 

Ihe firm was founded in January 
1928 and was incorporated the follow- 
ing May with offices and store on Her 
tel Ave. Formerly known as Don F. 


F & D Machine & Tool Plays Host 


Sales force of G. R. Armstrong Mfrs. Supplies, Inc., Boston, 
met at F & D Machine & Tools Works, Three Rivers, Mass., 
recently for ali-day tour and product sessions. G. R 
general manager, was in the group 


Arm 


Johnson & Co., it moved in July, 
1928, to 6 ‘Terrace and a year later to 
156 Main St., the old Spaulding Ex 
change Building. 

In 1939, the company occupied its 
present quarters at 50 Pearl St. ‘Two 
years later a branch office and ware 
house was opened in Jamestown, N. Y. 

Officers of the firm are Howard A. 
Neubecker, president; J. Carl Snyder, 
treasurer; William ‘Tl’. Denz, secretary 
and sales manager; and W. J. ‘laylor, 
vice president and manager of the 
Jamestown branch. ‘The firm has 
cight salesmen. 


Cemented Carbide tools and techniques were studied by this group in Detroit 


recently 


Co., Flint, Mich.; K. F. Wilder and 
Alec Birrell, Strong, Carlisle & Ham- 
mond Co., Cleveland; W. G. Loftis, 


They represent supply houses in several states 


W. S. Murrian Co., Knoxville, ‘Tenn.; 
and R. B. Watson, Bittenbender Co., 
Scranton, Pa. 


ADDITIONAL NEWS STARTS ON PAGE 204 





There's a Yale hoist 
for every lifting job! 
ah * 


eWhenever your customers have lifting prob- 
lems to tackle, it pays to recommend YALE Hand 
or Electric Hoists. 

It pays to recommend YALE because, thanks 
to extensive research and exclusive design, YALI 
lifts and lowers with safety, speed and economy. 
That’s why YALE quality Hoists are accepted 
standards of performance in plants and facto- 
ries all over America. 

And again, it pays to recommend YALE be- 
cause YALE makes a complete line of hoists to 
fit every customer’s lifting needs. YALE makes 
Electric Hoists (wire rope and chain types)... 
Hand Hoists... trolley and hook suspension types 
...In capacities from 500 pounds to 40 tons. 


In addition, strong, continuous YALE adver- 
tising conditions and prepares your customers 
for the sale. 


Yes, it certainly pays to recommend YALz. 


The RGSS 30S Manufacturing Co. 


Philadelphia 15, Pennsylvania 


Gas, Electric, Diesel Lift Trucks ©@ Worksavers @ 


Hand Trucks @ 


te Ay 4 
aw ae aaa, ant sche mahr ly 


| | Ly 





This YALE Midget King Electric Hoist is truly a general pur 
pose power hoist that defies users to find jobs it can’t perform 
swiftly, safely and economically. It works for mere pennies a 
day...can be raised and lowered with just one hand on the 
simple bar grip control. Capacities range from “% to 2 tons. 


YALE 


MATERIALS 
HANDLING EQUIPMENT 


*Registered in U.S. Patent Office 


~ 


Hand and Electric Hoists ©@ Pul-Lifts 
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IDEAS: 


How you can... 


... handle wire rope with ease and save space 


There are no difficulties at Komp 
Equipment Co., Hattiesburg, Miss., 
when it comes to handling wire rop« 

thanks to C. 'T’. Gilbert. Equipment 
devised by Mr. Gilbert climinates the 
necessity of recling off great length 
to fill orders and also provides fo: 
wire rope storage. 

He designed a steel rack to hold 
the reels and mounted an electri 
hoist on a trolley over the rack to 
facilitate handling. He then attached 
a measuring device to a table, which 
could be moved easily from reel to rec] 
To avoid running the rope down a 
long aisle or through the sales area, 
Mr. Gilbert also designed a coil winder 
By turning the crank on the coil winder 
the wire rope is measured as it comes 
off the reel. 

Features of the equipment include 
compactness and case in handling the 
wire rope. ‘There is little danger of 
accident. ‘The winding machine can 


C. T. GILBERT of Komp Equipment Co., Hattiesburg, Miss., demonstrates thc 
be made in any shop at low cost 


ease in handling wire rope with equipment he devised 


. .. Stock porous bushings, bearings, and chain links 


Raymond L. Blair, president and sales manager of 
Transmission Equipment Co. of Conn., Inc., Walling 
ford, Conn., opened his refrigerator one night and noticed 
the plastic refrigerator boxes which were used to stor 
cheeses and other perishable foods. Why couldn't thes¢ 
»lastic boxes be used to stock small oily items like porous 
ona bushings, bearings and chain links? 

The plastic boxes, being transparent, would enabk 
employees to check stock at a glance and keep these 
messy, small items in order. Mr. Blair tried a couple of 
boxes filled with porous bronze bushings to determine if 
the boxes were oil resistant. 

Satished with the results, he priced the boxes in 
quantities and learned they were quite inexpensive 
Typed labels are applied to the plastic boxes with Scotch 
tape, and now plastic bags and smaller plastic containers 
are also found on the shelves of their stockroom 

In the picture, Steve Blair, buyer of industrial supplies, 
fills order from stock of bronze bushings. 
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WHAT DOES FIRTH STERLING OFFER YOU? 


{ANSWER NUMBER 1) 


NEW METALS FOR 
AN ATOMIC AGE 


“PIONEERS OF THE UNCOMMON" IN METALLURGY 


For 64 years we have been pioneering in the research, 


development and produc tion of special purpose steels and, 


more rec ently, powdered metals. 


Not content to become just another tonnage producer 
of established grades, Firth Sterling has successfully paced 
the field in anticipating the requirements of science and 
industry, so that the exactly right metal is ready when a 


new need arises, 


Now, in an era of jet engines and atomic power, Firth 
Sterling has the necessary high temperature alloys and 
cermets, Firth heavy metal, chromium carbides, zir- 
conium alloys, and stainless specialties . . . as well as 
both new and conventional grades of high speed steels, 


tool and die steels, and sintered tungsten carbides. 


To accomplish this metallurgical preparedness, research 
at Firth Sterling had to be expanded several fold. The best 
of new American and European processes and equipment 
were blended into integrated production facilities. The 
metallurgical brains of the world are “picked” regularly 
by consultation with Firth Sterling’s international panel 


of renowned scientists and engineers. 


The job is done, for today, yet even today we are already 


working on the metallurgical needs of tomorrow, 


Your inquiries are invited. 


Firth Sterling Stands for Metallurgical Achievement—Past, Present, Future 


That depends! To a woman, perhaps 
the size of a print of butter. To a 
grocer, maybe the size of a box of sugar. 


To a Firth Sterling metallurgist, 
something else! 

To him it might mean the size of a 
piece of remarkable new metal, so 
dense, so heavy in relation to its bulk, 
that a pound of it would measure 
hardly more than a one inch cube! 
Looking for all the world like steel but 
weighing 24 times as much . . . that is 
Firth Heavy Metal. 

Developed originally and now being 
used to shield the gamma rays of 
atomic energy, the phenomenal weight 
to volume ratio of this material also 
makes it invaluable in gyroscopic ap- 
plications and for scientific instruments 
where balance is essential. 

But, while Heavy Metal is important 
of itself, its larger significance is to 
mark, once again, Firth Sterling’s con- 
tinuing progress in the field of metal- 
lurgical achievement through accent on 
research and development. The ulti- 
mate goal is /eadership in products and 
processes that meet the ever increasing 
demands for special metals in an 
atomic age. 


rs 





Fisth Sterling 


—iInc— 
GENERAL OFFICES: 3113 FORBES ST., PITTSBURGH 30, PA. 


OFFICES* AND WAREHOUSES BIRMINGHAM*® CHICAGO CLEVELAND ODAYTON* DETROIT 
HARTFORD HOUSTON® LOS ANGELES NEW YORK* PHILADELPHIA® PITTSSURGH* WASHINGTON® 





“PRODUCTS OF FIRTH STERLING METALLURGY 


High Speed Steels Sintered Tungsten Carbides 
Tool & Die Steets 

Staimless Specialties 

High Temperature Alloys 
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ON THE MARKET .... 


HERE ARE THIS MONTH’S NEW AND IMPROVED PRODUCTS 


the heads flush against the gauge. The rubber cover 


contact thus made is said to be rm from abrasion and 

laved to a solenoid which trips off — checking and oil 

the cutting action and also allows the Qua-blex air ho 

cut part to be ejected. The operator lengths up to 50 feet, with imside 
concentrates on feeding stock through diameter of g-in. to 2-in 

the cutting heads; there is no foot or Quaker Rubber Corp., Div. Hl. K 


hand control Porter Co., Inc., Philadelphia Pa 


Shorter lengths can be gauged and 
cut faster than longer length \l . 
though the company’s power rod Power Drive 
parter is sect up fer cutting round New Design, Aluminum 
stock pecial rod parters for cutting Housing end Chock 


Vise Jaw Faces quare, hexagonal and other shaped 
bars are also available. By replacing the old cast st 
For Use With O'Neil-Inwin Mfg. Co., Lake City, metal housing and chuck with alu 
Standard Vises \/inesota minum, the mak ims to have cut 
the total weight of their Model-D 


\ variety of spe ial vise jaw faces power drive to about 100 pound 


| iron 


for use with standard machinists’ vises Other design features claimed 

has been introduced the manufacturer include: mo 
According to the maker, these in venient location of switch 

clude smooth jaw faces of hardened lockon switch: and bronze spit 

tee! to protect soft materials and fin ings 

ished surfaces and copper non-spark Ihe new unit 


ing, non-magnetic faces. Special faces, beuck truck o 
designed and machined out to fit i job location 
regular haped prec irc also said to Ihe ModelL-D light weight i 
: 
be availabl to make it highh portable Large 
Any of the special faces can be in opemmgs serve for motor vent lation 


erted in the maker's machinists’ vises ind hand ¢ f movin lo ire 
orl Orit ) ) 


' i 
which are manufactured with replace stored conveniently on the flat top 
ible jaw 


Phe Columbian Vise (& Mfg. Co., 
Cleveland, Ohio 


Gauge 


Speeds Cutting 
Of Bar Stock Air Hose 


\ new gauge, called Micro-mati Heavy Duty 


Gauge inl to make it possible to 
3 F 
mamtam m excess of 9,000 cuts per 8 to 2-in. 


hour im bar stock, has been intro A new, heavy duty air hose espe 
duced ially developed for rugged uses in 
According to the manufacturer, the nines, quarries, construction jobs, 
operator sets the gauge for the de stecl mills and shipyards has been 
ired length of cut, inserts the ma imnounced 
terial in the proper hole in the cutting Horizontally braided rayon cable 
heads and pushes the material through cord reinforcement is said to allow 
this new Qua-Flex brand air hose to 
withstand working pressures as high 
as 450 pounds per square inch, yet 
remain flexible at temperatures as low 
as +0 deg. I. 
This type construction is also said 
to climinate “snaking” at high pres Model-D has a heavy duty 4-in. to 
sures. According to the maker the  2-in. chuck; enclosed gears running in 
non-porous tube is compounded of oil and weatherproof motor 
special rubber to withstand both oil Beaver Pipe Tools, In 
and heat; it has an extra thick wrapped = Ohio 


Warren, 
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TODAY 


. PRODUCTS WITH SALES POSSIBILITIES FOR INDUSTRIAL DISTRIBUTORS 


Electric Saw 


Portable, 
Heavy-Duty 


A new heavy-duty clectric saw, 
known as Homebuilders 74-in. Model 
687, is said to feature a powerful unm 
ball ind necdk roller 
construction, tv pc 
hand control, built-in 


versal motor 


he ming overhead 
handle for on 
rip fence, and automatic tel 
blade guard with retracting handl 
According to the maker, it is com 
idjustable for depth of cut 
from ye-in. to 224n. and for bevel 
cutting uy #5 deg. Depth of cut 
is said to be regulated at on point 


S¢ oping 


plete ly 


up to 


1 


by use of a new lever type clamp 
Weighing 134 Ibs., the 
said to cut 2-0 
15 deg 
lumber The high speed of 


RPM is said to make it ideal for cut 


conercte, cement 


new modcl 


dressed lumber at 


, ] 
and cross cuts 2-in. rough 


S000 


ting and 
block, 
materials 

Skil ( /OTp , 


coring 
stone, metal and composition 


( hi iV, Ill 


Lubrication 


Install-It- Yourself 
Centralized System 


install-it-vourself. centralized 


\ new 


lubrication system for 


pun h pl 


n introduced 

Multi-Luber is said to be 
invwhere from 
tandard incl 
ide punch pre 


f produ ti 


ha bee 
The Hncw 
ined to ss 1c¢ 
he Wing on 

traight 
imilar typ 


rate d 


— 1] 
adh “Op 


FOR AN INDEX OF MANUFACTURERS’ PRODUCTS, SEE PAGE 


claimed to simul 


amounts 


Luber system 1s 

controlled 

to the 

is 1m Operation 
I 

feed line and 

connection with mo 


tancously apply 
bearings 
Op 


) 
SWIVCIS 


or light greas« 
vhile the press 
fc xible 


ot oil 


tional 
IT i\ ulabl fol 
tion-type 

Among the 


laimed Lid 


bearings 

pecific advantages 
efficiency, less 
downtime for 


climination of 


higher 

reduced 
ind the 
ountered im 


bearmg weal 
maintenance 


hazard Clie 


hand lubri 
cation 

Ihe entire system 1s 
to-install kit which, according 
manufacturer, can be installed 
hanics in 14 


without Spec ial tools o1 


contained in 
l ( ly 
to the 
by two maintenance me 
hours or less, 
engineering skill 

Lincoln engineering Co., St 


\lissouri 


Louis, 


Abrasives 


Rubber 

Cushioned 

A new series of rubber cushioned 
known as Brightboy BI 


iilable in three grades 


TOBL, 


ibrasive 
( i ] now i\ 
+B 
120BL, fine 

All Brightboy textures are said to 
be made in a variety of sizes in wheels, 
cdi tick rods, tablets 
ind blocks for manual 


1S¢ Lhe 


medium; and 


OATS 


cylinders, 
machine and 


ire Clauzned to work to close 


tolerance ind can 


r haped to con 
ording to the manufacturer th« 
ri fcature a 
carefully 
rain, to 

for the evenly 


rubber 
with 
ichieve a tough rub 


blended 


Hew 


compounde d 


Brightbov is said to wor 


metals and will do many job 


ibrasive 

1) 
on dll 
‘lass. wood, pla tics and lamuinated 


Ol 


material 
Brightboy Industrial Div., Weldon 
Roberts Rubber Co., Newark, N. | 


Carriers 


Spun End Rolls, 
Welded Steel Frame 


CAlricl 


Conveyor 


belt conveyor SCTIK 


220-Seru 


with 


\ new 
known as 
to b« 
incl welded steel frame, ha 


said 
rolls 
been imtro 


Simplex” 


designed pun end 
duced 

According to the manufacturer, a 
stecl tube hous 


ind l borcd fol 


inl tapered rol 


ICT hx ing precision 
thgmunent between roller diameter and 
bearing 
Dic cast 
protect the bearing which can be ad 
taking 


rolls i 


labyrinth seal i nd to 


justed for proper clearance by 
up nuts which support. the 
the carrier brackets 

It is also stated that 
lifted from the frame for 
without tools. Flexible high pressure 
lubrication tubes 
three shot lubrication 
both sides of thi 
issemblics and parts are 
ible 

Stephen 
rora, Ill 


rolls call by 
Inspection 
can be arranged for 
from om or 


Rolled 


interchange 


CONNCYVO 


Adamson Mfg. Co., Au 


Tape 
Waterproof Packaging 


For Overseas 


\ new 


tap for overseas wat rproof packaging 


cconomy pressure sensitive 
ha b en «le cloped 
| 
The new tape, known as Permacel 
aid to he for 


Continued on page 137 
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EXACT FLUTE SPACING 






ALL WINTER TAPS HAVE IT 


“x 


i20 a 


is the first funda- 
mental of Balanced 


f ‘ te ; _ Action. It is accom- 
$ 12¢ ° 
<0 plished by precision 
ss indexing. -_. 
oo z 3 


120 


\ 
c4 
toe 
A 
4 


& 

"= 4 

= 
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UNIFORMITY OF FLUTE CONTOURS 


pebeeebeereereshe remem 





= bbbbbbbbbsdboonas 
eed 





is essential, of 
course. You can't get 
Balanced Action 
without it 


PRECISION CHIP DRIVER CONTOURS 


are exact to size, 
shape, and position 
—formed to give 
optimum per- 
formance 
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ACCURATE AND CONCENTRIC CHAMFERS 


By helding shank, 

chamfer, and thread 

concentricity to very 

, close limits, hole 

ledaciabedndlaas ww accuracy is assured 


AAAAAAAAAA 
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ALWAYS AT YOUR 
SERVICE 


Winter advertisements 





have a total circulation of 
125,000 every month. They 
always advise the buyer to 


contact YOU 
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R. & J. 


ORIGINAL BALATA BELTS \ 
GRIP PULLEYS FIRMLY 


Dick’s ORIGINAL Balata Belting has 

been designed and processed to meet 

a variety of your customers’ industrial 

requirements . . . Transmission of Power... 
Conveyors ... and Bucket elevators. 


Thirty-five ounce hard surface, closely 

woven duck is thoroughly impregnated with the 

finest grade Balata gum to give “DICKBELTS” high 

coefficient of friction—firm grip on pulleys—and 

great tensile strength for long wear. They're resistant to 

moisture and dampness . . . sharp changes in temperature . . . 
and remarkably free from stretch or shrinkage. 


These important points, in addition to the fact that “DICK- 

BELTS” are available in all standard widths and plys or can be 

fabricated to meet specific needs—make them ideal for a wide 
range of your customers’ applications. 


So next time a customer asks for a belt that will give economical, 
high-efficiency service . . . be sure to recommend a “DICKBELT”! 
It’s the best deal for them—and for YOU! 


R.& J. COMPANY, INC. PASSAIC, N. J. 


CHICAGO, ILL. SAN FRANCISCO, CALIF. SEATTLE, WASH. 
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On The Market Today 


(Starts on page 132) 





defense use, conforming to govern 
ment specification JAN-P-127, Type 
I, Grade B. Used primarily for water- 
proof sealing of cartons and equip 
ment, the new tape is also recom 
mended by the maker to serve as a 
companion tape to their Permacel 65 

Industrial Tape Corp., New Bruns 
wick, N. J. 


Tap Head 
Four Operations 
With One Chucking 


\ special adaptation has been engi- 
manufacturer which is 
boring, counterbor- 


neered by the 
id to combine 
Continued on page 138) 
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Laughlin Steel 


Goodrich Co 





erson 


300 LB. 
UNIONS 








Sales Features 


will help you with 
your customers. 


1) Made of Air Furnace, Malle- 
able iron (55,000 p.s.i. tensile 
strength) 


2) Air tested Before Shipment 


3) Providing a Performance- 
Proved Ball Joint of Spherical 
Contour 


4) Offering a Recessed Brass 
Seat of Exclusive Design and 
Construction 


All Jefferson “300 LB’ UNIONS are 
plainly so marked .. . “a cast-in-metal” 
hall mark of high quality for protection of 
your pipe union customers and for their 
assurance of long, dependable service— 
and a good will sales builder for you. 


When you sell “Jefiersons”, you give your cus- 
tomers an opportunity to get the highest return 
from their pipe union dollars and you assure 
them of low cost r year of service. 

Jefierson offers OWG 20002 to 2” and 10007 up 
to 4. The complete line includes AAR male and 
female unions, Enduro 300%, Excel 250% and 
Master 150% unions. All types are also avail- 
able with all-iron seats. Underwriters approved. 


Get All the facts concerning the 
Jetierson line. 


JEFFERSON 
UNION CO. 


671 W. 26th St., New York 1, N. Y. 
9 Green St., Lockport, N. Y. 
49 Fletcher Ave., Lexington 73, Mass. 
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WELDED 


GEMS. 


SUPPLY CANS 


For Oil, Gasoline 
and Other Liquids 


Made of welded heavy gauge steel 
Heavy steel bottom band Hex” screw 
filler cap. Straight, flexible or bent 
spout. Blue, red, grey enamel or alumi 
num-paint finish. Variety of types and 
sizes for railroads, mines, mills, fac 
tories, ship yerds, logging camps, 
farms, highway departments, etc. Will 
outlast ordinary cans many times. Order 
@ supply today for prompt delivery. 


Finest Quality 
Since 1898 


FLEXIBLE SPOUT 
PUMP OILERS 


Send for 
Complete 


Catalog 
GEM MANUFACTURING 
en men @ ea memen, 
1229.Goebel Street 
PITTSBURGH 33, PA. 





Ri 


ing, and facing blades with conven- 
tional tap chasers in a 7-in. ALT tap 


head. 


According to the manufacturer this 
design affords maximum production 
with reductions in handling cost and 


| capital investments as the workpiece 


can be bored, counter-bored, faced, 
and tapped with one chucking. 


As described by the maker, the work 


| piece is bored, counterbored and faced 


with the tap chasers collapsed. Upon 
completion of this operation the tap 


| is withdrawn from the work piece and 


the tap chasers are expanded. ‘The 
thread is then tapped on the surface 
previously bored. A leadscrew feed is 
recommended for both the tapping 
and boring operations to assure long 
tool life and a quality finish. 

The maker points out that certain 
limitations as to the diameter and de- 
sign of the hole to be bored, faced, 
and tapped are necessarily imposed. 
Consultation with the company’s en 
gineering department will determine 
if the workpiece is suitable for this 
special tooling application. 

Landis Machine Co., Waynesboro, 


Pa. 


Turntables 


Diameters to 8 Ft. 
Capacities to 10 Tons 


New powerdlriven industrial turn- 
tables ee with positive self- 
aligning mesh gear drives have been 
introduced. 

The new turntables are made in di- 
ameters up to 8 feet and capable of 
capacities of up to 10 tons 

Features claimed by the manufac- 
turer include: a totally enclosed geat 
reduction unit; anti-friction bearings 
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AHLBERG 


BALL BEARINGS «+ SPECIAL 
BEARINGS + PILLOW BLOCKS 
AND OTHER MOUNTED UNITS 


EC SERIES PILLOW BLOCK 


. «+ for light-medium duty and normal 
speeds. Shaft sizes 
%" to 2%". 


ED SERIES PILLOW BLOCK 


-..@ low priced precision unit for light load 
requirements. Shaft 

sizes Yo" to 1%". 

Clean, trim 

oppearance— 

smooth, quiet 

performance— 


trouble-free 
life expectancy. 


FEC SERIES FLANGE UNIT 


. + for light-medium duty and 
normal speeds. Shoft sizes 
%”" to 2%". Equipped 

with precision, self- 
aligning extended inner 
ring bearing. Simple— 
sturdy —inexpensive. 


BALL BEARINGS 


. + « built to the 
highest standards 


on the entire Ahiberg line. 


Ask about our sales and 
engineering assistance 


AHLBERG BEARING COMPANY 
3025 West 47th Street 
Chicago 32, lilinols 





AL: More and LEN: And ALLEN 
more demand for DISTRIBUTORS 


STAINLESS 
have the drop 
STEEL SCREWS. on competition! 


M 
ANUFACTURING COMPAN 
Hartford 2, Connecticut, U.S.A . 


Gis 





Your stock of standard Allen stainless cap and set screws 
lets you fill orders at once, which your competition must 
handle as specials. Be sure your stocks of stainless steel 
screws are complete 

SOLD ONLY THROUGH LEADING INDUSTRIAL DISTRIBUTORS. 
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READY NOW! 


this great 


NEW L-P LINE 


by 


TURNER 


@ Fire pot designed for double duty service as Bench 
type or Tank type unit © Heavy cast iron burner — 
easy lighting; extremely wide range of flames (from 
idling to 3” diameter by 14” long); wnsarpassed for 
high-speed melting oficiency; economical because of 
idle flame control; replaceable orifice block; burns 
at full tank pressure (no regulator required); gives 
full, solid, smooth flame which will not pop or sput- 
ter; clean — no grease, soot, smoke @ Fuel is chemi- 
cally stable, non-toxic, non-explosive from concus- 
sion; produces no monoxide gas or other noxious 
fumes @ Specially designed heavy-duty tanks (1.C.C. 
approved) available in 20-lb. and 11-lb. sizes; have 
full-diameter, full-curied foot ring for greater sta- 


bility, longer surface wear. 


® Torch designed with 3 burners — needle-point, medium, 
large — to meet practically all job requirements @ Burner heads used inter- 
changeably with handle tube assembly @ Pistol-grip handle made of molded, 
heat-resistant, tough and durable rubber; fits the hand; easy to use in any posi- 
tion @ All burners may be used without pressure regulator; easy starting — 
can be lighted with spark lighter or match; removable orifice blocks @ Valve 
desigaed for easy one-hand operation to adjust flame from idle to full open 


@ All brass construction. 


See Your Jobber. 


THE TURNER BRASS WORKS 


ee rcamorne 


af 
Since 
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| throughout; remote push-button con- 

| trols for forward, stop and reverse ac- 
tion; easily accessible lubrication 
| fittings. 

| The maker also points out that pit 
| depths of only 15-inches are needed 
| to install the turntable flush with the 

| floor. 

The turntable is furnished with a 
solid band of steel, circling the table, 
which is said to eliminate the need 
for forms when pouring concrete 
around the unit during installation. 

The Chase Foundry & Manufactur- 
ing Co., Columbus, Ohio 


Scaling Hammers 
Air-operated, 
For Weld Flux 


Three new air-operated weld flux 
| scaling hammers, said to feature a 

small, light-weight, streamlined de- 
sign, have been announced 

Ihe new air hammers, said to de- 
liver the required speed and power 
for removing flux and splatter after 
welding, are 73-in. long and weigh 
2% pounds. 

According to the maker, exhaust 
air, blown from four holes in the 
front of the barrel toward the work, 
removes loose chips and scale to main- 
tain surface visibility. 

Other recommended applications 
of the new air hammers include paint 
scraping, rust removal, wood chisel 
ing, small casting sand removal, and 

| mold cleaning. 

The three models are size 5L with 
lever throttle; Size 5P with push throt- 
tle; and Size 5B with button throttle. 
Straight chisels, angle chisels or mor- 
tar chisels may be used. 

Thor Power Tool Company, Aurora, 


Tl. 





Box Angle 
Made in Two 
Standard Sizes 
A new Universal box angle, said 
to combine the advantages of a box 


parallel, a right angle iron and an an- 
| gle plate, has been introduced. 





According to the maker, the new 
box angle has the clamping facilities 
of an angle iron; the stability, bal- 
ance and accuracy of a box parallel; 
and the perpendicular flat surface of 
an angle plate. 

Made of semi-steel with a precision 
ground finish in two sizes, 6-in. by 
6-in. by 6-in. and 8-in. by 8-in. by 
8-in., the maker points out that other 
sizes will be made to order. 

The Challenge Machinery Co., 
Grand Haven, Michigan 


and you’re sure 
to sell again 


The Vincent line of dressers and cutters is designed and built to give 
satisfaction on every dressing application. The proof of that statement is in the 
ledgers of our distributors who have found that for over forty years Vincent 
sales are sure for repeats. 

First of all, Vincent has product advantages. The exclusive design of their 

Fi ttin g Vincent-Huntington Dressers incorporates the hex bushing which extends dresser 
, life and assures clean dressings without “wobble” or “drag.” Further, Vincent Cut- 
Designed For Use On ters are made of alloy steel and hardened by a special 
Lubricated Plug Valves process that makes them just the right degree of hardness FOR CORRECT 
for best performance. DRESSER USE 
But just as important, Vincent Dressers and Cutters TOS CRAGT= 
are made in a variety of sizes and styles. There is no Whesh upto! Ya*fece. 
pecially designed for use on lubri danger of a good dresser or cutter making a poor show- Whee Wheslll Sere 2*fece 
cated plug valves where extreme back ing due fo mis-application. For every job, there is a pb wad tinny op Sang 
pressures are encountered, has been correct Vincent dresser and cutter, designed right— @Use #11 oF y22 
announced. built better. Vincent Steel Process Company, Dressers on Wheeh of 
According to the maker, the fitting 2424 Bellevue Avenue, Detroit 7, Michigen. 
features two ball checks augmenting 
the standard check valve at the top 
of the fitting, thus giving absolute pro 
tection against escape of line fluids as 
well as making it practically impos- 
sible for foreign matter to foul all 
checks at the same instant. 
The “triple check” fitting, accord 
ing to the maker, permanently re 
places the lubricant screw so that the 
lubricant may be injected into the SINCE 1909 
valve directly from a hand gun or ; ne 
bucket pump, thereby cutting labor 
costs by reducing lubrication time and 
establishing a more positive lubrica- 
tion of all valve lube ports regardless 
of back pressure. 
Alemite Division of Stewart-War 
ner Corporation, Chicago, III. 


A new lubrication fitting, said to 
feature three checks against loss of 
lubricant, line fluids or gases and es- 


Ai seuestees 6. OF srstca nas nee es 
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| We Have The Answers 














‘COM 


Cedar Fa) 





Learn about the complete line of Viking standard 
and heavy-duty pumps for handling both thin and 
viscous liquids up to 200 psi. Send for folder 535MM 
todoy 








—to Find HIDDEN Sales 


on your regular calls! 


with our 


30-DAY TRIAL OFFER 


on the 


FOLEY aafvomatic 
SAW FILER 


You probably have a lot of customers who use 
aawe to quite an extent, yet still sharpen them by 
hand or send the work out You may find many 
hidden prospects for the Foley Saw Filer, and 
our 30-Day Trial (fer enables each customer to 
prove ita merits on his own saws 

In any plant where a number of saws are used 
he Foley quickly pays for itself. Foley fled saws 
nerease sawing production 25% to 40 becaune 
hey cut so much faster and amoother, run cooler 
stay sharp longer 
‘ The F vy NLY 
The FOLEY SAW FILER Eractically Sells | [heals that ties BAND BAWS us tot" 

wide, CROSS.CUT CIRCULAR SAWS up 
itself on our 30-DAY TRIAL OFFER To 3° diameter and GM tees of HAND 
SAWS. (All Saws that can be sharpened 

Our 30-Day Trial Offer ia open through you to with a three cornered file) 
any well rated company, and your customers will 
thank you to be informed about it. Write today 
for full details and literature 


FOLEY MANUFACTURING CO. 
3363 N. E. Sth Se. Minneapolis 18, Minn. 


We also make Foley Retoothers for 
hend saws, Sew Setters, Grinders, etc. 
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Electric Saw 
Heavy-Duty Type 
With Safety Features 


A new §}-in. portable electric saw 
has been introduced. 

According to the manufacturer, 
Model 108 has four exclusive safety 
features: a telescoping guard designed 
to prevent catching; a finger lever at 
rear of guard to enable operator to un 
cover the blade without danger; an 
auxiliary guard which automatically 
covers the front teeth at any depth; 
and a built-in kickproof clutch that 
completely eliminates dangerous buck 
ing if saw hits an obstruction or binds 
in the wood. This automatic clutch 
is also said to prevent motor strain and 
damage to the work. 

Said to be capable of cross-cutting 
a l-in. by 10-in. plank in one-half 
second, the new saw weighs 134 Ibs., 
and the entire frame is made of dic 
cast aluminum with a center balanced 
loop handle and trigger switch. 

New-type controls are said to per 
mit instantaneous settings for angle or 
depth of cut. New accessories also 
available include: a portable rigid steel 
table, a radial arm table, a newly de- 
signed protractor gauge, three types 
of abrasive blades, a steel carrying case, 
rip guide, cross-cut guide, and a wide 
assortment of blades. 

Porter-Cable Machine Co., Syra 
cuse, N. Y. 


Hose 


For Gas 
Welding 


An improved rubber hose for gas 
welding apparatus, said to withstand 
heat and flame and feature light 
weight and ability to resist grit, sharp 
metal and oil, has been developed. 

According to the maker, the new 
hose has a neoprene synthetic rubber 





Why do you handle Dayton, Mr. Haseltine? 


~—Dyton kA Qualty Line 


_ backed by real sales help, 


¢ 4 


not _sust pronmses « 


W. A. Haseltine, President 
J. E. Haseltine & Company 
Home Office: Portland, Oregon 


"ea § 
oT <J 


a 


LIKE MANY OTHER Dayton distributors, Mr. W. 
A. Haseltine realizes that his Dayton franchise means 
that much more because of the plus services he can 


offer his customers. 


As he says, “The PLUS features of the Dayton line 
are what make the Dayton franchise so valuable to 
us. Here is a quality line backed by hard-working 
sales representatives, effective sales promotion litera- 
ture, easy-to-read technical data, and the extra PLUS 
of a well-organized plant survey program. You can't 


beat that. That’s why we like Dayton!” 


You, too, can share in increased V-Belt profits with 
the Dayton franchise. Our representative will be glad 
to discuss facts and figures with you; so write, wire or 
phone today. DAYTON RUBBER COMPANY, 
Dayton 1, Ohio. 


Dayton Cog-Belt*— for un- 


ented three prime section de- 
sign, is the universal belt for 
all normal applicetions. it 
has set completely new 
standards for long life and 
trouble-free service at min- 
imum cost. 


Bolt SO) xy 





usually teugh drive prob- 
lems! Delivers 40% more 
power, size for size, than any 
other belt. Operates over 
smaller pulleys, because it’s 
scientifically designed to 
bend as easily as your finger, 


*T, My 


Warehouse: Spokane, Washington 


on bmober 


SINCE 1905 


WORLD'S LARGEST MANUFACTURER OF V-BELTS @© DAYTON RUBBER CO., DAYTON 1, OHIO 
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It Pays to Sell What they Want 


Today’s machine tool buyers are looking for, (1st) 
production capacity per dollar, (2nd) greater precision 

closer tolerances, (3rd) more convenience. 

Sheldon TS-56B Precision Lathes exactly meet these 
demands. (ist) They have sufficient capacity to handle 
the great bulk of lathe work—11}” swing, 1}” hole thru 
spindle, 1” collet capacity, 35” between centers. (2nd) 
Spindle bearings are “Zero Precision” Taper Roller 


””, 


Bearings—can work to the very closest tolerances, will 
hold their extreme accuracy. (3rd) Conies with 4-speed 
V-belt underneath drive—has quick change gears, power 
cross feed and all standard quality features . . . is of the 
new lighter, faster, handier and less expensive type 
precision machine tools, in such great demand today, 
for tool rooms, small part and second-operation produc- 
tion and general maintenance work. 


Write for Catalog showing Sheldon Precision Lathes, 
Sheldon Milling Machines and Shapers. 


SHELDON MACHINE CO., 


4232 North Knox Ave., Chicago 41, Illinois 
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cover for flame resistance and a rayon 
reinforced carcass, which, according to 
laboratory tests, offers greater strength 
and longer life than the conventional 
cotton reinforcement. 

The hose has double tubes, one for 
acetylene gas and the other for oxygen, 
and both are vulcanized together to 
form an integrated whole. This con- 
struction is said to eliminate the twist- 
ing and knotting said to occur when 
two separate hose lines are used. 

Specifications stated by the maker 
are: working pressure of 200 pounds 
psi; lengths up to 500 ft.; various di- 
ameters to fit any type of welding 
apparatus. 

Hewitt-Robins _ Inc., 
Conn. 
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Scaffolding 


For All Types Of 
Plant Maintenance 


\ new steel scaffolding system, said 
to be ideal for all types of plant 
maintenance, building repairs, and 
construction, has been developed. 

According to the maker, the scaf 
fold has only one basic part, a stand 
ard tubular steel frame; yet, with a 
few accessories, it covers the full 
range of scaffolding applications. Four 
of the standardized frames form a 
five-foot square section four feet high; 
and multiples of such sections form 
towers, long runs of scaffolding, or 
any structure desired. 

An exclusive slip-fit design is said 
to permit one frame to be inserted 
into another frame without use of 
nuts, bolts, pins or other fasteners 
The maker claims no tools are re 
quired for erection. 

Features claimed include: costs cut 
by standardization of parts which sim 
plifies ordering and inventory prob 
lems and speeds erection; compact 
design permits stacking in small space 
and simplifies transportation 

Brainard Steel Div., Sharon Steel 
Corp., Warren, Ohio 





there’s more 
to this Bolt 


than meets 
the eye! 


MACHINE SCREWS 
AND NUTS 
Precision made for 
fast, economical 

assembly 





CARRIAGE AND 
MACHINE BOLTS 


Cut or rolled 
threads American 
Stendard Heads 








In the first place this is 

a great deal more than 

just a bole. It is now known 

by two names: Cap Screw or 
Finished Bolt. 


Lamson & Sessions pioneered the 

Cap Screw. They now manufacture 

two basic types: the Bright and the 
famous high-tensile “1035”. 


But the factor that makes it particularly 

important to the Industrial Distributor is 

its growth in popularity in recent years. 

Thousands of new applications have been 

found for Cap Screws and the opportunities for 
sales have increased many fold. 


So look behind this bolt for the profit possibilities 
it offers and the doors it can help open for you. 


The Cap Screw is only one product in the large and com- 
plete Lamson Line of fasteners. Each of them represents new 
sales opportunities for the Industrial Distributor salesman. 


The LAMSON & SESSIONS Co. 


1971 West 85th St. e Cleveland 2, Ohio 
Plants at Cleveland and Kent, Ohio + Birmingham « Chicago 





FOR PROMPT DELIVERY AND HELPFUL SERVICE 
STOCK THE COMPLETE LAMSON LINE 





TAPPING SCREWS 


Choice of round, 
pon, truss, filet 
ovel, hezagon 
ond Pri ps 
heads 








of. : 


SQUARE AND HEX 
wuTs 


Semi-finished, hot 
pressed, cold 
forged 


"W035" SET 
SCREWS 
Cup point type, 
hardened and 

heat treated 


LAG BOLTS 


American stondord 

tegvier square 

heads gimiet 
points 


COTTER PINS 
Steel, brow, alu 
minum and stam 
less steel 


CAP SCREWS 


Bright ond “1035 
Hi-Tensile Heat 
treated steel 
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ii on a TE Lanse 


costs no more than 
ordinary vises! 





WILTON’S distributors enjoy greater Shop Press 
sales because they handle the line most often 
called for by American industry. Everyone | 
knows that WILTON is the finest name in Vises! 


With Hydraulic 
Hand Pump 


A new hydraulic shop press, said 
to be capable of developing 174 tons, 
| has been announced. 
| According to the maker, the press 
is equipped with their 174 ton Power- 
Twin ram which serves a dual purpose 
since it can easily be detached from 
the press and used as a portable power 
unit. This unit can be attached to 
the company’s Grip-o-matic pullers 
and push-pullers for field or shop 
maintenance operations and can be 
used as a lifting jack as well. 

The maker states that the press 
comes equipped with the new hy- 


l FIELD 


WILTON 


925 WRIGHTWOOD AVENUE + CHICAGO 14, ILLINOIS 


WILTON TOOL MFG. CO. | 


r 
Weill now Gentlemen: Please send me your new Free Catalog 


FOR NEW Name a Se 


Company 


Address 7 — 


VISES me 
>: 


ease aan nea al 


Rw Oe 


These superior products are bored and 
threaded on special machines according 
to Harrisburg Steel's time-tested methods. 


CONSISTENT 
THREAD 


ACCURACY 
pays off with 
your customers 


ron 


— 


lll 


Made to A.P.J. and A.L.S.1. Specifications 


Manufactured to A.S.A. Standards 





sll 


Coupling threads are accurate in form, 
height, angle, and lead . . . Flange threads 
in height, angle, taper, and gauging. 
Write for literature and prices. . . today! 


HARRISBURG 
SEAMLESS STEEL COUPLINGS 


HARRISBURG 
DROP-FORGED STEEL FLANGES 





) 100 Years in Pennsylvania's Capital / 








draulic hand pump which develops 
10,000 PSI and a six foot high pres 
sure hose connects the pump and ram. 
A 15,000 PSI gauge is supplied to 
provide actual pounds or tons pressure 


| used. 


Owatonna Tool Co., Owatonna 


Minnesota 


| Soldering Iron 


Quick-Heating, 
Battery Type 


A soldering iron, said to be devel 


| oped for use on any battery regard 
less of voltage, has been announced. 


According to the maker, the solder- 
ing iron can be connected to either 


| 6 or 12 volts, and melts solder in 20 


seconds. 

Other advantages claimed: will gen- 
erate any degree of heat required for 
soldering lightest or heaviest work; 


| will do three times heavier work than 


size indicates because element is em- 
bedded in tip, yet tip is small enough 


for finest soldering; switch button con- 


arrisburg Steel 


cOonmrnPOR ATION HMARRISSURG 18 
PENNSYLVANIA 


trols heat; regular nickel-chromium 
heating element, not a carbon unit; 
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Putting More 
"SOCK" in your 
ales Pitch 


Williams “Supersockets”® give you fast turnover, 


repeat sales and a good profit margin in an expand- 


ing market. They're a “natural” money maker... 
as both large and small users look to Williams 
distributors as their logical and convenient source 
of supply. 

This month, Williams advertising and promotion, 
directed to your market, is pointing up the advan- 
tages in the complete lines of Williams IMPACT 
“Supersockets” and hand driven “Supersockets” and 
accessories. It’s opening the door to new accounts 
... Saving you valuable missionary time... putting 
more “sock” in your selling. 

Distributors of Williams Tools are the first to 


recognize the value of pushing a brand that has 


earned acceptance through product performance 





and business integrity. They are capitalizing on 
this intensified promotion by featuring Williams 


products on every call 


e New developments, im 
provements and addi 
tions to the Williams 
line are in Catalog No 
201. May we send you 
d copy 


J. H. WILLIAMS & CO. 
506 Vulcan Street 
Buffalo 7, N. Y. 
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RiGnIib 
means more 
service for 


your money 








tip and element are one unit, « isy to 
replace. 

The maker recommends the new 
soldering iron for use on_ planes, 
trucks, cars, tractors, boats, steam 
shovels or any vehicle having battery 
equipment. It is equipped with 12-ft. 
abrasion-and-oil resistant rubber heater 
cord, battery clips and non-breakable 

RIGID 65R plastic handle. 

Threader 1°’ to 2°’ Catalog No. is 612, tip diameter 
Ys-in., 200 watts, overall length 124 
in. 

Hexacon Electric Co., Roselle Park, 
N. J. 


Fast sales— the only self-contained 
die stock that won't jam! 


RIBEID 


65R PIPE THREADER 


No wonder it gives you fast turnover—this popular 
65R has saved millions of hours of threading time! 
Its one set of self-contained high-speed dies adjust to 
1”, 1%", 1%” or 2” pipe size in 10 seconds! Mistake- 
proof self-centering workholder sets instantly! And 
lead screw won't jam on workholder, kicks out auto- 
matically at standard thread length. Unmatched for 
easy pipe threading—and sales! Stock 65R for steady 
profitable business. 


THE RIDGE TOOL COMPANY « ELYRIA, OHIO Coolant Pump 
Portable, 
Self-contained 





A new medium-duty portable cool- 
ant pump has been announced. The 
new unit designated as Model 8-5, 
is said to be designed for machines 
without built-in coolant pumps and 
not requiring the extreme capacity of 
the maker’s heavy-duty Model 10-10. 

Model 8-5 is said to pump 12 gal- 
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lons per minute against 4 ft. head and 
5 GPM against 8 ft. head. The self 
contained model has a 1/15 HP 
motor; single bearing open type with 
splash shield; GE or equal. 

The pump is said to be of centr 
fugal design with full-floating balanced 
impeller. Other features claimed are 
no bearings in pump; cast aluminum 
housing; liquid coolant is drawn into 
pump from top and bottom, neutraliz e ; | 
ing all thrust; pump is self-relieving turning 25 lb. ami y bundles 
under excessive pressure, thus prevent 
rey on hose when pet cock is hi b e h e p o 

lu orn. 

Ihe steel tank has a 5-gallon ca suns ine rig t in rosperity 

pacity and is equipped with chip % 


wipe J gag Mle Individual Production Washers ~ 


length of 2-in. Neoprene hose with 
18-in. flexible nozzle and shut-off 
cock may be removed so that multiple 
connections can be made 

Ihe unit is 21-in. high and ]l-n 


in diameter, and comes complete with ; : 
8 ft. of SJ cord and plug for use on @ Turning the cylinder of this fully automatic 25 Ib. Pros- 


110 V AC single-phase circuit. Ship perity Individual Production Washer, at a speed of 36 rpm, 
ping weight is 40 Ibs. is a Winsmith worm gear type speed reducer. It is depended 
Shellback Mfg. Co., Detroit, Mich on to speed each family bundle successfully through a com- 
plete washing and rinsing cycle .. . without delay. 
Direct-driven by a 42 hp motor, and spinning the cylinder 
via a v-belt, this Winsmith Model 342B, horizontal, single 
reduction unit was selected by The Prosperity Company, 
Inc. “for its compactness, ruggedness and easy serviceability.” 
. and for such reasons, Winsmith Speed Reducers are 
fast becoming standard with numerous makes and types of 
primary equipment and machines that are well known to the 
American public and to industry. 
To serve all your speed reduction requirements within the 
1/100 to 85 hp range, Winsmith is the only name you need 
to remember. For details, request Catalog 148. 





SSP a WEE 
‘ wie “ . — 


Foam Maker WINSMITH, INC. 
. 12 Eaton St. 
Spray Type, = ’ Springville (Erie Geontel, N.Y. 


For Fire Fighting 


\ spray-type foam make, designed 
to blanket flames with air foam ove 
a wide arca, has been developed for 
overhead protection of medium-sized 
petroleum and chemicals hazards 

Ihe foam maker, generating the 
hre-rehting foam right at the hazard, 
is ecpupped with a cone-shaped spray 
head, said to discharge an even pat 
tern Ihe device is for use in fixed 
systems, single or in multiples, in- 
doors or out 

According to the maker, the unit 
should be located at least four feet m3 
ibove the hazard to obtain full dis ; 
charge coverage. Coverage is said p . ;, — #j 
to range from 10 to 20 feet in diam ~ 2 BAS Oe 4 eee Te 
eter, depending on the operating pres 


sure, from 30 to 100 psi. | fy a Se 
The maker states that the foam _ — t Ah) 
maker is for protection of oil-filled i ORS 


transformers, pump rooms, loading 
racks, drip pans, drain boards, sumps, 


tte 
oy % 
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ANOTHER 


DIGWELL 


handles easy 


. sells fast 


If you're in the market for a sales-hustler, 
look che DIGWELL over. Priced right for 
fast curnover ... built right for cre-orders. 
It’s one of the comprehensive, SIMPLI- 
FIED Magor line chat lightens inventory 
handling loads. Write soday for illustrated 
price list. 


MAGOR 
CAR CORPORATION 


SHOVEL DIVISION 
50 CHURCH ST., NEW YORK 7,6.Y. 


process tanks, oil drilling rigs, and 
other hazards in petroleum and chem 
icals storage, loading and production 
areas. 

The foam maker and spray unit is 
about 15-in. long and approximately 
24-in. in diameter. Foam makers of 
two capacities are manufactured, one 
with a water rate of 22 GPM at 30 
PSI and 40 GPM at 100 PSI, and 
the second has a water rate of 33 
GPM at 30 PSI and 60 GPM at 100 
PSI. 

Pyrene Manufacturing Co., 


ark, N. J. 


New 


Electric Plant 


Generates 
1000 Watts 


The first of a series of new electric 
plants has been announced by the 
maker. 

Designated as Model 1A2], it is 
said to be designed for various port 
able and semi-portable jobs requiring 
electric power generated at the site, 
and generates 1000 watts 

According to the manufacturer, it 
is automatic, starting when any lamp 
bulb (40 watts or larger), appliance 
or motor connected to the plant is 
turned on. The new plant automati 
cally stops when all loads are cut off. 

Capable of operating various types 
of power tools, it is available in an 
automatic model, which starts and 
shuts down as the load requires, a 
portable model and a_ push-button 
model. Ali are available for gasoline 
or-natural gas operation. 


Kohler Co., Kohler, Wisconsin 


Safety Hat 


Crack-Proof, 
Shatter Proof 


\ new lightweight safety hat de 
signed for protection against heavy 
mechanical impact and high-voltage 
shock has been developed. 

According to the maker the MSA 
“Shockgard” is molded entirely of a 
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material which will protect the wearer 
against electrical shock—up to 10,000 
volts—in temperatures ranging from 
30 degrees below zero to 175 above. 

Ihe crack-proof, shatter-proof onc 
piece molded plastic shell is said to be 
smoothly rounded to deflect falling 
objects and prevent 
near-by obstacles. 

The maker claims, that despite its 
high dielectric properties and mechan 
ical strength the Shockgard weighs 
only 14 ounces. The full brim design 
is said to provide protection for the 
eyes, ears, face, neck and shoulders. 

Other features claimed includ 
high resistance to water penctration; 
impervious to oil, grease and most 
chemicals. ‘The new safety hat is said 
to be equipped with readily adjus 
table, replaceable lining. Winter lin 
ings also are available 

Mine Safety Appliances Co 
burgh, Pa 


voing 
snagging on 


Pitts 


Relief Valve 
Campact, With 
Increased Capacity 


said to 
increased 


A new 1|}-in. relicf valve, 
be small in size but with 
capacity, has been introduced 

According to the maker, the new 
valve, which is about half the size of 
its predecessor and weighs approxi 
mately one third as much, has a rated 
capacity of 1,050,000 BTUs at 30 
pounds, as compared with 1,000,000 
BTU’s for the former model 

It is claimed that the new 
equipped with a new non-ferrous high 
temperature scat, obtains positive ac 


unit, 





Even with & Hands 
Could Sitatapatraparajita 
Have a Finger in So Many Pies 7 


@ Meet the goddess of Tibetan mythology— 
three-headed and eight-armed. Quite a versatile 
gal, according to ancient lore. 


Now Meet Mr. Lyon Dealer 

He spots the goddess two heads and six arms 

and still matches her versatility. Here’s why— 
@ Lyon Steel Equipment Dealers serve virtually every 
segment of business and industry—with a diversified 
line of products totalling more than 1500 standard Lyon 
items. (A few typical products are shown below.) 
Factories, shops, warehouses, offices, churches, clubs, 
hospitals, homes—Lyon Dealers serve them all. 





This and similar ads appear each month 
in Newsweek, Business Week and leading 
trade publications. Many products, plus 
many markets, plus consistent advertis- 
ing support, equal volume steel equip- 
ment sales every month of the year. 


Factories IN... AuroRA, iLt.—vork, PA. LYON METAL PRODUCTS, INC. 


General Offices: 753 Monroe Avenue, Aurora, Illinois 

















for BUSINESS-INDUSTRY- INSTITUTIONS 
STEEL KITCHENS for THE HOME 





A PA OF LYON STANDARD PRODUCTS 


y Equipment 


. E y ker R . 

w Freed Kitche @ Fiat " 
. 
+ 
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All signs point to the biggest year in Deming 
history! The Deming line of '53 is bigger and 
better than ever. More types, more sizes, more 


capacities! 


Deming Distributors can satisfy the lion's share 
of the industrial demand for standard pumping 


equipment. 


New Deming catalogs and bulletins help you 
and your customers simplify selection to meet 


specific job conditions and requirements. 


The '53 line of Deming Pumps and Water 
Systems offers YOU a golden “PROFiTunity”. 
All the facts are yours for the asking. Write: 


THE DEMING COMPANY 
511 Broadway + Salem, Ohio 


DEPENDABLE 


152 
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tion with the most extreme water con- 
ditions to give full relieving capacity 
under emergency pressure increase. 

A slight increase in pressure over 
the valve setting is said to bring a 
corresponding low water relief 

Bell & Gossett Company, Morton 
Grove, Ill. 


Snips 
All-purpose, 
11 New Models 


Addition of eleven all-purpose snips 
to the Proto line has been announced. 

Included are three multiple-lever- 
age snips—left, right and straight cut; 
three duckbill or circular snips—7-in., 
10-in., and 12-in.; two combination 
pattern snips—10-in. and 12-in.; and 
three straight or regular snips—7-in., 
10-in. and 12-in. 

All of these snips are said to cut 
metals, rubber, leather, linoleum, can 
vas and hundreds of other materials. 
According to the maker, they are 
scientifically designed to give smooth, 
fast and accurate cuts with little effort; 
shearing action is uniform over their 
entire length; blades are hot drop 
forged from special steel; electrically 
controlled heat treating gives the two 
blades in each snip the same essen- 
tial hardness. 

(he multiple-leverage models, also 
called aviation snips, are said to be 
for precision cutting of intricate pat- 
terns. Other features claimed include 
a patented double-compound action, 
which increases the hand pressure 
transferred to the blades by 200 per- 
cent; cutting edges of the double- 
beveled blades are serrated to permit 
cutting without slippage. 

The duckbill or circular snips are 
for cutting circles, curves, ete.; the 
combination snips are for irregular 

(Continued on page 156) 





Line-O-Power . Line-O-Power Right Angle Moxi-Power Helicod 
Straight Line Drive Drive (Flange Mounted) , Geor Drive 
(Foot Mounted) f 





Foote Bros.-Louis Allis 
Horizontal Gearmotor 


when they 
call for drives... Wieercue 


FOOTE BROS. Mca 
HAS 


Foote Bros.-Louis Allis 


Vertical Goormoter THE VAIA / 


Werm-Helical Geor At Foote Bros. you will find a complete line of enclosed helical 

Drive and worm gear drives for every job. Ratios and capacities to 
answer every speed reduction need. Also available to assure 
long and satisfactory service is a complete line of Foote Bros.- 
Louis Allis Gearmotors, both vertical and horizontal. 

Foote Bros. offers these advantages: Nearly 100 years of 
design, engineering and manufacturing experience —the latest 
in gear-cutting techniques—better control of materials. Modern 
production techniques at three large plants assure superior 
drives for every power transmission requirement, 

Mail coupon for information, 


Foote Bros. Gear and Machine Corporation 
pr. ID, 4545 South Western Boulevard 
Chicago 9, Illinois 


Please send me information on Foote Bros. complete line of speed 


FODTESBROS. en 


“Be 2 et .. om Th A Feller y COMPANY .sececeee eeeeee eee 


. Address 
FOOTE BROS. GEAR AND MACHINE CORPORATION 


: tn asitio 
4545 South Western Boulevard, Chicago 9, Illinois Position 
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You Sell Qual 


HEWITT-ROBINS 


EXECUTIVE OFFICES, STAMFORD, CONNECTICUT 
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the Hewitt-Robins Line 


Hewitt-Robins Hose is Engineered 
to Fit Your Customer’s Needs 





Every good customer appreciates the value of buying a quality 
product. That’s why so many users of industrial rubber hose pre- 
fer Hewitt-Robins Hose. For the Hewitt-Robins line is backed by 


nearly a century of hose manufacturing experience. 


The Hewitt-Robins line is a quality line because it is made with 
the finest quality materials . . . protected by rigid standards of 
control and inspection . . . designed to meet the most exacting 


requirements, whatever the job. 


The Hewitt-Robins line is backed by a big campaign of two-page 
spread advertisements in leading trade and business publications. 
These advertisements promote interest and interest promotes 
sales and that’s where you, the industrial supply distributor, will 


benefit. 


Add these benefits together and you get only one answer... more 
business for you! As always, Hewitt-Robins stands ready to meet 
your customer’s demands for the highest quality of industrial 
rubber goods, both belting and hose, and at the same time pro- 
vide the finest possible service to its distributors throughout 


the country. 


INCORPORATED 


DOMESTIC DIVISIONS: Hewitt Rubber + Robins Conveyors + Robins Engineers + Restfoam 
Hewitt-Robins Internationale, 


FOREIGN SUBSIDIARIES: Hewitt-Robins (Canada) Ltd., Montreal 
Paris, France + Robins Conveyors (S. A.) itd., Johannesburg » EXPORT DEPARTMENT: New York City 
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but not too intricate patterns, and the 
straight or regular snips are for easy 
curves and straight cuts. ‘These three 
styles have hollow-ground _ blades, 
graceful curves, rounded edges, and 
large bows in the handles. 

Plomb Tool Co., Los Angeles, Cali 


fornia 


ATLAS 


would have used 








Torque Converter 
Two-Stage, 
Hydraulic 


A new two-stage hydraulic torque 
converter, said to develop up to 4:1 
torque multiplication at stall com- 


Ball Bearing JOURWAL JACK 25 to SO Tens 


If there’d been an Industrial Distributor 
around in Atlas’ day . . . he would have 
been able to sell the man a couple of 
dozen Buda Jacks— because Atlas was a 
guy who needed them! 


There's a need for Buda Jacks in every 
plant where your salesmen call, for the 
hundreds of lifting, pushing or pulling 
jobs that come up every day. Mention 
Buda Jacks on every call— you'll find 
they have quick acceptance .. . are 
easier to sell. Buda Jacks are made in 
more than 80 models to provide the right 
jack for every job. 


Write for General Catalog No. 1515 and details 
on handling Buda Jacks in your territory. The 


bined with progressively increasing en- 
gine speed during acceleration and 
uniform pulldown under load, has 
been introduced. 

Principal features claimed by the 
manufacturer include: free-wheel re- 
action or stator blades, which provide 
complete unloading of the engine at 
high-speed, no load conditions—with 
low horsepower absorption for greater 
economy, and with minimum cooling 
requirements, 

Basic two-stage converter unit is the 
Model S, said to offer a standard 
spider drive input, and equipped with 
a built-in converter charging pump 


a Sees eae around the input shaft—adjacent to 
the drive spider. 
Ihe maker has also designed the 
new two-stage converter in a discon- 
po ag necting type, called the Model SD. 
<font tataaes win Disc Clutch Co., Hydraulic 


BJ.15 Division, Rockford, II] 


4 Chisel 








Plastic Handle, 
Bevel-edged Blade 


A new tang butt chisel said to 

feature a thin, bevel-edge blade and 
gh “'Twe Speed” plastic handle, has been announced. 

Maar evga ——S pet According to the maker, the new 

6S-ten Cop. chisel is lightweight and the tempered 

high-carbon steel blade retains a keen 

edge over long periods. The tang is 


= 





Ball Bearing 
Journal 
Jacks — 

15 te 50 tons 


Ratchet 
lowering 
Jacks — 


Th. te 15 tons 


Manufacturers of Material Handling Equipment, Lifting Jacks, Maintenance of Way Products, Earth Drills and 
Diese! and Gasoline Engines 


Jocks — 
15 te 75 tons 


10-24 tons 
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ast-Selling, Big-Profit Mops 
ade of Du Pont Sponge Yarn 


These new mops are getting the same enthusiastic 
welcome from customers as the sensationally suc- 
cessful Du Pont Cellulose Sponges. They’re easy to 
sell, because they do cleaning jobs better. Best of 
all, every sale of a sponge-yarn mop brings you big- 
ger profits! Write for names of mop manufacturers 
you can contact. E. I. du Pont de Nemours & Co. 
(Inc.), Cellulose Sponge Section O, Wilmington 98, 
Delaware. 


LOOK AT THESE POWERFUL 
SALES POINTS: 


1. Easier to use—wring out damp-dry 


2. Highly absorbent—won't leave flags 





3. Easier to clean—easily sterilized 


4. Resist tangling, souring—always 
hold shape 





5. Both wet-mop and waxer 
Wax rinses out easily 


REG. U.s. PAT. OFF 
BETTER THINGS FOR BETTER LIVING 
» THROUGH CHEMISTRY 


INDUSTRIAL DISTRIBUTION © JULY, 1953 157 








MOTORIZED 
HEAD PULLEY 


@ THERE'S NOTHING LIKE IT ON THE MARKET 
It's completely different from conventional 
conveyor drives. It’s simply a new applica- 
tion of the long-proven gear reduction 
drive. Everything . . . electric motor, reduc- 
tion 9 and all moving parts... is con- 
tained inside the pulley shell. The shell 
rotates about the motor which is held 
stationary by a torque arm attached to the 
conveyor frame. I'ts the newest thing in 
maintenance-free conveyor operation. It's 
a sure-fire seller! 


@ EVERY CONVEYOR CUSTOMER IS A 
PROSPECT 
The market is unlimited! Every belt con- 
veyor or belt-bucket elevator owner will 
want several, because Motorized Hea 
Pulleys save 70% to 90% of conveyor trouble 
and downtime! With every part inside the 
oe shell, there are no sprockets, chains, 
-belts or jack-shafts to service and lubri- 
cate... no exposed motors to maintain, 
@ THERE iS NO END TO THE REPEAT SALE 
POTENTIAL 
When they add up the savings gained by 
Motorized Head Pulley installations, all 
maintenance-conscious owners will be 
repeat buyers. Think of your pulley re- 
placement sales in the mining, milling, 
crushing and heavy construction industries; 


said to be firmly secured in the handle 
and the blade and handle are carefully 
proportioned to give the entire chisel 
a fine balance. ‘The handle is of green 
No. 2 Tenite (safe from flash-fire ) 
with contrasting yellow band at the 
tang end. 

Blade lengths of this new No. 403 
chisel vary from 24-in. to 23-in. and 
over-all lengths range from 7%-in. to 
§}-in. Nine sizes are available, rang- 
ing from 4-in. to 2-in. 


Greenlee Tool Co., Rockford, Ill. 


in factories and foundries; in chemical, | 


coal, food processing plants, etc. 
@ PROFITABLE SALES AREAS STILL OPEN 


A few choice territories are still open for | 


live-wire distributors. Send the coupon 
today for complete details about this 
valuable franchise. 


MANUFACTURING COMPANY 
Cedar Rapids, lowa, U.S.A. 


1OWA MANU-ACTURING COMPANY 
Ceder Rapids, lowa, U.S.A. 


Please send details about your Motorized Head 
Pulley opportunity. 


Name 
Title 
Firm 


Address 





Smooth Surface, 
Electrolized 


A new addition to their gage line 
clectrolized gages has been an 
nounced by the maker. 

Longer life is attributed to these 
new gages due to the even film of 
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WHEN YOUR CUSTOMERS 
NEED PRESSES 


ARBOR 
PRESSES 


1 to 25 tons 
Bench, Pedestal 
or Floor Models 





HYDRAULIC 
PRESSES 
25 to 300 tons 


Electric, Air, or 
Hand Operated 


and get your share of the 
press business 


SPECIAL 
PRESSES 
engineered 
to 
individual 
require- 
ments 





PRESSES 


DAKE ENGINE CO. 


631 Monroe St. 
Grand Haven, Mich. 





EARLY FALL MARKET 


CAN PRODUCE 
GOOD PROFITS FOR YOU... 





r 








NY 





MILWAUKEE 
FLUE BRUSHES 


The big season for the sale of Flue Brushes is right ahead—so be 
prepared by being well stocked—meet the demand and make steady 
customers. 


The Milwaukee line of Flue Brushes gives you about every type that 
is used for standard makes of boilers and furnaces—you can make 
every sale. 


Get that proved Milwaukee quality in each type of brush—make all 
of your purchases from this one dependable source. There never is 
a variance in the quality of Milwaukee Brushes regardless of the 
number you sell of any one type. 


Order now—be amply supplied so that you can profit through the 
early fall market. 


THE MILWAUKEE BRUSH MANUFACTURING CO. 


2212-2236 North 30th Street Milwaukee 45, Wisconsin 


a ite AL 
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THE LINE THAT GIVES 
YOUR CUSTOMERS THE 
RIGHT TOOL QUALITY FOR 


Every Industrial Need .. . 


Power Driven Wire Wheel Brushes 

“Mono-Bilt” 

"Steel-Clad” 

“Dura-Bilt” 

“Di-Bilt” 

“Peerless” 

“Twis-Tuft” 

Fine Wire Polishing Wheel 
Brushes 

“Sturdi-Bilt” Wire Cup Brushes 

Fibre Wheel Brushes 

Wire Scratch Brushes 

Boiler & Furnace Brushes 

Foundry Brushes 

Platers Brushes 

Bench Brushes 

Floor Sweeping Brushes 

Push Brooms—wire and fibre 

Miscellaneous Maintenance 


Brushes 


Ask for a copy of Bulletin 45-97, 
a valuable flue brush sales aid. 




















THE BASSICK COMPANY, Bridgeport 


‘Bassick =: 


Somebody always 
needs casters! 


Jog a customer’s memory and it’s a safe bet he'll recall 
some beat-up hand trucks or dollies that need only a few 
casters to be back in business. 

Sell him Bassick casters for these unproductive trucks and you'll 
be doing him a double good turn! His materials-handling capacity 
will take a jump; his employees can take it easier because Bassick 
casters really help trucks move with a minimum of effort. 
Everybody knows Bassick. Years of consistent national advertis- 
ing plus proven performance in the toughest assignments keep the 
name Bassick on top. . . make it easier for you to sell these quality 
products from the world’s largest caster manufacturer. 
Remember . . . somebody needs 

casters right now. Ask for the order 

and you'll get the sale. 


SERIES “H99" SWIVEL CASTER. Top- 
quality steel casters made for easier 
swiveling action and longer life. 
Double ball race construction. One 
of the complete line of Bassick in- 
dustrial casters that meet every need. 


MAKING MORE KINDS OF CASTERS 
. MAKING CASTERS DO MORE 
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2, Conn. In Canada: Belleville, Ont. 


hard, non-magnetic alloy which is ap- 
plied to all gaging surfaces during the 
electrolizing process. The coating is 
said to be .000075-in. thick, but im- 
parts a tough surface, resulting in long 
accurate gaging life before it reaches 
wear tolerance limits. 

I'he surfaces of the new gages are 
said to be so smooth as to reduce fric- 
tion to a minimum, and possess a 
high degree of resistance to corrosion. 
It is also claimed the gaging surface 
will not chip, peel or spall under nor 
mal gaging conditions. 

According to the manufacturer, this 
clectrolizing process can be applied to 
their standard or special gages, and to 
CompAlIRator gage members 

The Taft-Pierce \lanufacturing 
Co., Woonsocket, R. I 


Sprockets 


Provides Multiple 
Bore Coverage 


Complete,  wide-coverag« roller 
chain and sprocket combinations have 
been announced by the maker 

The roller chain and sprocket pack 
ages include roller chains in the Amer 
ican Standard sizes with minimum in 
ventory of sprockets to meet most 
requirements. 'aper-lock sprockets 
and bushings having multiple bore 
coverage are supplied for all except 
the small sizes where fixed bore 
sprockets in popular sizes are supplied. 

Diamond Chain Co., Inc., Indian 
apolis, Indiana 


Generator 


Lightweight, 
Gasoline Driven 


A lightweight gasoline driven gen- 


| erator, available in two models and 


designed to serve as a power supply 
for the company’s 30 different por 
table electric tools which are often 
used in locations where current is not 





Industry welcomed them—and so will you!... 


the new WALKER-TURNER line of 


Machines 


This is an entirely new 

class of machines that Walker- 
Turner has designed. Light- 
heavyweights. “Made to order”’ 
for industry, where neither 
the capacity nor expense of 
heavy industrial machinery is 
warranted (yet where the 
hobbyist’s power tools would 
be totally inadequate ). 

The new Walker-Turner 
Light-Heavyweight line gives 
industry for the first time the 
machine accuracy, speed, ease 
of operation, and safety fea- 
tures required, without the 
necessity of heavy investment. 

For complete information, 
use the margin below to write 
your name and address. Clip 
and mail at once. 


WALKER-TURNER 


* DIVISION ®« 


KEARNEY AND TRECKER CORPORATION 
PLAINFIELD. J 


ORILL PRESSES Hand ond Power Feed * RADIAL DRALS * Wood 
and Metal Cutting BAND SAWS * TILTING ARBOR SAWS ® RADIAL 
SAWS * JG SAWS * LATHES © SPINDLE SHAPERS * JOINTERS 
BELT AND DISC SURFACERS ° FLEXIBLE SHAFT MACHINES 
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Individually Packaged 
for Protection and 
Easy Stacking 











MACHINISTS’ BENCH 
COMBINATION PIPE 
WOODWORKING 

STEEL METAL WORKERS 
QUICK ACTION 


© GARAGE 

© SOLID NUT 
CONTINUOUS SCREW 

108-112 N. JEFFERSON ST. 


CHICAGO 8, ILLINOIS 





CALDER ... the Dresser Line 


for Bigger Profits... Easier Sales 


MORGAN VISE CO. 


‘ 
\ 


BUILT RIGHT—Best materials throughout . . . tool 
steel cutters . . . Right and Left hand Threaded Bushings 


for Automatic Tightening. 


EASY TO HOLD— Extra 
Weight well distributed 
for smooth handling. 

y \ 


NAlse CALDER Fine Diamond Dressing Tools 


SOLD ONLY THROUGH DISTRIBUTORS 


CALDER MANUFACTURING CO. 


2049 North Prince Street . Lancaster, Pennsylvania 
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readily available, has been announced. 

According to the maker, the Model 
119 generator is a 1500 watt DC unit 
supplying! 115 volts at 13 amps. It 
has a 3 HP single-cylinder engine and 
four electric outlets. Weighing 75 
lbs., it can be carried and is compact 
enough to fit in the trunk of a car. 
Its DC current is suitable for all the 
maker’s tools and any machines hav- 
ing universal motors. 

The Model 118 is said to be simi 
lar to 119 except that it provides AC 
and weighs 135 lbs. It is equipped 
with a two-man carrying handle and 
can also be transported by car or on a 
hand truck. 

The new generators are also recom- 
mended by the maker for use as a 
mobile power source for flood light- 
ing, or as a standby emergency power! 
plant. 

Porter-Cable 
cuse, N. Y 


Machine Co., Syra 


Conveyor Belt 


Cork Topped, 
For Inclines 


A new belt, said to have a cork 
filled neoprene coating for conveying 
light materials, has been announced. 

According to the maker, the new 
cork topped belt is impervious to oil; 
the rough surfaced belt is covered 
with small pieces of cork which grip 





20 (OF &V 


industrial 
need ! 


The American Stock Gear line includes... 


Spur Gears 

Bross 

Stee! 

Cast Iron 

Bronze 

Non-metallic 
Rocks 

Stee! 

Bross 
internal Geors 

rass 

Cost Iron 
Mitre Gears 

Brass 

Stee! 

Cast Iron 
Bevel Geors 

Bross 

Steel 

Cast Iron 


Spiral Gears 
tee! 
Bronze 
Ratchets and Pawils 
ross 
Stee 
Worm Gears 
Bronze 
Cast Iron 
Worms 
Stee 
Sprockets, Hub & Plate 
ronze 
Steel 
Cast Iron 
Universal Joints 
Flexible Couplings 
Other Power Transmis- 
sion Supply Items 


tJ 
*” 
F ha B 


‘oe 


2s 











With American you offer your customers the highest quality 
stock gears made. Precision dimension . . . laboratory-tested 
strength . . . smooth, quiet performance . . . all help 

make American the finest to sell. 

American is a complete stock gear line and includes brass, 
bronze, steel, semi-steel, cast iron and non-metallic gears 
in a range of from 48 to 3 diametral pitch. 

Perfection’s 30 years in the manufacture of automotive gears 
provides a background of experience and ability for its 
newly-acquired American division. Its complete facilities . . . 
metallurgical laboratory, modern heat treating and scientific 
testing equipment . . . make American Stock Gears 
the finest available. 

Write for complete details on oblaining a fully protected fran- 
chise for the distribution of this profitable stock gear line. Your 
inquiry ts respectfully solicited and will be treated confidentially 


9OPOeO8O 





AMERICAN Stock GEAR ...DIVISION « PERFECTION GEAR COMPANY + HARVEY, ILL. 
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There’s a Pyrene for every fire hazard 


Where < 
| there’s paint, 
there's 


fire danger 
) 


| 


These extinguishers are for paint fire hazards Pyrene Vaporizing Liquid Pres- 


Two Dry Chen st and Carbor xide Types. 


You have plenty to offer 
when you offer Pyrene 


Actually, you become fire protection headquarters in your area 
when you sell Pyrene.* You become a single source of supply— 
for you, and only you, can meet any need any plant may have. 
You make it easy for purchasing agents to buy—one call to you, 
one purchase order, one invoice takes care of everything. And 
they always get immediate delivery without transportation 
charges. Furthermore, Pyrene always backs you up with ads that 
tell your prospects to order through you. They run in Business 
Week and a long list of trade and industrial publications. 


*T.M. Reg 


fertable fire extinguishers: vaporizing liquid, soda-acid, foam, cartridge-operated, 
carbon dioxide, dry chemical, and pump tanks © Wheeled extinguishers: sodo-acid, foam, 
carbon dioxide, dry chemical types © Air foem playpipes © Systems for special hazords 


PYRENE MANUFACTURING COMPANY 
591 Belmont Ave. Newark 8, New Jersey 
Affiliated with C-O-Two Fire Equipment Co. 
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the material being conveyed and pre- 
vent back sliding on inclines of 2 
deg. or more. The belt is obtainable 
in any desired width up to 132-in. 


Main Belting Co., Philadelphia, Pa. 


— 


Sander-Polisher 


With Attachments 
And Accessories 


\ new electric sander-polisher that, 
with available attachments and acces 
sories, can be used for sanding, pol 
ishing, buffing, drilling and light bench 
grinding and wire brush work, has 
been announced. 

The No. 966 electric sander-pol 
isher is furnished complete with a 
lambs wool bonnet and sanding discs 
Its Universal motor will operate from 
either AC or DC, 115 volts; 230 volt 
motors can be supplied to order. 

Attachments, such as the 4-in. ca 
pacity keyed Jacobs chuck, the orbital 
motion fine sander and the bench 
stand and wheel arbor, are available 
it extra cost. 

\ complete line of accessories—wire 
brush, cup wire brush, buffing wheel, 
additional sanding discs and lambs 
wool bonnets are available 

Svntron Co., Homer City. Pa 


Electrodes 
New Line, 
Hard Surfacing 


\ new line of hard surfacing elec- 
trodes, said to be coated with a low 
hydrogen type coating which permits 
easy operation on both AC and DC 
currents, has been developed 

The electrodes are packaged in her- 
metically sealed, moisture-proof con- 
tainers to protect the coatings from 
moisture pick-up during shipment and 
storage. Unit containers carry a net 
weight of ten pounds; a standard ship- 
ping carton consists of six unit con- 
taimers. 

Known as “McKay Hardalloy”, the 
new electrodes are said to be designed 
to fulfill the requirements of the ma- 
jority of hard surfacing applications. 

Phe McKay Co., Pittsburgh, Pa 





Fe l-Punpobe Seu 


FAST—ACCURATE—ECONOMICAL—DRY CUTTING 


Improved 


MARVEL No. 2 
DRAW CUT HACK 
CHINE 


$372” 


F.0.8. CHICAGO 


MA Fast eee because the simple, rugged construction per- 
See your Dealer. If he does ‘Nig mits the use of high speed steel blades. 
not stock MARVEL Saws, 
he -_ eran — Or Accurate e © e because the improved Saw Frame with clamp- 
simply write us for literature . . 
and delivery. When buying ing type blade holders holds the blade in 
hack saw blades insist that perfect alignment and proper tension. 
your dealer furnishes genuine ° 
MARVEL High-Speed- Economical e @ e because of its automatic relief on the return 
Edge Hack Saw Blades—they stroke, the blade will last and last and last. 


are unbreakable! 
. 
Dry Cutting e@ @@ because modern high speed steel blades will 


operate efficiently at 60 strokes per minute 
without a coolant. 


ARMSTRONG-BLUM MFG. CO. - 5700 Bloomingdale Ave. - CHICAGO 39, ILL. 
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USED AS 
INTEGRAL 
PART 
Flange mount- 
ing pump head 
with mechani- 
cal seal. For installation as integral 
part of original equipment. 
Sizes 1 to 300 G.P.M., 
pressures up to 300 P.S.I, 


MPT 


FOR WIDE 
RANGE OF 
JOBS 


Pump Head 

with mechani- 

cal seal. Sizes 

y to 50 G.P.M; pressures up to 150 
Ibs. P.S.1.; 1800 R.P.M. Supplied with 
flange or foot brackets. Packed box 
also available. Self-priming, operates 
in either direction, handles total suc- 
tion lifts up to 25 feet. 


USED BY OIL INDUSTRY 


For transferring gasoline and oils at 
refineries, bulk stations, tank termia- 
als, and industrial plants. 
Sizes 40 to 200 G.P.M., 
pressures up to 60 P.5$.1. 


FOOSE SSSEELSHSESEEEESESEEESOOOEE, 
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FOR HYDRAULIC POWER 


Motor driven unit for general use... 
transfer, pressure, lubrication, hy- 
draulic actuation, and various other 
applications. Sizes 4 to 300 g.p.m. 
Pressures up to 300 P.S.I. 


SPeeeeeeeeoesl *eeeeeseceoceeseocoeee® 


Send for Catalog Today 
Complete information on 
the entire line of Roper 
Rotary Pumps. 
Zz Ask about Roper Direct 
4 field sales assistance 


2 


er eeeeerorrere, 
> 


© SOE ESAESSSESSSSOSSSSSESOOSOOD 

GEO. D. ROPER CORP. 
337 Blackhawk Park Avenue 

ROCKFORD, ILLINOIS 


Wire Rope 
For Use In 
Rotary Drilling 


\ new principle in wire rope con 
struction, said to employ the ability 
of the coiled spring to flex and to 
resist crushing, has been developed. 

According to the maker, this wire 
rope with a core that is coiled steel 
spring, was designed for use in rotary 
drilling rigs. Because it has a hollow 
center inside the spring, the new wire 
rope is said to hold a larger amount of 
lubricant than previous wire rope. 

Other features include: many points 
of contact between the outer strands 
ind the flexible spring at the 
center always provides a firm internal 
support for the outer strands; 
resists crushing on drums and distor 
tion caused by flattening; wide distri 
bution of internal pressures permits 
spring center wire rope to maintain 
its original flexibility; core has ability 
back; center 


core; 


COrC 


to snap reduces 
fatigue 

Ihe maker claims spring 
can be used in wire ropes with diam 
eters as small as 3-in. and as large as 


in any type or construction of 


spring 


centers 


2-in., 
wire rope. 

Jones & Laughlin Steel Corpora 
tion, Pittsburgh, Pa. 


Work Bench 


With Replaceable 
Masonite Over-steel Top 


A new all-steel work bench, said 
to be designed for jobs where heavy 
duty benches are not necessary, has 
been announced. 

Dimensions are 48-in. long 
wide, and 324-in. high. According to 
the maker, the benches have a pre 
assembled, all-steel, welded easy slid 
ing drawer with padlock attachment. 


923 
44-1. 
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449 4 ae PO) 


)> DETROIT STAMPING COMPANY 
332 Midland Ave. « Detroit 3 Mich. 








ORANGEVILLE... 
TRUCKS | 


‘Keep Loads Alive’ 


‘Make Heavy Loads Light and Light 
Loads Lighter’ 





The Orangeville line of floor trucks has 
been continucusly added to and today is 
complete in a wide range of sizes and 
types. 

Designed for high quality and long service. 
Orangeville offers all types for factory and 
warehouse service and s ial trucks built 
to order. The trucks illustrated for all 
round industrial and store use are typ'cal 
of the many available from Orangeville. 


Distributors 
Your inquiries and orders will receive 
= attention. Be sure ie have our 
complete catalog in your files for ready 
reference. 


ORANGEVILLE MFG. CO. 


[=> 
lew Lary ff 














Dependable, Efficient 
q@ uumtis AIR COMPRESSORS 


jn Pro AIR HOISTS 
qs ¥° nd Wer AIR CYLINDERS 
o PP be “On 


PRECISION BUILT COMPRESSORS 
UP TO 50 H.P. 


@ Advanced two-stage design saves electric current. 
@ Delivers more air per horsepower. 

@ Timken tapered main bearings. 

@ Pressure lubricated rod and piston bearings. 


@ Assures long trouble-free performance. 


TWO-STAGE, AIR COOLED 


TIME-SAVING Curtis 
Air Cylinders and Air Hoists 


@ Low-Cost lifting, lowering, 
pushing, or pulling 

@ Accurately controlled 
operating speed 

@ Cylinders are ground and 
polished 


@ Valve is of disc type lapped 


to its seat. 
Curtis Bracketed Air Cylinder 
can be placed in any position from horizontal 
to vertical. Will lift, lower, push or pull. 


Curtis Pendant Air Hoist 
for any lifting or lowering 
job where headroorn is 
not limited. 


FOR COMPLETE INFORMATION and technical CURTIS PNEUMATIC MACHINERY DIVISION 


data, mail this coupon today... of Corts Manufacturing Co 
1911 Kienlen Avenue, St. Lovis 20, Mo. 


1 am interested in items checked below: 
} AIR COMPRESSORS ’ AIR HOISTS [| AIR CYLINDERS 


Capacity...Current... load...Lift... lLoad.....Liff..... 


CURTIS PNEUMATIC MACHINERY DIVISION 


of Curtis Manufacturing Company 
1911 Kienlen Avenue, St. Lovis 20, Mo. 


99 Years of Successful Manufacturing Experience 
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DISTRIBUTOR 


It's astonishing how much there is to 
selecting the right gaskets for even a 
modest range of services and service 
conditions. That doesn’t mean that to 
get maximum efficiency and economy 
from your various seals you have to 
become an expert yourself. Fortunate- 
ly for this time of accelerated activity 
and pressing responsibilities, you can 
solve this problem once and for all by 
making a simple telephone call to your 
BELMONT gasket distributor. He has 
the knowledge and the precise mate- 
rials to assure you of reduced mainte- 
nance and uninterrupted production 
wherever joint and surface sealing is 


critical. 


Ask a BELMONT distributor . . 


knows! 


. he 


Or, write on 
your company 
letterhead for 
catalog 


Water - Ol! + Gas + Air 
Alkalies - Ammonia 


for Steam * 
Acids + 


PACKING AND RUBBER CO. 


Butler and Sepviva Streets 
Philadelphia 37, Pennsylvania 


i 
ye) 


s 


“renee 


Rings Spirals Coils Reels 
Spools Sheets Gaskets 


There's a Belmont Packing for every service 


I'he bench is also said to have a full 
length steel shelf and “truss-type” 
welded legs for stability. Other fea- 
tures include: finished in forest green; 
replaceable 4-in. tempered Masonite 
over-steel top; bolt holes punched so 
that benches can be assembled con- 
tinuously end-to-end or back-to-back 
without drilling; holes also punched 
to permit easy attaching to walls or 
floors or for the attaching of tool 
boards 


Benchceraft, Inc., St. Louis, \Mlo 


Multimotor Unit 


With Take-Off Speeds 
Of 1750 and 100 RPM 


A packaged unit, consisting of a 
horizontal motor, a footless nght an- 
gle worm gear motor and an over- 
running clutch, has been developed. 

According to the maker it is de- 
signed primarily for powering such 
equipment as dry-cleaning machinery, 
with take-off speeds of 1750 and 100 
rpm, and other speed combinations 
are available in ratios as great as 100:1, 

Said to be extremely silent in op- 
eration, the unit avoids misalignment 
problems by having one mounting 
base. By means of a special bracket, 
the right angle Syncrogear is assem 
bled to the horizontal Uniclosed mo- 
tor in the factory, which simplifies 
final installation of the unit onto the 
driven machine. With these charac 
teristics, the manufacturer claims the 
unit’s usefulness is not restricted to 
driving dry-cleaning equipment 

U. S. Electrical Motors, Inc., 
Angeles, California 


Los 
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Note special tooth arrangement 
in this greatly magnified section. 


here's wny HEller NUCUT | 


wavy teeth* save 
half your work 


% Scientific tooth spacing provides 
double-action filing—cuts fast and deep, 
finishes smooth and scratch-free. This 
same feature eliminates chattering and makes 
vtR Bp possible a more durable, longer lasting file. 


« ° 
= cf Order from your local distributor. 


\ ‘ 


y /i0 
4, 
ce \2” 


COMPANY 


acturer 


look 
ae til: 
white: 
fang 
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Opportunity 


fo cash in on the 
growing welding market! 


60% expansion seen possible! 


Tie up with Pa. Hl —the franchise that 
keeps you ahead in competitive selling! 


The Industry’s Most 
Complete Line! 
You have a chance to make a sale of P&H welding 
equipment wherever fabricating is done — wherever 


there's a maintenance job. There’s a prospect in al- 
most every plant or shop. 


A Line with More 
to Talk About! 


Only P&H welders have Dial-lectric Instantaneous 
Remote Control that lets operator adjust heat right 
at the work, as easily as tuning a radio. No hard- 
working cranks to turn, no moving parts to wear out 
and cause delays and maintenance expense. 


A Line That's Pre-Sold! 
As many as a million sales messages a month in 17 
leading trade journals pre-sell your customers and 


prospects on P&H advantages — pave the way for 
your calls, 


Write for Details! 
If you can see the tremendous profit possibilities — 
and the prestige — in representing one of the world’s 


best-known brand names in welding equipment, 
write us for information regarding a franchise in 
your territory. 


H wreroine DIVISION 


HARNISCHFEGER 
CORPORATION 
4683 West National Ave., Milwavkee 46, Wis. 


Engine-Driven DC 
Are Welder 
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Gloves 


Red Color, 
Flame-proofed 


The addition of a new completely 
flameproofed line of gloves has been 
announced. The flame-proofed gloves 
are manufactured from a heavy bright 
red cloth, which permits positive iden- 
tification. 

According to the maker, they are 
available in gloves and mitts, either 
lined or unlined, for temperatures 
ranging upwards to 800 deg. 

The C. Walker Jones Co., Philadel 
phia, Pa. 


Cutter Grinder Dog 


Adjustable To 
Different Diameters 


A cutter grinder dog that can be 
readily adjusted to different diameters 
of work has been developed. 

Its versatility is said to permit use 
in work that formerly required as 
many as four dogs. According to the 
maker, the new cutter grinder dog is 
perfectly balanced and expressly de- 
signed for cutter grinders. 

It is said to be particularly suited 
for small work for its construction per- 
mits getting close to the face plate. 
Two sizes are made, No. 100 has a 
capacity from 4-in. to 14-in., and No. 
99 accommodates work from 4-in. to 
24-in. 

Ready Tool Co., Bridgeport, Conn. 


Fire Hose 


Lightweight Cover 
Made Of Synthetic Fiber 


A new lightweight fire hose made 
with synthetic fiber has been intro- 
duced. 

According to the manufacturer, 100 
feet of the new hose, known as High- 

(Continued on page 174) 





ALUMINUM ... IRON BODY 
AIR CYLINDERS 


Simple oleh sal 


CONSERVE YOUR 
MAN-POWER 


“rg 
be \ 
i 


be used with the 


*Teliehilale Met ae On 
The Cushman Air Chuck 
Catalog No. PO-64-1952 
covers our complete line nance-ond 
of Air Chucks, Cylinders, 
and Accessories. 


at speed: up 1 


Jesrar c 


Miallclamialielantel 


Cushman Manually Op- 
erated Chucks are sepa- 
rately described and 


listed in Cotalog No THE CUSHMAN CHUCK COMPANY 
Satie ox Baa alia 613 WINDSOR -STREET 
HARTFORD 2, CONNECTICUT, U.S.A 


sent on request. 


A WORLD STANDARD FOR PRECISION 
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SPS Helps the Industrial Distributor 


WITH HARD-HITTING 
SALES AIDS 


What sales help or tools, outside of a price catalogue, 
should a manufacturer give his distributors? 


Lots, SPS believes. Advertising material, for instance 
reprints, newspaper mats, magazine electros. Promo- 
tional material—folders, stuffers, technical bulletins, 
self-mailers, displays. Useful give-aways— pencils, screw 
calculators, sample kits. And, not least important, 
experienced sales promotion personnel who help the 
distributor organize his advertising programs, put on 
sales meetings and training courses. 


These are a few of the direct sales aids SPS gives its dis- 
tributors. We must not, however, forget a very potent 
indirect aid—UNBRAKO advertising,* which successfully 
sets the stage for the distributors’ sales. STANDARD 
PRESSED STEEL Co., Jenkintown 13, Pa. 

*Potent indeed! SPS advertising is the largest cam- 


paign in the industry—preselling potential users 
of UNBRAKO Socket Screws through 48 magazines. 


UNBRAKO SOCKET SCREW DIVISION 
® 


(he Afi Gian : W START FOR THE FUTURE mannoun tll snewnvame 


woh 1] 


Self Locking Flat Heed Shoulder Knurled Head Dowel Button Head 
Set Screw Cap Screw Screw Cap Screw Pin Socket Screw 
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flex, weighs about 20 pounds less than 
the same length of standard hose. 

Dacron, a synthetic fiber woven into 
the fabric hose cover, is said to make 
the new hose so light, flexible and 
easy to rack that a standard fire truck 
equipped with Highflex can carry 
about 500 feet more hose than its 
normal load. 

The maker also claims that the 
special fiber used in the new hose is 
three times stronger than the same 
weight of cord previously used. 

The B. F. Goodrich Co., Akron, 
Ohio 


they’re a 
CLEVELAN Diy uh specialty 


Here's SIZE in Cap Screws. 

When you want larger than the 

listed 1%" diameters, it’s good 

to know that Cleveland can 

serve you on sizes wp fo 24"— 

in lengths to your requirements. 

This applies to Hex Head 

screws, bright or heat 

treated. We also make 

extra large Flat Heads, 

up to 1” dia. (Usual 

maximum stock is 

%".) We try to 

carry a fair 

assortment 

Sea Dial Indicator 

Write for Jeweled Bearing 

sizes and For Precise Readings 

prices. 

A new, jeweled bearing Vipp dial 

indicator, said to give greater precision 
and more accuracy in readings, has 
been announced. — 

Cleveland extra- Furnished with a Universal shank, 

size cup point Set the new dial indicator is graduated in 

Screws — “| .0001, and is said to be adjustable to 

Maximum, 1%* all possible positions. he maker 

diameter, 10” states it is used in the inspection de 

length. partment in comparing gage blocks, 
and is easy to attach to indicator stands 


CLEVELAND 7 C2227 FASTENERS |= wits 


Other features claimed include: 
range plus or minus 0-40-0, and to 
make it easier to take readings, one 
half the dial is in red; to facilitate the 
setting of the indicator in a chuck it 
is equipped with a slitted ball. 

Hlomestrand, Inc., Larchmont, 


> 
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Tool Makers for 60 Years 


HELPS DISTRIBUTORS 
MAKE MORE MONEY 
SELLING ELECTRIC TOOLS 


1. Thor electric tools are sold exclusively 
through distributors. Complete coopera 
tion in furnishing leads, closing sales, 


and servicing customers. 


O",. F e 
10", 12” Blade Sizes 


Cash in on This Tremendous 
Market for Electric Saws 


Thor provides the competitive edge you need to make money selling 
electric saws—an exclusive combination of SAFETY, POWER and 
RUGGED DURABILITY found in saws of no other make! 
ONLY THOR electric saws feature the exclusive Thor safety 
switch. 
ONLY THOR electric saws combine direct gear drive with 
long-shaft blade mounting for abundant power and long > 2. Attractive floor and counter displays, 
lasting stability. catalogs, sales aids, exhibits, trade paper 
ONLY THOR electric saws provide complete protection for advertising, publicity in Thor's own 
national newspaper reaching 100,000 
vulernable saw parts. 
readers. 


DisTRIBUTOR 


Your Thor service engineer can show you how easy and profitable it is 
to sell the COMPLETE LINE of Thor Electric Tools. He's ready to 3. A truly fine line of tools quality engi- 


serve you, wherever you are. Write Thor Power Tool Company, Aurora, neered inside and out from 60 years exper- 
ience in tool making. Merchandised to 


Illinois. 
SELL 


1. A net-work of convenient repair sta- 
PORTABLE POWER tions to keep the tools on the job when 


wear occufs, 


5. Facilities of the world’s largest com- 
pany specializing in the manufacture of 
portable power tools 


THE COMPLETE LINE OF ELECTRIC TOOLS 
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3 NEW TOOLS 


to build goodwill, create sales, 
increase profits ... 


NEW CATALOG 


To help you sell more Standard Size Reamers, L&I 
brings you a complete new catalog with a big imprint 
space on the front cover. Descriptions and illustrations 
of the broad L&I line of quality reamers in handy 
5” x BY” size. 


. EEO BES 


CREAMER SELECTOR ) 


A must for every buyer and user of 
reamers; an invaluable reminder of 
the source for quality ground reamers. 
Sturdy, pocket-size Reamer Selector 
lists 143 hole sizes from .0400” through 
.5010” which can be reamed with 
Standard L&I Reamers. Includes cat- 
savassee 6 1D8, ine olog numbers and equivalent sizes. 
mass Imprint space on front. 


illustrated 
NET PRICE LIST 


Net prices of all L&! Standard Reamers complete with 
illustrations. Index on back for quick reference and 
ample imprint space on front. Folds once to fit into 
new catalog. 


Have you gof your copy 
of L&l’s down-to-earth 


Distributor sales policy? “ee Zea “er Sz alist, ad 


Write for it now! 
LAVALLEE & IDE, INC. 
CHICOPEE, MASS. 
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Sales Helps From Manufacturers 





Carborundum Introduces Simplified Pricing 


Carborundum salesman, Jim Ellis (center) explains new simplified pricing system for 


grinding wheels to R. C. Neal and Burt Hill of R. C. Neal Co., Inc., 


Co., Niagara 


announced a new 


Carborundum 


~ % 


[he 
alls, 


has 


implified pricing system on grinding 


wheel 
Devised a 
tem to enable customers, distributor 


1 simple workabl 


and salesmen to price grinding wheel 
with speed and accuracy, the extent of 
the simplification is indicated by the 
fact that the previous catalog of 114 
pages of list prices, discounts, etc. ha 
been reduced to 32 pages. 

The new grinding wheel 
ystem provides 1) basic prices, order 
ing quantities and discounts, all shown 
on the same page. 2) Elimination of 
price additions covering special wheel 
saucers, flaring cups 
special faces, cones, plugs, etc. Deh 
nite, basic prices are shown for thes 
shapes and many others. 3) Practical 
all wheels used by an industry can 
now be priced with a single discount 
If the order is for untreated wheels in 
the “A” quantity shown in the new 
price book, the basic price is “net” 
and no discount is necessary. 4) Previ 
ous complicated rules for computing 
now obsolete 


p! Cig 


such as dishes, 


pric es are 
Carborundum’s new, basic prices ap 


Buffalo 


ply to all orders dated on or after 
June 15, 1953 

According to the 
the purpose of the new system is not 
to raise or lower prices but to simplify 
the pricing method. Carborundum be 
lieves that a grinding wheel user, after 
having examined the new price book, 
vill readily be able to price practically 
iny type of grinding wheel in which 
interested. 


announcement, 


he i 


General Catalog Issued 
By Whitman & Barnes 
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A new general catalog, known as 
No. 105, has been published by Whit 
man & Barnes, Plymouth, Mich. 

Ihe catalog, 84 by 1l-in. and 176 
pages, has been designed and prepared 
to provide the utmost convemence for 
tool supervisors, engineers, draftsmen, 
buyers, and others interested in cut 
ting tools. 

Visible indexes indicate each sec 
tion. At the back is a complete alpha 
betical as well as numerical index. All 
listings are complete as to type and 
sizes. A technical data section is m 
cluded along with an added featur 
about standard packaging 


Tilden Offers 
Drill Display 


& S 
TILDEN 


tary Rauhrete 
2 Om 


& 


_ 
wll 


A new counter display featuring 
their rotary Konkrete Kore drills has 
been introduced by Tilden ‘Tool Mfg. 
Co., San Clemente, California 

Ihe new display is pallet shaped, 
and each color on the pallet contains 
an advantage or recommended use for 
the drills. The base of the display is 
made to hold drill ample S plus liter 
and illustrating the 
ihent features 


ature describing 


drills and thei 


Hose Accessories 
Offers Safety Booklet 


“Danger 
tith of a new 
Hose Acce 
phia, Pa 

Designed to call and 
ittention to the danger ot 
team, the 


Under Pressure” is the 
S page booklet issued by 
ories Company, Philadel 


opt rator ’$ 


workmen 


handling air, gas o1 new 


177 





For Volume Sales 


CONCO SPUR GEAR HOIST 
In capacities ranging from '-ton through 25- 
ton. All modern features. Request bulletin 1540. 
For army type and low-headroom type trolley 
hoists request bulletin 1550. 


CONCO DIFFERENTIAL HOIST 


Light weight, low cost. Capacities Ya-ton | booklet illustrates and describes safety 
and 1-ton. Request bulletin 1520. |measures that should be taken to in- 


|sure proper hose coupling under all 








—_— SS Se eS eee ee er er ere ee ee a << « conditions. 


A “Doc Coupling” letter has been 


CONCO I-BEAM TROLLEYS prepared to accompany the booklet, 


pointing out that the new publication 


Plain or geared type, with Hyatt Roller Bearing wheels, |i; an aid to securing long trouble-free 
in capacities of 1-ton through 10-ton. service life of both hose and coup- 
Request bulletin 1510. lings, and, above all, to help avoid 


serious or fatal accidents 





WOOD SCREWS—‘“‘How Are Wood 
CONCO ENGINEERING WORKS Screws Made?” is the title question of 
Division of H. D. Conkey & Co., Division Street, Mendota, Iilinols a new booklet published by Southern 
Screw Company, Statesville, North 
Carolina. 
rhe story, with pictures of plant, 
product, and personnel in action, gives 
the reader ““A Tour Of Southern Screw 
Company”, which is the subtitle of the 
new publication. 


Graton & Knight Issues 
New Packings Catalog 











gs 
& 


“BORROW?” the , 
new A socket set supreme! @ 
A quarter-million 


OPEN END RATCHET WRENCH Tasty ot Ex 
: PACKING 














i 


THE BEST WAY FOR DISTRIBUTORS to evaluate the tre- + 
mendous prolit possibilities of these outstanding new toois 
is to “Borrow” a sample head, handle and socket. Put TAC 
to the test . . . get customer reaction. We send unit on memo 
billing (returnable for full credit) . . . plus all facts. 








Open End Ratcheting 
Crowfoot wrench 





So WRITE TODAY for our Distributor Plan. Profit by the 
nation’s biggest program of publicity and advertising on a 


new hand tool! . 
Send for New Catalog & A new leather and synthetic rubber 


packings catalog and manual has been 


TUBING APPLIANCE COMPANY ny issued by Graton & Knight Company, 


Centerless Ratchet 


10371 Anza Avenue, Les Angeles 45, Calif. Dept. 17 Wrench | Worcester, Mass. and its affiliate, In 
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THE FERRY CAP & SET SCREW CO. 


2153 SCRANTON ROAD ¢ 


\ 
; 


“SHINYHEADS” 


America’s Best Looking Cap Screw 
Made of high carbon steel — AISI 
C-1038—to standards for Full Fin- 
ished hexagon head cap screws— 
bright finish. Heads machined top 
and bottom. Hexagon faces clean 
cut, smooth and true, mirror finish. 
Tensile strength 90,000 p .s. i. 
Carried in stock. 


“LO-CARBS” 


Made of AISI C-1018 steel—bright 
finish. For use where heat treat- 
ment is not required and where 
ordinary hexagon heads are satis- 
factory. Hexagon heads die made 
to size — not machined. Points 
machine turned. Tensile strength 
in accordance with SAE Grade 2 
Carried in stock. 


FILLISTER CAP SCREWS 


Heads completely machined top 
and bottom. Milled slots — less 
burrs. Flat and chamfered ma- 
chined point. Carried in stock. 


“SHINYLAND” STUDS 


All studs made steam-tight on ta 
end unless otherwise specified, 
with flat and chamfered machined 
point. Nut end, oval point. Land 
between threads shiny, bright, 
mirror finish. Carried in stock. 


& 
CONNECTING ROD BOLTS 


Made of alloy steel—heat treated 
—threads rolled or cut—finished 
to extremely close thread and 
body tolerances — body ground 
where specified. Expertly made 
by the pioneers in producing con 
necting rod bolts by the cold 
upset process. 


e CLEVELAND 13, OHIO 


“HI-CARBS" 


Heat Treated Black Satin Finish 
Made of high carbon steel — AISI 
C-1038. Furnished with black satin 
finish due to double heat treat- 
ment. Hexagon heads die made, 
not machined. Points machine 
turned; flat and chamfered. Ten- 
sile strength in accordance with 


SAE Grade 5. Carried in stock. 


SET SCREWS 


Square head and headless — cup 
point. Case hardened. Expertly 
made by the pioneers in produc- 
ing Cup Point Set Screws by the 
cold upset process. Cup points 
machine turned. Carried in stock. 


FLAT HEAD CAP SCREWS 


Heads completely machined top 
and bottom. Milled slots — less 
burrs. Flat and chamfered ma- 
chined point. Carried in stock. 


ADJUSTING SCREWS 


Valve tappet adjusting screws — 
Hexagon head style—to biue print 
specifications — hexagon head 
hard; polished if specified — 
threads soft to close tolerance — 
points machine turned; flat and 
chamfered. 


ad 
SPRING BOLTS 


Case hardened to proper depth 
and ground to close tolerances. 
Thread end annealed. Supplied in 
various head shapes, with oil 
holes and grooves of different 
kinds, and flats accurately milled. 


FERRY PATENTED ACORN NUTS 


For ornamental! purposes. Stee! in- 
sert—steel covered. Finish: plain, 
zinc plated, cadmium piated. Size 
9/16", 3/4", 15/16" across the flats 


Tapped 1/4" to 3/4" inclusive. 
Cross section of Ferry patented 
acorn nut, showing how steel hex- 
agon nut fits snugly into shell. 


j 
Tr 
i 
f 
2 


Pioneers and Recognized Specialists, Cold Upset Screw Products since 1907 








INDUSTRIAL DISTRIBUTION © JULY, 1953 


TANDARDS 
carried by 
LEADING 
DISTRIBUTORS 





SPECIALS 
furnished to 
BLUE PRINT 

SPECIFICATIONS 





WRITE FOR 
INFORMATION 


SEND FOR SAMPLES 























and 


pappy’s happy! 


Everybody's happy 
about 


rten0-Seat 


HOSE 
CLAMPS 


because they never let go... 
always hold tight, can't snap 
open. No other clamp equals 
AERO-SEAL, with its stainless 
steel band and precision worm 
gear drive that locks tightly, 
exerts pressure evenly all 
around the hose, without pinch- 
ing or damaging. Installed in 
seconds, quickly removable for 
use again and again. Like all 
BETTER products, AERO- 
SEALS are easier to sell, make 
better profits. Feature the as- 


sortments for faster sales 


W tero Seal’ 


(Cz 
274g HOSE CLAMPS 


ANOTHER Ga) PRODUCT 


BREEZE CORPORATIONS, INC. 


41 South Sixth Street, Nework 7, N. J. 








ternational Packing Corp., Bristol, 
New Hampshire 

The 60-page book, known as Cata- 
log 201, is documented with 45 me- 
chanical drawings. There are 39 tables 
including the latest dimensions ap- 
proved by, or recommended to, the 
Joint Industry Conference, as well as 
tables of sizes and proportions not cov 
ered by JIC. 

The book is divided into three sec 
tions. The first covers the develop 
ment, standardization and types of 
hydraulic and pneumatic packings. 
Application data for cup, flange, U 
and V packings is included in this 
section 

The importance of leather as a 
packings material leads off the discus 
sion in the second section, followed 
by dimensional data for leather cup, 
flange, U and V packings. There is 
also a complete technical section on 
oil mill crimps, water-well cups, valve 
and special leathers 

The third section is devoted to 
natural and synthetic rubber packings. 
General properties and outstanding 
characteristics of each type is evalu- 
ated. Synthetic rubber packings manu- 
facturing processes are described with 
photographs of operations at Graton 
& Knight-International factories 

Complete dimensional data for 
O-Rings, U and V_ packings and 
idapter rings for V_ packings, com 
pletes this section. The book ends 
with information on special packings 
and oil seals. 


Owatonna Tool Issues 
Hydraulic Puller Manual 


Ag 
POWER-TWIN 


Industrial maintenance problems in- 
volving the removal and installation 
of gears, bearings, pulleys, sheaves, 
pinions, shafts, couplings, tubes, etc., 
are treated in a new puller bulletin 
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released by Owatonna Tool Co., 
Owatonna, Minn. 

Power-Twin Bulletin No. HY-1953 
covers the use and application of pull- 
ers, attachments and adaptors for three 
sizes of hydraulic rams—174, 30 and 
50 ton. It also illustrates complete 
puller sets for industrial maintenance 
in addition to shop and bench presses 
suitable for use with the OTC center 
hole rams. 


McKay Publishes 
Electrode Bulletins 


holley 


i/UU 


lo assist in the selection of the 
proper electrode in their new “Hardal- 
lov” line, The McKay Co., Pitts 
burgh, Pa., has published a series of 
bulletins giving complete details on 
the operation and usability of ¢ ich 
grade. 

Specifications, chemical analysis, 
mechanical — properties, applications 
and other essential data are presented 
for individual grades. Complete and 
comprehensive answers to hard surfac 
ing problems will be found in this 
new scries or bulletins 


INSTRUMENTATION—More than 
300 technical case histories and gen- 
eral information articles on industrial 
instrumentation, covering all major 
industries, are listed in a_ special 
alphabetical index published by the 
Industrial Division of Minneapolis- 
Honeywell Regulator Company, Phila- 
dephia, Pa. 

I'he index, covering editorial con 
tent in the firm’s quarterly publica 
tion, “Instrumentation”, from 1942 
through 1952, describes instrumenta- 
tion and automatic contro] applica- 
tions in such industries as the steel, 
petroleum, chemical, textile, nuclear 
energy, plastic, ceramic and glass, food 
processing, meat packing, aviation, 
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Distributors who 
want to increase 
Abrasive Band 


Sales 


Nu-Matic Grinders, Inc., manufacturer of 
the only patented air-inflated obrasive 
wheel on the market today, has an exclu- 
sive selling plan. One thot will help you in- 
crease abrasive band sales up to 300%. 


Nu-Matic is a tool needed by every cus- 
tomer that has a grinding, polishing or fin- 
ishing operation. It will increase grinding 
production up to 3,000%. It can be oper- 
ated by less skilled personnel. It does a 
finer finishing job than hard wheel grinders 
or abrasive discs. In short, it almost sells itself. 

Retailed at $17.50, Nu-Matic sells quickly 
and easily. More important, it means in- 
creased sales of abrasive bands that 
repeat ond repeat. 

Write today for complete information on 
the Nu-Matic Selling Package and the Dis- 


tributor Salesmen Incentive Pian. 
N-102 


NU-MATIC 


Air-Inflated 


GRINDERS 


Mr. A. 1. RASKE 

NU-MATIC GRINDERS, INC. 

6224 Carnegie Ave. 

Cleveland 3, Ohie 

Please rush complete information on the Nu- Mutic 
Selling Plan. No obligation of course 


Name 


Title 


qud@benanerananasceaseseoana) 


liquor, rubber, dairy, public utility, 
metal finishing and research. 

Plant installations in some 162 in- 
dustrial firms are described in the case 
histories 


TAPE PACKAGING-~ Current Ship 
ping regulations on sealing and rein- 
forcing packages with “Scotch” brand 
pressure-sensitive tapes are presented 
in a new six-page folder published by 
Minnesota Mining and Manufacturing 
Co., St. Paul, Minn. 

Ihe folder describes the authorized 
applications for the use of tape on a 
variety of packages. It contains 13 il 
lustrations showing typical sealing and 
reinforcing tasks as authorized by the 
Uniform Freight Classification, Rail- 
way Express Agency, U.S. Post Office 
Department, American Trucking As- 
sociation, and Export Underwriters. 


Capewell Offers Saw 
Blade Counter Display 


Ihe Capewell Manufacturing Co., 
Hartford, Conn. is offering a new 
metal counter stand for displaying 
their line of ‘Technite hand hack saw 
blade s. 

The unit holds a supply of 100 
blades and takes up a minimum of 
counter space. It features a foolproof 
bar lock which clamps in front of the 
stock and prevents “free giveaways.” 

I'he metal stand is painted in white 
enamel with Capewell red and blue 
lettering. An easel stand supports the 
unit securely but folds back to permit 
the display to be packed in a con 
venient cardboard carton. 

rhe display, complete with stock 
of blades, is being sold as a package 
which is advertised as the ‘Technite 
1-100 deal. 


MOTOR STARTERS—Two new leaf- 
lets, numbers 404 and 504, issued by 
Kederal Electric Products Company, 
Newark, N. J., describe in detail the 
specifications and applications of the 
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MACHINE TOOL 
ACCESSORIES 


Universal acceptance 
assures a profitable line 


Year after year distributors have relied 
on the ZIP line of T-bolts and accessories 
to serve the needs of their customers. By 
taking advantage of the universal accept- 
ance among users of these items, you too 
will find the ZIP line a profitable one to 
handle. It will pay you to make “SELTZER” 

our source of supply for Zip Machine 

col Accessories. 


“Immediate delivery from stock, any quantities” 


GEO..H. SELTZER & CO. 


DREXEL HILL, PA 








if you are 
moving! 


e YOU CAN HELP US GIVE 
YOU GOOD SERVICE 


Please try to notify us at least three 
weeks in advance if you are changing 
your address. This will insure uninter- 
rupted delivery of your value copies 
of INDUSTRIAL DISTRIBUTION. 


Use the convenient form below. Many 


thanks for your cooperation 


Director of Circulation 


industrial Distribution 
330 West 42nd Street 
New York 36, N. Y. 


NAME 

OLD ADDRESS 
NEW ADDRESS 
NEW COMPANY 


CONNECTION 


NEW TITLE 
OR POSITION 
DON’T FORGET TO NOTIFY POSTOFFICE TOO 





The Johns-Manvi 
Packing of the Month 


eo2e one of the lead ° 
ers ina li . 
profitab , , quality line th : 
le business in replacement be “es edema 
ckings 


hns-Manville gaskets 
. of the year in all How it is furnished: Style No- 914 (and also 
across Nos. 911 and 912 Spirotallic Flange Gaskets) are 
furnished in many stances zes and shapes tor 
ard boilers, @ es in the 


boiler equipment 
boiler, gasket 4 , shape, inside dimen: 
sions and OF er-all gasket width as shown 19 pack- 
ing catalog. P t listed, 4 template should 
spirotallic Boi be provided. 
and highly resistant i d Backed by National advertising: spirotallic 
remperature- Boiler Gaskets 4° elling Johns: 
of interlocked P f d -ush- Manville packings @f¢ | ly in 
i / é yblications read by pac 
industry: This advertising ref 
-» jocal J-M Distributor * 
Yo iling job * easier when 
Manv! i 


Note to solesmmanagers* For copies of this advertisement for distribut jon to 
your sales organization, write johns-Manville, Box 69, New York 16, N.Y. 


US 
‘ 





"Avery 
good line” 


— say distributors 


BECAUSE America’s first, 


safest and best- 


the CM line knovwsn alloy steel 
includes Sling Chain 


BECAUSE CM Chain is intensively advertised 


COLUMBUS McKINNON CHAIN CORPORATION 


Affiliated with Chisholm-Moore Hoist Corp.) 


GENERAL OFFICES AND FACTORIES: TONAWANDA, N. Y. 
District Offices: New York + Chicago + Cleveland 
Other Factories at Angola, N.Y; Dixon, Ill; St. Catharines, Ont., Can. and Johannesburg, South Africa 
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company’s line of manual and mag- 
netic motor starters. 

Bulletin 404, describing Noark man 
ual motor controls, lists special ck 
sign features such as double-break sil 
ver contacts, ready servicing accessibil 
itv, and complete mounting flexibil 
ity 

Bulletin 504 describes the design 
features and uses of the company’s 
line of magnetic motor starters, avail 
able in three basic forms—remote con 
trol, local control, and selector switch 
control—in five types of enclosures 


SOLDER~—Federated Metals Division, 
American Smelting and Refining Com 
pany, New York, has published a 
+-page bulletin describing a new rosin 
core solder known as R'TS 200 
Bulletin No. 158 describes five wavs 
in which the new rosin core solder i 


sup ror 


VIBRATION~—A new two-color bulle 
tin on Flexon Vibra-Sorbers has been 
released by Flexonics Corporation, 
formerly Chicago Metal Hose Corp., 
Maywood, Ill. Complete up-to-dat 
specifications, installation instructions, 
and supporting data are given. 

Illustrated in the bulletin are some 
typical applications of Vibra-Sorbers 
which are recommended to isolate vi- 
bration from connecting suction and 
discharge lines to refrigeration and air 
conditioning machinery, pumps and 
turbines. 


RCS Tool Sales 
Offers Display Card 


=e 


An assortment of popular size blades 
for the RCS “Super Saw’”’ is now avail 
able in a self-display type package of 
fered by RCS ‘Tool Sales Corporation, 
Joliet, Il. 

Ihe new, handy nest of blades 
affords an economical way for users to 
try every type. ‘The display card, which 
mounts the 18 different blades in the 
assortment, measures about 13-in. by 


| 9-in. ‘The display serves equally well 


on counter or wall. Being both a dis 
play and a complete sales package, this 
promotional unit is designed as a mer- 
chandising aid for dealers. A con 
venient listing on the reverse side of 
the display card describes each blade. 
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PORTABLE ELECTRIC TOOLS, INC. 


ou can SELL 





Here’s a drill line 

that’s built to sell... 

a line that has everything! 

When you sell PET Super- 

duty Drills, you can do a com- 
petitive selling job. Model by 
model, feature by feature, you can 
prove that PET Drills live up to 
their trademark—'‘‘Plus power per 
pound.”’ 

And if all the features shown above 
imply high price, it’s time you found out 
about a drill line that’s priced to sell, too. 
We say without equivocation: PET offers 
you the best deal in the industry. If you 
want to carry a line that sells—that will 
help build up your profit volume—write 
us today! We have a proposition that’s 
bound to interest you. 


The complete PET Drill line helps close sales easier and faster 


PET offers a really complete 
drill line. . . 54 distinct mod- 
els in 3 capacities: 4", %”" and 
4%” with pistol or saw-type 
grip. Your prospects get a wide 


Plus Power 
per Pound 


choice’... you meet every sales 
opportunity. And, the PET 
Superduty line includes drills 
meeting U. S. Government 
and military specifications. 


MAIL COUPON FOR 
FULL INFORMATION 


PORTABLE ELECTRIC TOOLS, INC. 10-73 
320 W. 83rd St., Chicago 20, Ill. 
Gentlemen: We want a free copy of your 


PET catalog and information on your dis- 
tributor proposition. 


320 West 83rd Street, Chicago 20, Illinois 


in Canada: Portable Electric Tools, Ltd., 
452 Birchmount Road, Toronto 13, Ontario, Canada 


Name 


Title 


Company 
Address 
State 





Lunkenheimer Publishes 
Complete Valve Catalog 


The Line to Sell 
is the L 











Steel-Grip => Nationally advertised 


INDUSTRIAL => Nationally recognized i a ae 


Safet A arel 7 nati, Ohio, has announced publication 
y**PP => Universally respected of its new 506-page catalog. 


The company’s complete line of steel, 


TRADE-MARK 
iron and bronze valves, lubrication de- 


TO BE SURE 
OF THE GENUINE 


Industrial’s know-how gained through 


DEMAND THIS TRADE MARK 


GLOVES 
MITTENS 
HAND- 
GUARDS 
ARM- 
PROTECTORS 
LEGGINGS 
SPATS 
SHINGUARDS 
APRONS 
COATS 
PANTS 


rs 
i's 
. 


CL Pett pepe | 


itr 


TPP PP Rp py 


rier 


'> 


nearly 50 years of leadership in coping vices, boiler mountings, cocks and 


with the problems of industrial hazards 
assures better design, better protection, 
longer service .. . more for the money. 
Steel-Grip Industrial Safety Apparel is 
nationally advertised, nationally recog- 
nized, the nationally accepted standard 
of quality. Industrial’s Steel-Grip quality 
not only builds sales volume, it protects 
your profit by staying sold. And your 
repeat business is assured. It is more 
profitable to sell Steel-Grip quality than 
to compete with it. Write for our catalog 
now’. 


INDUSTRIAL GLOVES COMPANY 
A CORPORATION 
1643 Garfield Street + Danville, illinois 
(In Canada: Safety Supply Co., Toronto) 


Sefegvards furnished in Leather, Asbestos, Flame- 
proofed Duck, Woven-Gard, Wool, Dynel, Vinyl, Plastic 
coated duck, as required. 








STEEL-GRIP 
OPEN END FINGER GUARDS 


The Finger Guard demonstrates how close 
Industrial is to the safety needs of industry. 
Since Industrial introduced Steel-Grip open 
end Finger Guards, they have beer used suc- 
cessfully in every type of American industry. 
Made in open and closed end styles, in a 
choice of materials. Ask for literature de- 
scribing the various types. SIZES FOR 
MEN AND WOMEN. 
(U.S. Patents No. 2,351,906. No. 2,461,872.) 
Write for INDUSTRIAL’S CATALOG of Safety Apparel 
The Nation's Leader in industriat Safety. 
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other products, all completely illus- 
trated in sectional and exterior photo- 
graphs, are described in detail to fa- 
cilitate specification writing on new 
projects and replacement valve order- 
ing. 

Ihe publication also gives com 
plete specifications and technical data 
concerning the thousands of Lunken- 
heimer products, including the ‘‘Non- 
Slip” handwheel. 

Ihe handy, illustrated valve se- 
lector guide, which groups valves ac- 
cording to pressure classifications, en- 
ables engineers to find specifications, 
performance data and code require- 
ments of any valve in a few seconds. 
The book contains more than 100 
pages of engineering reference data. 


ADJUSTABLE SPEED DRIVE—An 
informative booklet describing and 
illustrating a newly improved clec- 
tronic adjustable-speed drive of from 
3 to 3 HP designed for powering a 
wide range of small industrial equip 
ment, has been published by Reliance 
Electric & Engineering Co., Cleve- 
land. 

Bulletin D-2102, 12 pages, printed 
in three colors and hole-punched for 
casy reference filing, provides a com- 
prehensive, yet concise presentation of 
the company’s V*S, Jr. drive, its com- 
ponents and optional accessories. 


MACHINE TOOLS — The Ready 
lool Company, Bridgeport, Conn., 
has issued a 1953 edition of their 
pocket size Catalog of Red-F. centers 
and other machine tools. 

Ihis new edition illustrates the new 
products in the line and is more com 
pact than previous folders. Other 
items explained include Red-E ‘Tap 
A-Hammers, ball chains for hardened 
wavs and vise hold-downs 





TUFF-TEX 70 BL 


For faster finishing For finishing action on 


action on all metals 


Enjoy profit from—the refreshing enthusiasm of 
your customers when you tell them about Bright- 
boy’s almost unbelievable action! This working 
combination of special-texture, cushioning rubber 
and formula-matched abrasive gives a completely 
fresh concept of finishing—-many, many applica- 


tions beyond the limits of other methods. 


In Brightboy you offer smooth, fast finishing of 
stainless steels, forged aluminum, hard metals and 
afl others—and plastics, wood, glass, laminated 
materials. Brightboy will BURR, CLEAN, FINISH, 
POLISH, IN ONE OPERATION! 


W ide range of finishing 
sharp burrs and edges acdon on all metals 


or New 
Economy... 


Quality... 
Versatility... 


STANDARD 120 BL FINE-TEX 


General finishing action Wide finishing rence Polishing, finishiac « 
on all metals medium-hard and hburring soft 
cleaning medium he 


sofe metals; high pad 
/ and hard metals 


on hard metals 


MODERN BRIGHTBOY FINISHING 
BUILOS YOUR PROFITS 


You need Brightboy to round cut your abrasive 
service. Your sales potential is so attractive: you 
sell Brightboy for both usual and unusual finish- 
ing. It takes up where other abrasives leave off. 
It’s a natural sales tie-up with cutting tools and 


cutting abrasives. 


GOOD DEALERSHIPS AVAILABLE 
WRITE NOW FOR INVITING PARTICULARS 


——e 
sid aa 





BRIGHTBOY INDUSTRIAL DIVISION 
Weldon Roberts Rubber Co. 
95 No. 13th Street a Newark 7, N. J. 
America’s Pioneer Manufacturer of Rubber-Bonded Abrasives 
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Super- Savers 


BECAUSE THEY’RE 


Super-Sellers 


SPROUT-WALDRON 


BELT-SAVER 


PULLEYS 


You make more than steady profits 
with Belt-Saver Pulleys; you also 
make friends — for Belt-Savers 
produce amazing savings. 

The exclusive cone and wing de- 
sign prevents materials from lodg- 
ing between pulley and belt, in- 
creasing belt life from 50% to 
400% in installations conveying 
abrasive materials. As a result, the 
large demand for Belt-Savers is 
continuously growing for appli- 
cations ranging from stone and 
gravel to wood chips and foundry 
sand. 

Tell all the prospects in your 
territory how small investments 
in Belt-Savers can produce big 
returns. Contact quarries, found- 
ries, mines, sand and gravel 
plants, contractors, and other busi- 
nesses that transport abrasive 
bulk materials by conveyor belts. 
You'll win their good will and 
steady business, too. 

In addition to Belt- 
Savers, Sprout-Waldron 
offers the famous “Blue 
Face” line. It includes a 
wide selection of sturdy, 
cast iron pulleys, in many 
sizes and types, for trans- 
mission and conveyor use. 
Write for free 
bulletins contain- 
ing full informa- 
tion about Sprout- 
Waldron pulleys! 
Sprout-Waldron 


a & Co., Inc.,3 Logan 
Street, Muncy, Pe. 
Write for free booklets! 


SPROUT-WALDRON 


CAST IRON 
PULLEYS 





SCREW PUMPS—A new 6-page 
folder containing a complete descrip- 
tion and illustrations of their externa 
gear and bearing bracket type screw 
pumps has been issued by Sier-Bath 
Gear & Pump Co., North Bergen, 
N.J 

Dimension tables and cut-a-way illus- 
trations are used to explain the con- 
struction features, advantages and 
applications of these pumps 


Browning Introduces Chain 
And Sprocket Stand 


A complete assortnrent of chain and 
sprockets has been introduced by 
Browning Manufacturing Company, 
Maysville, Kentucky. 

Known as the No. 51 chain and 
sprocket assortment, it consists of 51 
sprockets of best selling sizes—24 fixed 
bore sprockets and which use the 
Browning malleable split taper com- 


pression bushings, making a total of » 


264 possible chain, teeth, and bore 
combinations 

Also included in the assortment are 
three standard packages, 10 ft. each, 
of popular chain sizes No. 40, 50, and 
60 with a supply of connecting links 
and a convenient chain breaking tool. 

Although designed primarily for 
dealer sales, these assortments make 
an excellent maintenance kit for all 
types of industrial plants. 

Form No. 1892, which completely 
describes and illustrates the new as- 
sortment, is also availabk 
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GOOD TERRITORY 
STILL OPEN 


FOR DISTRIBUTION 
OF 
FAMOUS 


T 


+ + « yes, our popular ADAMANT 
Fire Brick Cement heads a complete 
fine of refractories supplies. Other 
BOTFIELD Products include: Castables, 
Plastics, Ramming Mixes, etc. 


BOTFIELD backs its Distributor’s 
sales efforts with consistent trade 
paper advertising, both locally and 
nationally . . . and with special aids 
from time to time. 


Write for our Distributor Proposi- 
tion today . . . we believe it will 
prove attractive to you! 


REFRACTORIES CO. 
781 S. Swanson St. Philadeiphia 47, Pa. 
in Canada, Canadian Botfeld Retractor. 
les Co., Ltd., 171 Eastern Avenue, Teronte 





sg 
THE COLLIS 


MAGIC-TYPE 
CHUCKS 


Reduce production costs with 
Collis Magic Chucks. Now 
tools can be changed without 
stopping or slowing down the 
spindle. Boring, counter boring, 
drilling, reaming, tapping, etc., 
can be performed practically 
continuously. 


Let our 40 years of manufac- 
turing experience help your 
customers select the proper 
equipment for the job. 


“Call Collis For Service” 
THE COLLIS CO. 


Dept. A, Clinton, lowa 














COUPLING—Flexoid Coupling Com 
pany, Div. The Smith Power Trans- 
mission Co., Cleveland, Ohio has is 
sued a bulletin, FSB-401, describing 
and illustrating their new Flexoid 
Silentbloc Coupling. The bulletin 
contains a cutaway drawing, a dimen 
sion table, and enginecring data on 
this new coupling 

A new Bulletin No. FSB-402 has 
also been released to describe the fun 
tions of the Flexoid Silentbloc Coup 
ling. 


RUBBER PRODUCTS—‘Products 
lor The Mining Industry” is the title 
of an 8-page brochure released by 
Boston Woven Hose & Rubber Co., 
Cambridge, Mass. 

Each Boston product, exclusively 
designed for the mining and allied in 
dustries, is related to a case history 
which is pictured. The text is done 
completely in picture captions 

Ihe new brochure which contains 
pictures and data on hose, conveyor 
belts, V-belts and tape, stresses appli 
cations and installation in a pictorial 
“Sunday Supplement” style 


HYDRAULICS—A new booklet de 
scribing the application of air and 
hydraulic power has been released by 
Rivett Lathe & Grinder, Inc., Boston, 
Mass 

The new booklet contains a con 
densation of the complete Rivett linc 
of over 400 valves and cylinders, and 
a story on the simplicity and economy 
of these types of power for replacing 
manual operation 


Porter-Cable Publishes 
Abrasive-Belt Grinding Book 


NATIONAL 
SANDERS 


NEW MODEL 600 
Single-Pad Air Driven 


QGebiel oe 
eneght love 
BOLE» 


National has a complete line 
of portable sanders... air or 
electric driven with either 
straight-line or orbital action. 
With the National line you 
are able to offer your custom- 
ers, in all fields of manufactur- 
ing, the sanding machine best 
adapted to their needs. See 
how you fit into National's 
distribution system. Write for 


details today. 


Dealer Aids and Advertising 
to help you sell! 


STRAIGHT 
LINE 


IT 


ACTION 

















MODEL 100 


Single-Pad 
Air Driven 


ORBITAL 


O 


ACTION 























MODEL 300 


Two-Pad 
Air Driven 


STRAIGHT 
t 


MODEL 400 Mity-Midget 


Single-Pad 
Air Driven 


ORBITAL 


5 


ACTION 





leila yor P20C 
dof Pertiaore 


NATIONAL AIR SANDER, INC. 


2822 Auburn Street, 


Rockford, 


IMinols 


ACTION 
There’s Industry,” a 
32-page book containing 46 case 
studies on abrasive-belt methods 
which effected savings on machining 
operations in a variety of industries, 
has been issued by Porter-Cable Ma- 
chine Co., Syracuse, N. Y 
More than 100 illustrations are in 
cluded in this new book. 


“Wherever 





MODEL 500 


Single-Pad 
Electric 


ORBITAL 





ROLL MARKER-A new illustrated 


bulletin describing the Model 600-1 


ACTION 
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for your customers...and for YOU! 


k GOOD DEAL 


Darnell 
Casters 


& E-Z ROLL 














DOWNEY, (Los Angeles County) CALIF. 
_ OO OO 

60 Walker Street, New York 13,N.Y. 
36 North Clinton, Chicago 6, Illinois 
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automatic roll marker for marking 
part numbers, patent numbers, trade- 
marks, etc., on the end face of parts, 
side of gears, etc., for use on automatic 
and hand operated screw machines, 
lathes, and similar equipment has 
been issued by New Method Steel 
Stamps, Inc., Detroit, Mich. 

Dimensioned drawings of the 
marker, complete set-up and operating 
instructions, and specifications for or- 
dering marker and interchangeable roll 
dies are included. 


Yale & Towne Promotes 
Truck Training Program 


A new method of training fork lift 
truck operators in all phases — 
tion, maintenance and safety—has been 
developed by The Yale & Towne 
vem od Company's Yale Ma- 
terials Handling Division, Philadel 
phia. 

The training program is said to be 
equally useful in teaching beginners 
to become skilled operators in a short 
time and in refreshing experienced 
operators. Yale’s Operator Training 
Program consists of lessons grouped to 
gether as a full plan of instruction or 
presented in parts, each section an 
individual whole in itself. 

Section One describes the operation 
of gasoline, deisel and electric trucks 
from starting the motor to expert oper- 
ation. 

Section Two provides information 
on preventive maintenance for all three 
types of trucks and gives practical 
daily, weekly, monthly and annual 
check lists. 

Section Three, “Let’s Play It Safe”, 
uses instructive cartoon technique to 
elucidate safety problems in handling 
the fork lift truck and its valuable 
loads. 

Directions for setting up meetings 
and conducting training classes are in- 
cluded in the instructor's manual. 
Practice operating courses, indicated in 
suggested layouts, are easily set up in 
any plant or warehouse. 

Constructive hints on loading, esti- 





mating cargo weight, lifting and 
maneuvering are fully illustrated and 
clearly explained. Safety rules are also 
discussed in detail. At the end of the 
course a safe-driving performance test 
permits the instructor to grade stu 
dents on an impartial basis 


SLINGS—A new brochure published 
by Macwhyte Company, Kenosha, 
Wisconsin, is entitled, “Slings for In 
dustry.” 

Slings having approximate breaking 
strengths of 1,000 Ibs. to 243.4 tons 
are listed with safe loads shown in 
tons for various angles of use 

Folder 5308, 84 by 11 and 4 pages, 
contains sling data, pictures of slings, 
and drawings of various types. ‘Three 
bedy styles are explained, the Atlas 
$-part round-braided body, the Drew 
6-part flat-braided body, and the Mon 
arch single-part body 


WORK DRIVERS—A new 8-page 
catalog which supplies complete in 
formation and specifications on the 
company’s line of GF Work Drivers 
has been issued by The Skinner Chuck 
Co., New Britain, Conn 


Capewell Issues 
New Saw Booklets 


Three information booklets on the 
selection and use of hand hack saws, 
power hack saws and band saws has 
been issued by The Capewell Manu 
facturing Co., Hartford, Conn 

I'he handy pocket size booklets 
were designed as a means of offering 
an authoritative reference to useful 
facts and figures relating to the selec- 
tion and use of hack and band saw 
blades. It was also necessary to include 
pertinent information about available 
power hack and band saw machines, 
their operation and maintenance. 

Each booklet is a complete unit in 
itself. The first is titled, “How To 
Use Hand Hack Saw Blades;”’ the se 
ond, ‘““‘How To Use Power Hack Saw 
Blades;” and the third, “low To Use 
Band Saws.” 

Each booklet is written in a concis¢ 
style and filled with photos and 
sketches. A few of the principal sub 
jects are: How to Select the Correct 
Blade for the Job, How to Insert the 


DOUBLE 
DUTY 
SERVICE 








DOUBLE 
EASY 
SALES 


SIMPLEX 


You have an exira feature to 
to sell when you sell Sim 
plex Jacks. That's because 
wherever the load—close to 
the ground or with plenty of 
clearance under it—it takes 
only one Simplex Jack to do 
the lifting job. With provi- 
sion for lifting a full load on 
either the cap or toe, there's 
no need for additional jacks 
for each range of load 
heights. This means time 
savings and less jack inven 
tory for your customers 

and a good sales story for 
you 

Cash in on this extra feature 


by selling the Simplex line 
Write for full information 


full 
lifting 
capacity 
on 


BOTH 


CAP 
and 


A Jack for 
Every Purpose 


The Simplex tine of jacks 
is complete. tt includes 
rachet lowering screw 
and hydraulic jacks; self 
contained and remote 
controtied center-hole 
pullers. trench and timber 
braces. Buyers have known 
Simplex means quality 
in jacks for more than 
SO years 





woORi.O'S LARGEST MFGRS OF INDUSTRIAL 
MECHANICAL AND HYDRAULIC JACKS 


RE-MO-TROL JACKS JENNY 
UTML-A-TOOL ROL-TOE 
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TEMPLETON, KENLY & COMPANY 





2523 Gardner Road 


Broadview, Illinois 





Blade in the Frame or Machine, How 
to Tension the Blade, How to Deter- 
mine the Correct Speed and Feed, 
How to Position the Work, How to 
Protect and Eliminate Sawing Difficul 
ties, Checks Points on Machine Main 
tenance, and Tips on Safety. 

Charts and diagrams accompany the 
descriptive matter on each subject. 


LUBRICANT ~—An illustrated bulletin 
describing the features of Shear-Speed 
soluble oil—for use in practically all 
types of metal cutting, grinding and 
forming operations—has been released 
by Shear-Speed Chemical Products, 
Division of Michigan Tool Co., De- 
troit, Mich. 
L Bulletin No. SO53 contains photos 
makes the finest iW... of typical applications illustrating the 


range of both heavy and light opera- 


© A P S ve ia E W S e S E if S C R if W S tions accomplished with the new cool- 


ant-lubricant. 


COUPLING BOLTS MATERIALS HANDLING—A new 
ieee) STUDS brochure describing the use of Cargo 


tainers to cut materials handling costs 
has been issued by Pittsburgh Steel 
Products Company, Pittsburgh. 

The 8-page booklet, printed in two 
colors, is illustrated to show specific 
uses for Cargotainers in a wide variety 
of industries. Authentic case histories 
cite cost-saving advantages. Complete 
technical information on both the 
newly developed “Clearview” model 
and the “Stripbase”” model Cargotain 
ers is included. 


CHAIN DRIVES-~—A new booklet pre- 
senting their new line of roller chain 
drives, and featuring sprockets with 
split taper compression bushings, has 
been released by Browning Manufac 
turing Co., Mavsville, Kv. 

Booklet 50P21, in handy pocket 
size, contains drawings, photographs, 
specifications, and list prices on the 
new line of roller chain drives. 


DIE FILING—A new folder illustrat 
ing and describing the Nord Di-Profiler 
has been released by Nord Interna 
ticnal Corp., Danville, N. J 

The folder shows pictorially and in 
text how the new die filing tool can be 
used for filing, honing, lapping, polish- 
ing, tool sharpening and sawing. 


Couplings 
Nozzles 
Fusible Plugs AIR TRAFFIC A PROBLEM 
Valves, etc. TOO? 


Chicago is readying a $1.5 million 
survey to relieve its traffic headaches 


Proved by Perf. and will chart movements of all forms 
of street transportation — including 
> genlaiagad in thousands of installations (the plan says) airlines, Engineering 


W.D. ALLEN Manufacturing Co. x . < News-Record, McGraw-Hill publico- 
CHICAGO 6 © NEW YORK 7 First in Interior tion, reports. 


Fire Protection 
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The Buyer Looks 
at Business 





Composite opinion of purchasing 
agents who comprise the N.A.P.A 
Business Survey Committee 


Some Soft Spots Show 


Over-all industrial activity remains 
very high, but some soft spots ap- 
peared in May—nothing alarming 
Production is holding up well, while 
new orders show a stronger tendency 
to slack off. The widest gap between 
falling order books and production 
since October, 1952, is noted in the 
recent reports. 

The price structure shows statistical 
strength, due principally to the ad 
vances in steel extras. Without that, 
the trend would be down. Unworked 
materials inventories continue to 
slide, with much pressure to reduce 
further. Pay rolls have stopped grow 
ing. Some areas are still critically 
short of skilled workers, others are in 
an easing position. Overtime gen 
erally is being cut back. Productivity 
is improving. Buying policy, contin 
uing very conservative, finds the ma 
jority in the 30- to 60-day range of 
the “hand-to-mouth” to 90-day spread 

June may possibly have been the 
banner production month of the year, 
as factories scheduled all shipments 
possible before the July vacation shut 
down. The vacation production recess 
is expected to be more prevalent this 
year and, in many cases, of longer 
duration. 

Asked for an opinion on production 
and price trends as far ahead as they 
care to forecast, the Business Survey 
Committee purchasing — executives, 
with very little hedging as to peace, 
war and defense cutbacks, estimate 
that business through the third quar 
ter, making allowance for vacation 
time in July and August, will be good 
Some 53% hold that view. Another 
31% take it as far as the end of the 
vear. Some 16% believe they can see 
a gradual decline in business volume 
between July 1 and December 31 

On future price trends, 57% see 
no radical changes up or down, cxpect 
ing a gencral sidewise movement; 
35% estimate a gradual decline. Only 
8% can visualize an upward trend 


Prices Level or Declining 


Except for the increases in steel ex 
tras, industrial materials prices show 


you can make a 


PROFIT 


selling hose clamps 





—_ because 
EVERY SHOP THAT USES- 
air liquids 


water sludge 
steam el 


gas coal dust 


IS A PROSPECT! 











Stock - Sell - Profit with 
PUNCH-LOK HOSE CLAMPS 


GET OUR DEALER PROPOSITION 


is ve , *. ' *) ’ bi on . a 
REE ee be ov ES 
#O ©PUNCH-LOIC® 
“The Sign Eat 3 4 . Fide eee eis al 
ofa ee RA i hae ee ee ti ual 


Good 
Hose Clamp’ 


321 North Justine Street, Chicago 7, Illinois 
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A light for every customer when you carry the complete “All-Pur- 
pose” line of Justrite electric lanterns. Handsomely packaged for in- 


stant sale. Nationally advertised. 


YELLOW FLASH 8 
Most powerful made .. . 2500 
ft. beam Uses 8 standard 
flashlight cells or converts to 
6-volt lantern cell . Fits in 
glove comp., tool box . 
Handy square shape, adjustable 
head, rugged metal case. 

Model 2108 List price. $3.95 less batt 


6-VOLT WORK LIGHT 
6-Volt lantern power in a com- 
t 3” x 3” x 53%” unit. Ad- 
justable headpiece . . . Focusing 
reflector . . Square base for 
standing . . . Uses 4 standard 
flashlight cells. 
List price. . $2.95 less batt. 
Model 2104 





WARNING LIGHT 
Perfect Twin to Work Light. . . 
Designed to give all around 
light . Flasher and red liner 
give warning . Instantly con- 
verts to steady white light. . . 
Uses 4 standard cells. 

List Price. $4.95 less batt. 

Money saving Combination 

— ond 2192 available as 





33 2192 sot in single display carton. 


SPORTS-LIGHT 
Both Hands Free . Read 
for action Powerful 1500 
foot beam Adjustable 
headband with sponge rubber 
pad for full comfort 
four-cell battery case fits 
into pocket or clips on belt 
Switch is on headpiece 
214" mirror polished 
focusing reflector Fin 
ished in durable beked on 
gray enamel 
List price 


$3.95 less bott Model 1904 


See the all new yeor-round Justrite ods in Argosy, 


New Sienting os rj pK of este « sale eumppetes eveilable. Ask your bbe about the Just- 


rite Surdeor the bans 
Grit, of glonete ees end many other national mageorzines 








| rn | 








LATEGRI 


PLATE FASTENERS FOR CONVEYOR BELTS 








Make strong dust-tight 


joints in belts of any width. 


Special design spreads tension 


across belt, allow natural 


assures smooth 


ARMSTRONG BRAY & CO.~. 
5350 Northwest Highway, CHICAGO 30.U S.A 
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a tendency to level out or decline. 
Adjustments, following decontrol, are 
believed to be about completed. Sup- 
ply and demand are fast becoming the 
controlling pricing factor. Softness in 
foreign markets still bears heavily on 
several important commodities. 

Questioned on the future price 
trend, 57% see no major movement 
up or down for several months. But 
35% estimate a gradual decline over 
the balance of the year. The small 
number expecting increases base them 
on the possibility of a steel wage in- 
crease which might set a pattern for 
other wage agreements. 


Inventories Still Decline 


Unworked purchased materials in- 
ventories continue to decline. The 
turnover rate is improving, showing 
better balance. Lead time for de- 
liveries is shorter on many items. 
Buyers see no need to stock up in 
anticipation of shortages or price in 
creases. 


Pay Roll Climb Topped Off 


The trend to higher pay rolls has 
topped off. Overtime is being reduced 
all along the line. While several areas 
are still plagued by the shortage of 
skilled workers, others report an eas- 
ing up in this respect. Layoffs and 
more selectivity in replacements are 
reported. Seasonal outdoor work is 
expanding. ‘Technological improve- 
ments due to plant modernization pro- 
grams are reported, with higher pro- 
ductivity. Employment managers are 
watching ebeatly the steel wage nego- 
tiations now under way. 


Buying Is Short Range 


Buying policy is still of short range, 
“hand-to-mouth” to 90 days, with 30 
to 60 days the majority view of the 
markets. ‘Two-way escalation is being 
offered to influence longer forward 
commitments, but it has not had 
much effect on the conservative buy- 
ing policy in general use for many 
months 


Prices: More Downs Than Ups 


The rise in steel extras, though 
moderate, bulked largest in commod- 
itv. price movements this month. 
Otherwise, the trend was more down 
than up. 

On the up side were: Alcohol, some 
chemicals, concrete, metal containers, 
electrical equipment, pork, raw sugar, 
forged rolls, glass, hides, mica, office 
equipment, paraffin wax, plastics, sand, 
steel (extras). 

Down: Used cars, benzol, babbitt, 
brass ingots, coal, copper, copper 
scrap, beef, dairy products, wheat, cof- 
fee, lead, some lumber, mercury, veg- 
etable oils, steel scrap, spun rayon, 





cotton yarns, tin (down and up), zinc. 


Still hard to get: Some grades alu- | Lo 


minum, nickel, large pipe, polveth- 


ylene, some steel, wire. Safer becausé they're 


Easier: Copper, brass, molybdenum, 


some steel. 
Canada Increase Slows aan 


Canadian general business is still 
good. Production is high, but not 
increasing as fast as in_ previous 
months. Order books are off about 
as much as in the States. Prices are 
not as firm. Inventories have started 
to grow a little. Employment is up. 
Seasonal outdoor activity is expanding. Wy, 
Buying policy is more in line with the ha“ 
United States. Much more labor un- “ 
rest is noted. Near parity with U. S. AMERICAN + ; 
dollar is seen as helpful to exports ~ 


Canada is experiencing a large indus- WIRE ROPE BLOCKS 




















trial expansion this year. 


Safe working capacity embossed on 
\ i 4 side plate. Every block packaged. 


TO REMEMBER Here are the two most important 








Sept. 19-23—National Metal Expo- ° ° ° 
sas Ty oe words in the wire rope block busi- 


sition, Cleveland. 

Sept. 21-25—National Instrument Ex- : 
hibit, Chicago. 5 f . 

Sept. 29-Oct. 2-—-National Electrical | § ness today ..: LOAD-RATED! This 
Industries Show, 69 Reg. Armory, 
New York City. : 

Oct. 5-9—National Hardware Show, great, exclusive safety feature, 
Grand Central Palace, New York 
City. : *_is ° 

Oct. 11-14—National Hardware Con- plus individual packaging, has made 
vention, Atlantic City. 

Oct. 20-22—Industrial Packaging & : ; 
Materials Handling Exposition, Me- American CROSBY Wire Rope 
chanics Hall, Boston. 

Nov. 1-2—Central States Industrial ° © 
Distributors Association Conven- Blocks the hottest sellers in their 
tion, Edgewater Beach Hotel, Chi 


cago wali field. If you want the business, just 
o> 
Mav 17, 18, 19—Triple Industrial 
Supply Convention, Waldorf As tell your customers you have the 
toria Hotel and Madison Squar« 


Garden, New York City American CROSBY line in stock! 


SKYSCRAPER, VINTAGE 1885 


Forerunner of today’s skyscrapers 
was a ten-story building in Chicago, 
vintage 1885, Welding Engineer, Mc- Made by 
Graw-Hill pub‘ication, reports No 

‘ AMERICAN HOIST & DERRICK CO. 


longer standing, it was crected on the 
corner of LaSalle and Adams Streets ST. PAUL 1, MINNESOTA 
and was the first truly skeletal build 
ing ever constructed. Its frame con 
sisted of cast-iron columns, and 
wrought-iron box columns and |-beams. 
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>>D>D>D> LET THESE KEYS 
OPEN UP EXTRA PROFITS FOR YOU! 


b 


Fast Sellers . . . Proven Re- 
peaters! Your customers— 
and prospects know that Key 
Pipe Sealing Compound: seal 
joints positively ... yet ore 
easily opened... do not 
freeze in the joints. Product 
superiority ... backed by 36 
yeors of leadership in the 
field moke these Key prod- 
ucts a dependable source of 
sales and profits for youl 


Good Door Openers, Too! 
Steady national advertising, 
dealer helps and continuous 
sampling program build uni- 
versal demand . . . actvolly 
make openings for sales to 
many new customers for you. 


pipe joints 


gas, low pressure 


For sealing 


oils and high 





“atseen 


For sealing 


carrying water, 





lines carrying 


pressure 
steam. 





WRITE FOR FREE SAMPLE AND 
DISTRIBUTOR INFORMATION 


2621 McCASLAND AVE. 
EAST ST. LOUIS, ILLINOIS 


The Lansing BAR IRON TRUCK 
is sweeping the market 


Rugged & 
Efficient 


for heavy duty handling of bars, pipe and rod. 


The Lansing Bar Iron Truck has won tremendous 
acceptance because it operates efficiently and 
stands up under extremely heavy service. In lorge 
operations it is used to supplement pewer handling 
equipmert and in smaller plants it solves the bar 
stock problem. Built-in hoisting eyes permit use 
with overhead handling systems and a choice of 
wheels make it suitable for any type of floor. 


ANSING CO. 








4AMCO MATERIAL NANDLING EQU 


ASK YOUR DISTRIBUTOR OR WRITE TODAY 


FOR FULL INFORMATION 


Home Office & Factory Lansing, Mich. 
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FROM THE 


om FILES 


25 YEARS AGO 


Herman Behr & Co., Brooklyn, N. Y., 
was merged with the Manning Abra- 
sive Co., Troy, N. Y., under the 
new name Behr-Manning Corp 

Oliver H. Van Horn Co, New 
Orleans, purchased all assets of the 
Cahn-Richards Tool & Supply Co., 
in the same city. Van Horn also 
opened a branch in Houston, Texas. 

>. M. McClung & Co. was the first 

business firm in Knoxville, Tenn., 
to put up an identification sign for 
aircraft. The sign giving the city’s 
name was painted on a roof in 15- 
foot high letters. An arrow pointed 
to the landing field. 

The Frick & Lindsay Co. and Frisk- 
Reid Supply Co., both of Pitts 
burgh, were consolidated under the 
name, Frick & Lindsay Supply Corp. 

H. Channon Co., Chicago, purchased 
Machinists’ Supply Co 

J. H. Williams, president of J. H. 
Williams Co., Buffalo, attended the 
Olympic games in Holland in the 
course of a motor tour through 
Europe. 

National Twist Drill & Tool Co., De 
troit, marked its first quarter cen 
turv. 

Leighton M. Ford was clected presi 
dent of Ford & Kendig Co., Phila 
delphia. 

The Democratic National Convention 
met in Houston to nominate Alfred 
E. Smith for president. Two of the 
big issues: Prohibition and farm aid. 

Louis Hanssen’s Sons, Davenport, 
lowa, observed its 77th anniversary. 

The National Pipe and Supplies Asso- 
ciation reported the average net 
profit of member houses carrying 
plumbing, heating and mill and 
mine supplies as .20 percent 





i0 YEARS AGO 


Distributors’ trucks were given top 
priority rating for gasoline in so- 
called gasoline Shortage Areas. 

The Industrial Supplies Club of Con 
necticut was organized. Officers 
were George E. Steele, The Page, 
Steele & Flagg Co., New Haven, 
president; Arthur Klebes, Smith & 
Klebes, Inc., New Britain, vice 
president; and A. G. Lindquist, 
Lindquist Hardware Co., Bridge- 
port, secretary and treasurer 

Harold E. Masback was elected execu- 





tive vice president of Masback 
Hardware Co., New York City. 

Because of gas rationing, the Key- 
stoners cancelled their annual out 
ing 
Walker Lewis, president of Lewis 
Supply Co., Memphis, predicted 
that industrial expansion of the 
South would be set ahead a decade 
sooner because of the war 

A new book on boxing was written and 
published by A. J. Williams, vice 
president and general manager of 
Chandler-Boyd Co., Pittsburgh. 
Called ““Teach Yourself to Box,” it 
was Offered free to any one in the 
Armed Forces who wrote for it. Mr. 
Williams, who made a hobby of the 
sport and had judged many major 
tournaments, said he hoped the 
book would contribute to the war 
effort. 

. Frederick Rogers, of Beals, McCar 
thy & Rogers, Inc., Buffalo, was 
elected a director of the Buffalo 
Chamber of Commerce. 

Penn General Supply Co., Pittsburgh, 
celebrated its 25th anniversary. Off 
cers said the firm was now doing 
business 24 hours a day including 
Sunday, with three men on night 
shifts 

Pulver Machinists’ Supply Co., Chi 
cago, acquired a new three-storn 
building. 

Wallace Campbell became president 
of the Campbell Hardware Co., 
Seattle 

Syracuse Supply Co., Syracuse, N. Y., 
put out a special catalog edition for 
the Army and Navy. 

Betty Williams resigned as executive 
secretary of the Central States Mill 
Supply Association. Anne K. Greene 
succeeded her. 





NEW LINES 
taken on by 
DISTRIBUTORS 





Atkins Saw 
Corp., 
pointed the 
tors for its lines 


Tools & Supplies, Inc 

St. Louis 

The Grand Rapids Supply Co 
Grand Rapids, Mich 

The Factory Supply Co 
Muskegon, Mich 

W. I hew Supply Co 
Green Bay, Wis 


Division, Borg-Warner 
Indianapolis, has ap 
following distribu 


One Source for all of your require- 
PLUS ments in hanging and fastening 
VALUE devices. Saves you paper work — 
can save you on freight. 


PLUS 
VALUE ; 
less products your customers like to use. 
PLUS 
VALUE 


reading content identification. 

Customer Demand stimulated 
7 PLUS = with abundant promotion that 
> VALUE includes advertisements like 
or this . . 


Send me complete literature and details on the Paine 


story for distributors and dealers. 
Name___— 
Company____ 


Address . . 


THE PAINE COMPANY, 17 Westgate Road, Addison, Illinois. 
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Top-Flight Quality. The newest and best in manu- 
facturing methods and quality control give you flaw- 


Strong, Colorful Cartons with complete easy 


THE 


Rugged sows 


NT, CYL 


FOR 


SALLE 


BEARINGS 


SHAFER 


When you put the Shafer line in 
the hands of your salesmen, you're 
arming them with one of the most 
widely preferred, most rugged and 
de able heavy-duty bearing 
lines in existence. 

For Shofers offer everything your 
customers need in a roller bearing 
— the original ConCaVex design 
which provides integral self-align- 
ment within the bearing itself . . . 
full radial-thrust capacity . . . ex- 
treme shock load capacity .. . PLUS 
the exclusive Micro-lock 12-point 
adjustment and self-centering “Z" 


os seal. 

The fer line is backed by ag- 
ressive advertising, close factory- 

Sistributor cooperation and a 

33-year reputation of quality and 

fair dealing. Write for full informa- 

tion on our distributor plan. 


SHAFER BEARING CORPORATION 
801 BURLINGTON AVENUE 
Downers Greve, Ill. 


ROLLER BEARINGS 
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Pioneer Pump Division of Detroit 
Harvester Co. has appointed the 
following companies as exclusive 
representatives in their territories for 
centrifugal and positive displace- 
ment pumps: 
¢ Shop Supply Co. 

Birmingham, Ala. 
(Ala., Ga., Tenn.) 
e W. H. Erskine Co 
Minneapolis 
( Minnesota ) 
¢ Virginian Electric Inc 
Charleston, W. Va. 
(W. Va., counties in Va., Ohio, 
Ky.) 
Holley-Edwards Sales, Inc., Jackson- 
ville, Fla., has been appointed dis- 
tributor for the following compa- 
nies: 
¢ Whiting Corp 
Harvey, Ill. 
( Trackmobile ) 

¢ Tennessee Coal & Iron Div. 
U.S. Steel Corp. 
Birmingham, Ala. 
(wire, nails ) 

¢ Walker-Turner Div. 
Kearney & Trecker Corp 
Plainfield, N. J 
(wood & metalworking machin- 
ery) 

¢ Richmond Screw Anchor Corp. 
Brooklyn, N. Y. 

¢ American Car & Foundry Corp. 
New York City 
(plug valves ) 

¢ Bushmaster Saw, Inc 
Keene, N. H. 
(brush saws ) 

¢ Q. Ames & Co 
Parkersburg, W. Va. 
(shovels ) 

¢ Lincoln Engineering Co 
St. Louis 
(grease & lubricating fittings ) 

¢ Minnesota Mining & Mfg. Co 
St. Paul 
(abrasives ) 

* Rigers Hydraulic, Inc. 
(hydraulic presses ) 
Boice-Crane Co., Toledo, has ap- 
pointed the following companies for 
its lines. 
¢ Oregon Supply Co. 
Eugene, Ore. 

¢ J. B. Schulte Machinery Co. 
Cincinnati 

e Alexander & Fiden Machinery 
Co. 
Buffalo 

¢ Elyria Rubber & Supply Co 
Elyria, Ohio 

¢ Burbank-Thomson Supply Co. 
Wenatchee, Wash. 

Topping Bros., New York City, has 
been appointed distributor for the 
following: 
¢ Delta Power Teol Div., 

Rockwell Mfg. Co. 
Pittsburgh 





@ Firth Sterling Inc. 
Pittsburgh 
(carbide tipped tools) 


Scully-Jones & Co., Chicago, has ap 
pointed the following firms: 
¢ Patrick H. Dillon Co 
New Orleans 
© Gurley-Ortaman Indiana, Inc 
Indianapolis 
¢ Cummings & Co. 


Wichita, Kan 


Strong, Carlisle € Hammond Co., 
Cleveland, has been appointed dis 
tributor for The Osborn Mfg. Co., 
Cleveland. 


Firth Sterling, Inc., has appointed th 
following firms to handle various 
product lines: 
eC. H. Tiebout & Sons, Inc 
Brooklyn, N. Y. 

@ The Tool Crib, Inc 
Minneapolis 

@ The Mosher Industrial Supply Co 
Chicopee, Mass. 


OBITUARIES 








J. Frederick Rogers, 
Beals, McCarthy & Rogers 


J. Frederick Rogers, 52, president 
of Beals, McCarthy & Rogers, Inc., 
Buffalo, N. Y., died May 31 in Buf 
falo General Hospital after an illness 
of two months. 

Mr. Rogers joined the company 
after leaving college. He became pres 
ident in 1939, succeeding his father, 
the late Charles P. Rogers 

Active in civic affairs, he was vresi 
dent of the Buffalo Y.M.C.A. from 
1947 to 1951 and president and gen 
eral manager of the Community 
Chest’s 1952 fund drive. He was also 
head of the Buffalo Chamber of Com- 
merce Domestic Trade Committee. 

Recently the Alumni Association 
of the University of Buffalo named 


NUMBER 5 OF A SERIES 


Advanta es 


of the Donnelley-bualt Catalog 


GOOD PRINTING 
GOOD BINDING 
CROSS-INDEXING 
COVER DESIGNS 


Step Cutting 











Another device for helping the buyer find his way to what he is looking for 
without wasting precious minutes. Slep cutting has been coming into con- 


siderable favor lately. Glad to tell you about various ways of using ul. 


6 SECTIONAL INDEXING 
7 ILLUSTRATIVE END SHEETS 
8 GOOD COMPILING 


Step Cutting ts a Time Saver for your Customers 
It helps your buyer get right at the information he is seeking fast. It is 
another aid to him which encourages more frequent use of your catalog. 
Donnelley’s have developed step cutting to its most efficient use. And 
we should like to help you make it a profit-producing feature in your 
catalog. Here is another quality service of efficient catalog building and 
compiling that we are glad to shoulder under UNDIVIDED RESPONSIBILITY. 
a SS > The Lakeside Press + Catalog Compiling Department 
> R. R. Donnelley & Sons Company 


350 East Twenty-second Street 
Chicago 16, Illinois 


PRINTERS * BINDERS + ENGRAVERS + LITHOCRAPHERS 
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A Million Seleonen 
to Help You Push 
the MARSH Line 


When you go out to sell the Marsh line 
there are plenty of salesmen working 
with you. Every month over a million 
Marsh advertisements are going into 
every branch of industry where 4 
sure gauges, dial thermometers, heat. 
ing specialties and refrigeration con- 
trols are used, telling the story of 
Marsh leadership. 

And remember that these advertis- 
ing “salesmen” simply confirm the still 
more forceful sales message of Marsh 
performance — performance that has 
won recognition for Marsh products 
as the instruments and specialties that 
offer the most in accuracy, in stamina, 
in downright quality and value. 

Yes, it will pay you to know and 
push the highly acceptable Marsh line 
of pressure gauges, dial thermometers, 
steam traps, vents, packless valves and 
other specialties . .. now broadened by 
the acquisition of the highly respected 
“Electrimatic” line of refrigeration 
controls and solenoid valves. Ask for 
latest catalog and price data. 


MARSH INSTRUMENT CO. 
Sales Affiliate of JAS. P. MARSH CORPORATION 
Dept. ¢., Skokie, tt. 


Morsh 
} A way te © 
knocked ovt 
touch to o 8 


GAUGES © VALVES: © TRAPS 
DIAL THERMOMETERS 


HEATING SPECIALTIES 


him “Niagara Frontier Businessman 
of the Year’. 

He is survived by 
and a daughter 


his wife, a son 


E. D. Peden, 
Peden Iron & Steel 


E. D. Peden, executive vice presi- 
dent of Peden Iron & Steel Co., Hous- 
ton, died May 6 while on a visit to the 
Peden lodge at Rockport, Texas. 

I'he son of E.. A. Peden, founder of 
the company, Mr. Peden had been 
connected with the firm for 28 years. 
He started working part time whil 
still a schoolboy in 1913. 

Mr. Peden attended Annapolis and 
was a graduate of Princeton Univer- 
sity. 

He instituted the Peden Employees’ 
l'rust in 1943, a plan for participation 
in company benefits 


George J. Zimmerman 


George J. Zimmerman, 
Strong, Carlisle & Hammond 


George J. Zimmerman, 69, presi 
dent of Strong, Carlisle & Hammond 
Co., Cleveland, from 1940 to 1947, 
died May 31 in Cleveland. 

He had retired in 1947 after 46 years 
with the company, which he joined in 
1901 as office boy 

Born in Cleveland, he attended St. 
Ignatius College there. He worked 
first for four vears in Strong, Carlisle 
& Hammond's mill supplies division, 
then transferred to the machinery di 
vision of which he later became sales 
manager. In 1937 he was elected vice 
president and general sales manager. 
He had been a director of the com 
pany since 1920. 

Mr. Zimmerman became president 
after the death of Tyler W. Carlisle, 
son of one of the company’s founders 
and its fourth president 

He was a member of the Lloyd ma 
tool panel of the Cleveland 
District at time and 


chine 


Ordnance one 
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EXTRA FEATURES 
that eS 


“BEST SELLER!” 


The SPEED VISE ex- 
clusive, quick-acting 
clamping mechanism 
accommodates a wide 
variety of parts. DRILL 
JIGS are simpler, 
smaller, cheaper when 
used in a SPEED VISE. 
Saves time—one hand oper- 
ation—" Lif, Slide, Lock!” 
Every plant a prospect! 


DISTRIB- 
UTORS: 


Send for 
details on 
the profit 
making 
nationally 
advertised 
-Vise 





CARDINAL MACHINE COMPANY 
GLENDALE, CALIFORNIA 





MORE CAR MOVERS 
NEEDED TODAY... 


The key to the 
power and speed 
of ATLAS CAR 
MOVERS is the 
“compound lever- 


CAR 


ATLAS MOVERS 


The box car shortage is your 
opportunity. Sidings must be 
kept clear—empties must get 
back into service. The time is 
ripe to get ATLAS CAR 
MOVERS on the job where 
your customers ship and receive 
freight. They make car moving 
a simp'e job and a safe one- 
don't miss this immediate op- 
portunity. Have your stocks 
ready for delivery. 


APPLETON-ATLAS CAR 
MOVER CORPORATION 


1421-25 So. 2nd St. Milwaukee 4, Wis. 








secretary-treasurer of the American 
Machine Tool Distributors Associa- 


tion in 1942 ‘ y INVilo ' 

at Va il oa director ot Ma It 4 \ ( \ 

Parts Co., Lancaster, Pa., and Pioneer 2 iN | J h A 000 

\lloy Products Co., Cleveland. He 4 Y ‘ em ' ’ t ~ 

was secretary and a director of the | @& \\ . ‘ [ ce 

Detrola Corp., Detroit, and Clark | & \ A uperior ld Vi ; 

Mfg. Co., Cleveland aby . ee ee oo) steer ees 
Surviving Mr. Zimmerman are his 

wife, two sons, George J., Jr., of Park ; =A jee 4 ; ss 

Ridge, Ill., and Joseph P., of Cleve- rk cm Shape eel 

land; five daughters, Mrs. Mary Cath- aeESeae " 

crine Kennedy; Mrs. Flerence Cox, AY ¢ = 

of Canton, Ohio; Sister May St. 

George, $.N.D.; Mrs. Clara Donovan 

ind Mrs. Lillian Wheatley; and 19 


grandchildren 





Robert C. Weller, 
Buffalo Welding Supply 


Robert C. Weller, 68, owner of the 

Buffalo Welding Supply Co., Buffalo, : 

N. Y., died May 20 after a long illness. | gaat art Na 
He had a long career in engineering | 3m OY TED > 

ind heavy industry. He was sales man- > 

ager of the Erie Forge & Steel Co., 

and the Lakewood, Ohio, Engine Co, 

For several years he sold construction 

equipment in Chicago. 





DYN Fa VPA ONG t 
WHIFF BPTI TI 
AT MOLY LIAM 7 


George C. Montague, 


Norton Co. 


George C. Montague, 86, Norton | : =" “VIR KING” 


Co.’s first grinding machine salesman, 


died May 27, | “Cuik LLL val 


Until his retirement in 1936, he had 
been selling grinding wheels for the | 
W orcester, Mass., manufacturer since ne HOSE ( Ol P ALE 
1898. |g 

Mr. Montague’s first lines were oil | § d 
stones and grinding wheels until Nor- | 7M omparison with similar 
ton started the manufacture of preci- | 7 BT lies in general 
sion grinding machinery in 1900. His 
first assignment included the entire | 
country. ice-tested materials 

Later sales districts were established | 
ind Mr. Montague became New Eng- : 
land district manager in 1932, a post and careful inspection 


appearance. alone. Sery- 
prec ision = manulacture 


| ? +;] is T | . 
he held until his retirement assure unrivaled per- 
Mr. Montague was active in Ma- 


sonic circles. 
He is survived by his wife, a daugh- ditions. Malleable iron. 
ter and several grandchildren and great ee Leted 
_ children. His son, Wallace T. cadmium plated, ot 
Montague, was vice president in bronze. 
charge of business planning and de- | 
velopment at Norton until his death | 
1952 


formance under all con- 


s. Pat. Off 


Edmund N. David, 


B. F. Goodrich Co. B >, FONU? LV) : ee 


Edmund N. David, 63, chief sales JUCER F Jhe Quality Fine 


correspondent for the Akron sales dis- | “BOSS” “GJ-BOSS’ DIXON ‘KING ‘AIR KING’ DIx-LOCK”’ 
trict of The B. F. Goodrich Co.’s in- 


dustrial and general . products sales | 


2A2PANCH H A . RIRMAIN 
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| division, died at his home in Akron 
following a year’s illness. 

He had been with the company 43 
years, starting as a messenger boy for 
Diamond Rubber Co. When that firm 
was consolidated with Goodrich he 

| became a salesman in the New York 
district, later transferring to St. Louis 
| He returned to Akron in 1915. He 
| served for a time as assistant manager 
| of industrial sales for the Diamond 


division. 


‘Constant Consumer Demand 
V No Factory Sales to Users ee 


af ° ° Norton Co. 
V Nationally Advertised i a ae 


economist for Norton Co., Worcester, 


f 
’ Firm Resale Price Policy Mass., died May 26 in Worcester. 


With the company 32 years, he was 


1S v Highest Uniform Quality largely responsible for starting Nor 


ton’s extensive athletic program in the 





. 920's 
1920's. 


' | He retired from active business last 
Sold ONLY 4 | arena 9 - | 
Through Authorized Distributors | 

| Walter W. Rector, 
True Temper Corp. 


| Walter W. Rector, 65, president of 
| True ‘Temper Corp., Cleveland, died 
| May 16 at his home in Shaker Heights, 
| He joined the company in 1938 as 
| merchandise director and became pres 
j klent in 1949 


CLIPPER BELT LACER COMPANY, GRAND RAPIDS 2, MICHIGAN, U.5.A. 


‘BELT LACING 


| George Noros, 
| Bond Foundry 
George Noros, 70, sales manager of 
Bond Foundry & Machine Co., Man- 
heim, Pa., died May 22 
INDUSTRIAL He joined the company in 1910 and 


BRUSHES AND BROOMS = | ii hisrnniiconinmasty moto 
Long Wearing Qualities Make 
Them Plant Men’s CHOICE... 


When buying maintenance equipment, 
plant men are always interested in get- 
ting high quality with economy. Experi- 
enced men stick to CAPITAL mainte- 
nance equipment because they know 
they can be sure of excellence in per- 
formance and long wear—and they get 
the right “tool” for every job from this 
complete line. Have a stock on hand. 
We urge users to buy thru their local 
distvibutor. 
MARKETS Bi Mistion Plante 
Paper Mills Read and Buildirg Contractors... 
. Textile Mille . . Public Gulldings ... 
Schools 


. Motels . . ° es arages ... 
Packing Plants . Warehouses... 








Airports, eto, 


INDIANAPOLIS gen 


BRUSH AND BROOM MANUFACTURING CO. “I'm sorry, | was concentrating on your 


CORNER BRUSH AND BROOM STS. Est. 1890 INDIANAPOLIS 7, IND. on Ser Og ¥ Geet Sew owe 
you WS wee 
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ladustrial 
Rubber Products 


VERSICON, Thermoid’s versatile, all- 
purpose hose, handles virtually any type of 
gas or liquid ...makes stocks of many 
different types of hose unnecessary. You 
save through reduced inventories, simpli- 
fied buying and less storage space. Losses 
from end remnants are greatly reduced. 
VERSICON Hose is built to last. Synthetic 
oil-proof tube is reinforced with braided, 
high-tensile rayon. Tough oil-proof cover 
resists weather and abrasion. 

For quick, easy identification, VERSICON 


& Elevator Belting » Transmissic 
| . & Multiple V-Belts » Wrapped 


Thermoid Company « Offices & Factories 


her 


air 
acetylene 
_ water 
butane propane 

gasoline 


One hose handles them all: 


has a brown cover. It’s available in sizes 
from %@'' to 1!4” in lengths to fit your 
requirements. 


In addition to various kinds of multi- 
purpose hose, Thermoid makes hose for 
certain specific applications, such as paint 
spray, suction, creamery, etc. From a wide 
range of types, you can select the Thermoid 
Hose best suited for the job. When you face 
an unusual problem you can count on the 
complete cooperation and service of an 
experienced Thermoid Sales Engineer. 


Oat ated ane maneele 


Trenton, 
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(Starts on page 124) 


IT TAKES - - experience in preparation 
IT TAKES - - effectiveness in arrangement 
IT TAKES - - excellence in printing 

IT TAKES -- the finest in binding 


"TAKES CATALOG 


Power Transmission Group 
Holds Annual Outing 


NEW OFFICERS of the New York 
Chapter, Power ‘Transmission Council, 
include Ray Katzenberger, vice presi- 
dent; Wain Holt, president; and Wil- 
liam J. Browne, treasurer. George Sarle, 
treasurer, missed picture. 


Sixty representatives of companies 
in the power transmission field com- 
peted in everything from golf to 
outdoor bridge at the annual outing 
recently of the Power ‘Transmission 
Council, New York Chapter. 

Dinner at Schmidt’s Farm ended 
the program, with installation of the 
chapter's 1953 officers. 

Kiected were: Wainwright Holt, 
Allis Chalmers Co., president; Ray 
Katzenberger, New York Belting & 
Packing Co., vice president; William 
J. Browne, William J. Browne Co., 
treasurer; and George Sarle, Boston 
Gear Works, secretary. 

Mr. Holt has been vice president 
for the past year. Mr. Browne, treas- 
urer last year, is also past president 
of the chapter. 

Mr. Katzenberger was chairman of 
the entertainment committee for the 
outing. Bill 

: : Winner of the golf prize was Bi 
Write * Wire or Phone Martin, of Cosgrove Publishing Co. 


Kenneth E. Yorke, of Hansen & 

B RO A D WA Y 6 7 5 3 4 0 Sade a New "York City, meer low 
CATALOG DIVISION net. 

Gilmer Manager Appointed 


Herbert J. Reid, formerly superin- 
tendent of the Gilmer belt plant in 
Philadelphia, has been named assist 
ant to the production manager of the 


239 EAST CHICAGO STREET MILWAUKEE 1, WISCONSIN . 
mechanical goods division, United 
O° S&8 AAA 
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American Chain & Cable 
Names Director of Sales fel ey.Naa y jpele) B 
Henry Ervin has been elected vic« ‘ 
president-director of sales of American , SINCE 17902 
Chain & Cable Co., Bridgeport, > 
Conn., and associated ptr oy 1 M P ROV EM EN 
He will direct sales activities of 16 iY 
divisions from his New York City 
headquarters. 
With the company since 1937, hi 
has been administrator, general sales, ‘ 
for the past two years. Before that he ie . ao . ERIE Pipemaster 
was district manager for American , = Offset Wrenches, 
Chain Division in the New York dis Pe wse ~ >> sizes 8” to 18” 
trict. 
Also elected a vice president was 
Harry Williams, sales manager of the 
Aucraft & Automotive Division in D« 
troit. 


Guaranteed 


PIPEMASTER 
WRENCHES 


Erie P/PEMASTER WRENCHES 

combine maximum tensile 
strength . . . performance tested 

to exceed all Government specifi- 
cations ... yet have much less tiring 
weight. Available in sizes from 6‘ to 48”. 





aay Beaten _ 48 Erie STILLSON 
aa WRENCHES 


The ever popular Stillson type Erie wrench with quality 
features that give greater gripping power and longer life. 
Available in 6" to 48” sizes. 


Harry Williams 





WANTA BET? 


There’s a theory behind the fact Dati ns F 
that Packard's new eight-passenger 
custom limousine and formal sedan 
will be available only in black, Amer- 
ican Machinist, McGraw-Hill publica- T oO Oo L Ww oO R 4 S 
tion, rts. Vivi t I . 
ay ENED: WOES GUND GE a 735 WEST TWELFTH STREET, ERIE, PENNA. 
signed to please women . . . but wo 
men can’t afford the new Packards Manufacturers of Plumbers’, Steamfitters’, Machinists’ 

and Home Workshop Tools Since 1902 


Write today for your FREE copy of our new Catalog and prices. 
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Ducommun Branches out; 
San Diego Plans Laid 


Ducommun Metals & Supply Co. 
NO PLACE will open a new branch plant near 
San Diego sometime before January 1. 

I'he site is a four-acre tract in Na 

tional City, about midway between 

FOR A San Diego and Chula Vista. Tenta- 
tive plans call for a warehouse with 
two bays, stockroom and _ office, 
manned by a staff of “under 20.” 

WEAK i N K Dick Finfrock, assistant manager 
of sales for the Los Angeles steel and 
supply firm, is the newly appointed 
branch manager. Ballard Buchanan 
will be sales manager and Dick Ruess 
operations manager. 

All three will work with Alan Du 
Commun, company secretary and proj- 
ect manager for the branch, in expe 
diting construction. 

Starting on a small scale, the branch 
will build up its stocks as sales war 
rant, officials said. 

They pointed out that the firm has 
been doing business in San Diego for 
many vears. During the 1940's the 
area grew rapidly, thanks largely to 
plane factories and the Navy. The 
population is now about 627,000. 

Ducommun now has a San Diego 
sales office with teletype and truck 
service to Los Angeles. 


Finfrock Named Manager 
: ; The new branch manager, Mr. Fin 
Loggers demand chain that’s safe and sure. frock, has been assistant manager of 
sales at Los Angeles since 1950. Start 


In any industry—manufacturing, mining, oil drilling, ing as a warehouseman in 1935, he 
transportation, agriculture—there’s no substitute for worked through various departments: 
as a checker in 1937, will call and 


dependable chain on thousands of jobs of hauling, ' counter sales in 1938, inside sales in 


holding and hoisting. 1939. In the Army Air Force from 
1941 to 1946, he returned from over 


CAMPBELL makes chain to meet every requirement seas with the rank of major and a new 
post in pricing and inside sales. In 


Fp ” ped desired specification. Every length is 1947 he joined the outside sales staff. 
inspected link-by-link to guarantee dependable, long Mr. Buchanan has been outside 


lasting service. salesman in San Diego since 1948. 
He joined the company in 1941, 


mm 6: ats : king in stock til called by tl 
You'll find markets for Campbell Chain in every in- Nevy ia 1942 Ppp peor ses a 
dustry—for maintenance, on the production line, or chinists’ mate. His postwar jobs in 


as original equipment. You can increase your profit- cluded stock records, pricing and then 
inside sales. He went to San Diego 


-call by selli in. 
~ anid Camptell Chale in 1947 as district office clerk. 
, ; Mr. Ruess came to Duco 1 
For full information on the complete line, write for 1938 os , a kc lerk. - agen toe 


the new Campbell Chain Catalog. in the shipping and will call depart 


ments. A graduate of the University 
of Nevada and Los Angeles, he served 
with the Air Force in World War II 


Chain for every need... INDUSTRIAL and left the service as a major. 
FARM...MARINE... AUTOMOTIVE ee ; 
Division Heads Named 


Ducommun has reorganized its pur- 


CAMPBE LL CHAI N Company chasing under four new division man 


YrORK PA 
ao 
ers. 


’ ’ iw ‘a ’ ~ 
Miles Alexander will manage the in 


Makers of Famous CAMPBELL Lug-Reinforced TIRE CHAINS dustrial supply division, Ed Leis, the 
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ibrasives and tools division, Howard 
Petefish, non-ferrous metals, and John 
Supancich, steel. 

I'he change follows the retirement 
June 1 of Svante ‘Tiberg, who directed 
purchasing of steel and non-ferrous 
products, 

With the company 41 years, Mr. 
liberg retired to his home on Balboa 
Island just after his 65th birthday. He 
was a director of the company in 1949 
and 1950, 

Mr. Alexander is in his 20th year 
with the company. He started as a 
stockroom man, later became shipping 
clerk, purchasing clerk and assistant 
buyer. He bought industrial supplies 
during the war years and in 1946 be 
came assistant manager of merchandis 
ing. ‘To gain broader experience he 
worked as outside salesman last year 

Mr. Leis joined the company in 
1922. After working as stock clerk 
and inside salesman he became man 
ager of inside sales in 1932 and assist 
ant to the general manager in 1937 
\ buyer in the tools purchasing depart 
ment in 1943, he became manager of 
tools and industrial supply purchasing 
three vears later. 

Mr. Petefish joined the company in 
1919 after World War I service. H 
went into the non-ferrous department 
after working a year as a clerk 

Mr. Supancich has been with Du 
commun since 1941, and has been 
issistant manager for steel since 1951 
He has also been research and plan 
ning manager, sales enginccr, assistant 
credit manager and stainless manager 

Other recent appointments are: Bob 
Chapman, to the newly created post 
of market analysis manager; Carter 
Moore, manager, procedures and meth 
ods; and John Rav, assistant sales 
manager 

Mr. Ray succeeds Mr. Finfrock in 
charge of a group of outside salesmen 
With the company since 1940, he be 
came specialty salesman for abrasives 
ind grinding wheels in 1946, and 
took over a regular territory in 1948. 





EXECUTIVE session at Dodge-New 
uk S pp! Co., Newark, N. J., involve 
ID. M. Jones, vice president and sal 
manager and R. A. Seggel, treasurer 


Yes, with LIFE-LUBE Pillow Blocks your custo- 

mers can now eliminate the grease gun and the 

man's time behind it. A Neoprene seal bonded to a 

steel core keeps proper lubricant infor LIFE. LIFE-LUBE 

REQUIRES NO PERIODIC LUBRICATION. Maintenance costs 
go down. 


Ancther selling point, Wood's “Life-Lube” cannot be over-greased 
or under-greased (thereby preventing one of the major causes of bearing 
wear). Housing is of modern design, compact and sturdy. No grease fittings 
or oil cups to trap oil-thirsty lint, dust and dirt. Life-Lube is delivered in one 
complete unit, with self-locking collar, ready for installation. Bearing is MRC 
standard 200 series, with wide inner ring and deep ball race groove for 
radial load and substantial thrust. Life-Lube can be installed in your custo- 
mers’ plants or incorporated into their original equipment as an extra sales 
feature. Sell Life-Lube and keep your customers happy. Good territory still open, 


SONS COMPANY 


CHAMBERSBURG, PA. 


ssion Monulacturersr Since 857 
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Nationally Advertised in Industrial Equipment 
News and New Equipment Digest 


©’ A safety device of universal, 
industrial application, easily in- 
stalled on sprocket, chain, belt 
or gear drives 


@ Instantaneous trigger action 


®@ Can be used over a wide range 
of speeds and shoft sizes 

@ Machines will resume opera- 
tion at exact cycle point of 
release 

These are big, profit-building units that 
truly sell themselves becouse they 
offer positive protection in machinery 
of every type and description. 

Some Distributors’ and Representatives’ 
Territories still open. Your inquiries ore 
invited. 


OVERLOAD RELEASE 
CLUTCH CO., INC. 


1166 Stuyvesant Ave., Irvington, WN. J. 


New production line for jet pumps is inspected by Louis Wozar, general manager of 


the Ohio manufacturing concern, and Frank M 
are being turned out in the expanded plant 


pumps 


Tait, president. Two new lines of 





“Streamlined” Unit 
To Replace NPA 

Sinclair Weeks, Secretary of Com- 
said recently that the National 


Authority would be re 
“streamlined business 


merce, 
Production 
organized as a 
service agency.” 

It will continue as a materials ra 
tioning unit, he said, but the new 
function would make NPA also serve 
is “an authoritative voice of indus 
try.” 

lhis will be done by strengthening 
the industry advisory committees. 
Each industry will have its own divi 
ion or subdivision. Division chair 
man, he said, will be “outstanding 
serving full time with 
a six months rotating 


industrialists” 
out pay on 
basis 


vould be 


sales execu 


He said industry division 
sect up to help advertisers, 
tives and salesmen on marketing and 
distribution problem 

The new setup, said Secretary 
Weeks, would not be “another leg 
to the Federal centipede.” Instead, 
it would consolidate functions into a 
“more compact and efhicient unit.” 


Mortenson Appoints 
Lund Vice President 


New vice president and a director 
of the Abrasive Division of Morten 
sen Industrial Supply Co., Milwaukee, 
is Ralph W. Lund. 

He was formerly 
gineer in Wisconsin for 
turer. 


, 
abrasive sales en 
manufac 





Georgia Supply Remodels Florida Branch 





. 


RENOVATED quarters of the Jacksonville, Fla., 


branch ¢ 


\ eee eee ae eae ae Co has provided more room and effective display space. 
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Actual height 
overall 1-5/8” 


“Hi-Drive’’ — big name in midget motors — 
manufactured by Blake Manufacturing Divi- 
sion, Ray-O-Vac Company, one of the world's 
largest producers of miniature motors, flash- 
lights and dry batteries. 











with Millers Falls “Adjustomatic’’® 
Clutch Electric Screw Drivers 


Driving tiny, self-tapping screws in a thin plastic housing 
— it’s the kind of job usually considered too delicate for 
power drivers. 

Yet, Millers Falls No. 52's with the patented “Adjusto- 
matic” Clutch are performing this operation speedily, 
accurately — without splitting the plastic walls — without 
stripping threads. And — production has more than 
doubled. 

Ruggedly-built, vibrationless, power-packed, these re- 
markable drivers have a velvet touch. Torque adjustment 
can be set within inch-ounces — and stays put month after 
month. 

No other power drivers offer you the exclusive sales 
advantage of Miller Falls super-sensitive “Adjustomatic” 
Clutch. .Write for full information on the wide variety of 
sizes and types which are available and the 
many other Millers Falls high-performance 
electric tools for production and maintenance. 


MILLERS FALLS COMPANY 
Greenfield, Mass. 


E. C. Van Syckle 


Pittsburgh Steel Co. 
Names Executives 


New assistant general manager of 
sales for Pittsburgh Steel Co., Pitts 
burgh, is J. A. Hague, former district 
manager in the company’s Cleveland 
office. 

Also appointed were: EK. C. Van 
Syckle, as manager of rod and manu 
facturers wire sales; B. R. Hagelbarger, 
to succeed Mr. Hague as Cleveland 
district manager; and W. E. Shutt, 
assistant district manager in 
Cleveland. 

In his new post Mr. Hague will 
direct the sales of wire rods, manufac 
turers wire, merchant trade wire prod 
ucts and chain link fence. He suc- 
ceeds N. J. Froelich who has resigned. 

Starting with Pittsburgh Stecl in 
r921, Mr. Hague left the following 
year to enter the sales department of 
Bethlehem Steel Co. He was in 
charge of wire product sales in Beth- 
lehem’s Cleveland office in 1936, 
when he returned to Pittsburgh Steel 
Cleveland district sal 


sales 


to become 
head. 

Mr. Van Syckle joined th« 
pany in 1938 and became office man- 


coll- 


he Nik é oft Superiority 
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ager at Cleveland in 1942. Later a 
salesman, he was appointed assistant 
manager of merchant trade product 
sales in 1950. 

Mr. Hagelbarger started with Pitts 
burgh Steel in 1942 as a development 
engineer, alloy sales, and in 1947 be 
came a salesman working out of D« 
troit. For a year he was associated 
with Commercial Shearing & Stamp 
ing, Inc., but returned to Pittsburgh 
Steel in 1950 as a salesman at Cleve 
land. 

Mr. Shutt, who joined the com 
pany in 1947, became office manager 
and salesman at the Chicago office in 
1948. He was transferred to Cleve 
land in 1950, where he concentrated 
on tubular specialties. 


B. R. Hagelbarger 


W. E. Shatt 





NEW USE FOR FIBER GLASS 


Fiber glass instead of cast iron as a 
base for machine tools is being ex 
perimented with by a midwestern ma 
chine tool bui!der, American Machin 
ist, McGraw-Hill publication, reports 
The material is reported to have pos 
sibilities for such applications 














Get the benefit of top-quality bolts, packed in 
clearly-labeled, mele corrugated board con- 
tainers. Use the up-to-date information of our 
concise, simple to use catalog to order and 
stock Buffalo Bolts. 
You'll get the perfect combination of supe- 
rior bolts in superior cartons at the same 
price as ordinary bolts. Order in either car- 
load or Lcl lots. They're easier to stock, 
and handle... move better. Write for 
Catalog #51 and also ask for circular on 
uantities, weights and types of bolts in 
Handy Pack cartons. 


BUFFALO 


BOLT COMPANY 


Division of Buffalo-Eclipse Corporation 
North Tonawanda, N. Y, 
Sales Offices in Principal Cities 
PRODUCERS OF CIRCLE @ PRODUCTS— BOLTS @ NUTS @ RIVETS AND SPECIAL FASTENERS 
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Available now to distributors! 


ABC 


A NEW FILM STORY OF THE INDUSTRIAL SUPPLY DISTRIBUTOR 


OPERATION TEAMWORK, a new slide film available to distributors, explains 
the essential role of the industrial distributor in America’s industrial economy 
and describes his operations. The distributor presented in the film character- 
izes industrial distributors from coast to coast. The functions and operations 
pictured are composite drawings of hundreds of actual photographs cataloged 
in the editorial files of INDUSTRIAL DISTRIBUTION. 


OPERATION TEAMWORK demonstrates the indispensable service that dis- 
tributors render to industry--to both manufacturers and users of industrial 
equipment, tools and supplies. This service is shown revolving around three 
basic jobs: 


1—Management Direction and Control. 
2—An Adequate and Well-rounded Inventory. 
3—An Aggressive Sales Force. 


Each of these functions is presented in detail. Each is shown for its import- 
ant contribution to the goal of all distributors—to render the service that 
industrial buyers demand. 


OPERATION TEAMWORK was originally prepared as a basic part of several 
planned presentations for your sup pliers—manufacturers selling through indus- 
trial distributors. The purpose of these programs is to create a better under- 
standing of your sales and marketing role and to stimulate closer cooperation 
with you. 


Now, at the suggestion of a group of distributors, the script has been adapted 
to the distributor’s use as a training film for his own organization and for 
presentation to his customers and prospects. The film is a 35 MM strip in full 
color. It can be operated on low frequency automatic projectors and/or manual 


projectors. 


The film and recording is being offered to distributor at cost—$18.00 for 
the complete set. Send orders to 


The McGraw-Hill publication 
edited exclusively for Industrial Distributors 
and their salesmen. 


ABP 


330 WEST 42ND STREET, NEW YORK 36, N.Y. 
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a a ea 
BETTER than ov: 


THE NEW No. 420 


Dallas Distributor Modernizes Headquarters 


TOOL SUPPLY 
ENGINEERING co. 


Remodeled building of ‘Tool Supply & Engineering Co., 


Dallas, has glass brick 


front to give interior greater privacy without sacrificing light 


me) ee 
H 


was modernized 


gripping Office 
|emall objects. 4. Patented design atmosphere 
of tension edge eliminates stress 
| Concentration at channels. §. New 
interlocking design minimizes 
stress on joint bolt. 6. Precision 
machined interlocking surfaces re- 
sult in perfect fit, distributing 
pressure evenly. 7. ‘‘Rite Angle’’ 
teeth guarantee maximum bite 
and minimum wear. 
Here is a plier that will last for 
years! Channellock Pliers— made 
only by Champion DeArment Tool 
Co., Meadville, Pa. 


Send for your Cataleg today. 


Channeliock pliers are listed in 
the Yellow Pages of most Tele. 
phone Directoriesunder "Tools" 


Conference room is well equipped and 
nhances sales meetings Note brand 
names of lines on draw curtains 


along with the warehouse 
Present requirements called for the change, says Irving Buck, president 


for more efficiency, brighter 








Scoville Names Comptroller 


Ivan L Coulter has been appointed 
comptroller and assistant treasurer of 
Scoville Mfg. Co., Waterbury, Conn. 
Recently assistant comptroller, he suc 


ceeds William F. Burke. 


CHAMPION DeARMENT mahes 





CHAMPION DeARMENT TOOL CO 7 MEADVILLE, PA 
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Federal Electric Products 
Building Scranton Plant 


Now under construction in Scran 
ton, Pa., a new manufacturing plant 
of Federal Electric Products Co. of 
Newark, N. J., is scheduled to start 
operations in September. 

The $3,000,000 plant will consist 
of an ultra-modern one-story structure 
covering 132,000 sq. ft., with an ad 
jacent 30,000 sq. ft. administration 
building and research center. 

Employing 650 to 750, the new 
plant will turn out heavy power and 
transmission switch gear, products 
new to the company so far. 

I'he company is also readying new 
manufacturing space in Cleveland and 


Los Angeles. 


Wickwire Assistant Named 


Ralph Ramer has been appointed 
assistant to L. J. Renner, Chicago dis- 
trict manager for the Wickwire Spen- 
cer Steel Division, Colorado Fuel & 
Iron Corp., New York City. 












there's 
Excitement 
in the AIR! 


ee 












cut again by the | 
new “ZIP with rope conte a : 


only $19950 





















It’s the big news in the trade!... The famous P&H Zip-Lift now offered at 


this amazingly low price...only $199.50. It’s the money-maker you’ve waited 






for!...a genuine “Zip”...with all these important sales advantages. 








@ A real wire rope hoist — safer, more versatile, @ P&H’s new, simplified rope control permits 
and easier to use. No bothersome chains—no hid- fast “one-hand” operation; frees one hand for guid- 
den weaknesses. ing load. 






@ P&H added values include double brakes for 
greater safety, limit switch, fully enclosed construc- 
tion, interchangeable mountings, easy working 
load block, and many others. 





@ 25% Overload capacity. Guaranteed to with- 
stand overload of 25‘, above rated capacity during 
intermittent service. 












*Push-button control also available as optional equipment 





Ts) Etectaic HOIST DIVISION 
en HARNISCHFEGER 
OR WIRE FOR PRICES, DISCOUNTS caaeeeation 
AND DESCRIPTIVE LITERATURE. Mitweckes 46, Wisenesia 
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Steady grip 
Quick trip 


J. E. Hindes 


Two Join Sales Staff 
at Steinman Hardware 


The Steinman Hardware Co., Lan- 
caster, Pa., has added two members 
to its outside staff. 

James E. Hindes, specializing in 
cutting tools and small machine tools, 
will be covering eastern Lancaster, 
Berks and Chester Counties. He has 
spent 20 years in the business, six 
with Standard Machinists’ Supply Co. 
and 14 with Harris Pump & Supply 
Co., both in Pittsburgh. 

C. R. Sutton is joining Steinman 
after working for Carborundum Co. 
as an abrasive salesman. He has also 
| connected with Burhans & Black and 
| Onondaga Supply Co., Syracuse. His 


CONVEYOR BELTING specialties will be grinding wheels and 


| coated abrasives, covering western 





Are your customers troubled with cartons slipping and 
sliding on steep inclines? A Quaker Safety Grip Rough 
Top Belt means fast, sure handling on inclines as steep 
as 42°! The top surface has thousands of rubber fingers 
that take a firm, steady grip on even the smoothest ma- 
terial. Withstands heavy loads, hard shocks and rough 
use over a long period. Talk up this Quaker quality belt- 
ing on your next call. Its fine service will set you up for 
a quick trip back— for orders on still other fine products 
in the complete Quaker line! 








Belting, Hose, Packing and 
Moulded Rubber of every 
construction for every need. 


QUAKER RUBBER CORPORATION 
DIVISION OF H. K. PORTER COMPANY, INC. 


OF PITTSBURGH 


PHILADELPHIA 24, PA. 
Branches in Principal Cities C. R. Sutton 
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Lancaster and York Counties. 


L. A. Mease will handle inside calls. 


He has been with the company since 
1929 in various departments. 

Sales manager is William McAvay, 
who joined the company from Onon- 
daga Supply. 


American Brake Shoe 
Names Representative 


American Brake Shoe Co., New 
York City, has appointed John L. 
Goheen as district manager for com 
mercial research on the West Coast 

He will also function as technical 
representative of the company’s re 
search headquarters and will work 
with sales personnel of the metals di 
vision in the territory. ‘The company 
is planning to start production of spe 
cialty cast irons such as ABK Metal 
(Ni-Hard) and Ductalloy (ductile 
iron) in the area 

Mr. Goheen will supervise market 
studies and the development of new 
applications for standard products on 
the West Coast 

A metallurgy graduate from Massa 
chusetts Institute of Technology, Mr. 
Goheen has been in sales development 
since 1950. He is now located 
at the company’s San Francisco office. 


\ yr 





EGGS SORTED BY COLOR 


Separating the brown eggs pre- 
ferred by New Englanders from the 
white ones liked in New York, Phila- 
delphia and Cleveland will be easy 
now, Electronics, McGraw-Hill publi- 
cation, says. An electronic sorter has 
been designed which discriminates 
among six or more shades. 

















Turn a “CRYING NEED” 
into Wheopping Sales 


NE 


“Pencil Point” sonpERING TOOL 


@ ESPECIALLY BUILT FOR 
SMALL AND MINIATURE WORK 


Thermo -Tip 


Now, the growing trend toward smaller and 
smaller parts and connections in electrical 
and clectronic equipment meets its answer 
with all-new IDEAL Thermo-Tip. Every plant 
and industry that does small or miniature 
soldering has needed a tool built expressly 
for this kind of soldering. No other solder- 
ing tool or method has fully met this need. 


The low-cost IDEAL Thermo-Tip is so fast 
that some joints can now be soldered in less 
than 1 second! Using light, slim “pencil” 
electrodes, with leads to a separate trans- 
former, it provides exactly the kind of pin- 
point heat and pinpoint accuracy needed for 
close quarter work. 


It gets into small, tight spots easily, elimi- 
nates damage to delicate resistors—conden- 
sors and other parts . . . insures safety to 
operator and work. It positively prevents 
“cold flow” joints, because its resistance 
heating principle requires that metal be hot 
before solder will flow. 


@ Show the IDEAL Thermo Tip, and how it 
meets the special job requirements of 
small soldering and it will sell itself! 
This is not just a “one unit” seller. 
Most larger plants need many Thermo 
Tips for production line w 


Here's a real and growing market, an item 
not duplicated by any other—a “deal” you 
can easily turn into big sales volume. 





i 

TART NOW 
Y 

ORDER TODAY FROM on 


zp IDEAL 
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INDUSTRIES, 





INSTANT HEAT... 
PINPOINT ACCURACY! 
NOTHING TO HOLD 
BUT AN ELECTRODE 

“PENCIL” 








TIPS SCREW IN TO FIT THE JOB 
DOUBLE METALLIC 


qa 


DOUBLE CARBON 


OTHER TIPS AVAILABLE 








( seen THIN 
FOR EASIER SOLDERING OF 


@ Electronic Circuits and Parts 
@ Aircraft Connectcrs 

© Pin Type Plugs 

@ Wire-To-Wire 
@ Terminals 
© Radio and TV Chassis 
© Instruments 
4 Printed Circuits 





000 PARK AVENUE 


Inc. SYCAMORE, ILLINOIS 





HOT FORGED from solid 
RECTANGULAR STEEL 
BARS to give you SURE- 
FIRE PIPING DE- 
PENDABILITY that means 
profitable repeat business 
for you! ‘ 


eT Lies PERFECT SEAL 


ever’ 


48 even with pipe not 
in alignment! 


Standard & Double 
Extra Heavy 
UNIONS 

Available with 
screwed or socket 
weld ends. 3000- 
Ib. sizes Y_” to 3”; 
6000-Ib. sizes y,” 
to 2”. 


ORIFICE 
UNIONS 


With screwed or 
socket weld ends. 
3000-Ib. and 6000- 
Ib. service. 


MALE & FEMALE 
UNIONS 


With steel-to-steel, 
bronze-to-steel, stain- 
less steel-to-steel of 
orifice seats. 4000-Ib. 
service only. 


FULL STAINLESS & 
FULL ALLOY 
STEEL UNIONS 


With screwed or 
socket weld ends. 
3000-Ib. and 8000-Ib. 
service. 


CATAW ISSA Ends Guesswork 
in Union Requirements! 


write for 
CATALOG 1] 
showing the 
complete 
ke eR Catawissa line 
CATAWISSA VALVE AND 


FITTINGS COMPANY 
300 Mill St. - CATAWISSA, PA. 
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Richard C. Diehl 


Chase Brass President 
Heads Research Group 
f 


Richard C. Diehl, president of 
Chase Brass & Copper Co., Waterbury, 
Conn., has been elected president of 
the Copper & Brass Research Associa- 
tion. 

He succeeds William M. Goss, ex- 
ecutive vice president of Scovill Mfg. 
Co., Waterbury. 

Elected vice presidents of the asso- 
ciation were: J. A. Doucett, A. R. 
Zender, M. F. Meissner, E. S. Strang, 
F’. W. Sullivan, W. W. Sieg and F. R. 
Slagle. A. G. Wentworth was named 
treasurer, T. FE. Veltfort, manager, and 
Bertram B. Caddle, secretary. 


Standard Pressed Steel 
Buys Los Angeles Firm 


Cooper Precision Products, a Los 
Angeles manufacturer of hex-head 
bolts for the aircraft industry, is now 
a wholly owned subsidiary of Standard 
Pressed Steel Co., Jenkintown, Pa. 

The deal, completed July 1, gives 
Standard Pressed Steel more product 
diversity and new facilities in the heart 
of the Pacific Coast aircraft industry, 


= | 
Harry S. Cooper 
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£ 
“On 


| system for their drills! 
| around in 
| are made in 17 sizes to hold one-of-a-size of 

fractional, number, 


BIG ORANGE 
Shackles Have It! 


Forged of HI-STRENGTH STEEL 
EXTRA STRONG 
EXTRA TOUGH 
ANCHOR Screw Pin SHACKLES 


and 
CHAIN Screw Pin SHACKLES 


Now Available in Sizes 
Y%" to 1%” 
SELF COLORED or GALVANIZED 
Write for Literature and Prices 


MIDLAND INDUSTRIES, INC. 
Cedar Rapids, lowa 





Ss 
° HYOT prin 


TELL YOUR CUSTOMERS about this ideal filing 
No more rumaging 
dark drawers and boxes. Indexes 


letter, metric, stub or 
taper shank drills. 
(Drills not furnished). 
Made of steel, hammer- 
lin enameled. The con- 
venience and attractive 
prices make them sell on 
sight. Remember 
“Huot rhymes with 
Do-it”’. 


Write for catalog pages 


HUOT MFG. CO. 3°22". 








officers of the parent company pointed 
out. While Standard Pressed Steel is 
in the aircraft field too, it does not 
make fasteners like the Cooper special 
products, they said. 

Cooper is about one-tenth the size 
of the parent company in volume. 
However, both companies will oper- 
ate independently, and each will re 
tain its own sales organizations, officers 
stated. No changes in management 
policy are planned. 

Cooper employs some 100 persons 
There will be no exchange of person 
nel between the two companies, ex- 
cept for two operations exccutives 

Harry S. Cooper will remain as pres 
ident of the Los Angeles concern. He 
headed Cooper Screw Mfg. Co., Los 
Angeles, from its organization in 1932 
until the sale of that company in 1946 
In 1948, he organized Cooper Preci 
sion Products. 

he Cooper plant, a new brick 
structure, is close by Los Angeles In 
ternational Airport. 


Kingston-Conley Division 
Changes Name to Hoover 


The Kingston-Conley Division of 
The Hoover Co. in North Plainfield, 
N. J., will now be known as The 
Hoover Co., Electric Motor Division, 
company officials announced. 

They said the new title is more de 
scriptive of the division’s operations. 

Founded in 1934 in Jersey City by 
two former Hoover employees, F. S 
Kingston and B. L. Conley, the organi 
zation was originally called Kingston 
Conley Electric Co. In 1936 it was 
moved to North Plainfield and in 
1945 was purchased by Hoover. A 
new Peal sorter ra plant has since 
been added in Cambridge, Ohio 





ADDITION to outside sales staff at 
Schultz & Anderson Co., Newark, N. J., 
is David H. Herron 











WER VBL offers you 
4 Keys to More Flexible 


Metal Hose Sales 


When you sell Atlantic flex- 

ible metal hose, you know you can 

deliver — on time! Because Atlantic is 

geared for fast production and service to the 

Distributor. 

Check an Atlantic catalog. You will see flexible metal hose aa % 
for every application... conveying chemicals, steam, oils, tars, fe 
asphalt, gases, alkalis, light and semi-solids, refrigerants, gasoline € 
.-. for absorbing vibration, correcting misalignments, mobile service, 
eliminating thermal expansion strains. When problems arise, Atlantic 
engineers help you solve them—ewiftly! 


Atlantic flexible metal hose is backed by 38 years of acceptance by 
leading industrial users. Every length is Job Tested and Guaranteed 
to Do Its Job! 


More than 2,000,000 advertising and publicity messages in such leading 
publications as Machine Design, Product Design & Development, 
Industry and Power, Chemical Processing, Diesel Progress, Diesel 
Power and Diesel Transportation pre-sell your customers—help turn 
calls into closings! 


SELL THE HOSE THAT OPENS THE DOOR TO MORE VOLUME 
—MORE PROFIT—ATLANTIC! 


Flexible Metal Hose in All Workable Metale—%"-36” LD. Inclusive. 
Standard or Special Couplings. 


Write for Catalog 500. It is especially designed for Distributors’ use. 


ATLANTIC METAL HOSE CO., INC. 


104 WEST G4TH ST... NEW VORK 23,8. ¥. 
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PLEASED with success of open house 
in Rochester, N. Y., Ray C. Neal, presi- 
dent of R. C. Neal Co., Buffalo, con- 
gratulates Mrs. Helen Mead and Con- 
stance Ferrante 


R. C. Neal Holds 
Rochester Open House 


R. C. Neal Co., Buffalo, opened 
the doors of its new Rochester, N. Y., 
building to some 500 visitors recently 
at a three-day industrial exhibit. 
Booths of 26 manufacturers occu- 
pied the showroom and warehouse. 
Yes, you can sell this fast-moving line of fine a and refreshments were 
tools wherever you see a smokestack! Because , 
even a one-lathe shop is a hot prospect for three Flexible Tubing 
different types of Gorham tools . . . tool bits, : 
cutoff blades and wear-resistant centers. These Names Ad Manager 


tools are basic needs for any shop... and because Flexible Tubing Corp., Guilford, 


they're basic, they’re the best “door openers” Conn., has named Howard W. James 


you'll ever find for all your other lines! as manager, advertising and sales pro- 
motion. He will also head the com- 


And these tools are just a small part of the vast pany’s distributor sales training 
Gorham line that gives you “The right tool for program. 
every metal working job!” It includes milling ' He previously headed advertising 


cutters and end mills . . . three different tool bit and sales promotion for Ken Paulson 
grades ... slitting saws cutoff blades key- Associates and Equitable Paper Bag 

oe “ ate Co. and was at one time an account 
seat cutters . . . and the famous “M-40-U"" Alloy executive for the Rex Cedar Agency. 
Center that outlasts high-speed steel and other : 
alloy centers, lasts as long as carbide, and costs 


less to buy and less to re-dress! 





Selling these tools can be a mighty profitable 
proposition for you! They're backed by years 
devoted to engineering and production of fine 
cutting tools . . . Gorham’s reputation for high 
quality and fair dealing . . . and an extensive ad- 
vertising program that consistently sells for dis- 
tributors in major industrial magazines. Get the 
whole story on our liberal Distributor Plan, along 
with the 120-page Gorham Tool Catalog and 
product literature by return mail. Write today. 


_ Gorhan TOOL COMPANY 


© “EVERYTHING IN STANDARD AND SPECIAL CUTTING TOOLS” STORE MANAGER of the Kester 
Machinery Co., Winston-Salem, N. C., 


144406 WOODROW WILSON . DETROIT 3, MICHIGAN is Robert R. Moore, who formerly 
WEST COAST WAREHOUSE: 576 North Prairie Ave., Hawthorne, Calif. managed the Burlington, N. C., branch 
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Who Is “Small Business?” 
Washington Defines It 


The Srnall Defense Plants Admin \\ 4 
istration has proposed a new list of 
standards so firms in different indus- 
tries can tell whether to call them- A ON 


selves “small business” or not. 
The standards would set absolute 
lower and upper limits of size. All > soc KET sc REWS 
firms employing no more than 100 : er 
persons would be considered small Pe HORE: 
Those with 2,500 or more would in : _* 
most cases be classified as large. A con 
sistent set of definitions, taking into 
account differences between industries, 
would then be applied. 
So far, employment of 500 or less 
has been widely used as a criterion for 
small business. John E. Van Horne, 
S.D.P.A. administrator, called this 
definition ‘“‘seriously deficient,” since 
industry conditions vary greatly 
Under the Defense Production 
Act., S.D.P.A. is given authority to de 
fine a small business as “one which is 
independently owned and operated 
and which is not dominant in_ its 
field of operations.” Other criteria 
that may be used are number of em 
plovees and dollar volume. 
“Most persons have long agreed,” 
said Mr. Van Horne, “that ‘small busi 
ness’ is a relative term and that a single 
standard of size is not valid for all in 
dustries. What is large in one indus 
try may be small in another.” 


Employment Is New Base 
The new standards, he said, would 


be based on employment. They cover and available only in 


452 manufacturing industries. There 


would be some flexibility in applica t 
tion of the standards, however. 

“We recognize that no definition 
of small business can be absolute,” 


Mr. Van Horne said. “Any definition 
DIAGONAL KNURL 


adopted by this agency is valid and 


useful only to the extent that it helps SOCKET CAP SCREWS 
fulfill the mandate of Congress to in 

crease participation of small business FORGET FINGER FUMBLING 
enterprises in the defense effort and “Diagonal Kaurl” heads are a 
in the production of essential civilian real time- and work-saver especially designed 


goods.” : 
good for hand assembly operations. Now you 


The standards have been sent to 
some 1,200 trade associations and 
and small business groups for their 
review. They will be adopted and pos 
sibly modified when these views are 
collected. 


can avoid delays due to sweat, grease and 
other similar assembly hazards. 

“Diagonal Knurl” is exclusive with 

Blue Devil .. . furnished only on cap screws 
up to and including 12” diameter. 





HOME TRIALS 


Home trials for television sets aren't 
so new, Electrical Merchandising, Mc- 
Graw-Hill publication, comments. Old- 
timers remember that no one ever 
bought a radio without having it sent 
out to see if it worked in the home 6500 Avondale Avenue, Chicago 31, IItinois 
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74 Goring Lesson 


++. Or... KNOCK-DOWN YOUR PACKAGING COSTS WITH A CHAMPION 

















AUTO-NAILER 1S A CHAMPION AT KNOCKING DOWN COSTS. 


WHY?... 

© 3-noils-o-second speed soves vp to 75% in lobor costs 
ever hend noiling 
Ne jigs necessory — Avto-Noiler will noil ony pottern 


Avto-Noiler is hexible — changing from one size (or de- 
sign) to onother requires no machine adjustment 


Auto Noiler mokes and drives its own noils— 3 @ second 
con be clinched or bradded, if desired 


Auto noils will not beck out 


Auto noils reduce nail cost. Use only length that's 
needed None bent, none dropped 


More rigid — less racking. Shooks ore ovto nailed under 
1,000 Ibs. pressure effecting tremendous friction be- 
tween the shook members 


Use irregvler of scrap lumber even knots are avto 
noiled in stride 


No splitting of wood —Affords close spacing or edge 
nailing 


Write for FREE Catalog. 


AUTO-NAILER CO. 


“ 


X 








ft 











© 265 MARIETTA ST., N.W., ATLANTA 3, GA. 


A Better 
Welded 
CHAIN 


for every industrial pur- 
pose. for every essential 
industry—-wherever chains 
are needed, you'll find 
Wesco Chains doing a 
better job because they 
are better welded chains 


Proof Coil Chain 
BBB Coil Chain 
Sling Chains and 
Log Chains. . 
Railroad Chain 


Write for the Wesco 
Industrial Chain Catalog 


WESTERN CHAIN COMPANY 


CHICAGO 13, ILL. 


1819 BELMONT AVE. 
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NEW purchasing agent for Standard 
Equipment & Supply Corp., Ham- 
mond, Ind., is Arthur A. Koch 





| Carpenter Steel Opens 
| San Francisco Branch 


The Carpenter Steel Co., Reading, 
Pa., has a new mill-branch warehouse 
at Belmont, Calif, in the San Fran- 
cisco Bay area. 

Replacing a small regional office in 


| San Francisco, it is designed to serve 


both the Bay Area and the Pacific 
Northwest, company officers said. 
Officials from Reading, ineluding 
Frank R. Palmer, president, and E. 
Von Hambach, research and develop- 


| ment engineer, were hosts at an open- 
house recently to mark the branch 


opening. 


D. J. O'Neil, Pacific Coast manager 


| for Carpenter, is in charge of the new 
| operation. Salesmen working out of 
| the branch are M. J. Brown and K. C. 


Largent. 





OFFICE WALL will be next resting 
place for this sailfish caught in Florida 
by Clare Payne, of Safety Socket Screw 
Co., Chicago. It reaches 6 ft. 4 in. 





California Firm Merged 
With Federal Electric 


Merger of Federal Electric Products 
Co., Newark, N. J., with Pacific Elec- 
tric Manufacturing Co., San Francisco, 
was announced recently. 

Federal Electric acquired about 
98% of the California firm’s stock for 
$4,500,000. The consolidated opera- 
tion employs 3,000 in 11 plants 
throughout the country. 

T. M. Cole, president of Federal 
Electric, said the merger provides a 
complete line of both low and high 
voltage electrical distribution and con- 
trol apparatus. Federal Electric’s 
products are mainly of the low voltage 
type for industrial and home use, while 
Pacific Electric’s are of high voltage 
type for long distance transmission. 





L. E. Brown 


Reliance Division Names 
Detroit Sales Manager 


Reliance Division of Eaton Mfg. 
Co., Massillon, Ohio, has appointed 
L. E. Brown as Detroit district sales 
manager, succeeding H. R. Hanna who 
died in April. 

Mr. Brown has represented the com- 
pany in the Detroit area since 1928. 
His headquarters will be in the Mac- 
cabees Building. 


Names Sales Engineers 


Three new sales engineers have 
been appointed by the Reliance Di 
vision in Detroit, New York City and 
Cleveland. 

William R. Chandler will 
engineer in Detroit. With the com 
pany since 1942 except for two-and- 
a-half year’s service in the army as a 
staff sergeant, he first worked in the 
Metallurgical Inspection Department 
at the home office and later became 
sales engineer in Cleveland. 

Tom L. Hunter, who 


be sales 


recently 


You'll SAVE Muscles 
and Money with Darts! 


This True Ball Joint Makes the Difference 


Dart seats are wider and spherically ground to a 

true ball joint. You get a drop-tight joint without 
excessive wrenching. Yes, and you can use Darts over and over 
again to cut your costs! 


QUICK FACTS 


@ 2 BRONZE SEATS resist pitting and corrosion -— 
stay serviceable year after year 


@ HEAVY SHOULDERS built to take severe wrenching 


@ NUT AND BODY of practically indestructible, air- 
refined, high test malleable iron 


@ THREADS full, clean-cut and hard. They won't de- 
form or strip 


You can go all-out in recommending 
Darts. They do the job. Tell your cus- 
tomers about the quality merchandise you 
stock. It pays. 


My 
y 


hill 


DART UNION COMPANY 
Providence 5, Rhode Island 
The Fairbanks Co. — Distributors 

Boston + New York « Pittsburgh « Rome, Ga. 


UNIONS 
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MARLOW PUMPS °°" = 
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MARLOW pumps 
offer 


THE LINE OF 


Sol 
LEAST , RESISTANCE 


Customer acceptance for 
the Marlow line makes it easy 
to sell. Your customers know 
that Marlows perform at high 
efficiencies with low operating 
and maintenance costs. 


Aggressive advertising and 
merchandising efforts, plus a 
progressive and cooperative 
headquarters sales organi- 
zation, further aid your sales 
activities and make your 
job easier. 


Marlow field engineers, each 
one a pump specialist, help 
dealers maintain balanced 
inventories — train dealer 
salesmen — and solve tough 
application problems that 
mean MORE SALES FOR 
DEALERS! 


The Marlow line is broad 
with each line of pumps 
designed, engineered and built 
exclusively to specific applica- 
tion specifications. That’s why 
you can depend on Marlow 
Pumps for — 
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served for 13 months in Korca, will be 
sales engineer in New York City. He 
is a graduate of John Carroll and Kent 
State Universities. 

William McCormick, newly ap- 
pointed Cleveland sales engineer, was 
formerly in the company’s research de- 
partment. He is a Navy veteran of 
both World War II and Korea. Lately 
he was connected with the Axle Di- 
vision. 





Walter C. Bennett 


National Mill Supply 
Names Branch Manager 


National Mill Supply, Inc., Fort 
Wayne, Ind., has named Walter C. 
Bennett as manager of the Industrial 
Division at South Bend. 

He was formeriy with the Indus 
trial Division of The W. Bingham Co. 
in Cleveland. 


Pittsburgh Office 
Opened by Hajoca 

Hajoca Corp., Philadelphia, has 
opened a new sales office in Pitts 
burgh. 

John P. Trimble, formerly with 
Rockwell Mfg. Co., is in charge as 
Pittsburgh representative. For the 
past 12 years he has been in the 
Pittsburgh office of Rockwell's Nord- 
strom Valve Division. 


John P. Trimble 





ROOMIER office for F. M. Brooks, 
manager, Georgia Supply Co., Jackson- 
ville, Fla., is result of remodeling 





Westinghouse Sets Up 
New Sales Region 


Westinghouse Electric Corp., Pitts 
burgh, has placed its New England 
and Eastern apparatus sales districts 
under a new Northeastern Region. 

lhe Eastern district, headquartered 
in New York, includes all of New 
York State and parts of Pennsyl 
vania and New Jersey. The New 
England district comprises Connecti 
cut, Maine, Massachusetts, New 
Hampshire, Rhode Island, and Ver 
mont, with Boston headquarters. 

Robin S. Kersh, newly elected vice 
president, will manage the new re- 
gion. He will also head the Eastern 
district. Edward C. Delano will re- 
main as New England manager. 


Display Explains Automation 


The automatic factory is the theme 
of a new Westinghouse travelling ex- 
hibit. 

A display coach outfitted with mo- 
tors and the common electrical de- 
vices used to achieve automation is 
now touring plants in the machinery 
manufacturing industry. Manned by 
three Westinghouse specialists, it pro- 
vides hour and a half programs for 
groups of ten to twelve. 

Movies are shown featuring Burn- 
ham Finney, editor of American Ma- 
chinist, a McGraw-Hill magazine, and 
Tell Burna, general manager of the 
National Machine Tool Builders Asso- 
ciation, on the subjects of “Automa- 
tion Economics” and “Automation 
Mechanics”. 

The coach is starting its tour in the 
Midwest. Some 350 visits are planned 
over 14 months. 


Stoker Manufacturing Ends 


Westinghouse Electric Corp. is 
leaving the industrial stoker manu 
facturing field. 

Renewal parts and service will be 
supplied by the Detroit Stoker Co., 


INSTALLATION TIP TO HELP 


BOOST YOUR SALES 


> 


KENNEDY Fig. 061) iron 
body bronze mounted gote 
valve with solid wedge disc 


TRIFUGAL 


N 
a pumP 


KENNEDY Fig. 106 swing check 
valve. tron-body, bronze 


mounted Available 


with 


bronze, leather or iron discs 


How proper valving assures 
easy maintenance of 
centrifugal pumping systems 


In the diagram, you will note that there is a gate valve on either side of 
the pump. 

On the suction side, it is connected directly with the pump. On the 
discharge side, the swing check valve should be located between the 
pump and the gate valve. 

With this set-up, the flow can be readily shut off between the two 
gate valves to provide fast, easy repacking or other maintenance on 
the pump or check valve. And in a multiple pumping system, any one 
of the pumps can be shut down while the others continue to operate, 


KENNEDY iron-body gate and swing check valves 
are ideally suited to this application. They are designed and constructed 
for heavy-duty service with water, oil, gas or any fluids that will not 
corrode bronze or iron. The rising stem on the KENNEDY outside screw 
and yoke gate valves tells whether valves are open or closed. KENNEDY 
swing check valves have readily removable cap for easy inspection or 
adjustment. 

THE COMPLETE LINE OF KENNEDY JOB-FITTED valves and INSPECTED 
fittings is sold through local distributors, ready to give you fast and 
convenient service. 


vu KENNEDY 


VALVE MFG. CO. «+ ELMIRA, N.Y. 


Est. 1877 


VALVES + PIPE FITTINGS + FIRE HYDRANTS 
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VM FOREVER 
BLOWING TROUBLES! 


I'm a@ CLEMENTS 
blower - suction cleaner. | keep 
your machinery clean . . . no 
troublesome Dirt, Dust, and 
Grime gremlins will slow down 

your smooth operation with 

me oround. I'm a cleaning 

tool thet reaches every 

nook in all types of 
equipment. 


Eligible under 
C.M.P. regule- 
tions 


CADILLAC [ae 


ee OD 


| MACHINE 


BLOWER-SUCT! 


CLEMENTS MFG. CO. 


6624 S. NARRAGANSETT AVE. CHICAGO 38, ILL. 


Model 816 cuts 8” round 
ond 8” x16" flat. Model 
824 cuts 8” round and 8” 
x24” flat. Both models 
avoilable with coolant 
equipment. 


RY 


a 


+ 





ADVERTISING 
LIKE THIS 


DESIGNED TO 
STIMULATE 
BUYING INTEREST 
IN THIS NEEDED 
AND MUCH IN DEMAND 
CLEANING TOOL 


APPEARS MONTHLY 
IN LEADING 
INDUSTRIAL 
MAGAZINES 


iF YOU 
WANT A 
Profitable 
SELLER 
WRITE US 
FOR DETAILS 


)N CLEANER 


Model 610 is a low-priced 
saw with a capacity for 
cutting 6” round and 6” 
x 10” flat. Also available 
with coolant equipment. 


Model 1220 for extra lar 
cutting jobs. Sanery: 1 


x 20” flat and 12” plus on 
Available with 
coolant equipment for con- 
tinvous production cutting. 


rounds. 


to help you SELL 
...and PROFIT! 


we’re pushing the 
advantages of 


00 


METAL CUTTING BAND SAWS 


to 333,784 readers 
of these national 
magazines... 


Modern Machine Shop 

Machine & Tool Blue Book 
American Machinist 

New Equipment Digest 

Mill and Factory 

Domestic Engineering 
Contractors Electrical Equipment 


Industrial Arts & Vocational Education 


Get the details on Kalamazoo... you'll be money ahead. 


MACHINE TOOL DIV. Kalamazoo TANK and SILO CO. 


Monroe, Mich., under agreement with 
Westinghouse. The Westinghouse 
stoker plant at Attica, N. Y., will con- 
tinue two or three months, however, 
until existing contracts for new stokers 
are completed, officials said. Beyond 
that, future plans for the plant have 
not been formulated. 

Company officers said the stoker 
business was “not now closely enough 
related to our other activities” to 
justify its continuance. 


Philadelphia Branch Opened 


Westinghouse has opened a Phila- 
delphia branch office to operate under 
its Middle Atlantic district headquar- 
ters. 

T. P. Jones, former industrial man- 
ager for the Middle Atlantic district, is 
in charge. With the company since 
1930, he has served in various sales 
posts. 

Officials said the branch will be simi- 
lar to others in Pittsburgh, San Fran- 
cisco and St. Louis. 


Manufacturers’ Agents 
Elect Association Head 
J. J. O'Sullivan, of Metal Parts & 


Equipment Co., Chicago, was elected 
president of the 1,300-member Manu 
facturers’ Agents National Association 
tion at the groups recent annual 
meeting. 

He succeeds A. B. Smedley, of Al- 
tadena, Calif., who was elected chair- 
man of the executive committee. 





George A. Mills 


Stanley Works 
Names Representatives 


The hardware division of The Stan- 
ley Works, New Britain, Conn., has 
announced three new assignments, one 
in California and two in the South. 

Working out of the Los Angeles 


718 HARRISON STREET + + * KALAMAZOO, MICHIGAW office is George A. Mills, who joined 
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John F. Hollfelder 


the company early this year. With 
Brown & Sharpe Mfg. Co. for 12 years, 
he had also worked for Sargent & Co. 
and a Boston hardware house. 

Edward F. Alcina has been assigned 
to Kentucky and West Virginia. With 
the company since 1950, he spent a 
year with the Stanley Rollorama in the 
South and Midwest. 

John F. Hollfelder has been named 
to assist Fred Miller in South Caro- 
lina, Georgia and Florida. He has been 
with the firm for two years, in factory 
training. 





HIGH WATER BILL 

Plain, everyday water can be the 
most expensive raw material used in 
the textile industry because of the 
great quantities needed, Textile 
World, McGraw-Hill publication, says. 
It has been estimated that over 30 
gallons is used in scouring, dyeing 
and finishing operations per yard of 
cloth. Water also can mean success 
or failure to a company, since as much 
as 60 per cent of unsatisfactory or 
unsalable goods can be traced to 
water impurities. 











THERE’S 


REAL MONEY 


IN THIS 
COMPLETE LINE 
FOR EVERY 


“ % Z i 
DISTRIBUTOR 











r. 


| 














=< 
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Profit is a combination of many elements that produce sales. ‘Shaw-Box" 
Distributors provide the quality distribution. We supply the quality prod- 
ucts. Behind both is a sales policy based on the complete cooperation 


that stems from mutual understanding. 


In recognition of the problems inherent in quality distribution, we do 
everything we can to make the sale of ‘Budgit’' Chain Blocks and other 
lifting specialties easy and profitable. All our load-handling equipment 
has advanced engineering and operational features that give ‘‘Shaw-Box" 
Distributors unequalled sales advantages. We train distributors’ salesmen 
thoroughly in our production techniques and the proper application of our 
products — and give them the help of our field organization. We supply 
practical sales tools and effective sales promotional materials and back 
ovr distributor organizations with a consistent advertising program. 
We set up a profit margin that makes the entire ‘‘Shaw-Box'’ Line 


highly desirable. 


Results prove that “Shaw-Box" Distributors are doing an outstanding job. 
They can be sure we will continue to supply the products and provide 


the incentives essential to their future success. 





in Shaw-Box Crane & Hoist Division 


imi Muskegon, Michigan 





ments, and Aircraft Products. 
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MANNING, MAXWELL & MOORE, INC. 


mace wane Builders of "'Shaw-Box"’ and ‘Load Lifter’ Cranes, ‘Budgit’ and ‘Load Lifter’ 
Hoists and other lifting specialties. Makers of ‘Ashcroft’ Gauges, ‘Hancock’ 
Valves, ‘Consolidated’ Safety and Relief Valves, ‘American’ Industrial Instryu 
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‘“K”’ FITTINGS 


National Institutes of Health 


Research Hospital 


The 14-story building in the background is 
the new 500-bed clinical center of the Public 
Health Service, said to be the largest institu- 
tion of its kind in the world, Dedicated to 
medical research, the building consists largely 
of laboratories. A typical floor has approxi- 
mately 100 laboratories, together with two 
nursing units accommodating 52 patients who 
are selected for the observation of certain 
specific diseases. 

Naturally, such a building contains a vast 
amount of piping. We are proud to say that a 
substantial number of the fittings were manu- 
factured by us. 

“K” Fittings are recognized for soundness, 
uniformity, and symmetry. They are free from 
thin walls, sand holes, and cold checks. Threads 
are tapped full and clean. Machining is precise. 

In our advertising, we urge purchasers to 
order pipe fittings from distributors who 
handle the “K” Line. 

Good workmanship sells “K™ Fittings 


PIPE FITTINGS 


CAST IRON AND MALLEABLE 
3,000 Shapes and Sizes 





Complete information gladly furnished. 


THE KUHNS BROTHERS COMPANY 
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EXPEDITING FILE at Ellsworth 
Steel & Supply Co., Stratford, Conn., 
is checked by Walter Raistrick, who 
handles purchasing and inside sales 


Electro Refractories 
Starts Wheel Production 


Large scale output of vitrified grind 
ing wheels will be resumed this month 
by Electro Refractories & Abrasives 
Corp., Buffaio, N. Y. 

The company dropped this produc- 
tion during World War II to concen- 
trate on resin-bonded wheels. 

George B. Michie, vice president, 
said the new vitrified wheel capacity 
will be four times greater than previ- 
ously. Capacity for resin-bonded 
wheels also has been boosted 25 per 
cent in the past year, he said. 


Chain Belt Names 
Product Supervisor 


Chain Belt Co. of Milwaukee has 
appointed W. N. Konrad as product 
supervisor for its Rex sanitation equip- 
ment line. 

A native of East Chicago, Ind., Mr. 
Konrad studied sanitary engineering at 
Purdue University. He started with 
Chain Belt in 1948 as a student engi- 
neer and lately has been a sales engi- 
neer in the Sanitation Division. 


W. N. Konrad 





H. C. Doersam 


Geo. Worthington Salesman 
Retires after 25 Years 


H. C. Doersam, salesman for The 
Geo. Worthington Cc., Cleveland, 
has retired after 25 years’ service. 

During his entire career with the 
company, he sokd in the Saginaw, 
Mich. area. He will make his home 
in Saginaw. 


Chicago Nipple Mfg. 
Names Sales Manager 


David J. Gent is now general man 
ager of sales for Chicago Nipple Mfg. 
Co., Chicago. 

Connected with the steel industry 
for more than 20 years, he was re 
cently assistant manager of sales for 
tubular products of Jones & Laughlin 
Steel Corp., Pittsburgh. 


New England Area Assigned 

Chicago Nipple has assigned the ter- 
ritory consisting of Connecticut, west- 
ern Massachusetts and Vermont to 
Lamco, Simsbury, Conn. 


Asbestos Mfg. Co. 
Names President 

Carl P. Brockway has been elected 
president and director of Asbestos 
Mfg. Co., Huntington, Ind., subsidi- 
ary of Thermoid Co. 

Vice president of ‘Thermoid, he for 
merly headed the company’s Friction 
Division manufacturing. He joined 
Ihermoid in 1941 after 16 years with 
World Bestos Corp., of which he was 
president and general manager. 

Succeeding Mr. Brockway as Fric 
tion Division superintendent is A. K 
Runkle, who has been with the divi- 
sion 20 vears. 


Works Manager Named 

Edward Valves, Inc., East Chicago, 
Ind., has assigned David MacGregor, 
chief engineer, to additional duties as 
works manager supervising all manu 
facturing 


for CARBOLOY LA 








No packing! 
No stalling! 








Stock and sell this 
great open-line item! 


Millions of portable electric drills are in 

use in home and industry. Right now, 

from this huge market, there’s a tre- 

mendous demand for Carboloy “Live- 

Light-Duty Spiral” Masonry Drills—the carbide- 

Anchoring Kit tipped, rotary-type drills that zip thru 
Contains 4 Carboloy “Live- any masonry fast and clean. 

ag gg Rp all fit This demand is mushrooming. The 

14” chuck. Suggested list price Carboloy organization is vigorously ad- 

, vertising these drills to industry, to 

building tradesmen, to hardware deal- 

ers and home-workshop men in nine 

major publications and by direct mail. 

Cash in on this natural money maker. 

Carboloy “Live-Spiral” Masonry Drills 

are priced for profits and quick turn- 

Heavy-Duty over! Attractively packaged for quick 

Anchoring Kit sales! Engineered for phenomenal 

Contains 3 Carboloy “Live- results! 

ae mer yoy 8 an: Send coupon for resale proposition 

gested list price $10.20. and merchandising details. Drills avail- 

able in kits or separately in plastic tubes. 


Handy Man Kit 


Contains 3 Carboloy Live -Spiral” 
sonry Drills ... %”, %”, , 
chuck. Suggested list price OE 


“Carboloy” and “‘Live-Spiral’’ ore registered trademarks of 
the Carboloy Department of General Electric Company 


CARBOLOY 


DEPARTMENT OF GENERAL ELECTRIC COMPANY 
11131 E. 8 Mile Road, Detroit 32, Michigan 


Rush me resale proposition and descriptive folder without obligation. 


Name Position 





Company 





Address 





Sass Sik i Sie Sto tees: aa ea 


City. Zone State 








e-sale ini dias oth sae abe tei tes dn cb sae 06nd art 
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HERE'S WHY THERE'S 


CUALITV 


IN PEORIA CHAIN 


Tests for tensile strength, impact resist- 


Metal entering and leaving plant receives 
be nding assure maximum salety 


chemical analysis to insure quality. ance, 


®@ In lines there’s no 
substitute for “quality.” PEORIA 
CHAIN, a high quality malleable iron 
. keeps 


production 


chain, prevents breakdowns . . 
production profitable and safe. Keep 
your customers . . . and keep them 
happy with PEORIA CHAIN, You 
will be happy with Peoria Malleable’s 
sound factory policies which protect 
distributor’s profits, too! Order now 
Flaw detection by Magnaglo “black light” or write for FREE catalog. 


unit is routine Operation 


Even the molding sand is tested to insure Load-testing before shipment assures you 
a better finish for castings _s a chain of maximum strength. a 


CasTINGs Co. 


LLINOTS 


A NIALLEABLE 


EXANDER ST 
s ror ove® 


PEORIA, 


45 years 


Peor! 
nw MAKER 
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| Bassick Co. Names 
| Operating Head 


William K. Meyers has _ been 
elected executive vice president of 
I'he Bassick Co., Bridgeport, Conn., 
subsidiary of Stewart-Warner Corp. 

He succeeds Walter F. Herold, 
named vice president of the parent 
company. 

Mr. Bassick has been regional man- 
ager in Chicago for Bassick since 
1947. He started in the sales depart- 
ment in Bridgeport in 1923, after 
leaving the University of Delaware 
He took charge of Chicago area sales 
in 1930. 





RANDOLPH J. ROSHIRT has been 
elected vice president of Aluminum 
Industries, Inc., Cincinnati. He will 
coordinate production and sales 


Aluminum Industries 
Elects President 


John W. Craig has been elected 
president and chief executive officer of 
Aluminum Industries, Inc., Cincin- 
nati, succeeding Harry J. Hater who 
retired in March. 

Mr. Craig will be general manager 
of the company’s three plants. He is 
a former vice president of Avco Mfg. 
Corp. and general manager of its Cros- 
ley Division. 


Buetow Succeeds Carlton 
as President of 3M 


Herbert P. Buetow has been elected 
president of Minnesota Mining & 
Manufacturing Co., St. Paul. 

He succeeds Richard P. Cariton, 
now vice chairman of the executive 
committee. 

With the company since 1926, Mr. 
Buetow became treasurer in 1939 and 
has been an executive vice president 
since 1949, 

Mr. Carlton became president in 





Herbert P. Buetow 


1949. He asked to be relieved of the 


position for health reasons, company 
directors announced. Besides his ex 


ecutive committee post, he will con- 


tinue as a director and finance com 
mittee member. 
The directors also announced the 


election of Dr. H. N. Stephens as vice 


president in charge of central research 


Pittsburgh Valve Co. 
Starts Operations 


A new firm, Pittsburgh Valve Co. 
has started operations as a subsidiary 


of Sterling Faucet Co., Morgantown, 


W. Va. 

The plant of the former Pittsburgh 
Valve & Fittings Co. has been moved 
from Barberton, Ohio, to Reedsville, 
W. Va., where four Pittsburgh Valves 
product lines are being manufactured. 
Officials sair the term “fittings” was 
dropped from the new name becaus« 
present plans are to make only brass 
and bronze valves. 

Many of the former staff have joined 
the new firm. 





SECRETARY of Epperson & Co., 
lampa, Fla., is W. J. Heller, with the 
firm more than 15 years. He also over 
sees sales activities 


WArros rarrod> Earros Trarrod 


o 


ARRO 


DRILLING DEVICES 


When making Fastenings to masonry 
ST oSesse 


ARROFIUTE CARBIDE MASONRY DRILL 7 
LAG SCREW EXPANSION SHIELD TWO WING 
SPRING.-TYPE 


Wem ae 


A-C-E EXPANSION SHIELD 


Os Eearros Eerarro> 


ARR 


SPRING HEAD 


Res tg) pee ry 


DOUBLE EXPANSION SHIELD 


RIVETED HEAD 
TOGGLE BOLT 


LITTLE MAJOR TURNBUCKLE 


FOUR-POINT HAND STAR DRILL 
MACHINE SCREW ANCHOR 


Samtaewt THREE-POINT ORILL POINT 


STUD BOLT ANCHOR 


FOUR-POINT DRILL POINT 


LEAD SCREW ANCHOR TWIST DRILL POINT 


RUBBERGRIP 
DRILL POINT HOLDER 


MAL.LEAD BOLT ANCHOR s UE 


Sold Through Distributors only 
1230 Boone Ave. 
ARRO EXPANSION BOLT CO. @ Marion, Ohio 
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Lau Blower Co. Holds National saree Mesting 


STAINLESS STEEL 
FASTENINGS 
Ge ALL TYPES 


RIGHT OFF THE SHELF 


— 7 


In-Stock-Service on small or 

large quantities * Cap Screws 

* Machine Screws * Sheet 

Metal & Wood Screws * Set 

Screws * Nuts, Washers, Etc. 

Ser ptine: Drilled Fillister Heads Talking shop at the Dayton, Ohio, manufacturer’s sales session are John Burrows, 
‘ast service on special screw chief engineer; E. C. Wolford, C. C. Miley, L. W. Gillespie, J. B. Wallace, and 


meochine products 
WRITE, WIRE OR PHONE E. J. Humphrey, salesmen; and Carl E. W ilken, development engineer 
YOUR REQUIREMENTS 


New Catalog Now Avail- The Lau Blower Co., Dayton,  ditioning applications were stressed. 
Go—ere teeay Ohio, held a sales meeting recently for The company recently honored its 
Ge STANCLESS, SCREW CO. its national staff. salesmen with the longest tenure of 
BS en a A oy ee Sales representatives inspected the consecutive service, E. C. Wolford, 
Direct NEW YORK Telephone: Wisconsin 7-9041 company’s newest products. Air con- New England representative. 
T. I. Byrd, vice president in charge 


of sales, presented Mr. Wolford with a 

OIL AND WATER GAUGES 15-year service pin. 

GREASE FITTINGS 
COCKS 





Quality products that give full GREASE CUP 


I 

| 

service — Help your customers 
to save money over long periods 
of time—A good selling oppor- 
| tunity— 

! 

® Send for catalog 

! 

| 

I 

| 

I 

I 

| 

I 

! 

! 

| 


AIR COCK 
SHUT-OFF COCK 


Se 


FIFTEEN-YEAR service pin is pre- 
FITTINGS: sented to E. C. Wolford, Lau Blower 
i Co. salesman, by T. I. Byrd, vice presi- 
dent in charge of sales 





“Norton Story” Available 


The Norton Story, first history 

written about the Norton Co., 
W ester, M: S., 1S available f 

ESSEX BRASS CORPORATION | W's "vo Suto 


2000 FRANKLIN STREET Est. 1907 DETROIT 7, MICH. Portland St.. Worcester. 
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Bovaird Supply Co. 
Opens Houston Office 


Ihe Bovaird Supply Co., ‘Tulsa, 
Okla., has opened an office in Hous 
ton, Texas, under O. C. King as sales 
representative 

Roscoe G. Ayers, the company’s 
general sales manager, said the new 
branch will serve the Gulf Coast, West 
l'exas, New Mexico and other oil areas 
exploited by companies with Houston 
headquarters. The company now ha 
23 offices in five states 

Mr. King has 30 years in the oil well 
supply field. He has served the oil and 
gas industry in Texas and Louisiana 
since 1924 


Sheldon Machine Buys 
Sebastian Lathe Division 


Sheldon Machine Co., Chicago, has 
purchased the Sebastian Lathe Divi 
sion of Cincinnati Metalcrafts, Inc. 

Manufacturing operations will be 
moved to Sheldon’s Chicago plant. 
Sheldon makes precision lathes. The 
Sebastian purchase marks the com 
pany's entry into the 
head field 

Cincinnati Metalcrafts will devot 
its entire plant to its major business 
of producing industrial sheet metal 
products 


heavier geared 


Holley-Edwards 
Adds Building 


Holley-Edwards Sales, Inc., Jack 
sonville, Fla., has added to its ware 
house space by acquiring a building 
near its headquarters 

Ihe company also has a new sales 
representative, Buck Rogers, who will 
cover south Georgia and Florida. H¢ 
was formerly with Worthington Corp. 


Clark Appoints Dealer 


Clark Equipment Co., Battle Cre« 
Mich., has appointed The Christ 
Equipment Co., Omaha, Neb., as rep 
resentative for fork lift trucks, powered 
hand trucks and towing tractors in 
parts of lowa, Nebraska and Minn 
sota and all of South Dakota. 





MORE FOR THE MONEY 


The price of fluorescent lamps is 
down two-thirds from what it was in 
1939. Efficiency is up by one-half and 
the lamps last five times as long, ac 
cording to Electrical Wholesaling, Mc- 
Graw-Hill publication. Over-all, to 
day's 40-watt fluorescent lamp repre 
sents a value 20 times as great as 
1939's 











MEANS THE BEST IN BAND OR HACK SAW BLADES 


BARNES 


ONLY IN 


ROCKET 


POWER and 
HAND BLADES 


Fas 


The Rocket is the ideal all-purpose hack saw 
blade. The balance between cutting ability 
and safety is perfect. The teeth are uniformly 
hardened, the back is semi-hard. This com- 
bination gives you a blade that cuts, is flexible 
and safe. The Rocket will not shatter. Here is 
a blade that assures extra hours of safer 
cutting. 


pert 
rv Ss 
We cee 


The Rocket is available in both POWER and HAND 
BLADES —beth are Tough, Flexible and Safe, 


W. 0. BARNES CO., INC. 


DETROIT 14, MICHIGAN 
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Here’s a 
BANKBOOK 
FULL OF 


during JULY 


and AUGUST! 


Want to make some BIG 
MONEY this summer? You can 
do it very easily in our big Sum- 
mer Sales drive! We've set aside 
a huge lump sum of money chat 
we are going to PAY OUT TO 
MILL SUPPLY SALESMEN for 
selling Cling-Surface “50” Belt 
Preservative during these two 
months. This is EXTRA BONUS 
money and you might just as well 
get YOUR SHARE 
ASK YOUR BOSS for the de- 
tails. He has the “bankbooks” 
shown above and that’s all you 
need to qualify for some FAST 
and EASY and EXTRA Summer 
money. If your boss hasn't gotten 
his supply of Cling-Surface “bank- 
books” yet, write us 
at once for full de- 
tails. 


Cling-Surface 
Company, Inc. 


1043 Niagara Street 
Buffale, New York 








Ralph G. Griffith 


Worthington Names 
Cincinnati Assistant 


Worthington Corp., Harrison, N. J., 
has appointed Ralph G. Griffith assist- 
ant manager of its Cincinnati office. 

With the company since 1930, he 
has served in both the St. Louis and 
Buffalo offices, starting as an estimator. 


New Plant Started 


Worthington has started construc- 
tion on a new $3,500,000 air con- 
ditioning equipment plant in Decatur, 
Ala. It will be the company’s first 
manufacturing plant in the South. 


Rockwell Organizes 

New Drill Unit Division 
Rockwell Mfg. Co. has set up a new 

division at its Pittsburgh plant to 

manufacture air-hydraulic drill units. 
It will be headed by Ralph Caouette, 

now general manager of the firm’s 

Register Division. 





AWARD of National Metal Trades 
Association for »dustrial relations lead 
ership 1s presented to H. Thomas Hallo- 
well, Jr, (right) of Standard Pressed 
Steel Co. by CS. Craigmile, associa 
tion head 
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One of the most fan- 
tastic of the Poul 
Bunyon yorns is the 
story of how Paul 
Bunyan stretched the 


STRETCH underground railroad 
and re-located it so 


that it formed a pipe line for Standard Oi! 
from the Texes oil felds to their northern 
refineries. 


The only thing fantastic about the 


“MORE POWER 
PULLER” 


is the number of jobs that turn up thot it 
will handle. You cannot help but appreciate 
the wide adaptability and power pulling pos- 
sibilities of this compact, sturdy “‘More Power 
Puller.” 

This mighty midget is standard equipment on 
each truck of several contractors’ fleets. Why? 
Because its every-day use is becoming more 
and more universal. Which also makes the 
“More Power Puller’ a very useful item for 
the Distributor to stock 


It comes equipped with 20, 30, or 
40 feet of cable. List Price $27.75 
to $33.80 F.0.B. Factory. 


Distributor and Dealer 
Openings 


The 
Wheth ~ioall Ca 


NEWARK, OHIO ———! 








ECONOMY 
PRODUCTS 


© HOLLOW SET SCREWS* 
® HEADLESS SET SCREWS 
® SOCKET HEAD CAP SCREWS 
© STRIPPER BOLTS 
© WRENCHES 


They Insure Greater 
Production and Increase 
Efficiency 


Distributors realize good sales volume be- 
cause Industry uses such great numbers of 
Economy Screw Machine Products. Plant 
managers rely on them to prevent needless 
shutdowns and delays. Their great hold- 
ing power helps production to run smooth- 
ly. We maintain large stocks and can 
make immediate deliveries. Find out about 
Economy Screw Machine Products today. 


7 
HOLLOW SET SCREWS* | 


| —~ gi~y —~ Se -% ALLOY steel i 
an eat treat w great care 
| to further increase their strength ! 
! gue 7, — 2 state aye Cone, i 
at, Oval, an alf- types — 
sharp broached xagon socket — 
| he k | 
| clean die-cut threads. Adequate 
| stocks on hand at all times. 


MACHINE 
PRODUCTS CO. 
CHICAGO 30, ILL. 








Imperial Brass Names 
Division Sales Heads 

The Imperial Brass Mfg. Co., Chi 
cago, has appointed sales managers to 
two newly created posts. 

Gordon J. Duerr becomes manager, 
Western and Midwestern Division, 
and Thomas A. Byrnes, manager of 
the Eastern Division. 

Mr. Duerr, with Imperial Brass since 
1936, was formerly Western sales man 
ger. Mr. Byrnes joined the company 
in 1922. He has been representative in 
the New York-New Jersev-castern 


P | 
cnmsyivamla areca for many years 


Thomas A. Byrnes 





Kennedy Promotes Two 


Carl H. Morken, formerly works 
manager of The Kennedy Valve Mfg 
Co., Elmira, N. Y., has been ap 
pointed vice president in charge ot 
manufacturing, and Thomas S. ‘Turk 
ington, controller, has been assigned 
additional duties as secretary. Mr 
Morken joined Kennedy in 1952 after 
service with Donovan, Inc., St. Paul, 
The Ohio Brass Co., Mansfield, Ohio, 
and other foundry and manufacturing 
concerns 


MACHINISTS’ 
VISES 


r 


- Mi 


= 


1 it 


vi 


~o 


| 
14 


Any man who works with metal will quickly recognize the 
functional contours of a Reed Machinists’ Vise. . . with its 
semi-stee! castings heavily sectioned at all stress points, yet 
permitting maximum accessability to the work. Ali internal or 
working parts are equally well-designed and precision-ma- 
chined to insure rock-like solidity, easy operation and long life. 
That's why Reed Vises ‘‘carry the load’’ under the most severe 


conditions. Check these features : 


1. Adjustable front end bearing insures 
accurate alignment and eliminates lost mo- 
tion throughout the life of the vise. 


2. Hardened alloy steel jaws can never 
get lost, loose or broken because they are 
welded in the casting process into a per- 
fect, permanent union. 


3. Heat-treated carbon steel screw... 
accurately machined for maximum bearing 
surface and long life . . . insures strength, 


stiffness and easy operation. 


4. Alloy steel vise nut is milled to limit 
gauge and fits into an accurately machined 
V-slot in body... to insure perfect align- 
ment, less stress and longer wear. 


5. Corrugated clamp bolt fits into cor- 
rugations in base plate to permit easy, 


solid clamping. 


6. Quick, positive provision for taking 
up longitudinal play in the main vise nut. 


Remember, In a vise or pipe tool, if it's a REED... 


it's RIGHTS 


MANUFACTURING COMPANY 


ERIE, PENNSYLVANIA e« 
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Day tom 


 *Rhudobex 


Hone Inside Story” 


of why Dayton V-Belts set new 
. performance records! 


POw (O88 £6 Batten 
v-oesre caerr 


teem Dea Oar 


One big feature in the Dayton Rubber Company’s effec- 
tive program to help distributors is powerful advertising 





support. Dayton sales and advertising executives devote 
plenty of time and effort to the insuring that Dayton 
advertisements help distributors sell. 


And —as you might expect —there’s more to the Dayton 
advertising program than just numbers and size. Dayton 
insures that every advertisement appears in magazines 
that have worthwhile readership among important buy- 
ing influences. 


A magazine has to be good to get — and stay — on the 
Dayton schedule. That’s why it’s especially important 
that FACTORY is a key Dayton publication for the 


22nd year. 


Why? Let J. W. Torrant, Dayton’s Sales Manager, Indus- 
trial V-Belt Division tell you —“FACTORY is constantly 
found on the desks of the men who ‘swing’ the big buying 
influence — for 22 years we’ve known that FACTORY is 
contacting the ‘right’ men.” 


FACTORY can do that for you — on the product lines 
you handle. 


TORY 


MANAGEMENT AND MAINTENANCE 











uenes m>INSIDE STORY< 


~ OF DAYTON — V-BELTS’ GREAT ENDURANCE! my ~ANSIDE s TORY 


leadership: 





Hayton Aubber 


Tus Davros Avaber Company 


Dagon, 1, Ohio 


Detroit - 


Dear Van: 
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J. W. Torrant, 

Sales Manager 

Industrial V-Belt Division 
The Dayton Rubber Co. 





A McGRAW-HILL PUBLICATION 
West 42nd Street, New York 36, New York 
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Glenn A. Gatzert 


Barnes Representative 
To Sell in Midwest 


W. O. Barnes Co., Detroit, has 
appointed Glenn A. Gatzert sales en 
gineer for the south Midwestern states. 
His headquarters will be in St. Louis. 


Service Caster & Truck 
F Adds Chicago Facilities 
= Service Caster & Truck Corp., Al 
bion, Mich., has a new office and ware- 
CAISELS & PUNCHES house on West Madison Ave., Chi- 
cago. 
by B | L L j N G Ss John Schippers of Evanston, II, 
has been named Chicago district man- 
PUNCHES ... Pin - Center - Solid - Prick - Long Taper ager. R. W. Thompson, who has been 
- Extra Long Pin! Six Styles in thirty four Point Sizes! selling in the Chicago area for the past 
ae 20 years, will be a sales executive in 
COLD CHISELS ... Long and short - fat and thin! Cut- the new operation. Others on the staff 
ting edges ranging from 4” to 1"! Lengths from 412” are William R. Franz, William G. 
to 18"! Goodwin, Tom O'Malley and Phyllis 
Tough, dependable tools forged from octagon tool | | Walthias, . 
steel to our most rigid specs! Hardened and tempered Mr. Schippers formerly headed in- 


: lustrial truck sales in Chicago f 
to give ‘em extra strength, safety and a long life. | Howe Sc ak a ae es ee 


You know they can take it! You know they're top 
quality because each one is marked with ““BILLINGS”’ 











——w DISTRIBUTORS! Have you checked the advantages of 
Sue Tsk (the Billings Selective Distributor Policy? Write for details! 


4 BILLINGS r SPENCER co. z TO DEMONSTRATE new saw, sales 
ar man Red Wiltshire of Industrial Sup 
HARTFORD 1, CONN USA. ply Corp., Richmond, Va., brings his 


QUALITY TOOLS AND FORGINGS SINCE 1869 customer into the store 
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New Sales Division NEW, compact 


Se@ up by Owens-Corning 


Owens-Cormning Fiberglas Division, CROWN MTR: GEA 
Toledo, has established a new sales a UNITS 
group to handle insulation products. 

It will be headed by Hugh T. Wil- answer many of your customers’ problems 
liams as manager of industrial insula 
tion sales, under D. M. Barthokd, sales 
manager of the Industrial Construction | 
Materials Division. The complete line | 
of Kaylo products of Owens-Illinois 
Glass Co. as well as Fiberglas products 
wall be distributed. 

Mr. Williams was formerly with the 
Kaylo Sales Division of Owens-Illinois, 
handling special assignments and di- 
recting a sales-educational program in 
industrial insulation. Before that he 
was manager of the contract division 
of the Benjamin Foster Co., Philadel- 
phia, and Indianapolis branch manager 
and insulation engineer with the Mid 
land Engineering Co. 

A veteran of World War II, he 
served as technician with the Air Force 
on Saipan. He attended Indiana Uni 
versity. 


od 


DESIGNED and ENGINEERED 
SPECIFICALLY FOR 
INDUSTRIAL APPLICATIONS 


Hardened “*ZEROL” gears 

Matched pairs of gears run in before assembly 
Double shielded ball bearings throughout 
Provision for re-lubrication if necessary 
Choice of four or five mounting faces 


High load capacity 





Hugh T. Williams Long service life 


Compactly designed and rigidly constructed for guaranteed 
Gries Names Representative industrial service. 
Gries Reproducer Corp., New York 4 and 1 H.P. at 1800 R.P.M. with 250 and 750 in. Ibs. 
City, has appointed The Bender Co., static torque, with two or three shaft extensions. 
Buffalo, as sales representative to cover 
Ohio, western Pennsylvania and New 
York State except the metropolitan DISTRIBUTORS’ INQUIRIES INVITED 
area, A few choice territories now available. If interested, write for complete 
details of our Distributor Policy. 








INGENUITY SAVES MONEY 


A lot of money is being saved at. 
the new airport in Phoenix, Ariz., by 


outlining runways with tin cans cov- 
ered with tape that reflects aircraft iy, 
lights, Aviation Week, McGraw-Hill 


publication, says. More than 400 have 
been installed at a system cost of 290 WEST STREET KEENE, N. H., U.S.A 
$500. Regular runway lights would . Pa ae aa 
have cost an estimated $35,000 to Also Manufactured and Sold Through Distributors in 
$50,000. Canada by H&R Arms Co., Ltd., Montreal, P. Q. 
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Pacifie Division Head 
Named by Link-Belt 


Link-Belt Co., Chicago, has ap 
pointed Harvey V. Eastling assistant 
general manager of its Pacific Division 
with headquarters in San Francisco 

Until now general sales manager of 
the Pacific Division, Mr. FEastling 
started with the company in 1925 as 
chief draftsman at San Francisco. He 
has also served as chicf engincer at San 
Irancisco, and manager of engineer 
ing sales at Scattle 


J ’ The company also announced the 
appointment of Donald FE. ‘Thal as 
sales manager of the San Francisco 
plant 

Recently assistant sales manager at 
San Francisco, Mr. Thal has been em 
ployed since 1935 in Link-Belt engi 
neering departments at the ‘Caldwell 


plant in Chicago, the Seattle plant and 
the San Francisco plant. 
..on nearby shelves of . 
’ ’ ‘ ; Besly Welles Assigns Lines 
industrial cupply dictributore ° Besly-Wells Corp., Chicago, has 
appointed U. S. Equipment Co., Wil 


low Grove, Pa., to sell the company’s 
lines of taps, drills, reamers and end 


BAY STATE TAP & DIE COMPANY * MANSFIELD, MASS. __ wills in the Philadelphia area 
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U. S. Rubber Division 
Names Policy Manager 


United States Rubber Co., New 
York City has appointed Chester M. 
Boehm manager of sales policy for its 
mechanical goods division. 

Formerly assistant manager of the 
sales operating department for the di 
vision, Mr. Boehm has been with U. S. 
Rubber since 1920. His new assign- 
ments cover all hose and belting items 
except V-belts 

His headquarters will be at the 
company’s general offices in New York 
City. 


To Manage General Products 


Chester J. Noonan has been ap 
pointed vice president and general 
manager of the footwear and general 
products division succeeding Walter 
Hi. Norton, who has retired. Mr. Noo- 
nan has been general sales manager 
and assistant general manager of the 


division. Here’s The Secret Of 
Power-Grip Efficiency 


ore - The molds used in making Medart V-Belts have 
Thomas S. Savoury has been named a slightly greater radius than the sheaves which 
to head commodity sales of electrical the belts are designed to fit. There is a power- 
ful gripping pressure exerted by the bulging 
| 1 goods d He llc of the straight sides of the belt upon the walls 
chanica B00ds div SION. € will con- of the grooves in the sheave. The greater the 
tinue as manager of flooring specialties tension on the belt, the firmer becomes the com- 
Robert C. Cassidy has been appointed pensating Power-Grip by the belt. The tendency 
of the straight side of the belt to bulge as it a 
bends results in a graduated gripping pressure $ of ‘ 
= —with the greatest gripping pressure ot the = 
Atlanta W arehouse load-carrying tension cords. There can be no vailable in Three Types 
ying 
. ‘ : slippage, no loss of power. As the belt leaves Standard V-Belt 
Ope ned by Owatonna the turning sheave, wall pressure on the belt is Style 140 Super V-Belt 
The Owatonna Tool Co. Owa decreased which automatically unlocks the grip Stee! Cable V-Belt 
tag ; ve . in the groove. 
tonna, Minn., has started warehouse 


service from Atlanta, Ga. Here’s Why They Last Longer! 


Company officers said 24-hour serv A flexible belt doesn't indicate it is also tough and long lasting. For efficient month-after- 


ice will be available to all points within ' month service Medart has engineered Power-Grip V-Belts so that all these important operating 
150 miles of the city. factors are held in correct balance: 


Heating Director Named 


radiant heating panels for the me- 


- 
- 


merchandise manager. 


RUGGED COVER Tough, non-separating bias-cut multi-loyer 
wrappings, that extend completely around the belt and overlap 
at the top, furnish the best possible resistance against 

grease, dirt, moisture and abrasion. 


GREATER FLEXIBILITY Specially developed 
compositions used in Power-Grip V-Belts won't 
deteriorate or crack under continuous flexing abuse 
and severe operating conditions. 


STRONGER & TOUGHER No finer processed cords 
and cables are made than are used in Medart 
belts. There is less stretch and greater tensile 
strength; increased ability to withstand shock. 


COOLER OPERATION Power-Grip V-Belts 
are made to reduce internal friction and 
generated heat that cause loss of 
flexibility and strength, 


=== ATTACH TO COMPANY LETTERHEAD === 
: MEDART CO., 3535 DeKalb St., St.touis 18, Mo, 





(_] Send information on Fower-Grip V-Belts 
Also send the following catalogs 
[ | Power Transmission Equipment [ | Gears 


' 

' 

i 

' 

' 
THE MEDART CO. . re edisetaainatiaaas 
er , Most Complete Source For Mechanical 1 : sasenit 
KEEPER OF THE STOCK at R-J Power Transmission Equipment 5 
Bearings Corp., St. Louis, Mo., is Wil- 3535 DeKalb St., St. Louis 18, Mo. : 
liam Bauer, here checking V-belts. 


Nome 


Address 


INDUSTRIAL DISTRIBUTION © JULY, 1953 








wire rope craftsman 


LOSE tolerances in wire rope diameter 
depend on the accuracy of the forming 
dies. These dies are carefully polished, and their 
surfaces checked at frequent intervals—another 
example of Upson-Walton craftsmanship 
which builds high quality for long service into 
Upson-Walton wire rope. 
Upson-Walton wire rope is sold through 
selected distributors. Free catalog available on 
request. 


THE UPSON-WALTON COMPANY 


12500 ELMWOOD AVENUE «+ CLEVELAND 11, OHIO 
New York . Chicago ° Pittsburgh 


MANUFACTURERS OF TACKLE BLOCKS, WIRE ROPE, ROPE FITTINGS — ESTABLISHED 1873 
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Joseph Pikor 


Mau-Sherwood 
Adds Wax Division 


The Mau-Sherwood Supply Co., 
| Cleveland, has set up a new Industrial 
| Wax Division under Joseph Pikor, for- 
merly field engineer with The Metal 
izing Engineering Co. in Cleveland. 

The division will handle wax cool- 
ants and lubricants for the metalwork- 
| ing industry. 

Mr. Pikor has been in industrial 
| sales since the war. He also has a back- 
| ground in tool and die work. 

Mau-Sherwood also has specialty 
departments for gears, abrasives, steam 
and pump supplies and cutting tools. 





Chase Brass & Copper 
Names Houston Manager 


Chase Brass & Copper Co., Water- 
bury, Conn., has named Payne C 
Barzler, Jr., as district manager of the 
company’s newly created sales district 
in Houston, Texas. 

A graduate of Cornell University, he 
served in the Air Force during World 
War II. He worked with Chase in 
Ohio before being assigned to Texas in 
1949. Since then he had been south- 
ern Texas sales representative. 


A Correction 


On page 228 of the June issue of 
INpusTRIAL Disrripution, Mr. and 
Mrs. Ted Lowles and Mrs. J. R. Cov- 
entry, The Cleveland Tool & Supply 
Co., Cleveland, were erroneously iden- 
tified ‘n a picture caption, 





TOOLBOX VALUE 


The average mechanic's toolbox and 
its contents are worth about $264 in 
the trucking industry, Fleet Owner, 
McGraw-Hill publication, estimates. In 
@ survey, the magazine found that 
value ranged from $15 to $1,500. 














Stewart-Warner Fills 
Six-Vice Presidencies 


Stewart-Warner Corp., Chicago, has 
created six new vice presidencies 

Four are in the divisional manage 
ment group. Appointed were: David 
C. Peterson, director of engineering 
and manufacturing of Division One, 
Chicago, the company’s largest divi 
sion and producer of lubrication prod 
ucts, wheel balancers and guages and 
instruments; Lynn G. Vanderhoof 
general manager of the Die Casting 
Division in Chicago and Bridgeport 
Conn.; Walter F’. Herold, named vic« 
president, engineering (he was for 
merly executive vice president of The 
Bassick Co., Bridgeport, Conn., sub 
sidiary ); and Carl J. Winklez, genera! 
manager of the U.S. Machine Divi 
sion, Lebanon, Ind., heating equip 
ment manufacturer which Stewart 
Warner acquired early this year 

The other vice presidencies are for 
cign operations, James EF. Burke. and 
industrial relations and legal, William 
W. Miller 

All last vear’s corporation officer 
were re-elected. They are: James § 
Knowlson, president and board chair 
man; Frank A. Hiter, senior vice presi 
dent, George L. Mever, Jr., vice presi 
dent; Wilfred Rectze, controller; Fred 
P. Kirch, treasurer, and Alfred H 


Busch, secretary 


American Brakeblok 
Names President 


M. B. Terry has been appointed 
president of American Brakeblok Divi 
sion of American Brake Shoe (¢ 
New York City 

Executive vice president since last 
vear, Mr. Terry joined the division in 
1943 after sales work in the automo 
tive field. He served with the Arm 
Ordnance Department in World Was 
Il. In 1948 he became general sales 
manager, and in 1949, vice president 

Mr. Terrv succeeds W. 'T. Kelly 
Jr., who continues as vice president of 
the parent company and president of 
the Kellogg Division 


Heads Electrical Distributors 


Robert M. Johannesen, president 
of Johanne sen Electric Co., Green 
boro, N. C., was elected president of 
the National Association of Electrical 
Distributors at the association’s con 
vention in Chicago recently. Other 
named were: Lester FE. Barrett. Bar 
rett Electric Supply Co., St. Loui: 
vice president and chairman of the ap 
paratus and supply division; and Her 
bert Schiele, Artophone Corp., St 
Louis, vice president and chairman of 
the appliance division 





Pac cH 


\F] ° 


CHUCKS | | 


way’ 

ig 
SUPREME chucks produce steady pro- 
fitable sales. On every call you'll find 
a prospect. Handling the SUPREME 
line will add to your volume. 





SUPREME chucks are interchangeable 

with other makes. They are a top 

quality product. They are nationally 

advertised and well known to the 
WRENECHING) — trade. Distributors find the SUPREME 

.“ s coe . 
Distributor policy an excellent work- 
ing arrangement. 


Right now is a good time to inquire 
about open territories for the SUPREME 


~~ line... it will pay you to do so. 


SUPREME cnucxs 


Supreme Products, Inc., 2222 South Calumet Avenue, Chicago, Illinois 





THE CHUCK THAT LIVES UP TO ITS NAME...SUPREME 
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dependability 
where ~< /- 
dependability 
counts 





Tools for Industry 


When your cus- 
tomers refer to 
you as ‘‘depend- 
able’’...it’s be- 
cause your past 
deeds have proved 
your dependabil- 
ity. That is why 
MALL 18 80 Very 
proud of its repu- 
tation. People 
who know tools 
know that a MALL 
tool is a depend- 
able tool. And the 
men who sell the 
MALL Tool line to 
industry know 
that they're sell- 
ing the very best 
—a tool for every 
need, a size for 
every job, anda 
style for every 
taste 


PORTABLE TOOLS 


FLEXIBLE SHAFT 
MACHINES 


BENCH GRINDERS 


wy-Owned Service Warehouses, Coast to 
To Gwe You Fast, Dependable Service 


40 Fact 
Coast 


MALL TOOL COMPANY 


7802 S. Chicago Ave., Chicage 19, iil. 


Send me complete information about becom- 
ing an authorized MALL dealer 





Company 





Address _ 


' 
' 
| 
' 
' 
' 
' 
' 
‘ 
4 Name 
' 
' 
' 
' 
' 
' 
' 
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DEPARTMENT. HEADS confer at 
Mid-Island Supply Co., Long Island 
City, N. Y.—G. D. Lightner, Joe Weth 
crell and Roy Fowler 


Mid-Island Supply 
Names Operations Heads 


Mid-Island Supply Co., Long Island 
City, N. Y., has organized inside oper- 
ations into three departments. 

Heading the telephone sales staff, 
purchasing and stock control is Roy 
Fowler, formerly with Franklin Hard 
ware Co., New York City. 

Joe Wetherell, who has been with 
the company two years, is in charge of 
shipping, receiving and warchousing. 

G. D. Lightner is responsible for 
credits, accounts and billings. He has 
been with Mid-Island seven years 


Newman, Vice President, 
Retires at Goodrich 


James J]. Newman, vice president of | 


Goodrich Co., Akron, Ohio, 
after 22 years with the 


The B. F 
has retired 
company 

He joined Goodrich as assistant to 
the president and has been vice presi 
dent since 1933. He has been operat 
ing head of companies in various fields, 
including manufacturing, wholesaling 
ind selling through chain stores. 


Student Tool Engineers 
Visit Carboloy Plant 


Carboloy Department of General 
Electric Co. was host to the first or 
ganized student chapter of the Amer 
ican Society of Tool Engineers re 
cently at its Detroit plant 

Sponsored by Carboloy, the chap 
ter was organized in May at the Uni 
versity of Michigan. While on the 
plant visit, the group presented its 
first scholarship, a $700 award, to 
Bruce MacGregor of Livonia, Mich. 

K. R. Beardslee, Carboloy general 
manager, greeted the visitors. Roget 
F. Windle, national 
A.S.T.E., presented the scholarship at 
a luncheon. 
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i Punch 
i“ iron 


° a" hole thru 
a well balanced too! 


2 6 Skylight, Ventilating and 
Tank Flange Punch tq” hole 

316" iron—especially adapt 
<a fer Button Punching 


= 
thru i” iron—side gauge mark- 
ed im fractional inches 


W. A. WHITNEY 
Hand Lever Punches 


The right tool for the job 
from this complete line 


Since we began to manufacture W. A. Whitney 
Hand Lever Punches in 1908 industry has shown 
a decided preference for them. Our Lever 
Punches are built for hardest service accord- 
ing to their rated capacities—finely balanced— 
strong in construction. This is a good line for 
steady income. 

@ Send for our new catalog which shows the 
complete W. A. Whitney line. 


W. A. Whitney Mfg. Co. 


636 Race St. Rockford, Ill. 











Complete line — well advertised 


Baldor builds a complete line of bench and 
pedestal type grinders (including the Special 
Carbide Tool Grinder shown above). 6" to 12” 
wheels balanced for smooth operation and pre- 
cision grinding. Ball-bearings in dust-proof hous- 
ing are lubricated for life. 


Distributors: 
SEND FOR 
BULLETIN 

321-F 


i 
BALDOR 


4364 Duncan Ave. 


(Tang GRINDERS 


ELECTRIC CO. 


St. Louis 10, Mo. 














Getting Coffee Nerves? 
Probably Imagination 


Coffee is harmless to 97 who 
drink it 
That's the 
cent “survey” of authoritative op:nion 
undertaken by the 


Assoc lation, of Xi \ 


conclusion from a re 


subject 


‘Trade 


on the 
Hardware 
York City 

Here are the findings, published re 
cently for the benefit of the associa 
tion members, who, according to 
Amold Martin, of fayette R. Plumb, 
Inc., heavy coffee im 
bibers 

“Since we consume 
the world’s coffee, our 
(Beverage Division) has 
the following report. This is author 
tative data and we hope it will dispel 
some of the old tales that 
seemed to have gained credence. Som 
of the answers are, alas, quite con 
flicting (depending on whom you ask) 
regarding sleep, blood circulation, ap 
petite, heart action and stomac h acid 
ity. 


secretary, are 


about half of 
association 
concluded 


wives’ 


Three Percent Troubled 


“Nevertheless, the general consen 
sus seems to be that coffee is harmles 
to 97% who drink it. ‘Three percent 
are troubled by it. Approximately the 
same percentage are allergic to milk 
eggs or certain fruits, so that the fore 
going statistics prove nothing 

“The effect of coffee on 
animals may be clumped into onc 
‘adulterant’—caffein. In pure form 
caffein is a white powder. ‘The amount 
of it in a cup of coffee is as much as 
two good pinches of salt. It is a cer 
bral, cardiac and urinary stimulant 
When used as a heart stimulant, a 
normal dose would be about as much 
caffein as in three cups. The fatal 
amount is that contained in one hun 
dred cups, consumed simultancously 
but there is no caffein fatality on re 
ord, so don’t be alarmed. 


hdl OF 


How Many Cups A Day? 


“Using a cup of coffee as a guide, a 
cup of tea contains 75% as much 
caffein, a ten-cent chocolate bar 85% 
as much, a six-ounce cola drink 60% 
as much. Kept within reasonabk 
bounds coffee drinking appears to do 
no harm to adults. Some doctors have 
held that five cups a day is in line of 
excess. Miuillions lean toward this 
exotic brew for a stimulant, sedative, 
blues-chaser, tonic, magic liniment for 
sprains due to excessive ‘elbow bend 
ing’ and ten o'clock ‘breaks.’ It is in 
a class with the controversial cigarette. 

l'o drink or not to drink coffee is 


Because they have many easily recognized advantages over other units offered 
for the same applications, these specially designed assemblies provide a real 
opportunity for increased Distributor sales and profits. Backed by Mulconroy's 66 
years of experience in the Industrial Specialties field, they are designed to assure 
the utmost in convenience, safety and durability. 


STEAM CLEANING 
HOSE ASSEMBLY... 


Light in weight and extremely flexible. Ready to 
install on Jenny Machines and similar units used 
for cleaning grease, oil and dirt from automobile 
chassis and other equipment by steam at pres- 
sures up to 200 Ibs. Heat resistant tube; braided 
galvanized steel wire carcass; wear resistant 
synthetic rubber cover; outer half-round steel wire 
spiral. “Press-Lock” Coupling on both ends. 


FLUE or TUBE CLEANER 
HOSE ASSEMBLY... 


Two styles—for air (Style F-A, illustrated) and 
steam —for all still fue and boiler tube cleaning. 
Either style available with layer of woven asbes- 
tos, as shown, under ovter spiral, for extreme 
external heat conditions. Regularly furnished with 
“Press-Lock" Coupling one end and “Mulconroy” 
Male or Female Coupling other end. Streamlined, 
no-clamp “Press-Lock" Coupling at the cleaning 
end is particularly advantageous—no projec- 
tions beyond outside diameter of hose. 


THE “PRESS-LOCK” COUPLING 


STYLE M-A 49 


A coupling of the pressed-on type, but entirely different from others in both design and method of 
attachment. No clamps are used. Instead, a three-way gripping arrangement assures stronger holding 
power than conventional clamps can provide. Cut-away view (right) shows how coupling is anchored 
to hose. Because entire hose structure is utilized, hose will withstand continuous flexing to an unprec- 


edented degree. 


; Write for Complete Tnformation 


"MULCONROY Siaru,... 


i i i 


INDUSTRIAL DISTRIBUTION © JULY, 1953 





wide recognition for 


is outstanding line of 
soldering irons — 


ZA 


- specified by the big names 
for the TOUGH JOBS! 


* MINNEAPOLIS HONEYWELL 
* RADIO CORP. OF AMERICA 
_& STROMBERG-CARLSON 

* WESTERN ELECTRIC 

* WESTINGHOUSE 

* EMERSON 

% KAISER 


Important 
news to 


DISTRIBUTORS 


HEXACON soldering irons 
are a profitable line for the 
distributor, dealer and user be- 
cause it represents one of the 
most complete lines available 
today. It is backed by famous 
users throughout the world, 
and an aggressive hard-hitting 
sales promotion campaign is 
telling the story to a / 
quarter of a million key 4 
men in industry each 4 
month. —" 


as indecisive as Shakespeare’s famed 
quotation, but it is an individual mat 
ter. If you feel no harmful effects and 
enjoy it, drink it. Many men (as in 
the case of cigarettes) who gave up 
coffee needlessly, became neurotic, 
disgruntled, and suffered meaningless 
martyrdoms, giving up one of life’s 
greatest consolations. But if it is un 
duly affecting vou, cessation of coffee 
drinking is the logical course of ac 
tion.” 





BIG ORDER brings smile to the face 
of John Farrell, salesman for Long 
Island Hardware Co., Long Island City 


oe 


HEXACON ELECTRIC CO. 


LAY AVE. ROSELLE JERSEY 





_Erickson Tool Co. 
Sets up New Division 


PARK NEW 


Erickson ‘Tool Co., Cleveland, has 
set up a new Mid-Atlantic Division 
for eastern Pennsylvania, Delaware 
and Maryland with headquarters in 
Ardmore, Pa. 

It will be managed by Robert F. 
Lotz, who recently completed an en 
gineering and service training course 
|} at the Cleveland plant following re 
| lease from active duty with the Air 
| Force. He had been employed by 
| Erickson prior to his military recall 

The Ardmore office is a central loca 
tion for the Philadelphia area. ‘The 
address will be 32 Rittenhouse Place. 








-»-are Double Chamfered, 
Double Counter-Sunk 


You make double savings, too, with Atlas hexagon 
nuts. They require far less time and labor, cut costs, 
because Atlas nuts are double chamfered, double 
counter-sunk, free of burrs. Also large stock of 
bolts, screws and washers—steel, brass, stainless— 
available for immediate delivery. e ATLAS aiso 
offers facilities for the manufacture of special com- 
ponent parts 


For prompt quotations, submit your requirements, giving 
details, specifications and delivery dates. 


ATLAS SCREW & SPECIALTY CORP. 


. I Y . 
450 BROOME STREET NEW YORK 13, N Robert F. Lotz 
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Minneapolis-Honeywell 
Promotes Sales Manager 


Karl Schick, former sales manager 
of the gas controls division of Min- 
neapolis-Honeywell Regulator Co., has 
been named sales head of the com- 
pany’s Original Equipment Division. 

Mr. Schick joined the company in 
1933. He has held various sales posts, 
including Southwestern regional man 
ager and Western zone manager of 
the former Moduflow division. 


Name Research Director 


Minneapolis-Honeywell has named 
Dr. Finn J. Larsen as director of re 
search, succeeding Dr. Waldo Kliever, 
who has resigned. Dr. Larsen has been 
director of ordnance engineering for 
the company since last year. 


Sales Representatives 
Named by Glastic Corp. 


The Glastic Corp., Cleveland, has 
appointed three sales representatives 
for New York State and New Jersey 
territories. 

J. EK. Nester, 110 East End Ave., 
New York City, will be factory rep 
resentative in the Greater New York 
and northern New Jersey district, and 
Al Murray, of Hartley, Del., will rep 
resent the company in the Buffalo and 
Mohawk Valley area. 

Mr. Murray’s headquarters address 
will be announced later. 

In Newark, N. J., the Robert M« 
Keown Co. has been appointed as 
authorized warchouse dealer special 
izing in flat sheets and fabricated 
parts. 


Iig Electric Ventilating 
Expanding Chicago Plant 
The Ilg Electric Ventilating Co., 
has announced plans for a factory ad 
dition at its Chicago plant. 
It will provide increased office, en 
gineering and manufacturing space. 


When complete, total plant space will 
be 210,000 sq. ft. 





TICKET CHEATS FOILED 


The Detroit Street Railway Commis- 
sion has purchased a King-sized gar- 
bage disposal unit to guard against 
used tickets being stolen and reused 
by the “sure thing” boys, according to 
Bus Transportation, 'AcGraw-Hill pub- 
lication. The unit will shred tickets 
right in the counting room and flush 
them directly into the sewage system 
by means of a water jet. Formerly, 
despite precautions, quantities of used 
tickets often went astray and were 
resold at bargain rates. 











‘Work Drivers 


Revolutionary new time and energy saver 
replaces work dogs on centered lathe work 
—SAFER-—-FASTER-— 


Skinner is proud to announce its 
appointment as exclusive distributor for 
the George Fischer line of patented lathe 


Driver with work drivers. The +GF-+ consists of 3 eccentric 


petuicmnanes jaws (6 on largest size) which have floating spring action 
to accommodate smooth or rough bars and forgings. A 
smooth protective hood covers all mechanism, and also acts 
as a manual opening and closing device for the jaws. A slight 
turn of this hood opens the jaws, and holds them open, until work 
is placed between centers — another turn releases the jaws to 
grip the work. Any increase in tool pressure and spindle speed 
automatically increases the holding power of the +GF-+. 
Jaws are easily reversed to accommodate direction of 
spindle rotation. Skinner carries a complete stock of 

-++GF-+- drivers and replacement parts. 


Writ Skinner or your nearest Skinner 


distributor for new illustrated foldor giving 


NOTE WIDE RANGES! 


Type 36 — 1/2" to 1-7/16" 
Type 60 — 5/8" to 2-3 8" 
Type 90 — 5/8” to 3-5/8" 


dd Type 140— 7/8" to 5-5/8" 
E R N Type 200— 4-7/8" to 8-1/16" 
THE 5 K | K CHUCK COMPANY 


205 Edgewood Ave., New Britain, Connecticut 


complete details! 


UNCLAMPING 


Turn hood until 
index snaps in 


Turn work piece 
away from jaws 


Turn work piece 
against jaws 


Turn hood out of 
index position 


Sold by loading distiibutow in every industrial area 
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For extra sales... you can't beat 
Easton Belting...a solid woven 
belting that's loaded with such 
sales-compelling features as: 


ADAPTABILITY . . . bakeries, candy plants, 
flour and feed mills, paper box plants, man- 
ufacturing plants and fruit packers, to name 


a few. 


INNERBOUND Construction . . . Exclusive 
production design to eliminate peeling and 


ply separation. 


VARIETY OF SIZES... Available in many 
widths and plies, Easton Belting can also 
be furnished with special impregnations 
and coatings. 


IDEAL FOR LIGHT CONVEYING AND ELEVAT- 

ING .. . because of its low initial cost, dur- 

ability and maintenance-free service. 
vow rae 


“yor 4 
BI Remember Easton Belting . . . YOU 





plete information available in Bul- jar 
letin No. 2. Write for your free = 


awe A | # utile Le leinea 4 ” 














R. O. Valoon 


Firth Sterling Opens 
New Chicago Quarters 

Firth Sterling, Inc., Pittsburgh, has 
opened a new Chicago district office 
and warehouse at Melrose Park, IIL, 
in the northwest manufacturing dis- 
trict 

It replaces the former quarters on 
West Lake St 

The company’s Chicago district also 
has a new manager, R. O. Valoon. He 
succeeds FE. A. Carpenter who has re- 


signed to establish his own business. 


Mr. Valoon has been with the com 
pany 19 years, 12 of which were spent 
in production and operation at the 
McKeesport, Pa., plant. For two years 
he was a service engineer in the Car- 
bide Division. In 1948 he became a 
salesman in Detroit and later trans 
ferred to Buffalo 


| Southwestern District Added 


The company has organized a new 


| Southwestern district with headquar- 


ters in Houston. 

The territory was formerly part of 
the Southern district with offices in 
Birmingham. 

Robert B. Lewis, formerly Texas 
representative, will head the new dis- 
trict. Charles A. Hartwell, of Hous- 
ton, is office manager. 

The new branch office is in the Pru- 
dential Building in Houston. 


Southern Manager Named 

Lester N. Shannon, Jr., has been 
appointed manager of Firth Sterling’s 
Southern district, succeeding C. E. 
Hughes, who resigned. 


A graduate engineer from Alabama | 


Polytechnic Institute, he served as a 
Navy officer in World War II. After 


three years in sales promotion for 


| Linde Air Products Co. he formed his 
| own firm, Materials Handling Service 


Co. Recalled to the Navy, he recently 
returned from a year’s service in Japan. 

Mr. Shannon's headquarters will be 
in Birmingham. 
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SPRING 


PORTER winoers 


A Widely Used and 
Needed Machine . . 


Porter Spring Winders are a must in 
maintenance departments of mills, fac- 
tories, machine and repair shops—in 
the manual training departments of 
schools—in fact anywhere that springs 
are needed. The Porter Spring Winder 
is simple to operate and will make Tor- 
sion or Compression (right or left hand) 
Springs as well as Extension Springs. 
Wide range >of sizes—from finest piano 
wire to 3/16" tempered steel wire. 

@ We suggest to users that they buy thru 


their local distributors. Porter am | ind- 
ers are sold on ten-days’ approval. 


ADVANCE CAR MOVER CO. 


APPLETON, WISCONSIN 











CLARK BROS. BOLT COMPANY TO 
RY OF SERVICE 


at the very 

knew 
sss the trus 
tant 

t expand t 

Juct and hon 
LARK BROS 
foundation upon 
yf service to 
those requiring bolt ts, rivets and screws 
wherever fastening fast with greater security is 


a must CLARK Bros Rott (o 


160 Canal Street. 
MILLDALE, CONN, 


Export Dept.: Suite 513 
25 Beaver St., N. Y. 4, N.Y. 
Whitehall 4-4392 





Lester N. Shannon, Jr. 


Sales Executives Named 


Iwo other sales executives named 
recently were: James E. Grav, assistant 
manager of carbide sales, and Stuart 
\. Smith, Olio district manager 

NIr. Gray joined the Carbide 9D; 
ison in 1929 at the McKeesport, 
Pa., plant. In 1949 he became offi 
manager of the division and recenth 
vas supervisor of carbide sales in the 
Chicago district. He is a graduat 
Carnegie Institute of ‘Technolog 

Mr. Smith joined Firth Sterling in 
1949 as an industrial cngineer, late: 
vecame wage and salary administrato 


James E. Gray 


Stuart A. Smith 


- 
| 
! 
! 
| 


r—--—— 


1s something new acl 


i f 
distributors ° 
PORTABLE ELECTRIC Toots 


here 


HIGH SPEED HAND TOOL! 


’ 
if you re already handling conventional-speed portable 
electric tools, here’s something new to fill out your line! 
IT'S THE FRANKLIN BALMAR DISKETTE, a rugged, precision built industrial tool, 
especially designed for use in high speed ranges where ordinary electric 
tools simply won’t produce the specified results. ‘The no-load spindle speed 
of the Diskette is rated at 9000 RPM .... operating speeds are only 
slightly less. So users get high-speed, precision work in 
grinding polishing sharpening 
rotary filing deburring sanding 
and many other preparation and finishing jobs on metal, wood or plastic. 
Diskette can be used for either production or maintenance work. It is 
compact and lightweight, thus can be used as a portable hand tool, or as 
a fixed machine when you sell the Diskette bench mount along with it. 
You'll find Diskette customers in foundries, machine shops, welding shops 
. any plant where precision work is required and high operating speeds 
are understood. We truthfully believe it’s the only machine of its type 
on the market today! 


YOUR TERRITORY MAY BE OPEN! 
Diskette is sold on a 100% distributor basis. For complete information on our 
proposition, fill in the coupon below and mail it today. Our man will be in to see 
you promptly with complete details of the Diskette Deal. 





CORPORATION 


Woodberry, Baltimore 11, Maryland, 
or 5001 N. Wolcott Ave., Chicago 40, Ill. 


Please give me full information on available Diskette distributorships. 
NAME TITLE 
COMPANY 


ADDRESS 
STATE 
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and then salesman in the Ohio dis 
trict from 1952 until his present ap- 
pointment. 

A graduate of Yale University, he 
served in the Army Air Force for 


two years. 


Representatives Named 


Firth Sterling Inc., Pittsburgh, has 
ippointed the following firms as repre- 


CARBIDE TIPPED sentatives for various product lines: 


Inc., Scranton, Pa.; Cleveland 


WORK SUPPORT BLADES ross 3 Sales Co., Wickliffe, Ohio; 


Sterling Sales, Inc., Worcester, Mass.; 


for Centerless Grinders Sterling Products, Inc., Chicago. 


Standard thrufeed and in- H ell Plant 
feed work support blades ‘ ae ie . = 
available from stock. Prices To Make Switches 
on special blades quoted on Minneapolis-Honeywell Regulator 
: : Co, will open shortly a new plant in 
“roms of prints. Worn Warren, Ill, to expand production of 
odes salvaged — retipped its Micro Division. 


and reground. WRITE FOR CATALOG A 10,000 sq. ft. leased building, it 
will be the division’s fourth plant, 


SPECIAL TOOLS about 25 miles south of Freeport, II1., 
a te seed where the other three manufacturing 
? Sale & Sere pam. operations are located. It will employ 

150. 
The Micro Division manufactures a 


WILLEY’S CARBIDE TOOL CoO. precision, snap-acting switch 


1342 W. Vernor Highway Detroit 1, Michigan ' 
, Union Hardware & Metal 
Assigns DeWalt Assistant 











Union Hardware & Metal Co., Lo 
SOU RCE Angeles, has assigned onc of its staff 
to full-time duty with DeWalt Inc 

in southern California. 

OF I:. B. Gates, former assistant buver, 
will serve as assistant to William Dud 
ley, DeWalt district manager. He will 

SUPPLY work closely with retail dealers on 
woodworking machines. 


With Union Hardware & Metal 
since 1950, he previously worked for 


Regulators FOR ALL YOUR LIQUID AND the Bank of America and the Texas 


Pressure 


a STEAM CONTROL SPECIALTIES “° 


Regulators 


Float Valves ’ 
Here at Keckley you can get everything you need 


Relief Valves , aed 
for controlling liquid and steam service—all trom one 
Strainers source, It’s the simple, easy way to handle your require 
Pop Safety Valves ments—saves valuable time and trouble for you and 
Level Controllers assures your customers of the best regulating equip- 
ment available. Here's a profit making line that makes 


Motor Valves 
for easier, simpler satisfying of your customer's needs. 


Float Boxes : , 
Don't forget to send for your free copy of the Keck- 


Diaphragm Valves ley Catalog 53-C, featuring our complete line. Write 


Water Gauges O. C. Keckley Co. 400 W. 


Balanced Valves Madison St., Chicago 6, Illinois a ie 
E. B. Gates 
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ORDER HANDLING for specials is 
the job of Eloise Bishop at Mont 


gomery & Crawford Co., Spartanburg 


Check Housekeeping 
To Sell Maintenance 


Selling plant maintenance supplies? 
Here's a list of questions prepared by 
the Small Defense Plants Administra 
tion in its Management Aid bulletin 
iimed at better housekeeping in 
plants. Keeping them in mind may 
open the door to sales. 

1. Is damaged flooring repaired im 
mediately? 

2. Are trash baskets for 
candy wrappers and the like placed at 
convenient intervals? 

3. Are floors vacuum-cleaned 
swept daily, or if necessary more than 
once a day? 

4. Would a non-slip floor coating 
significantly reduce slipping hazards? 

5. Does the plant need an exhaust 
svstem to dust, sawdust or 
wood shavings? 

6. Is the floor kept wet and slippery 
in spots by oil drips or water leaks? 
If so, have drip pans and splash guards 
been installed, or repairs made? 

7. Where possible are chips, shav 
and other refuse collected in 
containers as they are produced rather 
than allowed to fall on the floor? 

8. Are work areas and aisles marked 
off in painted lines? 

9. Do workers have racks or other 
holders in which to keep tools and 
parts? 

10. Are totc pro 
vided, or trucks or other equipment 
for moving work-in-process? 

11. Are machines lubricated 
correct points and with the 
umounts and kinds of lubricant? 

12. Arc 
scrap wiped off machines frequently 
during the dav and dirt, oil and 
cleaned off regularly? 

Should the machines and other 
of equipment be painted to 
keep them their 


papers 


Or 


remove 


Ings, 


suitable boxes 


at th 
correct 
or other 


chips, shaving}, 


Tease 
> 
13 


clean, prolong 


“ 


WHEN SO ‘MUCH 


deperids_ 


on so little = e,” Px 


YOU GET THESE ADVANTAGES 
WITH CHICAGO “‘SAFETY 
PLUS" HEAT-TREATED CAP 
SCREWS. 


Corners stay sharp... 
provide positive non- 
slip wrench grip ...No 
decarburized surface. 


Bodies wear longer... 
nominal diameter re- 
mains to size . . . No 
decarburized surface. 


¢—- Threads without nicks... 


hold tighter in engage- 
ment... No decarbur- 
ized surface. 


¢—- 


HERE’S WHAT CHICAGO'S NEW 
PROCESS OF CARBON CONTROL 
MEANS TO YOU: 


Unretouched microphotograph of 
common heat treated screw thread 
showing soft outer skin which couses 
excessive wear and breakage 


Same View of a Chicago “Safety 
Plus’ High Carbon Heat Treated 
screw thread, showing uniform hard- 
ness through the entire thread struc 
ture. This insures complete freedom 
from scale, more accurate fit to per 
mit tighter wrenching 





Don’t sotile for less than 
Chicago “Safety Plus” 


High Carbon Heat Treated 


Cap Screws 


®@ For complete hardness from the 
center all the way out — no soft 
skin to cause wear or breakage 
due to fatigue. 


® For freedom from scale — cleaner 
to handle — give a tighter thread 
fit — have smoother bodies. 


@ For extra safety — better appear- 
ance — ALL at no increase in cost 
to you. 


High Carbon Heat Treated “Chicago” 
Cap Screws are not superficially cy- 
anided. Heads, bodies, threads and 
points all are of the same, true hard- 
ness. It is no longer necessary to cut 
threads to remove decarburized sur- 
faces. Chicago's improved heat treat- 
ing in carbon recovery atmosphere 
gives a smoother, more accurate, 
stronger product at no increase in 
cost, making Chicago “Safety Plus” 
Heat Treated Cap Screws even safer 
than before. 


Continuing our long established 
policy, Chicago “Safety Plus” Screw 
Products, in bulk or in packages for 
original equipment or replacement, 
are sold through Service-Conscious 
Industrial Supply Distributors. If you 
do not now stock Chicago “Safety 
Plus” Heat Treated Cap Screws, write 
us for full details and samples. 


THE CHICAGO SCREW COMPANY 


2503 WASHINGTON BOULEVARD 


- BELLWOOD, ILLINOK 


Hexegon Head Cap Screws, Stee! ond Brass « Squere Head and Headless (up Point Set Screws » Semi-Finished Hexagon Nuts, Steel and 
Brass e Hexogon Casteliated Nuts » Fillister and Flat Head Cop Screws » Taper Pins © Milled Studs » Socket Heed Cap Screws » Socket 
Set Screws « Socket Pipe Plugs » Stripper Bolts of Shoulder Screws » Square Head Dog Point Set Screws » Keys, Assortments end Kits 
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IT’S AN EXCLUSIVE FOR 


Only One Simplified +h Bushing System for 


SINGLE GROOVE SHEAVES c \ 
MULTIPLE GROOVE SHEAVES 








RIGID COUPLINGS —_ 
FLEXIBLE COUPLINGS 





paper Puuieys__(f 
ROLLER CHAIN SPROCKETS ___ af 


@ The Browning line of Roller Chain Sprockets is being expanded to 
give you full sales coverage. More sizes equipped with malleable split 
taper compression bushings—bore range increased. Al! chcin and 
sprockets in packaged stock. 


Write for Catalog GC 101 


BROWNING MANUFACTURING COMPANY 


1952 BROWNING DRIVE MAYSVILLE, KENTUCKY, U.S. A. 
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life and aid in hghting? 

14. Are stairways well lighted? 

15. Are fire extinguishers, hoses, 
fire pails and other fire-fighting equip 
ment kept clear of obstructions? 

16. Is this equipment checked and 
tested regularly and kept in proper 
working condition at all times? 

17. Does the plant have a regular 

hedule for washing windows and sky 
lights? 

18. Does the plant have adequate, 
modern lighting? 

19. Are lamps, fixtures and reflec 
tors cleaned periodically, and burned 
out lamps replaced periodically? 

20. Are walls and ceilings painted a 
olor which reflects natural and arti 
ficial light, but does not cause a glare? 

21. Are walls and ceilings cleaned 
regularly? 

22. Are thev repainted when clean 
ng no longer restores their reflecting 


j > 
Vu 





; 
Vt = 


Lee Calvin Hopper 


Elwell-Parker Electric 
Names Advertising Head 


Lee Calvin Hopper has been name« 
idvertising manager of The Elwell 
Parker Electric Co., Cleveland. 

lormerly advertising head of th« 
Steel & Tubes Division of Republic 
Steel Corp., he joined Elwell-Parker in 
1950 as assistant to the advertising 
manager and export sales manager. In 
his new post he will continue to direct 


CXp t iles 





NON-SHATTERABLE GLOBES 


Little boys tossing rocks at street 
lamps may be one headache that 
street lighting experts can soon forget, 
according to Electrical World, Mc 
Graw-Hill publication. A plastic globe 
hes been /eveloped that will stand up 
under all operating conditions and 
in tests could not even be shattered 
when riddled with bullets. 














Wallace B. Bateman, Jr. 


American Air Filter 
Names Sales Manager 


Wallace B. Bateman will head the 
newly organized air conditioning sales 
section of American Air Filter Co., 
Louisville, Ky. 

He will direct planning and sales 
ontact with original equipment man 
ifacturers and distributors handling 
ir conditioning and all-weather units 
throughout the country. 

With the company six years, Mr 
Bateman has worked in various sales 
departments of the company. He at 
tended the University of Missouri. 


Lincoln Engineering 
Wins Advertising Award 


Lincoln Engineering Co., St. Louis, 
has won honorable mention in the 
business paper advertising competition 
of the National Advertising Agency 
Network. 

rhe company’s ads which appeared 
in INpusTRIAL DisTRIBUTION were en 
tered im the association’s 1953 Crea 
tive Competition. 

The award was presented at the 
22nd Annnal Management Confer- 
ence in Colorado Springs. Oakleigh 
R. French & Associates, St. Louis, is 
the agency for Lincoln Engineering 

The competition drew 299 entries 

wering advertising and public rela- 
ions in the United States and Canada 





REST DOUBLES RUSH 


Next time you're caught on a bus 
during rush hour consider the plight of 
commuters in Son Juan, Puerto Rico, 
Bus Transportation, McGraw-Hill pub 
lication, says. There they have four 
rush hours: the regular morning and 
evening ones and those at noon and 2 
o'clock when everyone dashes home 
for @ siesta and then back to work 








THE AD MAN WAS 








Fibre screw anchor for 
use with wood or lag 
screws. Only universal 
anchor that can be used 
in any material 
Wood screw sizes 
#6 to #20 
lag screw sizes 
#% to #% 


PRAWLANCHORS 


Heavy duty masonry 
anchor of ‘confined 
lead type’ for holding 
bolts. Made in one 
piece — double ended 
cannot be misopplied 
Bolt sizes 4" to | 


Ss 


Three point easy-to 
sharpen masonry drills 
for hand and power 
drilling. For Rotary 
drilling —use Raw! Cor 
bide tipped drills 


eS 


The improved machine 
screw anchor. The taper 
permits use in under 
sized holes, resulting in 
saving of drill costs 
Machine screw sizes 
6x32 to % x 11 


RAWL DRIVES 


Only expansion bolt 
combining anchor and 
bolt in one piece. Simple 
to use, easy to install 
Drives like nail into 
drilled hole. Tremen 
dous holding power 
Sizes 3/16" to % 


Newest type of heavy 
duty machine bolt an 
chor. Hammer is only 
tool needed to set it 
permanently in the 
masonry 

Bolt sizes—3/16" to Ye" 


Paw ToscLE pours 
For simplicity of instal 
lation and security of 
anchoring any fixturé or 
utility in hollow walls 
or ceilings 








THIS AD MAN had spent 20 years dealing with the 
technical facts of industrial products. He knew most of 
the angles and their answers. Shown a small Rawlplug 
he figured it could resist a “pretty strong pull.” 


SURPRISE! 


Then we gave him a demonstration ,..a #12 Rawlplug 
with a #12 screw set in concrete. Attaching a jack and 
scales we applied a direct pull. Up went the indicator. . . 
500, 1000, 1500 Ibs. The Rawlplug held firm. We applied 
more pull, and still more, till finally the plug started to 
creep. The indicator stood at 2200 Ibs. and the ad man 
was flabbergasted! 


EVERYTHING! 


The fact is, that Rawlplugs and other Rawlplug devices 
are absolutely tops for holding power... have a safety 
factor many times in excess of most anchoring re 
quirements 

And on top of that, the famous Rawlplug line is com 
plete and enables you to meet virtually every anchoring 
demand of every customer and prospect 


YOU WIN! 


The Rawlplug line is sold only through distributors. The 
line is constantly being developed... and effective ad 
vertising describes its unique advantages to everyone 
who counts in your area. 

Write for the whole Rawlplug story 
your sales and win brand new friends. 


it can boost 


THE 


RAWLPLUG Co., Inc: 


271 Church St., New York 13, N.Y. 
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Poot Control Leaves 


Both Hands Pree To Work 


Fast Action! Fast Selling! Immediate Delivery! 


Every production or assembly job where there is a repetition of operation, needs this 
fast-action SPEEDY AIR VISE! Operated by air and controlled by foot, it leaves both 
hands free for more rapid insertion and removal of work. Speeds up drilling, tapping, 
milling and assembly. Reduces costs, lost motion and fatigue. Husky, compact, 
precision-built; exerts a grip of 15 times air line pressure! Tried cace—te¢ 6 00 
ordered in quantity. With Foot Control Valve, Air Hose and Fittings, only.... 3 ; 
Territories Open for Distributors and Factory Representatives 
W. R. BROWN CORP. 2657 N. NORMANDY AVE., CHICAGO 35, ILL. 
SPEEDY AIR VISES + AIR REGULATORS + AIR FILTERS + PORTABLE COMPRESSORS + PAINT SPRAYERS 


AMERICA'S MOST TALKED-ABOUT VISE AT A PRICE 


Your Name 
Here 


... because we know 
how important 
our distributors are 


These packaged shim stock racks 
ore provided with your firm name 
very neatly imprinted on them. The 
only requirement is o minimum quan. 
tity of 25. 


Here's the ideal way to keep your firm name be- 
fore the people who actually use your products. 
Sell packoges instead of inches! 
Rack holds four 6” X 100” cartons 
of brass o7 steel shim stock in gouges 
of the customer's choice. 


NATIONALLY ADVZRTISED * EASY TO STOCK AND HANDLE 
ALL SALES THROUGH DISTRIBUTORS * HIGH QUALITY 


LAMINATED SHIM COMPANY. 


UNION STREET «© GLENBR 


wMIiM T k 


ARs RQ SPA E®es 
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NEW office-warchouse of Binks Mfg 
Co. m San Francisco features stream 
lined “tilt-up type of construction 


San Francisco Branch 
Opened by Binks 

Binks Mfg Co., Chicago, opened ’ 
new branch sales office and warehouse 
in San Francisco. 

Setving northern California and 
Nevada, its facilities include parking 
space, conference room with projec 
tion equipment, demonstration and 
sales rooms and warehouse  spacc 
Richard P. Rossi is manager 

The structure uses “tilt-up” con- 
struction by which walls are poured in 
horizontal moulds before being tilted 
up and fitted together. 


Columbus Warehouse 
To Serve Goodrich 

The B. F. Goodrich Co., Akron, is 
building a new 200,000 sq. ft. office 
and warchouse in Columbus, Ohio. 

With a staff of 150, it will be the 
largest of the company’s distribution 
centers, officers say. It will stock in 
dustrial lines as well as tires and othe 
products, providing overnight service 
to parts of Pennsylvania, Ohio, West 
Virginia, Kentucky, Indiana and 
Michigan. 

During the past three years, Good 
rich has completed 11 other similar 
centers throughout the country. The 
latest was occupied in Seattle recently. 
Another is under construction in Los 


Angcles 


Renews TV Sponsorship 

American Machine & Foundry Co., 
New York City, has renewed its spon 
sorship of “Omnibus,” television pro 
gram produced by the TV-Radio 
Workshop of the Ford Foundation, It 
is scheduled Sundays from 5 to 6:30, 
E.S.T., over CBS-TV 


Joins Machinery Sales 

J. W. Nevitt is now operating man- 
ager of the Machinery Sales & Suppl 
Co., Dallas. He has had 38 years in 
the tool and machinery business in the 
Pexas city 





N. Y. Hardware Trade 
Holds Golf Outing 


A record group of more than 60 
members turned out last month for 
the New York Hardware Trade Asso- 
ciation’s first of three summer golf 
outings. The event was staged at the 
Knol] Boonton, N. J. 

Jim Jaques, N:cholen File, won 
low honors with a net 66 and received 
a clock radio for his cfforts. Runner 
up was Bob Watson, Stanlev ‘Tools, 
who had a net 68. 

Prizes for both golfers and non 
golfers were presented at a dinner pre 
sided over by Gus Fischer, Black & 
Decker, who is president of the New 
York group of distributors and manu 
facturers’ men. The presentations were 
made by Brownie Jalbert, Bav State 
lap & Die, chairman of the gold com 
mittee, assisted by Rov Schmidt, Stan 
lev lools. 

Ihe association’s second golf outing 
is to be held at Tamarack Country 
Club, Port Chester, this month, and 
the final outing will be at Plandome, 
Long Island, in August 


Minnesota Mining Expands 


Minnesota Mining & Mfg. Co., St 
Paul, has acquired American Lava 
Corp., Chattanooga, ‘Tenn., electrical 
insulating material manufacturer, in 
1 $5 million stock transfer. Officers 
of 3M said the move broadens the 
company’s participation in the elec 
tronics field 





EXPORT DIVISION manager 
Rockwell Mfg. Co., Pittsburgh, is 
bert G. Lindsay, who was formerly 
Crosley Corp 


Now available... for 
immediate delivery 


It's no longer necessary for your customers to run the risk of 
production delays when waiting for delivery on special order 
large size hexagon screws. Western's greatly extended stocks, 
in both bright and hi-carbon heat treated items, now include 
lengths up to 15 inches and diameters to 14% inches. Most im- 


portant, they are available for immediate delivery. 


If your customer's specifications call for non-listed or special 
thread lengths, Western has on hand an extensive stock of 
blanks in these large diameters. In just a short time, these 
blanks can be accurately cut and precision threaded. 

Whether your customer’s product requires hexagon cap 
screws as small as 4” x %” or as large as 14%” x 15”, Western 
Automatic’s complete stock guarantees them the quick de- 
livery and fast service that means more profitable production. 





Western Automatic 


Machine Screw Company 
722 Lake Ave., Elyria, O. 


\ aa 


Precision Screw Products, Parts and Assemblies Since 1873 
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{wep YOUR CUSTOMERS ¥} 


Handle Heavy-duty Jobe 
acter! Cafer! Eacier! 


with a 


HEIN-WERNER 
HYDRAULIC JACK 








MODEL 50.12AA 


90 TON CAPACITY 


This compact Hein-Werner Jack is ideal 
for moving heavy machinery, pulling 
gears and pinions, bending pipe, as the power unit for presses, 
or countless other industrial applications. No crews or helpers 
are needed. Confusion and wasted man-hours are avoided. 
The ruggedly-built Hein-Werner Model 50.12AA packs 50 tons 
of power. Sturdy handles simplify carrying and positioning 
. fall flush against jack housing when not in use. Tandem 
pump speeds travel of ram to load. Solid steel base is 
drilled for installation of pressure gauge. Safety valve prevents 
overloading. Factory tested at 1'2 times rated capacity. 


Write us for details 


Hein. Werner Hydraulic Industrial Jacks are availabie in models of 

1¥e, 3, £, 8, 12, 20, 30, 50, and 100 tons capacity. 12 ton and larger models 
have carrying and positioning handles. Hein-Werner also manufactures 

Push and Pull’ Hydraulic Jacks of 4, 10, and 20 tons capacity, and 
Pushmaster’’ Hydraulic Jacks of 4 tons capacity 


HEIN-WERNER CORPORATION 
WAUKESHA ¢ WISCONSIN 


a Wemer 


Tru SALAS, 
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Charles R. Van Riper 


Chicago Sales Engineer 
Appointed by Norton 


Norton Co., Worcester, Mass., has 
named Charles R. Van Riper as sales 
engineer for the Chicago district 

He will direct field engineering a 
tivities in the area, reporting to dis 
trict manager Raymond FE. ‘Taylor 

A Stevens Institute graduate, Mi: 
Van Riper joined the company in 
1929. He worked first in the indus 
trial engineering department of th« 
Grinding Machine Division, and late: 
the planning and sales engineering <i 
partments of the Abrasive Division 

Since 1941 he has been in the 1 
search and development department 
recently as a field service engineer 


Norton Cafeteria Cited 


Norton Co., Worcester, Mass., won 
the 1953 award for excellence in cafe 
teria installations in a contest spon 
sored by Institutions Magazine. The 
company’s cafeteria in its new grinding 
machine plant was cited. It has since 
been severely damaged in the tornado 
that struck the plant June 9. 





AGNES CLEARY is secretary to Paul 
\W. Evans, sales manager of Beals, Mi 
Carthy & Rogers, Inc., Buffalo, N.Y 





INSIDE work at Bert Lowe Supply 
Co., Tampa, Fla., is handled by Bill 
Gaskins who supervises inventory con 


ol, pricing and expediting 





Thor Branch 
Opens in Newark 


Thor Power ‘Tool Co., Aurora, I! 
has opened a new branch in Newark 
N. ]., at ‘Tichenor Lane and Park 
hurst St 

l.quipped for factory branch repai 
service and sales engineering assistance, 
it will serve distributors and users in 
northern New Jersey, on the com- 
pany’s complete line of air and ck 
tric tools 

Ihe area 
the company’s New York branch 

The new branch is th« 
ixth since the war 


was formerly served 


COM pan 


Name Welding 
Representative 


General Electric Co. has appointed 
Consolidated Welding Supplies, Inc., 
New Orleans, to handle sale of the 
company’s welders, electrodes and ac 
cessonies in the New Orlcans-Baton 
Rouge are: 


Calls Salemanship 
Engineers’ Need 


I:ngineers, by reducing costs of dis 
tribution, have helped put our high 
living standard where it is. But we 
need to train our engineers in sales 
manship, because it takes powers of 
persuasion as well as technical ability 
to turn an invention into an accepted 
product 

This, according to Arthur C. Niel 
en, president of A. C. Nielsen Co., 
marketing research firm, is the most 
pressing problem of engincering edi 

ition 

Speaking on “The Engineer and 
Distribution” at the Unversity of 
Wisconsin Engineers’ Day Dinner r 
ently, Mr. Nielsen cited invention 
nd mass production as the first twe 


DISTRIBUTORS 
1000 lbs of Profit 


For Precision, Performance and Production 
Capacity the DIAMOND 22-M is unequalled 
in its price range! 


* Maximum distance — 
(85-1500 r.p.m.) 15” (center of spindle 
* Power feeds (table) to table fop) 
003”, .005”, .008” ® Collet capacity — %” 
(per spindle rev.) * Table area — 5%,” x 
a travel — 24” 
Vertical travel — 15” * Base — 
Cross traverse — 54%” e 
Spindle taper — No. 
9B&S * Weight — 


* Spindle speeds — 9 


17” x 28” 
1 HP. 
1000 Ibs. 


Motor - 


WANTED 


NOTICE! 


Effective immediately DIA- 
MOND mills and hand op- 
erated turret presses will be 
sold separately from our line 
of power presses and power 
shears. Thousands of our mills 
and turret presses are in op- 
eration throughout the world. 
The model 22 M mills and 
turret presses have been 
standard for many years — 
the only new change is our 
policy on distribution. There 
is a big demand for our mills, 
so get on the “bandwagon” 
to profits. Write us today. 
Don’t forget the accessories 
you can sell for the mills or the 
punches for the turret presses. 


ALSO AVAILABLE 


TURRET PUNCH PRESS 


WRITE FOR CATALOG AND 
FURTHER INFORMATION 


NATIONALLY ADVERTISED 


FOR MANY 


a 


<DIAMOND> 
a 


Pe Vasil.) Miele Maen 


YEARS 


DIAMOND MACHINE TOOL CO. 


GENERAL OFFICE 


S & FACTORY 


5111 COFFMAN-PICO ROAD, PICO, CALIF 
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NOQW—AN EASY PRACTICAL WAY— 


» TO REDUCE EXPENSIVE ERRORS made by em- 
ployees who lack basic information on prod- 
ucts handled, 


>» TO KEEP CUSTOMERS SATISFIED by shipping the 
right materials on their orders. 


» TO INCREASE EFFICIENCY by having an educated 
personnel who can handle their work intelli- 
gently. 


» TO HAVE A TRAINED MAN READY to replace an 
employee that advances or leaves your place. 


; GIVE YOUR EMPLOYEES THE ADVANTAGES of the only authentic, 


distributor-prepared product data training material. 


Now, by using your Association’s Employee Training Program you can —— ie 
give your employees authentic, factual product information at low cost ~ 600 PAGES OF 


and with minimum supervision on your part. 

The program consists of 20 bulletins on products you handle and sell : BASIC INFORMATION 
every day. Each bulletin is easily understood by even your newest ON THESE 20 
employee—but yet is so complete as to interest the most experienced POPULAR PRODUCTS 
workers. DRILLS and REAMERS PRECISION TOOLS 


With this basic product knowledge your employee can quickly grasp = —rars and pies LATHE TOOLS 
the technical information and selling features in manufacturers’ CUTTERS EE 
. HACK SAW and BAND PIPE FITTERS’ TOOLS 
literature. SAW BLADES BELT DRIVES 


CIRCULAR SAWS GEAR and 
CHAIN DRIVES 


> TO GET THIS PROGRAM STARTED— COATED ABRASIVES PR pnthenenas 


. es BONDED ABRASIVES 
FIRST, order your Master Binder for $69.50 containing a complete set mon oun and COUPLINGS 
of 20 bulletins (approximately 600 pages), in an attractive binder. WOODWORKERS a 
é; . i HAND TOOLS HOISTING EQUIPMENT 
NEXT, after you receive your Master Binder select the individual bulle- en FASTENERS 


tins covering the lines you handle. Order os many as you need at the HAND TOOLS WELDING EQUIPMENT 
low cost of only 30¢ a bulletin. — 


ACT NOW—Only purchasers of the Master Binder at $69.50 can order 


individual bulletins. 


Send your order for one Master Binder to: 
NATIONAL INDUSTRIAL OISTRIBUTORS’ ASSOCIATION 
1900 Arch Street Philadelphia, Pennsylvania 
or 
SOUTHERN INDUSTRIAL DISTRIBUTORS’ ASSOCIATION 
Peach Tree Street Atlanta, Georgia 


This advertisement presented by INDUSTRIAL DISTRIBUTION as an industry service. 
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steps toward a high technological 
standard. 

Distribution, he said, was the third 
step, fully as essential as the other 
two, but not so well understood. 

“The miracle of mass production 
would quickly become a_ nightmare 
unless the miracle of mass distribution 


had been created.” 


Profits Not High 


It is not commonly understood, he 
said, that distribution actually costs 
about as much or more, for 
products, than pagegnon 

“Now it would be a grave mistake 
to assume that these high costs of 
distribution indicate that 
(usually called the ‘middle-man’) is 
making an unreasonable profit. This 
simply can’t happen for any appreci 
able length of time, because there is 
intense and free competition.” 

Costs only seem high, he said, be 
cause distribution is unavoidably com 
plex. And the engineer has succeeded 
outstandingly in reducing them, by 
more efficient shipping, handling, and 
packaging. 

He stressed the use of warehousing 
aids such as conveyors and fork trucks, 
and modern packaging machinery en 
abling manufacturers to trade-mark 
their brands, and ultimately, to adver 
tise them 

his means in the end, he said, the 
creation of such a high level of con 
acceptance that the retailer 
dosen't have to spend valuable time 
convincing the customer of the merit 
of the product 


most 


somebody 


sumer 


Trade Marks Sell 


“If vou don’t believe well advertised 
products sell themselves, walk into an 
\.&P. supermarket and see, with your 
own eves, the miracle of women 
spending money for products without 
any discussion with sales clerks and no 
issurance of product quality except, 
the well-known well-advertised nam« 
of the manufacturer.” 

“Then reflect on the fact that, duc 
to this, the grocer is charging you 
thirty to forty 
dling the product, than he charged 
few vears ago.” 

ile cited vending 
mother invention of engineers low 


percent, less, for han 


Ha hin 


ng distribution costs on some proc 
ucts 


Answers 


No Vague 
hias ap plic a 


I'he enginecr, he said 
to complex distribution prob lems the 


ime meticulous research used fo 


more pieces ground 


PER HOUR 


Grinding wheels dressed with the right 
dresser, type and size, enable you to sp d 
up your grinding per hour—save pro 
duction costs 


more pieces ground . 


BETWEEN DRESSINGS 


With the correctly 
dresser for your application, you get more 
work out between dressings. And it takes 
only a moment to dress any wheel for 
proper performance 


more pieces ground 


PER WHEEL LIFE 


from yerind 


designed Desmond 


You'll get maximum service 
ing wheels that are dressed with the cor 
rect type and size of Desmond Dresser 
Ask your DESMOND DISTRIBUTOR 
for a copy of the Desmond Dresser 
Guid Chart This and the tech 
nical information the Industrial Dis 
tributor furnishes you will improve th 


guid 


efficiency of your grinding operation 


THE DESMOND-STEPHAN MFG. CO. 


URBANA, OHIO 


Desmond 


DRESSERS & CUTTERS 
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Another 
Desmond 
Sales-Proven 
ad appearing 
Ts 
magazines 


alike 
Desmond 
wall charts 
catalogs 
mailings 
displays 


Plus! 

Desmond 

Sales meetings 
for your 

Sales 
personnel 


Plus! 
Desmond's 
complete line 
—meets every 
customer 
requirement 


Plus! 
nationally 
_known-name 
— Stands for 
VTE LNG 

and service 





The need for blood is greater than ever, not only for men 
wounded in combat, but here at home . . . to cure disease, to meet 
accidents and disasters, and to prepare for civil defense. 


Our quota can ONLY be met, if those who give keep on 


giving . . . regularly! 


You CAN give more than once . . . as often as every three months 
with complete personal safety. The more often you give the more often 
you save a life. For every pint of blood you give goes to someone 

who needs it desperately. 

Remember . . . once is NOT enough. Give blood again and again! 


Call your Red Cross, Armed Forces or Community Blood Donor Center 
for an appointment to give blood today. 


GIVE 
BLOOD 


.. give it again and again 
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BUSINESS EXECUTIVES! 
CHECK THESE QUESTIONS 


if you can answer “yes” to most of them, 
you—and your company—are doing a needed 
job for the National Blood Program. 





HAVE YOU GIVEN YOUR EMPLOYEES TIME 
OFF TO MAKE BLOOD DONATIONS? 


HAS YOUR COMPANY GIVEN ANY RECOG 
NITION TO DONORS? 


DO YOU HAVE A BLOOD DONOR HONOR 
ROLL IN YOUR COMPANY? 


HAVE YOU ARRANGED TO HAVE A BLOOD- 
MOBILE MAKE REGULAR VISITS 


HAS YOUR MANAGEMENT ENDORSED THE 
LOCAL BLOOD DONOR PROGRAM 


HAVE YOU INFORMED EMPLOYEES OF ¥@UR 
COMPANY'S PLAN OF CO-OPERATION 


WAS THIS INFORMATION GIVEN THROUGH 
PLAN BULLETIN OR HOUSE MAGAZINE? 


HAVE YOU CONDUCTED A DONOR PLEDGE 
CAMPAIGN IN YOUR COMPANY 


HAVE YOU SET UP A LIST OF VOLUNTEERS 
SO THAT EFFICIENT PLANS CAN BE MADE 
FOR SCHEDULING DONORS?’ 


OOOQOO0O000O 


Remember, a3 long as a single pint of bleed 
may mean the difference between life and 
death for any American . . . the need for 
blood is urgent! 


NATIONAL BLOOD PROGRAM 





THE MOST COMPLETE SOURCE 


‘ 


‘) 9: . 


iN ALL METALS 


i) é 
= 


= scReWs @ 


THREADED & 
PRODUCTS a 


STAINLESS STEEL ‘an/ 
NAVAL BRONZE - STEEL - BRASS 
ALUMINUM - MONEL - EVEROUR 

NICKEL ALLOY STEEL 


ATE DELIVERY 
N REQUES 


KEYSTONE 
BOLT & NUT CORP 


135 CHURCH ST, N.Y. 7, N. Y. 
WOrth 4-4600 


MMED 
CATALOG. O 











SOLD THRU DISTRIBUTORS 
For ALL SODERING—WELDING— 
BRAZING PROBLEMS 


* Sodering Paste — Seodering Sticks ¢ Sodering 
Ow «© Sedering Flux Stainiess Steel Polish 
¢ Sodering Liquids ¢ Sodering Syrup « Sedering 
Acid «+ Solid Sal Ammonia « Send for Free 
Sodering Chart which shows melting point of all 








L. B. ALLEN CO. Inc. 


6731 BRYN MAWR AYE. 
CHICAGO 31, ILL. 


invention and manufacture. “He 
refused to be satisfied with the vague, 
indefinite answers to distribution prob- 
lems which his brethren in the adver 
tising profession too often accepted 
without much protest.” 

Engineers are confident, said Mi: 
Nielsen, that “almost anything—even 
advertising results—can be measured.” 
Complex research techniques and sta 
tistical machines are equal to this task, 
he said 


Selling the Backbone 


Engineers are also devoting them 
talents to selling, “the very backbone” 
of the distribution process, Mr. Nicl 
sen said. However, most enginecrs 
can only learn the powers of persua 
sion and expression, so necessary to 
sclling, through practical experience 

I hard knocks.” 

lle urged inclusion of more courses 
in writing, speaking, debating, sales 
manship, economics and human 
lations in engineering school pro 
Noting the difficulties of 
curriculum, he said, “we 
mav have to admit frankly that a 
complete engineering education now 
requires, like a medical or legal educa 
SIX, Or SeVCH VCars 


grams 
expanded 


tion, hive 


Selling Means Success 


The 


clevice 


useful and wonderful 
in the world is useless unless 


man who knows how to 


most 


there is a 
ell it he said 

\ manufacturer may invest million: 
but vour fine plant will eventualh 

under the auctioneer’s hammer at 
on the dollar, your trouser 
will be fraved at the edges and your 
‘tomach will know the pangs of hun 
rer unless you can find men who, com 
your 


ten cent 


hbining technical knowledge of 

product with the powers of written 

ind oral persuasion, will succeed in 

selling that product to the world, at a 

sclling cost and at a price that will 

vield you a profit and thus enable you 
tay in business.” 





AIR CONDITIONING NO 
LUXURY 


Air conditioning is no longer con 
sidered a luxury by tenants moving 
into new office buildings in New York, 
Chicago and the larger southern cities, 
Engineering News-Record, McGraw 
His! publication, reports. In other parts 
of the country, however, tenants aren't 
willing to pay higher rents for this 
service. In most northern cities, they 
prefer to install their own window air 
conditioning units rather than pay the 
higher rents that go with a central 
air-conditioning system 
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FLEXCO 
FASTENERS 


BUILD THE KIND OF 
CUSTOMER ACCEPTANCE 
THAT MEANS MORE 
PROFITS TO YOU! 


*& FLEXCO is a clean packaged 
item ... no splits... no trouble 
...no complaints . . . least resist- 
ance to sales. 


it’s a Quality Product that does 
an outstanding job in fastening 
and repairing conveyor belts. 


FLEXCO is the complete line— 
for all conveyor belts... manu- 
factured by the pioneering leader 
in belt fasteners. 


Large attractive label quickly 
identifies contents at a glance. 


Well packaged, FLEXCO gets 
to customer in good shape... 
whether by freight, truck, ex- 
press or parcel post. 


An excellent profit item for all 
concerned, 


Ask for Bulletin F-100 


FLEXIBLE STEEL LACING CO. 


4633 Lexington Street 
Chicago 44; Iilinois 
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Which of these 
pumping problems is 
costing you money? 


Pumping problems can cut into your plant's produc- 
tion and profits—or they can be solved by selecting 
the most efficient pump for each job. To aid in this 
sometimes difficult selection, Worthington offers 
complete lines of every major type pump. Here are 
three examples of the way Worthington design over- 
comes specific pumping problems. 


@ CORROSION? 


A number of years ago, Worthington’s 
chemical engineers developed the high- 
nickel, high-chromium, molybdenum al- 
loy, Worthite. The complete line of 
Worthite chemical pumps withstands a 
wider range of corrosives, yet sells for 
less than most stainless steel pumps 
Write for a free sample of Worthite to 
test in the various solutions your pumps 
may be called on to handle 


@ SPECIAL JOB CONDITIONS? 


Worthington’s standardization of parts, mountings, materials 
and dimensions gives you 60,000 centrifugal pump combina- 
tions (frame-mounted and Monobloc types) from which to 
choose the one that meets your needs exactly. This unequalled 
selection of standard pumps eliminates the slow, costly custom 
manufacture of the correct centrifugal pump for every job 


@ HIGH VISCOSITY? 


Worthington rotary pumps use herringbone gears to handle 
viscous liquids at capacities up to 5000 gallons per minute 
against pressures to 500 psi. The herringbone gear design 
eliminates end thrust, trapping, and produces smooth, pulsa- 
tion-free flow. Four heavy-duty roller bearings placed close to 
the load prevent shaft deflection. 


For further information on Centrifugal, Rotary or Worthite pumps, see your local 


Worthington distributor, or write to Worthington Corporation, Pump and Compressor 
Merchandising Division, Section PC.3.11, Harrison, New Jersey. 
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NO.12 OF A SERIES 


NEWS, IDEAS AND INFORMATION 
OF INTEREST TO STARRETT DIS- 
TRIBUTORS AND THEIR SALESMEN 


THE L. S. STARRETT COMPANY 


SINCE 


SALES LEADS 


188O WORLD'S GREATEST TOOLMAKERS 


HOW WOULD YOU SELL 
THIS SURFACE GAGE? 


Every mechanic and every shop in your 
area is a prospect for Starrett Surface 
Gage No. 257. Here’s how fo sell it. 


Point out that No. 257 is a waniversal 
gage for use on both roand werk and 
flat surfaces. Show how the rotating 
spindle head, adjustable scriber snug 
and fine-adjusting rocking bracket 
permit sensitive positioning of the 
scriber point above, on or below the 
plane of the base 

Demonstrate how the retractable 
pins in the case hardened base align 


the cool with the edge of a surface 


plate or machine bed. Let your cus- 
tomer admire the Scarretc workman- 
ship and finish. Urge him to handle the 
tool co get the nice feel and balance 
Wrap up the sale by showing the 


| ” 


four sizes 3” base with 9” or 


spindle and 3 54” base with 12” or 18” 
spindle 

Don't forget. every mechanic and shop 
is & prospect so talk up Starrett Surtace 


Gages at every Opportunity. 








RARER AORN I 
No. 300 — Spring Tempered Steel Rule 
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No. 338-R — Full Flexible Stee! Rule 
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4 — English Pattern Rule 


EVERYONE NEEDS A 
STARRETT STEEL RULE 


Whatever the 


you'll find Starrett makes precisely 


need or preference 


the rule any customer wants 


a ae had 


lengths from 4” to in a wide 


choice of widths, thicknesses and 


graduations light or heavy spring 
tempered steel rules, flexible or semi 
flexible steel rules, stainless steel rules, 
hook rules, shrink rules all with 


listinctaive, easy-to-read, machine di 


vided graduations that resist wear 
eliminate errors. Make it a point to 
mention Starrett Steel Rules whether 
you re selling over the counter or in the 


held. It’ sone product everyone can use 





MECHANICS’ HAND MEASURING TOOLS AND 
PRECISION INSTRUMENTS + DIAL INDICATORS 
STEEL TAPES - PRECISION GROUND FLAT STOCK 
HACKSAWS. BAND SAWS end BAND KNIVES 





ATHOL, MASS., U.S.A. 


CUT YOURSELF IN FOR 
A BIGGER SHARE OF 
HACKSAW AND BAND 

SAW BUSINESS 


Add greater volume and profit by 
stocking and selling Starrett Hack 
saws, Band Saws and Band Knives 
Customers buy with confidence be 
cause the Starrett name is world 
famous for quality and de pendability 
The complete Starrett line fills every 


need 

















Look at it this way, dear, you might as well 


be here as caged up in that old tool crib. 
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ENDWELDUR 
SLING 
CHAINS 


Small AMERICAN Sling Chain 
Lifts 25,000-lb load Safely 


@ This ACCO Registered 4-leg, Endweldur 125 Sling 
Chain is relatively light in weight yet it has suffi 
cient strength to lift an expensive 25,000-lb die 
with safety. 

This desirable combination of great strength and 
light weight is the result of scientific heat-treatment 
of the alloy steel used in this modern chain and the 
proper combination of engineered hooks and pear 
shaped links that make up a complete ACCO 
Registered Sling Chain assembly. It lets you sell 
your customer a chain that is easy to handle and 


You can supply sling chains for every need of your customers— 
if you sell AMERICAN. Write our York, Pa., office today for a 
copy of the ACCO Registered Sling Chain catalog. 


AMERICAN CHAIN DIVISION 
AMERICAN CHAIN & CABLE 


safe to use even where working temperatures run 
up to 1000° F. 

Endweldur 125 ACCALLOY Sling Chains come in 
sizes from 4" to 1%" with working load limits to 
57,500 lbs per leg, so there is a size for just about 
every lift. Other AMERICAN Sling Chains are avail 
able in Endweldur 85 made of carbon steel, heat 
treated ... also stainless steel, 
monel metal and silicon 
bronze... and 
wrought iron. 


American 
Chain 


York, Pa., Atlanta, Chicago, Denver, Detroit, Los Angeles, New York, 
Philadelphia, Pittsburgh, Portland, San Francisco, Bridgeport, Conn. 





